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Evyaplotieg

2V EKTOVNON TNG TOPOVCOG £PYACiaG GLVEBOAAY apKeETOL AvOpmTOL TOLG
omoiovg OPeilA® VO EVYAPICTHC® Yo TNV OVCLICTIKN Pondeld tovg otV TEMKN

nopovcioot Tov BEpatog.

[Mpdta ko kVplo tov emPAémovta KaOnyntn HOL, TOL HE TIS KOIPLES
vrodeiEelg tov, TV KafodNynon, Kot TNV Katavonon mov £9e1Ee KoTd TV SldpKELL

™G €PEVVOG, CUVTEAEGE GTNV EMLTLYT OAOKANP®OCT) TNG.

Téhog, Ba MBeha vo evyapotom Tov KVUpLo Deyyovddkn kot GAAOLG
epyalopévoug tov opidov TV Eevodoyeimv Deyyovddkn, mov dbecav tov ypovo
TOVG, Y10 VO OTOVTIICOVV GTO EPOTNUATO OLTNG NG £pevvag Ko pUdAoto o€ pia
nepiodo moAD O0oKOAN, Ady® peydAov @Optov epyacioc. Xmpic TN OKN TOLC

ouppeToyn N épevva dev Ba pmopovoe va £xel OAOKANPwOEL.



Elcaywyn

XV GOyYpovVI E€MOYN VLRAPYEL £VIOVOG  OVIOYWOVIGHOG GTO  GUYYPOVO
EMYEPNUATIKO TEPIPAAAOV KOl Ol EXYEIPNCELS £XOVV HEYAAN OVAYKT] VO OITOKTHCOVV
AVTOYOVIOTIKO TAEOVEKTNUA Yoo vao  eEac@aiicovv pakpoypovie. emtvyio. H
TEYVOLOYLQ, T TPOTOVTA KOl 01 VINPESieg e&elicoovTatl TayvTaTa. ATopaitnTn elvar n
V10BETON OG OAOKANPOUEVIC TEAATOKEVTPIKNG GTPATNYIKNG, Y10 avTO TO AOYO TO
OLOTAHOTA OLOYEIPIONG TEAATEWKOV GYEGE®MV £YOVV Yivel TOAD ONUOQPIAN OTIG
eEMYEPNOELS Yiati €Tol pUmopovv va yvopilovv KoAOTEPA TOLG TEAATEG TOVG, TO
KivTpa. TOVG KOL TNV TPOCOTIKOTNTA T®V TEAAT®OV Tovg. H viobétmon avtod tov

GULGTNLOTOG TPOGPEPEL AVTOYMVIGTIKO TAEOVEKTNLLA GTIG EMLYEPTGELG.

To ovotquoto dayeipiong mehoteokdv oyéoewv  (Customer relationship
management — CRM) amotelodv £vo cuvovacpd Sadikacldv, TEXVOLOYing Kot
avOpomvng mpoomdbelag ywoo TV KOAOTEPN KATOVONGON Kol €ELANPETNOTN TOV
neratdv. EmmpdcsOeta, cuvelcpépouy otn dtoeipion TV GYECEMV e TOVS TEALTEG,
HEG® TOV TANPOPOPLOV TOV GLAAEYOVTOL ad OAM T TUNUATO TOV emtyelpnoey. Ot
TANPOoPopies avtég fonbBovv SOUOPPOVOVTOS COGTY CLUTEPLPOPE NG EMLYEIPNONG
TPOG TOV TEAATN KOl KOTOOKELALOVTOG TPOTOVIO COUP®VO UE TIG OVAYKES TOL.
Yxomdg Tov elvarl Aowmdv va fondnocel v emyeipnon va yvopicel ToVg TEAITES T™NG

KO VoL XTIGEL 16YVPES LOKPOYPOVIEG GYEGELG EUMIGTOGVVNG LLE AVTOVG.

TéNoG, HEC® OVTAOV TOV GLGTNUATOV 1 EMKOWVOVIO TOV ETIYEIPNCED®Y UE TOVG
TEAATEG YIVETOL TO GUECT] KO TLO EVKOAN GE OAEG TIC OpASTNPLOTNTES (TMOANOT,
RAPKETIVYK, LTOGTNPIEN), OALL KOl HECH TOV KOVOA®V ETKOWVOVINSG (TPOCOTIKN

eman, internet, call centers, kiosks, ATM «An).

O Eevodoyelokog KAGOOG, oL  €ivor €vog amd  TOLG  ONUAVIIKOTEPOLS KO
duvapkdTEPOLG emyelpnolokovs touegic omv EAAGda, €xel emmpeaoctel, g éva
Babuod, amd Tic efehiEelg g Owayeipiong melotelok®dV oyécewv. ‘Epgvuves oty
EALGOa, €xovv deiEetl Ot Ta Egvodoyeia petatomilovy T GTPUTNYIKN TOLG TPOG TNV
OIKOOOUNOT TOV CTEVAOV GYECEMV UE TOVG EMOKENTEG TOLG, KOAVOVTOG YPNOT TV

TANPOPOPLOKDOV GUGTNUATOV JAXEIPIONG TOV GYEGEMV LE TOVG TEAATEG. XVVENTADGS, O
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aplOndg EQOPUOYDOV GLOTNUATOV JlOXEIPLONG TEAATEWKOV GYEGE®V 0T Eevodoyeia
Exel avéndel Ta tedevtaia ypovia. ‘Exovv yivel moAAég peléteg pe avtikeipevo mmy
vioBétnon véwv texvoroyidv and Eevodoyeia otnv EAAGSa , ™ peyiotomoinon g
IKOVOTOINGONG TOV TEANTMOV KOl TOV OIKOVOUIKAOV OTOTEAECUATOV HE Tr YPNHoM
teyvohloyiog, TN owvoun]  EEVOdoyEloK®V  TPOIOVI®MV, TNV  EMMTOON NG
TOYKOGUOTOINONG OTIS TOVPIOTIKEG EMEVOVGELS, TIG VEEG TAGELS GTOV TOVPICUO, TN
SleNUon oTovV EAANVIKO EEVOOoyelakd KAADO, TN GLVEPYOSIO TOV EAANVIK®V
napadeplotikdv Eevodoyeiwv pe peydiovg tour operators g Evpdmng kot guoikd
TOAMEC akoua peréteg oyetikd pe tov Tovpiopd (Hawkins, 2006, Coccosis, 2005,
Z1ydha, 2003).

H moapovoa simhopatikn epyacio €xel cov 6KOmO va HEAETHGEL KATO TOGO
epappoloviar cLOTAUOTE  OloYEIPIONG TEAATEWNK®Y OYECEMY  GTNV  OPYAVMOOT)
EEVOOOYEWKAV EMYEPNCEOV KOl KATA OGO 1 EPOPUOYT] TETOU®V GUCTNUATOV
BonBder oty emtvyic TOV LOVAI®V QVT®V, TNV ADENCT TG TOPAYOYIKOTNTAS TOVG

KOl TNV 1KAVOTO{NGoT TOV TEANTMV.

Amd Vv emokoOmmon g oxetikng PiProypaeiog, @aivetar 6t vrdpyovv
BepnTIKd HOVTELN GYETIKA e TO BELa, TOL UTOPOVV VO 0ONYGOLV GE BETIKN TpOYLA
TIG £EVOSOYEIOKEG HOVAOEC. XTO TANICIO OUMG TNG EAANVIKNG TTPOYUOTIKOTNTOG OEV
eviomioTnke peyahog oaplBpdg eumelpk®dv  gpevvayv, mov  vo  egetdlovv  TO
ovykekpipévo Bépa. o to Adyo avTd Kot Yo TIS avAyKeS TNG £PELVOS OMovpynOnke
N QVAYKN NG JEPELNONG TOV CLGTNUATOV JLYEIPIONG TELATEWNKADV GYECEDV TOT

YPNOLLOTO0VVTOL At TOV OO Eevodoyeimv Deyyoudax.



YKOTIOG £pEVVAC

H dwiknon tov E&evodoyeokmv povddwv esivoar  €vag  omd  Toug
ONUOVTIKOTEPOLG TOUEIS Y10 TNV YEVIKOTEPT TOPELQ TOV TOVPIGHOV KOG OIKOVOUTNG Kl
N OMOTEAECUATIKY dloyelpton TV TEAATOV TOvG amotedel Bépa peilovog onpaciog
v T peAAovTIKN Tov Topeia. ‘Eva Egvodoyeio mov apnvel IKOVOTOIEVO TOV TEAATN
TOV, GE€ GLVOLAGUO HE TOAAEG GAAEG peTafANTES (TIES, elkdva dmuaTimv, Kol GALR),
avéaver v  mBovotnto  emotpoerg Tov. ‘Etor  yivetoaw  omapoaitmro  va

YPNOLOTOIOVVTOL GCLGTHHOTO TEAUTELOKDV GYEGEMV.

Agdopévng e avénuévng avaykng yuol IKOVoToinen TV TEAATMV, 1| TAPOVCH
epyacia &xel WG KVPLO GTOYO TNV UEAETT TNG EPOPUOYNG TOV GUCTNUATOV dLoyelptong
TEAATELOKDOV GYEGEWV GTOV EEVOOOYEONKO KAAO0. Me avtdv Tov tpomo Ba qoavel pe
TOUG TPOTOLG UTOPOVV To. Egvodoyein va PeAtidcovv TV amddocn Kot v
AmOTEAECUATIKOTNTA TOVG. OVGLUOTIKE 6TO TEAOG HECH TNG UEAETNG TEPIMTOONG TOL
Opidov Deyyovddkn mapoatnpovue OTL Ao o Eevodoyeion €yovv avaykn To
GLGTNLOTA OlOXEIPIONG TEAATEIOKADV GYECEMV Y10l VO KATOVVOOUV TIS OVOYKES TMV

TEAATMOV TOVG Kot dtvouv peydan onuocio o ovtd.

Ot yevikol oTOYOl TG TTLYLOKNG £pYaciog elval 1 avdivon Tng £vvolag Tng
Jlelplong MEAATEIOKOV GYECEMY KOL TNG YPNOUOTNTAS TOLG OTNV KOAVTEPN
eEumpétnon tov mtehat®v. ['evikdTEPA Y100 TO. GUCTHLOTO OLAXEIPIONG TEANTELUKDV

oY£0EmV dlepELVAOVTOL Ta. kO oLOOL:
¢ Tiovotuata dloyeiplong TEAUTELNKADV GYEGEDV YPTCLULOTOLOVVTOL
e Koartd m6c0 T EgVodoyeia mpehovvTon omd avTa

o Tionuacio £0VV T0 GLGTHLATA JAXEIPIONG TEAATELOKDV GYECEMV Y10

Ta Eevodoyeia



1. H évvola ¢ AlayelplonG TwV 6XEGEWV PUE TOVG

TEAXTEG

Ot o0yypoveg emyelpnoelg apyilovv va. GLVEIINTOTOOVY OTL Ol TEAATEC TOLG
dev  elvor omAd  EKUETOAAEDOIUEG TNYEC E1G00NUATOG, OAAG  HOKPOTPOOEGHQ
neplovclakd otoryeio. o avtd diveton peydn onuacio 6tnv avarTtuEN OVGLUCTIKMOV
Kot aAnfwvov oyécewv pe ovtovc. H dwayeipion tov oyécewv pe toug meEAATES
(Customer relationship management — CRM) gotialel oty dayeipion OAwv tov
TPOTOV LE TOVS OTOIOVG [l EMLYEIPTON EPYETAL GE EMOPT| LE TOVG VTLAPYOVTES KO
duvnTkovg ™G vEoug meEAATEG. Q¢ TEYVOAOYIKOG KO EMLYEPNUATIKOS TOUENS
YPNOUOTOIEL TANPOPOPLAKA CLGTNUOTO Y10 VO, GLVTOVILEL OAEG TIG EMUYEPMUOTIKES
dlepyacieg OV aPOPoVV TIG AAANAEMOPAGELS TNG ETALPELNG LLE TOVS TEAATEG TNG GTOVG

TOLEIG TOV TOANGE®MV, TOV HAPKETIVYK Kot TNG 5L PETNONG.

Ta cvomuata dtayeipiong TV oxéce®V He TOVG TEAATES TApoKOAOLOOVV
OAOVG TOVG TPOTOVG LLE TOVG OTTOI0VG Lol EMYEIPNON AAANAETIOPE e TOVG TEAATES TNG
KOl avOADOLV TIG OAANAETIOPACELS QVTES LLE GTOYO T UEYIGTOTOINGT TOV £60dM®V, TNG
KepOOPopiog, TNG WKOVOToinong Kot g dTpnons v meAat®v. To 10eddeg
ocvotnpa CRM @povtilel Tovg merdteg amd v apyn ®G T0 TEAOC, amd TNV ANYn g

napayyeilog péypt v Topdoocn Tov TPoIdVTOg 1 TNG LANPECIAGS.

10 maperBdv, ot diepyacieg Hog eTapeiog GTOVG TOUELG TOV TOANGEW®Y, TNG
eEumnpETNONG TEANTAOV Ko TOV UAPKETIVYK Ywpilovtav pe oteyavd Kot popdaloviov
MYOGTEG OVCIUOTIKES TANPOPOPIES Yia TOVG TeAATEG. OplopeveS TANPOPOpPIES Yia Eval
OLYKEKPIUEVO TTEAATY] pmopel va amofnkedovioy opyavouéve G6TO AOYOPLOGUO TOL
TPOCHTOV AVTOV 6NV eToupeia. AAleg mANpopopieg Yoo Tov 1010 meAdtn pmopet va
Bpiokovtav opyavouéveg avd mtpoidvta mov eiyav ayopactel. Agv vpye TPOTOS Vo
evomoinBovv OAeg o1 mANpoeopieg MOTE VoL TPOKVYEL pol evoTtotmuévn Bedpnon Tov

TeAATN Gg OAN TNV €KTOGCT TNG ETOPETOG.

Ta epyoieio tov CRM mpoomabodv va emAdoovv 10 TPOPANUe avtd
EVOTIOLMVTOG TIG OYETIKEC Y. TOV TEAATN Olepyaciec 1Tng emyyeipnong Kot

ocuvovalovtag TG TANpPogopiec Y. TOV TWEAATN amd TOAAATAOLG  SLOLAOVG
9



EMKOVOVING, TNAEP®VO, NAEKTPOVIKO TaYLOPOLELD, OGVPUOTEG GLOKEVEG. Me avTtdv
TOV TPOTO, M eTOpEion UTOPEL Vo TOPOVGLAGEL VO GUVENEG TPOCHOTO GTOV TEAATH.

(Laudon and Laudon, 2005)

Ta kohd cvotiuata CRM cuvovalovv dedopéva melotdv omd TOALUTALG
TNYEC KO TOPEYOLYV OVOALTIKG Epyaieio e Ta omoio Lmopovv va 60000V OmavTiGELS

OmmC:

o [low sivor  a&lo evOg GLYKEKPIUEVOL TEAGTN YloL TNV ETOUPELR YLl

oAOKANPY TN S1dpKeto TG (oNg Tov;
e [lowot givar o1 mo motol meAdTES HaG;
e [lotwot givar o1 o emikepdElG TEAATES O,

e Ti0élovv va ayopdcovv ot emikepdeig meAdTe Lag;

IMivaxoag 1 Mopdderypo Awoyeipiong 6E6emV PE TOVG TEAATES

1. IoiMjcsg
Tniepovikéc TOMGELS
HoMoegg péc® oLadtkTHoV
HoMoeig pe emokéyelg
Hologlg Mavikig

2. MapkeTivyk
AEO0NEV EKOTPUTELDV

Iepreyopevo
Avalvon dE00uEVOV

3. E&uvmnpétnon nehotdv Evomompévn Oecdpnon
Agdopéva KEVTPOU KA GEMV TEAUTOV
Agdopévo avtoefumnpéTnong and To d1udiKTVLO YUVETEG UNVOUO, TTPOG TOVG
Agdopéva eEumnpétnong pe emiokeyn meMATEG
Acvpporta dgdopéva DOpovtida TV mEAUTOV and

™V apyn ©¢ To TEA0G
MokponpoBeopeg oyécelg e
TOVG TEAATEG

Evtomiopog tov kaAvtepov
TEAUTOV

10



Ot eToupeiec PTOpoOvV GTNV GLVEYELL VO YPNOLLOTOW|GOVV TIG ATAVINGELS OTIG
EPMTNOEIS OVTEG YO VO OTOKTHOOVV VEOLG TEAATEC, VO TPOGPEPOVY KOAVTEPT
efummpémon kol VROGTAPIEN GE VIAPYOVIES TEAATEG, VO TPOCUPUOCOLV LE
HEYOADTEPT OKPIPEID TIC TPOCPOPES TOVS OTIC TPOTUNGCELS TOV TEAATOV KOl VO

TPOGPEPOLY OlapKN a&io DGTE VO S10TNPOVY TOVG EMIKEPIELG TEAATEC.

Onwg ociyver o mivakag 1, m dwyeipion tov oYécewv HE TOLG TEAATEG
epapuolel teyvoroyio mov e€etdlel TOVE TEAATEG OO U0 TOAVESPIKT) OTTIKN YOVIdL.
Avt) ypnoomotel £va GHVOAO EVOTOMUEVOV EPOPLOYDV Y10 VO ovaTOEEL OAES TIC
TTUYEG TOV GYECEWV UE TOVG TEAATEG, cuUTEPIAAUPavOUEVNG TG EELTNPETNONG TOV

TEAATOV, TOV TOANGEMVY KOl TOV LAPKETIVYK.

Me omid Aoy, o o0pog Customer Relationship Management (v Auwoyeipion
[Tehatelokdv Zyéoemv) ocvvnbmg ovagEpeTonl o€ piol EMYEPNCIOKT  GTPOUTNYIKT,
enmikevtpo g omoiog givarl o meldnc. «To CRM exteiverol mépa amd pio €6TiOGT GTOV
neddtn. Oyt povo ytilel oy€oelg Kol YpNCIUOTOEl GLGTNUATO Yo T GLAAOYN Kot TNV
avdAvon oedopévev, aALd emiong TEPAAUPAVEL TNV EVOOUAT®OON OA®V OLTOV TOV
dpPaCTNPOTHTOV G€ OAOKANPN TNV emyeipnon, oAAd kol o€ OAOKANPO TO SIKTVLO TV
emyelpnoe®y mov ovvepydlovtor Yo va dnuovpynocovv afio yioo Tov  TEAATN,

dNpovpymvtag TapdAnia petoykn a&io yio v entyeipnon.» (Boulding et al., 2005)

Yoppovo pe toug Yim et al. (2005) vmapyovv 4 PBocikéc cuvietdoeg evog
netoymuévor CRM, ot omoleg odnyodv omnv ikavomoinon tov meldtn (customer
satisfaction), éneita otn Swathpnon Tov (customer retention) Kot TEAKG 6TV avENoT TOV

noincewv (sales growth). Avtég etvat:
e H emkévipwon 6Toug «meAdTEC-KAELOEN
e H opybdvoon yopw and 1o CRM
e H dwyeipion tov yvooewv

e H evoopdtoon tmg CRM teyvoroyiog (Incorporating CRM-Based
Technology)

11



Performance
Dimensions of
CRM

Focusing on
Key
Customers

Incorporating
CRM-Based

Technology

Customer
Retention

Customer
Satisfaction

Managing +
Knowledge L

Organizing
Around

CEM Sales

Growth

Ewova 1- BaoikéS 6UVIGTMOGES TOV GUOTIUATOV OLUYEIPLONG TELATELUKAV

o E0EMV

IInyn: Yim et al. (2005)
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1.1. Iotopwkn avaopour)

Ta ERP cvotuato amotehovv OAOKANPOUEVO TANPOQOPIOKA CLGTHLOTO
oV €Yovv oTOHY0 TNV LIOSTNPIEN OA®MV TOV EMYEPNCLOKOV OpacTNPOTHTOV. Ta
ovotuate avtd €xovv gueoviodel and to 1970 g MRP ocvoetiuoto (Material
Requirement Planning), ta cvotiuata oavtd &iyov £VoOUUTOUEVEG TOAD  Alyeg
Aertovpyieg. Me v mapodo Tov YpOVOL TPOCTEOMKOV KOl KOTOES EMTALOV
Aertovpyieg OV aPOPOVCAY Kol BALOVS KAAGOLG OTMEC T YPNUOTOOIKOVOLIKE Kot
T00g avOpdmvovg mopove. Ta cvotiuoto avtd ovoudotnkay MRP 1T (Laudon and

Laudon, 2009).

H paydaio e£€MEN g teyvoroylag kol 1 GuVEXNS TPOOSOS TV AOYIGUK®MV
ovveylomke Kot ot dekaetio Tov 90 pe ™ dnwovpyio tov ERP (oAoxkinpopéva
mAnpoeoplakd cvotiuota). To cvotiuote  ovtd Ou®g  £3vov  TEPLGGOTEPT
EUPOOT OTIS €0MTEPIKES dlepyaoieg g etaipioc. H teyvoroykn e£éMEn duwg oe
ouvovOoUO HE TN peyaAVTEPN €EOIKEIMON TOL KOTOVOAMTIKOD KOOV HE ouTh,
ONUIOVPYNGE TNV AVAYKT Y10 0. TO TEAATOKEVIPIKY TPocEyylon. To Kevd avtd
npbav  vo koAvyovv too CRM cvotiuota to omoie amoteAovv pio e€éMEn tov

Khaowkdv ERP cvotqudtov (Laudon and Laudon, 2009).

Ewova 2 Mop@éc TANpo@opLOK®OV GUGTNRATOV

13



Kabdg Aomdv ta custipato ovtd Katd BAon avapEépovtol 6ToVG TEAITES TMV
EKAOTOTE EMYEPNGEMV KVUPLOL GTOYOL TOVG EIvVOL O EVIOMIGUOG TOV CMUAVTIKOTEPWOV
neEAATOV, N aOENON TOV TOCHV 7OV JBETOLV Yol KOTOVOAMTIKEG OOTAVEG, O
TEPLOPICUOG TOV OTMOAEIDV GTNV KOTOVOAMTIKY Pdon kot 1 onpovpyio moton
OYOPOOTIKOD KOWOV. X& YEVIKEG YPOUUEC Toapatnpeiton mmg 1 e&uanpétmon tov
eCATOUIKEVUEVOV  aVAYKOV TOV TEAATOV, 1 OTOl0 EMTUYXAVETOL HECH HLOG
CULYKEKPIUEVNC KOl GUGTNUATOTOMUEVNG HeBodoloyiag Kot TPooEyylong Tov BEpatoc,
amotelel TOV KUPLO oKOTd TG epaproyns avtgc. H véa texvoroyia kot 1 e&EMEN Tov
AOYIGLUKOV TMV NAEKTPOVIKOV DTOAOYICTMOV EXITPETOVY TOV TPOYPOULATIGHO KOl TNV
EVEPYOTOINGT €MAPOV HE TOVG meAdTEC, He Pdon v 10l TNV  OYOPAGTIKY|
CLUTEPLPOPE KL TIG GLVNOELEG TOVG, TIG omoies Yvmpilovv o€ peydro Babog Kot ovtod

akppag eivar Tovekpetorieveton ko to CRM (Laudon and Laudon, 2009).
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1.2. Opropdg TS OLXYELPLONS TMV CYECEMV UE
TOVG TEAATES

And v avaokoémnon g PipAoypapiog, mpokdmTel 0Tl £xovv drotvmbel
noAlol opiopot avagopikd pe to CRM (Customer Relationship Management). Avto
umopel va amodobel oto 6Tt 1 VBETNON €VOC TETOIOV CULOTNHUOTOG WUTOPEL Vv
TPOGPEPEL SPOPETIKG o KAbe emyeipnon. Axorlovbwg mapoatifevion kdmolot

oplopol, TOV Elval KOOGS AmodeKTOl:

Awyeipion mehateiokdv oyéoewv CRM ocdppova pe tov Anton (1996) sivon
L0 TEPIEKTIKY] GTPATNYIKY LOPKETIVYK 1 OTTO10L EVOTOLEL GE Ol ETTLYEIPNON TIC EVVOLES
TEYVOLOYia, OlodKOGiEG Kot OAES TIC EMYEPLATIKES OPACTNPLOTNTES TOV GTPEPOVTOL
yopw amd tov meldtn. Ed® to CRM opiletar xvpimg oe 6povg amdkinong kot

JTNPNONG TOL TEAATY KOl THG TPOKVTTOVGAS KEPOOPOPTaLG.

To CRM eivar évag cuvovoaopds dadikacidv Atoiknong (management) kot
TEYVOAOYIOG TOV GKOTO £YEL TNV KOATAVONOT| TOV TEANTAOV LI0G ETLYEIPNONG £TGL OGTE
VO UTOPEGEL VO TTOPAYEL AVIOYOVICTIKA Tpoidvto kot vanpecieg. OvclooTiKd 1
euocopio Tov CRM agopd otnv mpoomdOela Yo MO ATOTEAECUATIKY KOTAVONON
TOV AVAYKOV TOV TOAVOD TEAATN, TN LETATPOTN TOV GE TEANTN KOt T SALTHPNGT TOV
¢ merdn. Enikevipo tov evepyeidv tov CRM givar n Pedtioon g wkavomoinong
TOV TEAATN, M EVioyvom NG moToTNTaG TOL (customer loyalty), 1 avénon Tov £60d®V
a0 TOLG VIWAPYOVIEG MEANTEG OTO TAAICIL TOL GKANPOV OVIOYOVIGLOV, TNG
TOYKOGULOTOINONG, TOV GLYVOV OAAOYMDV TOV OVAYKOV TOV TEAATOV Kabds emiong

KO TOL avENUEVOD KOGTOVG TG amdkTnong véwv tehotmv (Goldenberg, 2000)

"Evag dAhog opiopdg yia to CRM, givat o akdAovBog: Atoyeipion teratelokdv
oxéoewv (CRM) eivar pio eupémg eQOpPUOGUEVT] GTPOTNYIKN Yo TN dwoyeipion g
OAANAETIOpOONG MG ETOUPEING LE TOVG TEANTES KO TIC TPOOTTIKEG TOANCEWV GE
oxéon pe avtovs. IepthapPdver ™ ypnon g texvoroyiog yio v opydvwon, v
OVTOLOITOTTOINGCT KOl TOV GUYYPOVICUO TMV EMYEPNUOTIKOV S0dIKACIOV Kot KUPIG
TOV  OPOCTNPOTTOV TOANGE®V, OAAG Kol eKElivOV TOV  UAPKETIVYK, TNG

eEumnpétnong TEANTOV Kol NG TEXVIKNG vrootnpiEne. Ot yevikol otdyol yuoo v
15



emyeipnon eivar va Bpet, va TpOGEAKVOEL KOt VoL KEPOIGEL VEOLG TEAATEC, VO EVICYVOEL
Kol vo OlTnpnoEl TN ox€on UE TOuG VLmhpyovieg meAdTES, Vo Eoavoakepdioel
TOALOTEPOVG TEAGTEG TNG KOl VO UEIDCEL TO KOGTOG TOV WOPKETIVYK KOL TNG

e&umnpémong meratov (Gartner, 2009).

Yopeova pe tov Goldenberg (2000), ta cuoTHHATO JO)EIPIONG TEAATELOKMDV
OY£0EMV OMTOTEAOVV 0L EPOPLOYT AOYICUIKOD Y10 TO HAPKETIVYK, TIG TMOANGELS Ko
mv eEumnpétnon TEAUTOV, OAAQL KOl W0 TOAD AELTOVPYIKN, TEAATOKEVIPIKT,
OTPATNYIKA KOOOPIoUEVO EMYEIPNUOTIKY SLOOIKAGT0, 1) OO0l LEYIGTOTOLEL TIG OYEGELS

LLE TOVG TEAATEG KO KOTA GUVETELD TNV 0tdO00T) TOL GLVOAOL TG EMLYEIPNOTNG.

Support Service
Sales Orders
Strategy Analysis

= Marketing .

Ewova 3 aimyn: (Bradshaw and Brash, 2001; Durkan et al., 2003)

Ta cvotTpata dloyeiplone TEAATEWKDOV GYEGEMV ival GLUVETMG £va epyaleio
OV GLVOLALEL TN YVAOOT] TOV UAPKETIVYK KO TOV TOANCEDV LE TNV TEYVOLOYIO DOTE
vo. GLAAEEEL TANPOPOPIES Yo TOVG TTehdteg amd kdbe onueio g emyeipnong, va Tig
dwyeplotel ko v Tic ypnowomomost kotdAinia. H owadikacia avt) otoygvel

KLpI®mG TNV HEYLOT IKOVOTOINGN TV OVOYKOV TOL TEANTN.
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IMa évav [Tehdtn g Emyeipnong, to CRM givar o «tpdmogy» pe tov omoiov n

Enyeipnon (Bradshaw and Brash, 2001; Durkan et al., 2003):
* Tov evtomilet
* ZUYKEVTPOVEL OAES TIG AmOPAiTNTEG TANPOPOPIES Y1 OLTOV
* Alatnpet ovveyn emoer| poli Tov
* [Ipoonafel va S100¢QaAIGEL OTL TOV TPOGPEPEL AVTO TOV TPAYUATIKA {NTdEL
* EA&yyet 011 avtd mov TEAKE TOV TPOGEPEPE, Elval oVTO
OV OPYIKA TOV «VTOGYEOMNKEN

EmmAéov, sivon pia emyelpnuatikny oTpatnyiky] Tov GTOYEVEL GTNV avENOoN
TOV KEPOMV KOl TV £600®V, OAAL Kol GTNV Kavomoinon tov meiatmv. Ot yevikol
oT1o)oL elvar va Bpet, vor EAKVOEL Kat Vo KepOioel VEous cupfolatovyovg TeAdTes, va
dnpnoel ovToHS TOL 1| EMKEIPN O MO £XEL VO dehedoel TpdNV TEAdTES Vo EpBovv

oW, Kol VO LEUDOCEL TO KOGTOG TOL HAPKETIVYK KOt TNG EELMNPETNONG TEAUTAOV.

INa mmv 0w mv Emyeipnon, to CRM egivor o «tpdmog» pe tov omoiov,
a&lomolmvtog to dedopévo Tov oyeTilovion pe Tov TEAATN NG, TOPAYEL -«yVAOCS» M

omnoia petatpéneton o twinoeig (Gurau, 2003):

o KdabBe popd mov Evag pepovopévog TeAdtng Epyetal o€ emagn pali g
OTMOTEONMOTE, OMOVONTOTE, LE OMOOVONTOTE TPOMO, WHE OMOLOVONTOTE

oLVEPYATN.

e Ortav n Emyeipnon mpooceyyilel ovykekpluéveg opadeg meEANTOV

VAOTOLDOVTOG EVEPYEIEG TOANCEMY Kot marketing

Ta Aoyouikd mov agopovv o CRM (Customer Relationship Management),
npénel vo glval UEPOG OGS  YEVIKOTEPNG TEANTOKEVIPIKNG (OLAOGOQInG, Yyloti
amoONKEVOVY KOl GLYKEVIPAOVOLV GTOLEIN TOV TEAATMOV, TOV TPOUNOELTOV, TOV

CLVEPYOTAOV KOl TOV ECOTEPIKAOV SLOOIKAGLDV TMV EMYEPT|CEMV.
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1.3. TYmol cvoTNHATOV OLUYEIPLONS TOV
OY£0EMV UE TOVS TELITES

Ta LoyiopiKd mov apopovV To GLGTHLATO SLUYEIPIONG TEAUTELNKDV GYECEWDV,
TpEMEL vo.  efvol  PEPOG  WIOG  YEVIKOTEPTNG TEANTOKEVIPIKNG QGLA0GOOPIaG, Yloti
amoONKELOVY KOl GLYKEVIPMVOLV GTOYEID T®V TEAATMV, T®V TPOUNDELTOV, T®V

GLVEPYOTAV KOl TOV ECOTEPIKMOV SOSIKACIDOV TV ETLYEPTCEDV.

Ta cvotmuata dtayeiplong TEAATEINKAOV GYEGEMV UTOPOVV VO YOPIGTOVY GE

dv0 Bacikog TOTOVG:

1.3.1. Operational CRM

H Aertovpyikn dwayeipion tov oyéocwv pe toug mehdteg (operational CRM)
TeEPAAUPavel OAEG TIC EQPOPUOYEG GLEONG EMAPNS LE TOV TEAKO KOTAVAAMTY, OTW®G
gpyorelat Yo TNV QVTOUOTOTOINGT) TOL TPOGMOMIKOD TOANCEWDY, TNV VTOGTNPIEN TOL
KEVIPOL KANGEWMV Kol TNG EELMNPETNONG KOL TNV OVTOLOTOTOINGT TOV UAPKETIVYK. TO
Operational CRM mapéyet front-office vrootpiEn otig IwAnoelg, to Marketing kot
mv E&ummpémon Ilehatov. Ot aAAniemdpdoelg pe meAdteg Katoypdpoviol oTo
«OTOPIKO EMAPDOV» TOV GLYKEKPLUEVOL TEAATY|, LE OMOTEAEGUO TO TPOCMOTIKO LLLOG
emyyelpnong va umopet va tpafnet dedopéva amd o Paom, O6mote ovtd eivorn
aropoitro. To peyoAvtepo mAgovékTnuo eivor mog kabe meAdtng pmopel va
EMKOWVOVEL PE TOAAG SLOPOPETIKG ATOU 1] LEGH TOAADV OLUPOPETIKAOV KOVUALDY
pog emyeipnong, yopic va ypelaletar va e€nyel kabe @opd 6A0 TO 16TOPIKO TOV
evepyeldv mov €yovv yivel. To Operational CRM palevet dedopéva yio Toug meAdTeS

wog entyeipnong, wote Bradshaw and Brash, 2001; Durkan et al., 2003):
e Na dwyepilovron EVKOAITEPA 01 TPOMONTIKES EVEPYELES (KOUTAVIES)

e No ovtopatomolovvtot ToAAES Aettovpyiec Marketing
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Avtopartonoinon tov [oAncewv kat tov [Hopayyelmv.

[Mopadeiypato Aertovpytkng dtayeipiong

>

>

Awyeipion Kopumdviog

HAextpovikd papketivyk

Awyeipion AOYOpLOIGHAOV Kol ETAPOV

Awyeipion gukopldv ToANcE®V

TnAepdpretivyx

Tnienwinoceig

Hlektpovikég mminoelg

Eémtepucéc moioelg

[Tapoyn eEmtepik®dY vANPEGIOV

E&ummpémon medatdv Kon vanpeciec vmootpiéng

Awyeipion copporaiov
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1.3.2. Analytical CRM

H avolvtikry dwyeipion tov oyéocemv pe touvg meldteg (analytical CRM)
TEPIAAUPAVOVY  EQOPUOYES OVAAVLONG TOV OEOOUEVOV Y10 TOVG TEAATEG OmO TIC
AELTOVPYIKEG EQOPUOYEG, Ol OMOIEG TOPEYOLV TANPOPOPIES Yo TNV KOADTEPT
dwayeipion g amddoong g entyeipnong. To Analytical CRM cuvietd v Aoyikn
ovvéyewo. tov Operational CRM. Kdabe emyeipnon n omoio éxel vAomowmoet
Operational CRM pe okomd thv Kabnuepviy Kataypar], ThV GUTOUNTOTOINCT] TMV
JLOIKAGIOV Kol TNV SLoYEIPION TOV GYECEMV UE TOVG TEAATEG GUVEXMDG EVIUEPDVEL
Kot gumAovTiletl o Baon dedopévmv. Avt) Vv PAcn dEd0UEVOV KOAEITOL TO TUNLOL
Marketing va avolvoel pe epyaieio Analytical CRM kot vo Bydder yprioiua kot
noAvTIHa cvpmepdopato. To Analytical CRM mpaypatomotet Bradshaw and Brash,
2001; Durkan et al., 2003):

Yroyevpéves kapumivieg marketing

e E&edwevpéveg kapmndvieg marketing, pe oxond to cross-selling kot to

up-selling

e  AVAAuoN NG CLUTEPLPOPAS TOV TEAATOV, MGTE Vo, vrootnpydel n
Swdwacion ANYELS OmoQACE®Y GYETIKO HE TO TPOIOVIO KOl TIG

TPOGPEPOLEVEG LIINPECTES

o TIpofréyelg TV HEALOVTIKAOV XPNLATOPPODV

Avaivon kepdopopiog (YevikdTePD, OAAGL KO OVAL TEAGTN)
[Mapadeiypato avaivtikng dtayeipiong

»  Avamtoén oTpatnyknig TUNUATOTOIMONG TEAUTMV

»  Anpovpyio Tpo@id TEAATOV

» Avélvon kepdopopiog TEAATMOV

» Avdlvon Kepdo@opiog TPoiovVImV
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» Evtomiopog evkaipidv yio. oToposldeic kat avoPaduiotikés TmAncelg

» Emoyn tov koAOTEP®V KOVOM®V UAPKETIVYK, VANPECIOV Kot

TOANGEOV Y10 KAOE Opddo TEAUTOV

» Evtomiopog tdoewv 6tov KOKAo (mNg TOANGE®Y GE TOGOGTA EMLTLYIOC

Kot 670 PEGo péyeboc cuvaAloyng

» Avdélvon ypovov eEumnpétnong, EMITESOV LVANPECING AVAAOYO LE TO
KOVAAL €mKowvmviag Kot dpactnpotra e&ummpétnong avd cepd

TPOIOVIMV Kol AOYOPLOGHO

» Avéloon ToOV EVKUPIOV TOANGE®Y TOL ONUIOLPYHONKAY Kol TV

TOGOGTMV UETATPOTNG

» Aviloon  Topay®ylkOTNTOS — EUTOPIKAOV  OVTITPOCOT®V KoL

AVTITPOCAHOTOV EEVTNPETNONG TEAATAOV
»  Evtomopog mpofANUaToV andAE0g TEAATOV

Ot avaivtikéc epappoyéc CRM Bacilovtor o amodnkeg dedopévav, ol onoieg
CLYY®VEVOVV Ta OEGOUEVO OO TOL GUGTNOTO AELTOVPYIKNG SLXEIPIONG TV TYEGEDV
HE TOVG meEAATEG KO amd To. onueion emapng pe tovg meddtec. Ta dedopéva avtd
YPNOUOTOLOVVTOL Y10 TV aVOALTIKY| enesepyacio aueong emkowvoviag (OLAP), v

eEOPLEN dedOUEVDV Kat Yol BALES TEYVIKES AVAALGNG OESOUEVOV.

H avdivon tov dedopévav tov melatdv Umopel vo EVIOTICEL AyOPOOTIKES
TAGEIS, VO ONOVPYNOEL KOOOPIGUEVEG OUAOES, OTMG TUNLOTO TNG OYyOPAsS Kol Vo
evromioel emkepdeig kou un mehdteg. H tunpatomoinon g ayopdg (Segmentation)
Sloupel Lo avopoloyev] ayopd G€ LIKPOTEPEG, TTLO OUOLOYEVEIC VTTOOUADES, OTIC OTTOTES
Ba 6TOYXEHOLY TO GLYKEKPIUEVO KOl OTOTEAECUOTIKA Ol TPOGTAOEIES TOV PAPKETIVYK.
Mo mopddetypo, Ol KOTOGKELOGTEG TPOCOTIKMY  VITOAOYIGTAOV —UTOPOLV V.
TUNUOTOTOWGOVV TV AYOPd GE XPNOTES OV TPOTIHLOLV EMTPATECIOVS VITOAOYIGTEG,

0€ YPNOTEG TOL TPOTLUOVY POPNTOVE Kol 6€ YPNOTES OV TPoTovV tablets.
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Ta avoivtika epyareio CRM pmopodv var cuykevip®oovv OAd To 0E00UEVAL
Yo Vo, GUYKEKPIUEVO TTEAATY YLl VO OMGOVY 10 OAOKANPOUEVT] EIKOVOL Y10 OAOVG
TOUG AOYOPLOGHOVG, TIG GLVOAAOYEG TOL HE TNV EMEPNON Kol TO YVOOTA

EVOLPEPOVTO TOV. AVTH M EIKOVA UTOPET VO TEPIEYEL TO TAPUKATO:
e 'Eva d1dypappo tng ox€one Tov TEAATN LE TNV EMXEIpNON
e  ZUVOTTIKA d€dOUEVA TPOTOVTOV KO YPNONG
o ANUOYPOQIKA KOl YOYOYPAPIKE OEGOUEVAL
o  Metpnoeig kepdopopiag

e Iotopwd emop®v mov cvvoyilel T oYEoM TOL TMEANTN HE TNV

emyeipnon HEG® TOALDY KOVOAIDV
o [TAnpogpopieg pLapKeTIVYK Kot TOANGE®V OV EYEl AAPEL 0 TEAATNG

Ot gtapeieg Ba pmopovcav  va avoADGOLV TEPIGGOTEPO TO. OEOUEVA TOV
TEAATOV Y10l VO, EMKEVTPMBOVV GE GUYKEKPYEVOVS EMYEIPNULATIKOVS GTOYOVG, OIS M

BeAtiotomoinomn otovg €ENG TOUElC:
e Enineda kepdopopiag, 6€ TOGOCTA 1] TOGOTIKA,
o Ap1Buog, €1d0g, 1 xpNoN TOALDV TPOTIOVT®V
e Twywoldynon mpoidviwv

o YVVOMKE avapevOLEVO £G000

[MBavot T ayopdig vEoL mpoidvTog

Ot Mavornwintég Oa pmopodoav va YpNGLOTOIOVV T YVMOGT TOL GUAAEYETOL
Ao TNV OVOAVTIKY] O10EIPIOT] TV GYECEMV LE TOVS TEAATES Y10l VO, KAVOLV TPOTAGELG
oe MOAMOTAG KavdAo ToAncewv. Ot meAdTeS TOAMOV KavoAldv gival Yvootd 0Tt
Exovv peyaAvTepT dlarypovikn asio amd Toug TeEAdTEG EVOG KavaAlon. Me v avaivon
OeOOUEVOV Y10 TEANTMV TOAADY KOVOAMV, Ol ETOUPEIEG UTOPOLV VO, EVIOTICOLV
KOTOVOADTIKEG CUUTEPLPOPES, OMWG TEAATEG OV TPOTILOVY VO, YPNGLLOTOOVV TO

dwdiktvo Yoo va PAémovv Tl TPoidvta, aAAd cvvnbilovv va ayopdlovv omd To
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euowd kotaotnuota. Mo vo movAncovv o meAdTEG avLTOD TOL €IO0VG, Ol
EMYEPNOELS B0l LTOPOVGOAV VO TOVS GTEAVOLV NAEKTPOVIKG KOLTOVIO, T OTtoio Ha
pmopovcav  va  €£apyvp®covy  amd  KOVOVIKG KOTOGTIUOTO.  AVTIGTPOQQ, Ot
MovortoANTEC Ba uLTopOvCAY VO XPNGLOTOGOVV T YVMOGN Y10 TIG EKTOG O1AOIKTOOL
AYOPEC TV TEAUTAOV TOAADY KOVOADV, OCTE VO TPOGUPUOGOVV TIG TPO®ONTIKEG TOVG

EVEPYELEG KO VO AVENCOLVV TIG NAEKTPOVIKES AlYOPEG.

H Myn amopdoewv otig AMavikég ToAncelg pmopet va BeAtimbel mepiocdtepo
HEe TN YPNOM OVOAVTIKNG Oloyelplong oxéoewv pe MEAATEG YL VO TOVG Yivoviou

eEATOUIKEVUEVEG TTPOTAGELS TPOTOVTMV.

Yvumepacpatikd, o CRM vrooyetar v KovOTNTA TOL VO AVTOTOKPIvETOL
OTIG €ETOUIKEVIEVEG avAYKeS Kol EMOLVUIES TOV TEAATOV HE £VE GLOTNUATIKO Kot
avtopatonompévo tpomo. Eivor n Aoywn e€éMEn tov marketing pe ypnion pog
Bdong Agdopévarv, yU avtd kot 1 Baon dedopévev amoterel v KivnTiplo SHVOUN

evog mpoypappoatoc CRM.
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1.4. EQupuoyéc TV GUGTNUATOV OLOYEIPLONG
TV GYEGENMV LE TOVS TEAITES

O1 514popot TEAATES AVTITPOCOTEVOVV JOPOPETIKA EMITESA KEPOOVS Y10 TNV
etapeio. o va Tpocelkioel Kot Vo eEVTNPETNGEL OPICUEVOLG TTEAATEG, 1| ETOUPELN
umopel va £0d€yel TOALY, evd Yoo GAOVLG TTOL B KAVOLV PEYAAEG ayOpES, LWITOpEl va
Eooéyel moAy Alya. H owyelpion tov oyxécemv pe tovg mehdteg Pondd tovg
OPYOVIGLOVG VO EVTOTILOVY TEAATEG TOVG OTOI0VE UTOPOVV VO TPOGEAKVGOVV KoL VOl
KPOTNOOLV HE UKPO KOGTOC Kot 01 omtoiol O amo@Eépouv To HeEyaAdTEPU G000 Yol
KaOg ypnuatikn Lovada mov E0OEVETAL GTO LAPKETIVYK 1) GTNV €EVTNPETNON TEAAUTDV.
Avtol ot «karol» merdteg avtiotoryovv oto 80-90% mepimov TV KEPODOV LOGC

etoupeiag, aAld avtimpoocwrevovy povo to 10 pe 20% g melatelokng faong te.

H dwyeipion tov oyxécewv pe tovg meddrteg acyoieiton emiong He TOLG
TPOTOVG GLYKPATNONG TOV ETIKEPOIDV TEANTOV KOl TNV HEYIOTONOINGT TOV €G0®V
and avtovc. ‘Exel anodeiytel 0TL og po etapeio Kootiler €61 popég axpifotepa va
TOVANGEL 6€ éva. véo meAdtn and OtL og €vav vrdpyovto. (Kalakota and Robinson,
2001). Avtoi ot apiBpoi dtopépovv amd KAGSo o€ KRGO, aAAG TO. LVYNAG emimedo
SlKpATNONG TEAUTOV YEVIKO OWEAVOUY Ta €6000 KO LELOVOLV TIC OUTAVES TNG

etoupeiag.

Av Ko ot gTopeieg mhvta EAeyaV OTL TO EMIKEVIPO TNG TPOGOYNG TOVG Eivar ot
TEAATEG PEXPL TPOCPATO TA TANPOPOPLAKA GLGTHLATA deV TIS fondovcay Tpog AV TV
v KatevBvvor. Amocmacuatikd dedopéva Yo Tovg meAdteg Ppickovtav, cuyvd, o
HEUOVOUEVE, CUGTHUOTA TNG XPNHOTOOIKOVOUKNG Otayeipiong, g Slvouns, tov
TOANGEMV, TNG EELTNPETNONG TEAUTAOV KOL TOV HLAPKETIVYK 1] NTAV OPYOVOUEVE YOP®
oo o GEPA TPOIOVTOV, Vo EMYEPNUOTIKO KAAO0 1 évo Kavall emkotvoviog. To
NAEKTPOVIKO EUTOPLO ONUOVPYNCE TEPACTIEG TOGOTNTES OEDOUEVMV Y10, VILAPYOVTES
Kol mbavog mehdteg, Ta omoia dev umdpecay vo evompatmbodv oto dedoUEVE TOV
TUNHOTOTOMUEVOV TANPOPOPLOK®Y GLGTNUATOV. Ot EMYEPNOIOKEG dlEpyasiec NTav
oLYVA OYEOGUEVEG YlOL TN HEYIOTOTOINGN NG OMOJOTIKOTNTOG GULYKEKPUEVDV

TUNUATOV M ETYEPNUATIKOV HLOVAO®V KOl YL Yo TNV €VKOAOTEPT GLUVOAAMYY| TOL
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TEAIT pE TOV opyaviopo. Ot etaipeieg dev elyav TiG TEYVIKEG dLVUTOTNTEG I TNV
EVIOAN Ao T S10TKN o™ VO VOTTOEOLY EMLYEIPTUATIKEG OLEPYUGIES Y10 TNV EMEKTOON

TOAGDV AELTOVPYIDV G€ OAN TNV EMyEipnon.

Ta cvotipota dtayeipiong TOV oxEcemv Ue TOVG TEAATES iyav oyedl0oTEL Yo
vo ovTHETOTILOVY aVTA To TPOPAALTO TAPEXOVTAG TANPOPOPIEG Kot epyorein [
otoyo ™V Topoyn eEumMPETNoNG eEAPETIKOD EMUTESOL GTOVG TEANTEG KOl TN
peylotonoinon g otaypovikng a&iag meAdtn yo v etoipeio. Avtd To GLOTHUATO
CLAAEYOVV KOl €VOTTOOUV dedopéva yuo. Toug meAdteg amd OAO TOV Opyoviouod ,
OTTOLLOVAVOVTOG TO KOl OVOADOVTOG TO. TN CLUVEXEWL LOPALovV TO ATOTEAEGUATO GE
SPOpO GLGTALOTO KO ONUElN ETOPNG UE TOLG TEAATEG GE OAN TNV €KTOCN TNG
emyeipnong. To onuelo emaeng elvar por péBodog aAinieniopaong e tov mehdrn,
OTMG TO TNAEP®VO, TO NAEKTPOVIKO TaYLOPOLETD, TO Ypapeio eELTNPETNONG TEAATDV,

10 cupPatikd Tayvdpopeio | Ta onueio ayopdg.

Ta e&ehypéva cvatquato CRM, 6tav oyedidlovtat Kot VAOTO00VIoL GOGTA,
UTTOPOLV VO SNUIOVPYNGOLV L0l ETLYELPNOIOKY] OPYLTEKTOVIKT OV EVOMOLEl TOAAEG
KOl OLPOPETIKEG EMYEIPNUATIKEG OlEPYACieg €VOC OPYAVIGUOV KOl TOPEYEL L0
GUVOAIKT] EIKOVO TOV TEAATAOV TNG EMyEipNoNG, N omoia pmopel va ypnoyonomBel yio
mv PBeitioon tov moAceov Kot ™ eéummpétmong tov melatdv. Avtd T
GLCTNLOTO LWITOPOVV LE TOV 1010 TPOTO VoL ODGOVY GTOVG TEANTES L0 LOVOOIKT] EIKOVL

g etanpeiog aveEapTnTo oo To GNUEID ETAPNG TOL YPNGLOTOLOVV.

Ta cOyypova cvompato CRM mapéyovv po Hovadtkn, GUVEKTIKY £KOVOL Yol
K60e meLdn, mov meplapPdvel OAeg T cuvaAlayég Tov pe TV etopeio, pali pe éva
1OTOPIKO OyOp®V, TIG TPOTIUNGELS Kol TO EvOLapEpovTa Tov. Ot eToupeieg Umopovv va
YPNOLOTOU|COVV OVTEG TIG YVMGELS Y10 TOVG TEAATEG TOVS GE O1APOPO CNUELN ETAPNS
DOTE VAL TPOSPEPOLY G€ KAOE TEAATN KAAVTEPEG LIINPETIEG N EMTAEOV TPOIOVTO TTOV
pmopet vo. Tov evdlopépovy. Emiong, ta cvomuota CRM avaidovv tovg meldteg
GUVOAIKA Y10l VoL £X0VV L0 EDKPLVEGTEPT EIKOVA TNG AYOPAS GE GYECT LE TO TPOTOVTQ

N TIG VINPETTES TNG ETAPELNG.
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‘Evag opyaviopog mov B€AeL vo xpNGILOTOMGEL GUGTHATO JLoYEIPIONG TOV
oY£0EMV [LE TOVG TEAATEC, Oa TPEMEL VO EVIOTICEL TO €100 TMV TANPOPOPLOY Y10, TOVG
neAdTEG TOL avalNTA KOl GT) GUVEXELD VO ATOPAGIGEL TL OEAEL v KAveL e AVTEG TIG
TANPOPOPIES YO TO SLAPOPA E10T) AOYOPLOUGUMVY KOl YPTLATOOIKOVOULIK®OV TPOIOVIMV
mov &yovv ot mehdtec NG (AOYOpPlOoHODS OWYEMG, AOYOPLOIGHOVS TOUIELTNPIOV,
evomodnka ddvela, Aoyoaplaopodsg dtoyeipiong dwbecsipmy) kot eriong v nAkia
(moudi, @ortnTg, VEOG, NMAIKIOUEVOG) Kol TN @acn (ong kdbe mehdtn (eAevbepog,
deopevpévog, pe modld)  €T6L OOTE Vo pmopel vo TPowbnoel ta KotdAANAQ
YPNHUATOOIKOVOUIKE — tpoidvto  (Om®G  AOYOPLOIGHOVS  KOTOOEGE®MY  TEAATOV,
picfodotikd mpoyphppatae, oteyacTikd ddvelo) otav ta yperaletar mepiocdTepo. O
opYavIoUOG TPEMEL EMIGNG VO EVIOTIGEL OAOVG TOVS OAPOPETIKOVS TPOTOVS E TOVG
omoiovg umopel va AMapet mAnpoeopieg oyeTIKEG He Tovg meAdTeS, T 0o, Tov Tpdmo

amofNKeLONG AVTAOV TOV dEGOUEVOV KO TOV TPOTO YPNONG TOVS TN dESOUEVN GTLYUN.
Ta dedopéva TV TEAATOV UTOPOVY VO TPOEADOVV A0 TIC TAPUKAT® TTNYEC:
e Amodkpion o€ gkoTpateieg dpeons aAAnioypapiog

e AMnAenidpaon oe  tomofeciec  dwdwktdooL  (eyypaen,
GLVOEGLOJ