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NepiAnyn

OLmpoKkANoEeLG Tou SLadLkTuou Kat ol SuvatoTnTEG Tou Ttapéxovtal oto PndLako meptBaiiov
odnynoav otnV avamtuén KaloTOUWY ETXELPNUATIKWY HOVTEAWV TTOU €XOUV WG OTOXO TNV
npooBnkn aflag o umApxovta TPOIOVTA KAl UTINPECLEC N TNV avantuén VEwv Pe kabBapa
KOLVOTOULKA XOPAKTNPLOTIKA. O oxedlaopog, n emhoyn Kat n edapuoyn Tou KatdAAnAou
ETIXELPNUATIKOU LOVTEAOU OXETIIETAL AUEDA LIE TO OTPATNYLKO eMinedo KABe opyaviopou, TLg
ETXELPNOLOKEG SLadilkaoieg mou akolouBel kaBwc kal ta MANPodOoPLAKA CUOTALOTO TIOU
KOTEXEL 1) TIPOTIOETAL VO EVOWHATWOEL KAl ETNPEALETOL O PeYAAO BaBud amo to eninedo ¢
eTUAeYPEVNG KoL SlaBEotung texvoloyilag KaBwe Kal armod TG LKAVOTNTEG TwV OTEAEXWV YLO TV
OUOAN EVOWMATWON OQUTWV TWV TEXVOAOYLWV OTIC AELTOUPYLEG TOU opyaviopol. Mo tnv
TTAPOKOAOUONON TWV VEWV SOUKWV OTOLXELWV TIOU OUVOETOUV T KOLVOTOUA HOVIEAQ
ETXELPNUATIKOTNTOC KABWC Kot yo tnv duvatotnta oxedlaopol Kol avAamntuéng toug ME
ETILKEVTPO TNV KOLVOTOULO £X0UV OVATITUXOEL OTPATNYIKEC KAl EPYAAELQ WOTE VO UITOPOUV Vol
£popUoOTOUV QIO TIG ETLXELPFOELG KOL TOUG OPYOVIOHUOUG KOL VO UTTOPECOUV Vol LETOBOUV Kall
va avtamokplOolv ot ouvexei¢ allayeg Kol TPOKANOELG Tou cuyxpovou Yndlakol
TEPLBAANOVTOG HECO OTO OTTOLO KLVOUVTOL KOL OVOTTTUCOOVTAL.

YKOTOC TNG mapolooc SUTAWHATIKAC epyaciag eival N avackonnon twv KUpwV Pndlakwy
ETIXELPNMUATIKWVY LOVTEAWV TIOU €X0UV avarmntuxBel pe mapabeon twv Baolkwy Ta&lvounoewv
TOUG KOL OTNV CUVEXELA N AVAAUGCT TWV ETLXELPNUATIKWY TAALClwY BAon TwV omoilwv umnopel
HLa emixeipnon va avamtugel KAVOTOUIEG OTA SOMLKA OTOLXELD TOU ETUXELPNUATIKOU TNG
HOVTEAOU QVAMTUOOOVTOG VEQ KOLVOTOMLKA XOPOKTNPLOTIKA. 2TNV OUVEXELD YiveTal
TipooTIABELd TTPOCEYYLONG KO AVAAUGCNG TWV BACLKWVY EPYAAELWY OTPATNYLKNAG AVATTTUENG TTOU
UITOPEL va. XPNOLUOTIOLNOEL L0l ETXELPNON 1 €vag OPYQVIOMOG HE OKOTO TNV emiteuén
KallvoTopLaG.

ATWTEPOC OTOXOC TNG OUYKEKPLUEVNG €PYAOLOC €lval va OUVELOPEPEL O KABE VEa N
umapxouoa ETXElpnon 1 opyaviopd mou B€AeL va avamtuxBel pe Pacn ta KOLWVOTOUA
ETUXELPNHUATIKA LOVTEAQ TTOPABETOVTAC TIC YVWOELG TTOU OUMALTOUVTAL YLa TNV OWoTH Xapagn
™G oTpaTNyLKAG Tou Ba akoAouBroeL €Ttol WOTE va KATAOTEL BLWOLUn OTO ONUEPLVO
QVTOYWVLOTIKO PndLako eptBaAlov.

NEgerg KAewdLd : PndLakd emXelpnUOTIKA LOVTEAQ, KOLVOTOULO, EpYaAEia OTPATNYLIKAG AVATTTUENG



Abstract

The challenges of the Internet and the opportunities provided in the digital environment
have led to the development of innovative business models that aim to add value to existing
products and services or to develop new ones with purely innovative features. The design,
selection and implementation of the right business model is directly related to the strategic
level of each organization, the business processes it follows, and the information systems it
owns or intends to integrate and is heavily influenced by the level of selected and available
technology and also the ability of executives to seamlessly integrate these technologies into
the organisation's operations. Strategies and tools have been developed to monitor the new
building blocks of innovative business models and to enable them to design and develop
innovation so that they can be applied and adapted by businesses and organizations in the
constant changes and challenges of the modern digital environment in which they are moving
and developing.

The purpose of this thesis is to review the main digital business models developed by listing
their key classifications and then analyze the business frameworks on which a business can
develop innovations in the components of its business model by developing new innovative
features. Then we try to approach and analyze the key strategic development tools that a
business or organization can use to achieve innovation.

The ultimate goal of this thesis is to contribute to any new or existing business or organization
that wants to develop, based on innovative business models, providing the knowledge needed
to properly formulate the strategy to follow in order to become viable in today's competitive
digital environment.

Keywords: digital business models, innovation, strategic development tools



Euxaplotieg

OAokAnpwvovtag TN SUTAWHATLKN Hou epyacia Ba nBela va euxoplotriow 0Aoug O00UC LOoU
otadnkav kab’ oAn tnv SLapKeLa TwV OTIOUSWV HOU.

ISlaitepa Ba nBeAa va euxaplotiow tov KUpLo Anunitplo Ackouvn kabnyntr tou EBvikou
MetooBelou MoAutexveiou (HMMY) yla tTnv ouclaoTikry cUUBOAN Tou otnv OAOKANpwON
QUTNC NG gpyaciac wg emPAEmovTag KaBnyntr¢ KaBwe Kot TNV GUVOALKH oTrpLEn mou pou
npooédepe. Eniong Ba nbeAa va euxaplotriow To GUVOAO TWV KABNYNTWV TOU UETATTTUXLOKOU
TIPOYPAHLATOG YLO TOV GUVOAO TWV YVWOEWV TIOU OIMOKOULOO OTNV SLAPKELX TWV HaBNUATWY
TOUG.

T€AoG volwBw TNV avAyKn va EUXAPLOTHOW TOuC Yoveic pou, Mavlo kat PouAa, kabBwc Kat
tov 06eAdO pou Oedbwpo, yla TNV OUCLAOTIK) CUUPBOAN TOug 0 OAn TNV SLAPKELA TWV
omoudwV pou Kot Ldlaitepa yla TNV UTopovN Kal TNV NOLKr cupumapaotacn mou enédetéav
WOTE VO WITOPECEL VAL OAOKANPWOEL JE EMITUXLO N LETATITUXLOKI) LOU Epyaoia.
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KEDAAAIO 1° : Emielpnpotikd Movtéla

O1 TTpOoKARCEIG KAl 01 SUVATOTNTEG TTOU TTAPEXOVTAI OTO WNPIAKO TTEPIBAAANOV HECW TOU
d1adIKTUOU 0ONYyOUV OTNV AVATITUEN KAIVOTOUWYV ETTIXEIPNUATIKWY JOVTEAWYV TTOU £XOUV
WG OTOXO TNV TTPOCBNKN Ogiag o€ UTTAPYXOVTA TTPOIOVTA KAl UTTNPEETIES ] TNV AVATITUEN
VEWV. TNV &voTnta authl Ba avaAlooupe TNV €vvola Kal Ta OOMIKA MéEPN TOu
ETTIXEIPNMATIKOU POVTEAOU PECA ATTO TO TTPICHA TWV VEWV XAPOAKTNPIOTIKWY TTOU TO
METOANGOOEI 0 nAeKTpOVIKA. EIBIKOTEPA Kataypdgovtal dIAPOoPOI TUTTOI POVTEAWV
Bdaoel ouykekpIgévwy KpITNpiwv Tagivounong  TTou €Xouv  avatrTuxBei otnv
BIBAlIoypagia vy 0TV CUVEXEIQ avaAUOVTal TA ETTIXEIPNMUATIKA TTAQICIO - OVTOAOYiEG
TTOU PTTOPOUV va XPNOIYOTTOINBOoUV yia TOoV TTPOCdIOPICKO Kal TNV avATITUEN Twv

BACIKWY CUCTATIKWY KAl TWV OI0OTACEWY TOU ETTIXEIPNMATIKOU HOVTEAOU.

1.1 Opiopédg Emixeipnuatikwv MovréAwv

21n BIBAIoypagia n €vvola Tou eTTIXEIPNUOTIKOU povTéAou "business model" dpxioe va
XPNOIUOTTIOIEITAI EUPEWG ME TNV EUQAVION TWV OIODIKTUAKWY ETTIXEIPNOEWY TNG
oekaeTiag Tou 1990. O1 TePIoTOTEPOI PAAIOTA OUYYPAPEIG-EPEUVNTEG BEWPOUV OTI TO
NAEKTPOVIKO ETTIXEIPNUATIKO HOVTEAO €ival Eva ETTIXEIPNUATIKO HOVTEAO TTOU OUVOEETAI
ME QVATTITUEN KAIVOTOMWY WNOIOKWY TEXVOAOYIKWY AUCEWV yia dnuioupyia agiag utrép
TOU OpPYyaVvIOPOU, TWV TTEAATWY Kal TwV ouvepyaTwy Tou. O ca@ng €vvoloAoyIKOG
TTPOCOIOPICPOG TOU ETTIXEIPNUATIKOU POVTEAOU evioxUel T duvatoTnTa Katavonong,
EKTIMNONG, METPNONG, OAAQYNG, AKOUA Kal TTIPOCOMOIwoNG Twv d1adIKaoiwv Kal Bonbd
TOUG OpPYQVIOPOUG VA QVATITUOOOUV VEEG OTPATNYIKESG, AVTATTOKPIVOUEVOI OTIG AAAQYEG
TOU oUyXpovou wn@lakou TrepIBGAAOVTOG uéoa OoTo OTToi0 KivouvTal. H €AAEIyn evog
KOIVA OTTOOEKTOU OPICUOU TOU OpPOoU ETTIXEIPNMATIKO PovTéAO "business model" kai
NAEKTPOVIKOU ETTIXEIPNMATIKOU PHOVTEAOU, KOBWG Kal n €0TiAoN 0€ SIAPOPETIKA KPITHpIa
OUCTNUATIKAG TAEIVOUNONG TTAPATTEUTTEI AVATTOPEUKTA O€ OIOPOPETIKEG TTPOCEYYIOEIG
TWV OOUIKWYV PEPWV KAI TWV KAIVOTOUWY OTOIXEIWV TWV NAEKTPOVIKWY ETTIXEIPNMUOTIKWYV

MOVTEAWV Kal odnyei Ot OIAPOPEG €EVVOIOANOYIKEG TIPOCEYYIOEIG KAl TUTTOAOYIEG.



AKOAOUBEI PIa CUVOTITIKI) TTAPOUCIOCT TWV CNUAVTIKOTEPWY OPICHWY TTOU aPOPOUV

OTOUG OPOUG ETTIXEIPNHATIKO JOVTEAO KOl NAEKTPOVIKO ETTIXEIPNMATIKO HOVTENO.

(Timmers, To emixeipnuartikd LovTéAo opileTal wS A APXITEKTOVIKH yia Ta
1998) TpoiovIa, TIC UTTNPECIESC KAl TIC POEC  TTANPOQOPIWY, TTOU
mepiAauBavel:

- TNV TEPIYPAPH TwV OIaQOpWVY ELUTTAEKOUEVWY OVTOTNTWV TNG
ayopdg Kal Twv pOAwv Tng.
- TWwV dUVNTIKWVY WEPEAEIWV Kal

- TWV TTYWV 000wV

(Stewart, Mia dnAwaon CxETIKA e TOV TPOTTO TTOU N ETAIPEIX UTTOPEI VA KEPDITEI
2000) xenuara kai va diarnpnoel Biwaoiun tn pon Twv KEPOWV TNS KATd 1n

OIAPKEIQ TOU XPOVOU.

(Gordijn  J. | To emixeipnuaTtikG IOVTEAD €xEl WS KUPIO OKOTTO va arravrioel OTo
&., 2001) EPWTNUA: TTOIOC TTPOCQYEPEl TI, OE TTOIOV KAl T TTEPIUEVEI OE
avrammodoor. ZUVETTWS, TO KEVIPIKO OnNuEio avagopdc o€ Kabe

ETTIXEIPNUATIKO LIOVTEAD TTPETTEN va gival n évvola ThS aéiag.

(Afuah, To NAEKTPOVIKO ETTIXEIPNUATIKO LIOVTEAO €ival n uéBodOC e Tnv orroia
2001) n eraipgia  oxedialel va QITOKoWioEl  LIAKPOTTPOBsoua KEPON
XPNOILOTTOIWVTAS TO OIAdIKTUO: TA CUCTATIKA TOU CUOTNUATOS, Ol
OI1a0UVOETEIS KAl OI QVTIOTOIXESC OUVAUIKES TTAPALIETPOI YIA KELOOPOPQ

aélorroinon Twv 1810TNTWYV TOU OIASGIKTUOU.

(Tapscott D. | Ta véa e-emixeipnuatika povréAa  b-webs  (business webs)
T., 2000) ONUIOUPYOUV VEEC EUTTOPIKES TTPOOPOPES, METAoXNUATI(OUV TOUSG
KaVOVEC TOU avraywVvIouoU Kail KIVNTOTTOIOUV AToua Kal TTOPOUS TTPOC
mpowro@avn emmireda arrodoons. To b-web gival éva oapéc ouoTnua
mpounBeutwy, OIavoUEéwY, TTAPOXEWYV EUTTOPIKWY UTTHPETIWY Kal
TTEAQTWV TTOU XPNOILOTTOIOUV TO BIAdIKTUO YIa TIS BACIKESC ELYACIAKES

OUVEVVONOEIC Kal ouvaAAayég TOUG.




(Magretta,
2002)

H mmeplypagn Tou ouoTANATOS KAl TOU TPOTTOU UE TOV OTTOIO Ta €PN
uiag emixeipnong ouvduadovral Kai Asiroupyouv armro Koivou yia thv
mapaywyn Kal 1mTwAnon &€vog TPOIOVIOS 1 uUIag  UTTNPEODIacg,

Tpooépovrac aia aTov TEAQTn Kai KEpdn aTnV ETTIXEIPNON.

(Rappa,
2004)

Eva emixeipnuariké uovréAo eivar n uéBodo¢ uAorroinong Ttou
EMIXEIPEIV Uéow TNG oT1Toiag N ETIXEIPNON ATTOKouUiCel €000Q, TO
UovréAo gpunvevel dnAadp TOv TPOTTO TTOU N ETTIXEIPNON
mpayuarorrolei kEpon, TTpoadiopidovrac Kai Tn B€on TnS aTnv aAucida

adiac.

(Morris,
2005)

Eva emixeipnuatiko IOVIEAO QTTOTEAEI TN OUVOTTTIKN avarmrapdoracn
TOU TPOTTOU QVTIUETWITIONS €EVOS OUVOAOU  dAAnAogmdpwvrwv
UETABANTWYV yIa amTOQAOEIS OXETIKA LE TIC OTPATNYIKES OUUTTPAéNS/
XPNUaTod0TNONG, QPXITEKTOVIKNG KAl  OIKOVOUIKWY, WOTE va

onuIoupyeEital BILOIUO aVTAYWVIOTIKO TTAEOVEKTNUA O OUYKEKPI-JIEVES

ayopéEg.

(Osterwalder
A. P., 2005)

Eva emixeipnuartiko HovréAo gival Eva evvoioAoyIKO TTAQICIO pyaAcgio
Tou TTepIAQUBavel éva OUVOAO QVTIKEIUEVIKWY OTOXWYV, I0EWV Kali
OXETEWV UE OTOXO ThV dIATUTTWON TN ETTIXEIPNUATIKNG AOYIKAS UIaS
OUYKEKPIUEVNS  €TTIXEIpNONS.  Kara ouvémeia 6Oa  mpémel  va
KaBopioTouv Ta OxEOIQ Kal Ol OXECEIC TTOU  ETITPETTOUV  UIA
arrAorroinuévn avamapaoTacn NS Tapexouevns aéiac tou meAdTn,
TOV TPOTTO TTOU QUTO ETTITUYXAVETAlI KAl TA XPHUATOOIKOVOUIKA

smak6AoubBa




(Al-Debei, Apnpnuévn avamapdoracn &vog¢ Opyaviouou, &iTe TTPOKEITAl yid
2010) EVVOIOAOYIKN, KEIUEVOU N/Kal  ypa@ikwyv, OAwv Twv LaciKwV
OUVEKTIKWYV PUBUICEWVY OXETIKA UE TNV APXITEKTOVIKH, TN AEITOUpYia Kai
T XPHUQATOOIKOVOUIKA, OTTWS OXEOIAOTNKE Kal avatrTUxXOnke arro Tov
opyaviouo e To TApOV Kal 10 EAAOV, €iTE TTPOKEITAI yIa avapopd o€
OAa ta Baoika mpoidvra n/ Kai UTTNPETIES TTOU O OPYAVIOUOS TTAPEXE]
N Ba mpooépel e Baon autég TIC puBuioEIS TTOU aTTaiTouvral yia TNV

EMITEUEN TWV OTPATNYIKWYVY KAl QVTIKEIUEVIKWY OTOXWV TOU.

Mivakag 1: Opitouos HAektpovikou MovtéAou kat e-business model

1.2 Nupapida 0vOeong HAskTpovikou Enxelpnuatiko MoviéAou

O oxediaoudg, n eTIAOYN Kal N €QApUoyr Tou KATAAANAOU ETTIXEIPNUATIKOU HOVTEAOU
TTeEPINAPPBAVEI TNV OTPATNYIKA TNG ETTIXEIPNONG, TIG ETTIXEIPNOIAKES OIadIKATIEG KAl TA
TTANPOPOPIOKA CUCTAUATA, &vw EeTTNPedleTal Katd Paon amd 10 €mimedo TNG
eMAeyOEVNG Kal dIaBEaIUNG TEXVOAOYiaG. ZUpewva pe Toug (Osterwalder A. P., 2005),
TO ETTIXEIPNUATIKO POVTEAO QTTOTEAEI TOV OUVOETIKO KPIKO PETAEU TNG XAPACOONEVNG
OTPATNYIKAG KAl TWV UAOTTOIOUMEVWV ETTIXEIPNOIAKWY OIAdIKATIWY OTO OUYKEKPIPMEVO

TTAQioI0 TEXVOAOYIKOU TTEPIBAAAOVTOG TOU NAEKTPOVIKOU ETTIXEIPEIV.



Eninedo Ixediaopol ITpatnykn

Eniyelpnpartikd Movtého

Eninedo

ApPXLTEKTOVLKI

Eninedo ' Eruyxeipnotakég Aladikaoisg
Edappoyrig NAnpodopiakd Zuotipata

Ixnua 1 : H Nupapida ZuvOeong tou HAsKTpovikou Emxelpnpatiko Movtélou
Mnyn : (Fitcer, 2014)

1.3 Kpitapia Tagivopnong

H T1agivounon Twv NAEKTPOVIKWY ETTIXEIPNPATIKWY POVTEAWY CUVEXICEI va aTTOTEAET
MEXPI OAMEPO avoixTO BEua TTpog digpeuvnon. Av kai n BiBAloypagia TTepIAauBAVEl
TTOIKIAEG QTTOTTEIPEG EVTOTTIOPOU KATAAANAWY KpITnpiwyv Tagivounong, 6ev UTTAPXEI
KoIvr] atrodoxr KpItnpiwv, aAAd avTiBeTa KaTtaypd@eTal onuavTiky dlagopoTroinon
METALU TWV OUYYPAPEWY, 0dNYWVTAG O TTANBWPEA BIAPOPOTTOINUEVWY TAEIVOUNOTEWY

KAl JOVTEAWV.
Ta onuavTikeTEPA KpITApIa Tagivounong TTou TTpoTeivovTal Eivat:

1.3.1 O1 ePTTAEKOPEVEG OVTOTNTEG Kal 0 pOAOG TOU XpROTN (user's role)

Me Bdaon TIC eUTTAEKONEVEG OVTOTNTEG METAEU TWV OUVAAAQOCOPEVWV HEPWV
TOU NAEKTPOVIKOU ETTIXEIPEIV BIAKPIVOUE TIG €ENG KATNYOPIEG :
e UOVTEAQ ETTIXEIPNOEWY TIPOG eTTixeiprioels (B2B), Otav oI OUUMETEXOVTEG
aQOPOUV O€ ETTIXEIPATEIC | OPYAVIOHUOUG.

e ETTIXEIPNOEIG HE KaTaVaAwTEG (B2C).



e KaTavOAWTH TTPOG eTTIXEipNON (C2B).

e ETTIXEIPNOEIG TTPOG UTTAAANAOUG (B2E).

e KaTavOAWTH Pe KaTavaAwTh (C2C).

e KUBEPVNTIKO QopEa e TTIXEIPNON r)/Kal TTOAITN 1 GAAO KuBepVNTIKO Qopéa (G2B,
G2C, G2G).

O pbAog Tou xproTtn utropei va aAAACel pOAOUG AEITOUPYWVTAG EVIOTE WG AYOPACTAGS 1
TTPOUNOEUTAG TTPOIOVTWV/UTINEECIWV | AKOUN KAl WG CUPUETEXWV o€ avTaAlayn
TTANPOPOPNONG.

1.3.2 To rpéTUTTO aAAnAeTTidpaong (interaction pattern)

MpdkeiTal yia TTapoxn UTTNPECIag:

e a1ré évav (aropo/eTaipeia) TTPog Evav
e QaTTO £vav TTPOG TTOAAOUG

e aT1TO TTOAAOUG TTPOG £vav

e a6 TTOAAOUG TTPOG TTOAAOUG.

1.3.3 To etmiredo oAoKARPWONG aiag KAl TWV ETTIXEIPNMATIKWY AEITOUPYIWV
(level of value integration and functional integration)

E€etaletal n 6éon kal 0 pOAOG TnG ETTIXEipNnONG oTnVv ayopd Kal TO @Aoua TnG
dnuioupyiag TTPOCTIBEUEVNG agiag KaTA TNV TTPOCPOPA TTPOIOVTWY KAl UTTNPECIWY. TN
ouvéxela dleukpiviCeTal o BaBuog ouvBeong Kal OAOKANPwWONG Twv dIadIKACIWY TTOU
atrautouvTal, KaBwg Kal N OAOKANPwonN dIaQOpwWV ETTIXEIPNPATIKWY AEITOUPYIWV 1 N

TTPOCPOPA MIAG HEMOVWHEVNG AEITOUPYIAG.

1.3.4 H rpétaon agiag (value proposition)

Moia gival n TTpdTacn TTou Ba TTpoo@épel adia (AOyw KalvoTouiag, £1Tidoong, KOOTOUG,
TIPOCAPUOYNAS OTOV TTEAATN, TIUNAG, E€TTWVUMIaG, OIEUKOAUVONG TTou TTapéXEl H/Kal
TTPOCRACINOTNTAG) KAl O€ TTOIoUG TTEAATES; ESW €€eTAOVTAI TO CUYKEKPIUEVA TTPOIOVTA
Il UTTNPETIEC TTOU ETTIOUMEI N ETTIXEIPNON va TTPOCPEPEI, OTA TTAQICIA TNG ATTOOTOANG

NG, O€ OUYKEKPIUEVA TUNHUATA TNG AYOPAG-OTOXOU YIA VA TTPOCOWOEI WPEAEIQ.



1.3.5 O xapakTipag Kai 1o €idog Twv TTpoo@opwyV (nature of the offerings)

Mapéxovtal Yn@Iiakda r cUPBATIKA TTPOIOVTA TTOU OQOPOUV O€ TTPOIOVTA, UTTNPETIES 1
TTANpo@opieG. Edw evdia@Epov TTapouaiadel n diagopd TTPOooEyyIong yia Wynoelakd
TTPOIOVTA/UTTNPETIEG EVAVTI TWV CUPBATIKWY, TTOU XPri{ouv TTEPAITEPW UTTOOTAPIENG YIa

Tn dladikacia dIavVourG TOUG.

1.3.6 H TTnyn} €06dwyv (revenue flow)

AvAaAloya pe TNV ETTIAOYN OUYKEKPIMEVWY OTPOTNYIKWY Kal peEBodoAoyiwv yia Thv

TTapaywyr €000wv dIAKPIVOUUE TIG £EAG TTNYEG:

e ATTO TTWANCEIG TTPOIOVTWYV 1) UTTNPECIWV
e OdlauecoAdBnon o€ TwANoN
e TTPOCPOPAG / TTWANGCN / evoikiaon d1a@NUICTIKOU XWEOU I YNQPIOKWY UTTNPETIWY,

e aT1TO OUVOPONEG OTABEPEG 1) avaAoya PE TN XpHon.

1.3.7 To ocvoTnua TiIHOAdynong (pricing system)

O xpnotng TAnpwvel avaloya pPe 10 BaBud xprAong i pe Trdyia cuvdpoun yia
TPOoBacn oTnVv UTThpeoia, PE TTOCOOTO 1 OTOBEPO TTOOO KABe @opd, ue Bdon
OUYKEKPIUEVO KATAAOYO TIMWYV A PE oUOTNUA BUVAMIKAG TIMOAGYNoNG (OTTwG T1.X. O€
NAEKTPOVIKEG ONPOTTPOTIES - e-auctions)

1.3.8 To etiredo wPOCAPHOYNG OTIG avAyKeG Tou TreAATN (level of
customization)

AlakpiveTal o€ :

e OUVOAAQYEG QTTOAUTA TUTTOTTOINUEVOU-HACIKOU XAPOKTAPO
e ouvaAAayEG AIYOTEPO N TTEPIOCOTEPO TTPOCAPUOCHEVEG OTIC QTTAITAOEIG TOU

TTEAATN PE APETN AAANAETTIOPACTIKN ETTIKOIVWViA.



1.3.9 O1 diauAol emmikoIvwviag Kai diavoung (communication and distribution
channel)

Aaupaveralr uttown n duvaTdTNTA TWV CUYXPOVWY TEXVOAOYIWV Kal Tou I0TOoU Yid
TTANPOPOPNOCN OXETIKA HPE TO TIPOIOV N TNV UTTNPECIQ, TNV ETTIKOIVWVIO WE TNV
ETTIXEIPNON, TN dIAVOUN KAl TTWANGCN TWV TTPOIOVTWY, KABWGS KAl TNV TTAPOXT] UTTNPECIWV
e€utTNEETNONG META TNV TTwANoN. AvAAoya e Tnv TEXVOAOoyia Kal TO Wn@lako
TEPIBAANOV, €ETTIAéyoUuuE Ta KIvATA MOVTEAQ ME TN XPHON KIVATWV OCUCKEUWV,
OIadIKTUOKEG EQAPUOYEG KABWG Kal Ta KOIVWVIKA PJECA, WG KAVAAIQ ETTIKOIVWVIAG Kal

dlavoung.

1.3.10 O BaBudg kKaivoTopiag (degree of innovation)

E@apudletal o nAeKTPOVIKY HOPPH KATTOIO TTAPAdOCIaKO HOVTEAO 1) TTapoucidlovTal

KAIVOTOWEG DIadIkaaieg TTIXEIPEV, dlavoung Kal TTPOROANG (BaBUOG KaIVOTOMIAG).

1.3.11 To amaiToUPEVo ETTiITTES0 KUKAOQOPIAG, ETICKEYINOTNTAG (Scale of
traffic)

E€etaletal katd TTOOOV ATTAITEITAI ONPAVTIKA KUKAOQOpIa-Kivnon Kal ouyxvotnta

ETTIOKEYEWYV OTO DIADIKTUAKO TOTTO.

Mépav auTwyv TwV KPITNPIWV EVIOTE XPNOILMOTTOIOUVTAl KAl AAAQ TTOU TTPOCdIoPIouV
OUYKEKPIUEVO XOAPAKTNPIOTIKA yia Tnv €TIAOyH TnG ouUvOleong &vog NAEKTPOVIKOU

ETTIXEIPNMATIKOU POVTEAOU.

21ov [livaka TrapoucidlovTal Ta KPITAPIa AVvAAUTIKAG MEAETNG, afloAdynong Kai

TagIVOUNONG TWV NAEKTPOVIKWY ETTIXEIPNMATIKWY PMOVTEAWY TTOU XPNOIYOTTOIOUVTAI OTN

BiBAloypaeia.



(Timmers, 1998)

- functional integration
(Aerroupyikr) oAoKAApwaOnN)
- degree of innovation (BaBudg
KQIVOTOUIOG)
Bdoel Twv dUO autwv KPITNPiwv Kal
avaAoya OlakpivovTtal ouvoAika 11

MOVTEAQ.

(Afuah, 2001)

customer value (a&ia TTeAATN)

- scope of market and products
(Tredio ayopdg Kai TTPOIdVTWY)

- pricing, revenue sources
(TIMOAGYNON, TTNYEG E0OOWV).

- connected activities
(ouvdedepéveg dpAoEIQ)

- organization structure, systems,
people, environment
(opyavwolakn doun, cuUCTAPATA,
avBpwrtrol, TTEPIBAAAOV)

- capabilities (d€€I0TNTEC)

- competitive advantage

(avTaywvioTIKO TTAEOVEKTNHA)

(Tapscott D. T., 2000)

- economic control (0IKOVOUIKOG
€AeyX0G)
- value integration (oAokAfRpwaon

agiag)

(Weill, 2001)

- major entities (KUPIEG OVTOTNTEG):
TTEAATEG, TTPOUNBEUTEG, ETAIPOI
(kUpleg  POEG):
TTANPOPOPIWY,

- major flows
TTPOIOVTWY,
XPNUATOOIKOVOUIKWV

- revenues-benefits: £00da-0@EAN

(Laudon, 2016)

value proposition (TTpéTa0N AgiACg)

- revenue model (MOVTENO E0OOWV)

- market opportunity (eukaipia
ayopdc)
- competitive environment

(avTaywvioTiKG TTEPIBAAAOV)
- competitive advantage
(avTaywvioTIKG TTAEOVEKTNUA)
- market (oTpaTnyIkn
ayopdc)

- organizational

strategy

development
(opyavwaolakr avaTtTugn)
team

- management (opada

dl10iknong).

(Rappa, 2004)

- value proposition (TTpoéTa0N a&iag)
- mode of generating revenue

(rpé1TOC TTAPaywyns £000wVv)




Aivetal onpacia otn dladiktuakn | 'Epgacn  otnv  TomroBEéTnon  TNG
doun, TNV TTPOTACH dnuIoupyiag, TNV | ETTIXEIPNONG 0TNV aAucida adiac.

TTapeXOuevn agia, Tn ouvepyeia, To
POAO TOU TTEAATN ME ETTIKEVIPWON

oTn yvwon.

Nivakag 2: Kpttipla Ta§lvopnon NAEKTPOVIKWVY ETIXELPNHOTIKWV HOVIEAWV
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KEDAAAIO 2° : HAEKTPONIKA MONTEAA

2.1 Tagivopunon NAEKTPOVIKWY ETTIXEIPNMATIKWY HOVTEAWYV

Mapoucidfovtal o1 PBACIKOTEPEG TTPOTEIVOUEVEG TOEIVOPNOEIG  ETTIXEIPNMATIKWY

MOVTEAWV ava ouyypagéa :
2.1.1 Ta§ivounon karda Timmers (1998)

Eival ammdé 1I¢ TTpwTEG TTPOCTIABEIEG TALIVOUNONG KAl TUTTOAOYIOG ETTIXEIPNMOATIKWYV
MOVTéEAwV o€ wnolokd TrepIBAANov. TMapouoidlel uia  xaptoypdenon Ttwv 11
TTPOTEIVOUEVWY TUTTWV POVTEAWV e Bdon dUO TTAPAUETPOUG:

1) Tnv oAokApwon Twv eTmXeipnuatikwy Asiroupyiwyv (functional Integration)
(e€eT@lel av TTPOOPEPETAI Ia AEITOUPYIQ).

2) T0 BaBuo6 kaivoTtopiag (degree of innovation) TTou €1I0Ayel TO EKACTOTE POVTEAO
(TrTapadooiakéG  AsiToupyieG  €@APPOCOMEVEG NAEKTPOVIKA 1 véol TPOTTOI
QVATITUENG Kal UAOTTOINONG AEITOUPYIWV).

H karnyopiotroinon Twv 11 povréAwyv, Pe TIG dUO TTapATTAVW TTAPAUETPOUG OTOUG
Agoveg, aTTeIKovieTal 0TO OXAMA.

A

Multiple Value Chain Integrator
Functions
Integrated

Collaboration Plattform
Functional @
lntegratlon Value Chain Service Provider

il

Single E-Shop
Functions
Integrated Info Brokerage

Lower Degree of Innovation Higher
Ixnua 2: Taéivounon kara Timmers

Mnyn : (Timmers, 1998)
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2.1.1.1 HAekTpoviké katdaoTnua (e-shop)

KaTtdoTnua 1Tou TTpoc@EPEl TTPOIOVTA Kal CUVAANACOETAI UE TOUG TTEAATEG TOU PEOA
atro 10 d1adikTUO. Q¢ TTPWTO KivNTPO YIa Tn dnuioupyia Tou UTTApEgE N TTpowdnaon tng
ETAIPEIAG KAI TWV AyaBwV i UTTNPECIWY TNG. Ta TTAEOVEKTAPATA YIA TNV ETTIXEIPNON €ival
n auénuévn ¢ATNON, N TTAYKOOUIA TTapouciach TnG €TTIXEIPNONG ME XOUNAO KOOTOG,
KaBwg €TTioONG KAl N JEIWON TOU KOOTOUG TTPpowbnong Tng ETTIXEIPNONG KAl TOU KOOTOUG
TTWANCEWV. TAEOVEKTAPATA YIa TOUG TTEAATEG €ival 01 XAPNASTEPES TINEG OE OUYKPION
ME QUTEG TTOU TTPOCQEPOVTAI PE TOV TTAPAdOCIAKO TPOTTO, PeEYaAUTEPN duvaTtdTnTa
ETTIAOYWYV, KOAUTEPN TTANPOPOPNON KAl EUKOAIQ TNV €TTIAOYK, TNV AUECH ayopd Kal TNV
TTapddoon Twv ayabwv Kai TNV 24wpng diaBeoiyoTnTa. Ta KEPSN YIa TNV €TTIXEIPNON
dnuIoupyouvTal a1t TO0 XAPNASTEPO KOOTOG OUVTHPNONG, TIS AUEAVOUEVEG TTWANCEIG
Kal TBavov 1 diagnuion. O1 TTEPICOOTEPES EUTTOPIKEG TOTTOBECEG OTO dIABIKTUO gival

NAEKTPOVIKA KATAOTAMATA TNG MOPPNG: ETTIXEIPNON-KaTavaAwThg (B2C).

2.1.1.2 HAekTpovikA TTpopnBeia (e-procurement)

MeyaAeg etaipeiec 1 ONUOCIEG UTTNPECIEG TTPAYUATOTTOIOUV KATTOIAG  HOPYNG
NAEKTPOVIKAG TTPOMNBeIag oTo dladikTuo. Ta TTAEOVEKTAPATA TTOU dnuioupyouvTal Eival
n €upcia ykaua oTtnv €TAOYH Twv TTPOUNOEUTWY, YEYOVOG TTou €ival TTiBavov va
odnynoel oe KaAUTEPN TTOIOTNTA AyaBwWV Kal UTThpEeoiwy, BeEATIWUEVN TTapddoon Kal
MElwpEvo KOOTOG TTpounBeiag. H nAekTpovikr dSiatmmpayudreuon Kal TO KAEioIWo
OUMOWVIWYV gival dUVATOV VA PEIWOOUV OKOPA TTEPICTOTEPO TO XPOVO Kal TO KOOTOG,

Kabwg Kal va d1EUKoAUvVouv Tnv OAn diadikaaia.

Mo TOUG TTPOUNBEUTES T TTAEOVEKTAMATA EivVal N TTPOCPOPA TTEPICOOTEPWY EUKAIPIWY,
mMOAVOTNTA TTAPOUCIAS TOUG O€ TTAYKOOUIA KAiJaKa, XapunAOTEPO KOOTOG OUVOPOUNG
Kal TeavoetnTa TTPOCQYOoPds O€ KOMUMATIO, KATI TTOU MTTOPEI va €CUTTNPETEI TTOAU
KAAUTEPQ TIG UIKPEG ETTIXEIPNAOEIC. H KupIOTEPN TTNYR €I000UATOG YI' QUTH TN HOPYN
gival n peEiwon TOoU KOOTOUG MPEOW TNG auToparotroinong Tng Oladikaciag Kai

TTEPIOOOTEPO ATTOTEAECOUATIKWY, OTTO ATTOWN KOOTOUG, TTPOCQPOPWIV.
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2.1.1.3 HAekTpovik dnuoTtrpacia (e-auction)

O1 nAekTpovikéG dnuotTpacieg (MEow Internet) TTPOOPEPOUV TNV  NAEKTPOVIKN
EQAPUOY} TOU HNXAVIOUOU TWV TIPOCQPOPWY TIOU Eival YyVWOTOG aTTO  TOUG
TTapadooIoKAG HOPPAG TTAEIOTNPIOCUOUG. H diadikaoia auTr) PYTTopei va ouvodeUeTal
aTTo TTapouciacn Twv ayaBwv ue Tn BonBdeia Twv TTOAUPETWV. TIG TTEPICOOTEPES POPES
Ta JOVTEAD QUTAG TNG Hop@rg dev TTepIopifovTal JOVO 0€ auTh TN Asitoupyia. MTTopei
ETTIONG va TTPOOQYEPOUV O€ COUVOUOOWO ME TOV TTOPATTAVW MHNXOVIOPO KAEIOIWO
OUMQWVIWYV, TTANPWUEG Kal TTapddoaon. O1 TTNYEG £1008UATOG VIO TOV OPYAVIOHO TTOU
TTPAYMATOTIOIEI TN dnUOTTpacia TTpoépxovTal ammd TNV TTWANCN TNG TEXVoAoyiag, TIG
auoIBEG atrd TIg cuvaAAayEg, KaBwG eTTiong Kal atrd Tn dia@ruion. Ta TTAEOVEKTAUATA
Yo TOUG TTWANTEG KAl TOUG ayopaoTEG €ival N augnuévn aTTOTEAECUATIKOTNTA KAl N
MEiwoN Tou atTaIrouphevou Xpovou yia TETolou €idoug ouvaAAayég. MapdAAnAa, dev
uUTTapxEl TTAEOV N avAyKn YIO QUOIKI UETAQPOPA TWV TTPOIOVIWY HEXPI VO KAEIOEl N
OUPQWVia, evw N TTPOEAEUON TWV TTPOIOVTWY PTTOPEI va gival atrd OTToI0dATTOTE NEPOG
Tou KOopou. Tnyéc €100dAUOTOG YIa TOUG TIPOMNOELUTESG cival n peiwon Twv
ammoBeudTwy TOUG, N KAAUTEPN aflotroinon TNG TTAPAYWYIKAG TOUG IKAVOTNTAG KAl
AlyOTEPQ YeVIKG £600a TTWANOCEWV. ETTITTAEOV TTAEOVEKTANATA VIO TOUG AYOPAOTEG Eival
n Meiwon Twv AoiImmwyv €€60wv ayopds Kal To XAPNAOTEPO KOOTOG TwV ayabwv N

UTTNPECIWYV TTOU ayopadovTal.

2.1.1.4 HAekTpOVIKO guTTOPIKO KEVTPO (e-mal)

‘Eva NAEKTPOVIKO €UTTOPIKO KEVTPO, OTN PACIKN TOU HOP@r, AtToTEAEITal aTTd £va
OUVOAO NAEKTPOVIKWYV KATOOTNMATWY, Ta OTroia ouvhBwc Bpiokovtal KATw a1rd dia
KOIVA] OPTTPEAQ, OTTWG, VIO TTAPADEIVUA, £VA YVWOTO EUTTOPIKO ONUa 1 eTwvuyia. To
MOVTEAO auTtd uTTopEl va ouvdudadeTal Kal atrd i Kolva atrodekTy TTpooAn ry/kai
MEBODBO TTANPpWUWYV. Ta kKEPSN TOU NAEKTPOVIKOU EUTTOPIKOU KEVTPOU TTPOEPXOVTAI ATTO
N ouvdpoun Twv PEAWY, Tn diIa@APIoN Kal TTeavov ammd TTocooTé/auoIfr) Katd TIG

ouvaAAayEG. Ta o@éAn yia Tov TTEAATN €ival Ta id1a TTOU ava@EPOVTAl TTAPATTAVW YIA TA
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NAEKTPOVIKA KaTtaoTApaTa. ETTmrpdobeTa, Ba prropolcape va avo@EPOUNE WG TTAEO-
VEKTAMOTA KAl TNV €UKOAIO ypriyopng Trpoofacng Kal o€ AAAO NAEKTPOVIKA KaTa-
OTAMATA.

2.1.1.5 ZXZuvaAhayég ot ayopég MpE Tnv Trapéufaocn Tpitwv (third party
marketplace)

AuTr] gival Jia avepXouevn HOP@r JOVTEAOU, KATAAANAO OTIG TTEPITITWOEIG EKEIVEG TTOU
KATTOIEG ETAIPEIEG ETTIBUPOUV VA AVOBECOUV TO PHAPKETIVYK OE KATTOIO TPITO TTPOCWTTO
(TMBavWs wg KATI TTPOCBETO OTA AAAA KAVAAIQ TTOU XPNOIYOTTOIOUV). Ta £€00da TETOIWV
ETTIXEIPACEWY TTPOEPXOVTAI ATTO T CUVOPOUN TwV PEAWYV, atTd TNV TTPOMNBEIa yIa TN

OIEKTTEPAIWON PIag cUVOAAQYNG Kal aTTd TIG AUOIBES YIA TIG TTPOCPEPONEVES UTTNPETIEG.

2.1.1.6 Eikovikég KoivoTtnTeg (virtual communities)

MpdkeiTal yia ATopa Pe TTapoOuoIa evOIaPEPOVTA Ta OTToia AAANAETTIOPOUV PETAEU TOUG
ME MEYAAN €UKOAIQ TTAPEXOVTAG XPNOIUES TTANPOPOPIEG OXETIKA PE didpopa (nNTAMATA
OUPQWVA JE TIG EPTTEIPIES I TNV €CEIBIKEUOT TOU KABEVOS. H eTaipeia TTapExel pia Baon
oedopévwy Kal avahauBavel Tnv dlaxeipion NG €IKoVIKAG KovotnTag. O1 apoiBég atmod

Ta PEAN OTTWG Kal n dla@rpIon ival autd TTou dnuIoupyouv KEPDOG yIa TNV ETTIXEIPNON.

2.1.1.7 Napoxog utrnpeociwyv oTnVv aAucida agiag (value chain service provider)

EidikeveTal o€ pia kal pévo Asiroupyia TG aAucidag aglag, oTnv oTroia £XE1 CUYKPITIKO
TIAEOVEKTNUA, OTTWG N TTAPOXH aoPAAOUG TTEPIBAAAOVTOG GUVAAAQYWYV, OI NAEKTPOVIKEG
TTANPWUES K.A. O1 TPATTECES, YIa TTAPAdEIYUA, £XOUV apXioel va AEIToupyouv PE auTd
Tov TPOTTO avalnTwvTag VEEC €uKalpie Kal péoa atmd 1o OIadiKTUO (NAEKTPOVIKES
TTANPWUES atrd TPATTECEC KOl TMIOTWTIKOUG @opeic). AANa TTapadeiyuata TTapoxwyv
UTTNPECIWYV avagépovTal oTa logistics Kal OTIG UTTNPETIEG EQPOBIACTIKAG AAUCidAS OTTWG
Ol TOXUMETAQOPEG, Ol  UTInpPedieg  dloiknong  Tapaywyns [/ amroBepaTwy
(production/stock management) kai n uttooTAPIEN MECw OIadIKTUOU O€ EeTTITTEDO
uttnpeoiwv logistics ( web-based logistics support). Ta €00da Twv TTAPOXWYV TwWV
UTTNPECIWV TTPOEPXOVTAI ATTO TIG XPEWOEIS YIA TIG UTTNPECIEG TTOU TTAPEXOUV Kal ATTd

TTOO0CTA ETTi TNG OUVOAIKNG agiag.
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2.1.1.8 OAokARpwon aAucidag agiwv (value chain integrator)

Mpdkerral yia TNV evoTroinon dIa@OpwVY KPIKWV-AEITOUPYIWY TNG aAucidag agiag pe
OTOXO TNV Q&IOTTOINCN TNG PONG TTANPOPOPIWY UETAEU AUTWY TWV AEITOUPYIWV VIO TN
dnuioupyia emITTPOCOETNG agiag. Ta KEPDON O€ AUTEG TIG ETTIXEIPNOEIG TTPOEPYXOVTAI ATTO
TIC QMOIBEG yIa TIG CUMPOUAEG R TIG QUOIBEC KATA Tnv TTPAYUATOTTOINCN Twv
ouvaAAaywv. Mepikoi atmd Toug TTpounBeuTéS Twy "third party marketplaces" kivouvrai
TTPOG TNV KATEUBUVOT QUTWV TWV HOVTEAWV. EIDIKOTEPA, TO OPEAN TWV CUUPHETEXOVTWV
gival n aug¢nuévn atmmoteAeopanikdTNTA KATA WAKOG TNG aAucidag agiag Kal n
ETMKEVTPWON 0€  OpacTnPIOTNTEG OCUYKPITIKOU  TTAEOVEKTAPATOS. Mapadeiypara
atroTeAoUv n diaxeipion €@odiaoTiKAG aAucidag (Supply chain management) ammé

I0IWTIKA OiKTUQ.

2.1.1.9 NMAaTeoéppeg ouvepyaoiag (collaboration platforms)

Mapéxel TTANpoopiec Kal epyaAeia o€ KAtdAAnAo wnolakd TTepIB&GAAOV, TTOU
€EUTTNPETOUV DBUVAMIKEG OUVEPYOOIEG METALU TWwV ETTIXEIPHOEWV. TO ETTIKEVTPO TOUG
gival eEEIBIKEUPEVES AEITOUPYiES, OTTWG OUVEPYATIKO design Kal n UTTooTRpIEn projects
atmd €ikovikr) opdda cupBoUAwv. Ta o@EéAN Twv CUMMETEXOVTWYV Egival n avabeon
€EUBUVWYV OTOV ETTIKEQAAAG TNG TTAATPOPUAG KAl N BIEUKOAUVON TWV CUUMETEXOVTWYV,
KaBwg Kal n PEIWoN TwV YEVIKWY daTTavwy. Ta £¢00da TTPOKUTITOUV OTTO XPEWOEIS Yia
TNV 1016TNTA PEAOUG Kal Th XpHon TNG TTAATQOpPAG ouvepyaoiag, KabBwg kal amd Tnv

TTWANON €EEIBIKEUPEVWV UTTNPEDIWV.

2.1.1.10 AiapeooAaBnTig uttnpeciwy TTAnpo@opiag (information brokerage)

AlaxelpiCeTal TOV TEPAOTIO OYKO TTANPOQOPIWY TOU TTAYKOOHIOU 10ToU. [lapéxel
TTANPOPOpPIES Kal GUPPBOUAES eTTi TTANpwA yia did@opa BéuaTta. Ta €00da OTO HOVTEAO
AUTO TTPOEPXOVTAI OTTO CUVOPOMEG, €IiTE ME TTAYIO CUVOPOMN EITE PE XPEWOEIG avd

XPrnon, Kabuwg kai atrd dia@nuicelg.

15



2.1.1.11 Acpaleig kail Aoi1Trég utrnpeoieg (trust and other services)

Mapéxovtal atrd dIAYopeS apxES TTIOTOTTOINONG Kal aTTd EUTTIOTOUG TPITOUG. Ta €00da
QUTWV TWV ETTIXEIPAOEWY TTPoépXovTal atrd OUVOPOMEG MeEAWV, attd TTANPWUEG
KATTOIOU TTOO0U avaAoya PE Tn Xpron Kai amo dlaenuicels. Napadeiypata oXETIKWY
ETAIPEIWV Eival ETAIPEIEG CUMPBOUAWY Kal ETAIPEIEG TTIOTOTTOINCNG YIA AIOTTIOTN AC0PAAN

ETTIKOIVWVia KAl cUVOAAQYEG (KPUTTTOYPAPNOTN, WNPIaKA UTTOYpa®r)) oToV I0TO.

2.1.2 Ta§ivounon kara Rappa (2004)

H tagivounon katd Baocifetal o€ duo Paoika KpItApia, Tnv mTpdétacn agiog (value
proposition), TTou ava@épetal otn B€on TTou KataAauBavel n emixeipnon otnv aAuacida
agiag, kar otov TPOTTO dnuioupyiag €o0o6dwv (mode of generating revenues). H
Tagivounon epIAauBAavel Toug TTapakdaTw 9 Baoikoug TUTToug povTéAwy (Rappa M. ,
2003) :

e Meomiké povtéAo - "Brokerage model”

e AlapnuioTiKO povTéAo - "Advertising model”

e [1IAnpo@opiakd povtéro - “Infomediary model”

e EuTOpPIKG povTéAo - "Merchant model”

e KataokeuaoTiké povTéAo - "Manufacturer model”
e 2uvepyaTIkO povTéAo - "Affiliate model”

e MovTéAo KoivoTnTag - "Community model”

e 2UVOPOMNTIKO HOVTENO - "Subscription model”

e MovTéAo xpnoTIKATATAG - "Utility model”

Ta povrtEAa autd uAoTToloUVTal PE DIOPOPETIKOUG TPOTTOUG Kal diveTal N duvaToTNTA OE
MIa ETTIXEIPNON VO UTTOPEI va ouvOUACEl DIAPOPETIKA PMOVTEAQ OTA TTAQICIO TNG ETTI-
XEIPNOIOKAG TNG oTPaATNYIKNAG. Na TTapdadeiyua, Eva dia@nuIoTIKO JOVTEAO PTTOPED va
ouvOuaoTEl e Eva OUuVOPOUNTIKO WOTE va dNUIOUPYNOEI JIa OTPATNYIKA TTou Ba gival
EMKEPONG yIa TNV eTalpegia. H mmapatrdvw tagivounon dev Ba TTpétrel va An@bei wg
OTATIKA, €QOOOV Ta YOVTEAQ OTO WN@IaKO TTEPIBAAAOV e€eAicoovTal TaXUTATA KAl WG €K
TOUTOU avaduovtal VEEG Kal  evOIAPEPOUCESG  TTAPOAANAYEG TwV  TTOPATTAVW

TAEIVOUNOEWV.
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2.1.2.1 Movrtélo diapecoAdapnong (Brokerage model)

O1 diapecoAapNTEG PEPVOUV O€ ETTAQPN TOUG AYOPAOCTEG KAl TOUG TTWANTEG WOTE va
OIEUKOAUVOUV TIG CUVOANOYEG. AUTEG PTTOPED va yivovTal €iTe PETALU ETTIXEIPACEWV
"business-to-business” (B2B), €ite avAueca o€ ETMIXEIPAOCEIG KAl KOTAVAAWTEG
"business-to-consumer” (B2C), cite peTagu karavoAwTwv “"consumer-to-consumer”
(C2C). O peaitng KePDICEl XPMATA XPEWVOVTAG QUOIPN VIO KABE £vav TTOU EUTTAEKETAI

oTn cuvaAAayi.

To MovTédo diapecoAdfnong (Brokerage Model) Ttreplhaupaver  TIG  €EAG

UTTOKOTNYOPIEG:

v Meodalovreg avraAAdakTtnpiwv (marketplace exchange): Mpoo@épouv pia
TAAPN YKAPO UTTNPECIWV OTTWG OUVaAAayEG, avaAuon Tng ayopdg Kal
OAOKA\pwON TNG cUVAAAQYNG.

v' EvroAodoéxol (Buy/Sell Fullfilment): maipvouv o0dnyie¢ mwAnong i ayopdg
EVOG TIPOIOVTOG N UTTNPEECIAGE ME TTAPAUETPOUG OTTWG Eival N TIMA Kal N
TTapadoon.

v Koivétnra emixeipnuatikol ggmropiou (Business Trading Community):
Apa WG Pia atrapaitnTn, JE MEYAAO €UPOG TTNYR TTANPOPOPIWV KAl CUNBOUAWY
VIO JIO CUYKEKPIPEVN KABETOTTOINUEVN AYOPd VIO KATTOIOV OUYKEKPIKMEVO TOPEQ
TNG olkovopiag. ETimpooBeTa, 10 HovTéAO auTd KaBIoTA duvaTth Tnv aviaAlayn
TTANPOPOPIWV UETAEU TwV ETTIXEIPHOEWYV (B2B).

v' ZuvaBpoloTig ayopaocTwy (Buyer Aggregator): cival n diadikaoia ekeivn pe
TNV oTToia £pYOVTal O€ ETTAQPN HMEUOVWUEVOI AYyOoPAOTEG JEOW TOU dIadIKTUOU,
WoTe va OpAoouV WG Ouada Kal £€Tal va KatopBwaoouv va AaBouv TIG iDIEC TIMEG
TToU TTapadooiakd divovtal uévo O€ OpPyavioUOUG TTOU AayOoPAlouv HEYAAES
TTOOOTNTES TWV TTPOIOVTWYV. AUTEG OI ETTIXEIPAOEIS ouvaBpoloTwy Kepdifouv atmd
N AN TTO000TOU ATTd TNV TTWANON.

v' ZuAAéktng amraitioswv (Demand Collection System): n marévra émou o
ayopaoTig ¢nTd va ayopdocel o€ KATTola Oedouévn TIUA Kal o pecalov
avaAaupavel TNV oAokARpwaon TnNG cuvaAAayAig.
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Meodalwv dnuotrpaciag (Auction Broker): yiveral dnuotrpacia oTto ovoua
TwWV TTWANTWV. O peoAlwv TTaipvel apolfn yia TNV TTPoROAR TG dNPOTTPACiag
Kal TTpounBeia avdloya pe TO UWog TNG ouvaAlayAg. YTTApXouv TTOAAEG
OIAPOPOTIOINCEIS OXETIKA HE TOUG OPOUG TWV ONUOTTPACIWV KOl TPOTTOUG
auoIBAGg Tou pecadovra.

AvTtiotpo@og lNMAsioTnplacpog (Reverse Auction):. O mBAvOg ayopaoThg
KAvel pia TEAIKA TTpoo@opd yia €&va OUYKEKPIMEVO ayaBd i uttnpeaia, Kal o
MeoAlovTag ETTIOIKEI TNV EKTTARPWON. € MEPIKA MOVTEAQ n auoIfr] Tou
MeoAlovTa KOAUTTTETAI EVOIAUEDA EITE ATTO TNV TIMA TTPOOPOPAG EITE ATTO TNV TIUNA
TTWANONG. ZUXvd OTOXEUOUV OTA UTTEPTIUNMEVA TTPOIOVTA, OTTWG Eeival Ta
QUTOKIVNTA KAl TO AEPOTTOPIKA EICITAPIA.

Tagivopnoeig (Classified): o€ auti TN Jop®r) UTTAPXE! PIa AioTa ayaBwv TTou
BéAel KATTOIOC va ayopdoel 1) TTOU KATTOIOG TTOUAdEl Kal n TOTTOBETNON TWwv
ayaBwv oTn AioTta, aveEdptnta Pe 10 av Ba yivel n ouvallayf f 61, onuaivel
KEPDOG yIa TO PETITN.

Meodlwv ouvaAlaywv (Transaction Broker): mTpooc@épel Tov PnXaviopo
TTANPWHWY OTOUG AYOPAOTES KAl TTWANTEG yIa va OAOKANPwOEi N cuvaAAayn.
Etmidopa Meodalovrog (Bounty Broker): yia Tnv eUpeon evog aTtOUOU, AVTIKEI-
Mévou, 10€ag 1) KAtTolou dAAoU BUCEUPETOU TTPAYUATOS TTPOCPEPETAI ANOIPRN N
Bpapeio.

Alavopéag (Distributor): mTpoo@épel uttnpecieg kataAdyou, dlaoUVOEOVTAG
évav PeYAAO apIOPO TTAPOAYWYWY ME AyopaOoTEG XOVOPIKNAG Kal AlOVIKAG.
AIEUKOAUVEI TIG CUVAAAQYEG XPNOIUOTTOIWVTAG ETTIONG EUTTOPIKOUG OUVEPYATEG.
Bon06¢g avalirnong (Search Agent): éva AoyiouIKd pOUTTOT TO OTTOI0 WAXVEI
TTANPOPOPIEC OXETIKA WE TNV TIUA Kal TV 8IABe0IuOTNTA VOGS TTPOIOVTOC 1 YIa va
Bpel OTTAVIEC TTANPOYPOPIEG.

Eikoviki ayopd (Virtual Marketplace): cival cav €IKoviK® €uTTOPIKO KEVTPO

TO OTIOI0 XPEWVEI TOUG TTWANTEG yIa TO €IKOVIKO payadi Toug Kal yia TIG
ouvaAAayéG TTou  yivovTal péoa atmo autd. [lpoogépel €TTiong dIAPOPES
QUTOMATOTIOINCEIC TTOU BonBouv OTIC CUVAAAQYEG.

MerapeooAaBnTrg (Metamediary) : pia €mixeipnon n oTroia QEPVEI OE ETTAPN

ayopaoTéG Kal guttOpoug online. TMapéxel uttnpeoieg ouvaAdaywyv, OTTWG
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OIKOVOMIKOUG OIaKAVOVIOUOUG Kal TTOIOTIKA €yyunon (ao@dAeia). Eivar €va
WYNQPIOKO EUTTOPIKO KEVTPO, TO OTTOI0 OPwG Ba TTpowdnoel Tn cuvaAAayr], Ba
EVTOTTIOEI TIG TTapayyeAieg, Ba TTapdoxel Kal Ba OCUAAEEEI TIG OIKOVOMIKEG
uttnpeoieg. O1 peTapecoAaBnTéG TTPOOTATEUOUV TOUG KATAVOAWTEG PE TO VA

EYYUWVTAI ATTOCNUILOEIG OTTO TOUG EUTTOPOUG.

2.1.2.2 Ala@nuioTIKO povtéAo (Advertising model)

To dIa@NUICTIKO POVTEAO Tou OIadIKTUOU €ival Wi TTPOEKTACT TOU TTAPAdOCIaKOU
MOVTEAOU Twv PEOWV evnuéPwong. To povTéAo dlagruiong Asiroupyei yévo otav ol
I0TOOEAIOEG DIaBEéTOUV PeyAAo aplBud Koivou. O1 Hop@EG TTOU UTTOPED va TTApPEl TO

MOVTENO gival ol €ENG :

v' Teviki TOAN (Generalized Portal): TTUAeG TTOIKIAOU UAIKOU e TTOAAEG dwpedv
UTTNPECiEG Kal dwpedv TTEPIEXOPEVO YIa va TTPOCEAKUCOUV 600 TO duvatov
TEPIOOOTEPOUG XPNOTEG. Madi pe TOUG XPROTEG TTPOCEAKUOUV Kal ATOUA T
oTroia BéAouv va diapnuiotolv. Mepikd "portals” cival oxediaopéva yia Kovo
YEVIKOU eVOIQQEPOVTOG, eV GAAA gival opyavwpéva yUpw aTTO OUYKEKPIPEVA
EVOIO@EPOVTA HIAG EIDIKNG KOIVOTNTAG.

v MpoowTtrotroinuévn UAN (Personalized Portal): H puon Twv yevikwy portal
UTTOVOMEUEI TNV TTIOTOTNTA TOU XPNoTn. Autd odriynoe oTn dnuioupyia vEwvV
"portals" péow Twv oTroiwv au&dvetal n MOTOTNTA AOyw TOUu XPOVOU TTOU
eTTeVOUEl O XPNOTNG Kal KABIOTA TTPOCWTTIKO TO Site. To KEPOOG auToU TOU
"portal" Baoiletal oTov OYKO KaIl iowg aTnv agia Twv TTANPoQopIwV TTou {NTd O
KA@be xprioTng.

v' E&e1dikeupévn TUAN (Specialized portal): emiong kaAeital kai "vortal" (vertical
portal-k&Beto portal). ESw €ival TTEPICCOTEPO TNUAVTIKY I KOAG KaBopiopévn
Baon Tou XpNoTn atd Tov OYKO Twv XpnoTwv. AuTo To Site atreubuveral o€
OUYKEKPIPEVOUG DIaPNnUIOTEG, OI OTToiol gival TTpOBupol va TTANPWOoouUV TIa-
POTTAVW YIO VO a1TEUBUVOOUV 0€ AuTO TO CUYKEKPIUEVO KOIVO.

v MdpkeTivyk KivATpwyv (Attention / Incentive Marketing): 1o povtéAo "TTAn-

pwvw yia va TpaBnifw Tnv TTpocoxn’ - TTANPWVEI TOUC ETTIOKETTTEC VIO VO
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BAETTOUV TO BIAPNMICTIKO TTEPIEXOMEVO KAl VO CUUMETEXOUV O€ EPWTNUATOASYIQ,
TTAIXVIOIA 1} KOUI(, HE METPNTA 1] AEPOTTOPIKA HiAIO Y1 TO CUPTTANPWHA TTOVTWV.
To PAPKETIVYK KIVATPWY AEITOUPYEI WG TTPOYPOAUMA AVTATTOBOONG TTPOG TOUG
TEAATEG, WOTE va €MTUYXAvEl TIOTOTNTA KAl VO OUAANEyel dedopéva yia
Behavioral Targeting.

v Awpedv MovTtého (Free Model): divel oToug XpNoTeEG KATI dWPEAV, OTTWG
uTTNPEoieg OIODIKTUOU, PNXAVIKOUG €COTTAIOCUOUG UTTOAOYIOTWY, NAEKTPOVIKEG
eUXETAPIES KAPTEG O1 DWPEAV QUTEG UTTNPETIEG dNUIOUPYOUV €va Site PE TTOANEG
gukalpieg dlapnuions. H Biwoigdtnta €ival duoKoAOTEPn OTav PBacileTal
QTTOKAEIOTIKA KAl JOVO oTa £€000a TNG dlagnuiong. Aivetalr n duvartdtnra va
AvauIXOei Je TO HOVTEAO TTOU TTAPEXEI TTANPOPOPIES WG dlIaUECOAABNTAG.

v' MovTéAo €UKaIpIWYV - EKTTTWOEWYV (Bargain Discounter): gival I0TOGENIDES Ol
OTTOIEG TTOUAAVE TA TTPOIGVTA TOUG KATW TOU KOO TOUG KAl ETTIOILUKOUV va ByAaAouv

KEPOOG PECW TWV dlOPNUICEWV.

2.1.2.3 MovTtéAo diapecoAaBnti TrTAnpo@opiwyv (Infomediary model)

Aedopéva Kal TTANPOPOPIEG OXETIKA UE TOUG KATAVAAWTEG KOl TIC OQYOPOAOTIKEG TOUG
ouvnBeieg gival e€aIpeTIKG TTOAUTIUA. EIdIK& OTav auTég o1 TTAnpo@opieg avaAubouv
TIPOOEKTIKA KAl XPNOIMOTTOINOOUV WG OTOXOG aTTd TIC EKOTPATEIEG HAPKETIVYK. MEPIKEG
ETAIPEIEG Eival IKAVEG VA AEITOUPYNOOUV WG HECALOVTEG TTANPOPOPIWYV CUAAEYOVTAGS KAl
TTOUAWVTAG TTANpoQopieg o€ AANEG eTalpeies. 'Evag peadlovtag TTANPOQoOpIWY £XEI TN
duvaToTNTA VA TTAPEXEI OTOUG XPNOTEG dwpedv TTPpOoBacn aTo Internet pe aviaAAayua
TNV TTAPOXN AETTTOUEPWY TTANPOPOPIWV OXETIKA HE TIC AYOPACTIKEG TOUG OUVABEIES. Ol

MOPQYEG TTOU PTTOPED Va TTAPEI TO CUYKEKPIUEVO UOVTENO €ival 01 AKOAOUBEG:

v' ZuppBouAeuTiké XUoTtnpa (Recommender System): évag OIKTUAKOG TOTTOG
TTOU ETITPETTEI OTOUG XPNOTES VA AVTOAAGCOOUV TTANPOYOPIES METAEU TOUG YIa
TNV TTOIOTNTA TWV TIPOIOVTWV KAl TwV UTTNPEoIwy. 'ETol kartaypdgovTtal ol
AVAYKES KAl Ol TTPOTIUACEIG TOUG.

v" MovtéAlo Eyypagng (Registration Model): Ta "site" mepiexopévwy TTOU ITTOPET
KATtrolo¢ va emokePOei dwpedv, aAAd atTAd atraitouv aTrd TOUuG XPROTES Va
eyypagouv. Me autd Tov TpOTTO CuyKevTpwvovTal dedopéva PueyaAng agiag, Ta

OTTOIa XPNOIYOTTOIOUVTAI OE EKOTPATEIEG OTOXEUMEVNG DIAPIONG.
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2.1.2.4 Eptropik6 povrédo (Merchant model)

To KAQOIKO XOVOPEUTTOPIO KAl EUTTOPIO AyaBwV Kal UTTNPECIWY, EITE JE CUYKEKPIMEVN
TIMN €iTE UOTEPA ATTO ONUOTTPACIA. 2€ TTOAAEG TTEPITITWOEIG TA TTPOIOVTA TTOU TTWAOUVTAI
o010 OIadIKTUO WTTOPEI va €ival KAIVOTOUA KOl va PNV TTwAOUVTal OTA CUPBaTIKG
TTapadooiokd kataoTAPaTa. O JOPPES TTOU PTTOPET VA TTAPEI TO CUYKEKPIPEVO JOVTEAO

gival o1 akOAOUBEG:

v' EIkovikég Eptropog (Virtual Merchant): Eixeipnon n otroia Asiroupyei pévo
oTO dIadIKTUO KaI TTPOCQPEPE! €iTE OCUUPATIKG €iTe OIODIKTUAKA EEEIDIKEUPEVQ
ayaBd f UTTNPECiEG.

v' Epmropikog katdAoyog (Catalog Merchant): O1 rapayyeAieg péow KataAdyou
TTPOCAPUOCHEVESG OTO DIABIKTUO.

v MikpotrwAnTtég (Bit Vendor): 'Evag éUTTOpOG TTOU GO XOAEITal JE TRV TTWANGCN

aAAG Kal TTapadocon POVO WN@IOKWY TTPOIOVTWY KAl UTTNPETIWV.

2.1.2.5 MovTéAo kataokeuaoTh (Manufacturer model)

AuTo TO povTédo PBacideTal oTn duvatdTNTa TOU dIAdIKTUOU VO ETTITPETTEI OTOUG Ka-
TOOKEUAOTEG VA €XOUV AUECN ETTAPN PE TOUG QYOPAOCTEG KAl JE QUTO TOV TPOTTO va
KATapyouv TouG TTWANTEG XOVOPIKNG Kal AlaVIKAG TTWANONG. To YOVTEAO AUTO UTTOPEI
va Paoietal otnv atmmodoTiKOTNTA, OTn PBEATIWUEVN TTAPOXN UTTNPECIWV OTOV Ka-

TAVOAWTH KAl 0TV KAAUTEPN KATAvONOoN TWV TTPOTIUACEWY TOU.

2.1.2.6 ZuvepyaTiké povtélo (Affiliate model)

2€ avTiBeon pe To yevikO portal, To otToio TTpooTrabei va odnynoel évav uwnAd 6yko
Kivnong oe €va "site", 1o ouvepyaTikd HOVTEAO TTAPEXEI AYOPAOTIKEG EUKAIPIES
OTTOUDNATIOTE PTTOPEI VA «OEPPAPOUVY» O XPAOTES. AUTO TO KAVEI UE TO VA TTPOCPEPEI
OIKOVOMIKG KivnTpa o€ ouvepyaloueva "sites". O1 BuyaTpIKEG TTAPEXOUV ayopacTIKOUG
TTOVTOUG PJEOW TOU EUTTOPOU. TO OUVEPYATIKO POVTEAO Eival APKETA DIAOEDONEVO OTO

0100iKTUO .
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2.1.2.7 MovtéAho Koivotnrag (Community model)

H Biwoiydtnta Tou KOIVOTIKOU PovTéAou PBacietal otnv TOTOTNTA TOU XPENOTN.
Alokpivetal o€ €BeAOVTIKO povTéNo ouvepyaTtwy (Voluntary Contributor Model) kai o€
dikTua yvwong (Knowledge Networks). Ta TeAeutaia TTpoo@EépPouv TTANPOPOPIES TTAVW
oe dlagopa ¢nthparta. O1 TTANPOYOPIEG AUTEG TTPOEPXOVTAI EITE ATTO ECEIDIKEUUEVOUG
ETTAYYEAUATIEG €iTE QT TNV TIPOCWTTIKN EPTTEIpIA AAAWY  XpNOTWwvV. ZuvhBwg
atmmoteAolv forums (Xwpoug oulntrioewyv) OTTOU Ta ATOPA Ta OTToid avalntouv
TTANPOPOpPIEG PTTOPOUV va BECOoUV epwWTAPATA Kal va AdBouv atraviioelig atrd autoug

TTOU €XOUV YVWOn £TTi TOU B€uaTog.

2.1.2.8 ZuvdpopunTikO povtéAo (Subscription model)

O1 xpoTeg TTANPWVOUV yia va £xouv TTpéoacn o€ autd To PovTéNo. YTTAPXEl OUV-
dpoun yia Toug XPAOTEG TTou BEAOUV va OOUV TO TTEPIEXOUEVO TOU OIKTUOKOU TOTTOU.
IMoAAEG eTTIXEIPOEIC OUVOUACOUV TO DWPEAV TTEPIEXOUEVO WE TO ETTI TTANPWWN YIia va

TIPOCEAKUOOUV XPrOTEG.

2.1.2.9 MovTélo weéAeiag (Utility model)

Kai edw €xoupe Xpéwan Tou XprnoTn n otroia Ouwg e€apTdral atrd To XPOVO XPrnong

1l TNV TT00O0TNTA TOU UAIKOU TTOU Ba XpNOIKOTTOINOEL.

2.1.3 Tagivopunon kara P. Weill kai M.R. Vitale

O1 P. Welll kai M.R. Vitale (2001), pye BAon MEAETEG TTEPITITWOEWV ONUOPIAWY
ETAIPILV, TTPOTEIVAV 8 ATOMIKA ETTIXEIPNUATIKA PMOVTEAQ , HEOQ ATTO TNV TTAPOUCiaon
TWV OTPATNYIKWY TOUG OTOXWYV, TWV KEPOWYV, TWV KPICIJWYV TTAPAYOVTWYV ETTITUXIAG KAl
IKOVOTATWY TTOU ATTAITOUVTAI VIO TNV ATTOTEAEOUATIKA UAOTTOINON.
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Ovoua Meprypan povréAou

MOovTéAOU

lNépoxo¢ Emrpétmel Tnv 1TpdoBacn oT1o TrEPIEXOPEVO  (TTANPOYOPIEG,

TTEPIEXOUEVOU TTPOIOVTA KAl YNPIOKES UTTNPETIES) HECW XPNMATIOTWV

ArreuBeiag aTov Mapéxel TTpoIdVTa Kal UTTNPECIEG aTTEUBEiag OTOUg TTEAATEG,

meAaTn XWPIG PEOITEG

lNMapoxéag MMAnpoi TIg avAykeg Tou TTEAATN O€ OUYKEKPIYEVO TOMEQ (TT.X.

TAHpPOUS XPNUATOOIKOVOMIKA, ao@AAcleg) atTeuBeiag atmd Toug TTapdxoug

utTnpEaiac KOl TOUG METITEG

MeooAaBntric¢ 2UvOEEl TOUG KATAVOAWTEG KAl TOUG TTAPOXOUG MECW TNG
OUYKEVTPWONG TTANPOPOPIWYV OXETIKA UE TOUG TTEAATEG.

Koivoxpnortn 2UYKEVTPWVEI OIAPOPES ETaIPEiEG HEOW TNG TTPdoRaong oTnv

urrodoun KOIVI] UTTOBOUN TTANPOPOPIKAG, N OTToI TTPOCPEPEI UTTNPETIES
TToU B¢V gival 1aB£oIueg oTnV ayopd

KaBapn aéia 2UVTOVICEI TN YETAPOPA TTANPOPOPIWV KAl TTPOIOVTWY O€ YECITEG

OAoOKANpwTN Kal TTEAATEG

Eikovikn 2UVOEel Jia oudda avBpwTTwWV PE TTAPOPOIa CUNGPEPOVTA OE HIa

Kovotnta €IKOVIKN KOIVOTNTA, AauBavovTag auoiBES atrd Ta YEAN

Aioiknon 2UVEVWVEI OAEG TIG UTTNPETIES Kal ETTITPETTEI TNV TTPOCRACN EoW

ETTIXEIPNOEWV EVOG ONUEIOU ETTAPNG

Mivakac 3: Enyeipnuatike MovtéAa kata P.Weil kot M. R. Vitale

Mnyn : (Weill, 2001)

2.1.4 Tagivopunon kard Martinez (2000)

O Martinez, wg utreUBUVOG TOU CUMPBOUAEUTIKOU TUAPATOC TNG IBM oTn oTpaTtnyikni Tou

NAEKTPOVIKOU €TTIXEIPEIV, e BAon pia épeuva TnG IBM tdvw oe 700 eTaipeieg Tou

aoxoAouvTal eveEPYA PE TO NAEKTPOVIKO ETTIXEIPEIV, DlaxwPICel Ta dIAYoPa NAEKTPOVIKA
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EMIXEIPNUATIKA POVTEAQ pE BdAon TO €id0g TNG Ayopdg (MepoOvWUEVN ayopd R

TTOMOTIAEG ayopéG) OTTOU  AEITOUPYED N ETIXEIPNON KAl TNV  ETMKEVTPWON NG

ETTIXEIPNMATIKAG dPACTNPIOTATAG O€ TTEPIEXOPEVO KAl AVATITUEN KOIVOTNTAG I €0TIOON

o€ ouvaoAAayég. 'ETol diakpivel 5 BacIKoUG TUTTOUG HOVTEAWV:

v

Ekrog¢ o1adikruou evioxuon (Offline Facilitator: product, brands). ETaipeieg
TTOU TTPOWOOUV Kal YVWOTOTIOIOUV TIG MAPKEG KAl TA TTPOIOVTA TOUG OTO

01adikTUO, AAAG BEV TTPAYUATOTTOIOUV TTWANCEIG JECW aUTOU.

lNpounBeutéc oxerikou mepiexouévou (Context Provider: affinity groups,
content aggregators). Etaipgieg TTou €CEIBIKEUOVTAI OE €VO OUYKEKPIPEVO TTE-
0io, €xouv egeidikeupévn TTPOTOON agiag, €é00da atTd eyypagés, dAa@APIoN N

XPEWOEIG CUVOAAQYWV.

Eurropikny oroxsuon (Commerce Destination: online store, direct brand

sellers). ETaipgieg TTOU TTWAOUV Ta TTPOIGVTA TOUG HECW TOU OIOBIKTUOU.

Online ZuvaAAaynp (Online Exchange: Auctioneers, Market Makers,
Financial Exchanges). ®épvouv 0¢ €Ta@ry ayopaoTéG Kal TTWANTES yia

KAEIOIMO OUPPWVIOG KOl OAOKARPWON TWV CUVOAAQYWV.

H MNMuAn (Gateway: Portals, Shopping Agents, ISPs). lNMapoxr oToug XpnoTeg
€UKOAOU TPOTTOU avalnTnonG-eUpeong OTIONTTOTE XPEIAdovTal, ATTOKOUION

€000WV a1rd dlanuion.

MapadéxeTal WS TTWGS AUTOS O TPOTTOG BIAKPIONG e BACN TO CUYKEKPIMEVA KPITHPIA

TWV NAEKTPOVIKWYV ETTIXEIPNUATIKWY PMOVTEAWY OEV ATTOTEAEI KavOva a@ou N OUVAIKN)

QuUON TNG YNQPIAKNG OIKOVOMIAG ATTAITEI CUVEXEIG ETTAVEKTIUNOEIS KAl TTPOCAPUOYEG.

AuTO TTOU TTPAYMATIKA TTIoTEUEI 0 Martinez gival 0TI 4E TNV EUPAVION TOU NAEKTPOVIKOU

ETTIXEIPEIV O TTAPAOOCIOKEG TOKTIKEG MTTOPOUV VA  ETTAVOOXEDIAOTOUV YIia VA

QgIOTTOINOOUV TIC VEEG EUKAIPIEG.

2T1ov lNivaka 1TTou akoAouBei TTapoucidleTal CUVOTITIKA N TTapaTTavw Tagivounon.
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Méoa atrd Tnv avalAtnon Tng BIBAIoypagiag odnyeital Kaveig Kal o€ AAANEG TTPOTACEIG
TUTTOAOYIAG NAEKTPOVIKWY  ETTIXEIPNUATIKWY  MOVTEAWY, TTou PBacikd ouvBETouv

OIAPOPETIKO QACUA KPITNPiIwV Kal KATOAAyouv Ot TTapOpola POVTEAQ PE OIAPOPES

OVOMOOIEG.
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* Produdt, brands

Commerce destination Provider
(MAPOX0C EPTORIKOU TTPOOD Koo
* 0Online Store

*  Affinity Groups

+* Direct Brand Sellers

* Content Aggregators

Mivakac 4: Taéwvounon karta Martinez

MAnyn : (Martinez, 2000)

2.2 Aiadikaoia ouvleong-avaAuong Kal ETTIAOYAG ETIXEIPNHATIKWYV HOVTEAWV

O1 onuavTikGTEPOI TTAPAYOVTEG TTOU ETTNPEACOUV MIO ETTIXEIPNON OTNV E€TTIAOYN TOU

NAEKTPOVIKOU TNG JOVTEAOU gival:

v' O pdAog Kal n atmmooToAA TNG €TTIXEIPNONG OTNV ayopd Kal aTnv aAucida agiag,

TO €i00G TNG TTPOCPEPOUEVNS Q&iag, oI EUTTAEKONEVEG OVTOTNTEG, TO €iI00G TWV
TPOIOVTWYV | UTTNPECIWY, TO TTPOPIA TwV TTEAATWV-ayopds aTOxou, O Babudg
NAEKTPOVIKOU METOOXNMATIOPOU, N €EO0IKEIWON Kal €TEvOUON O WNQIOKES
TEXVOAOYIEG, N avauevopevn amodoaon Tng Tévouong, To €id0¢ Kal To TTARB0G
TWV QVTOYWVIOTWY OTO Wnoelokd TTePIBAANOV, N oxéon WE TOUG TTEAATEG Kal
OUVEPYATEG, TO DIKTUO TWV OUVEPYATIWYV, Ol dUVATOTNTEG AvTAnoNnNg €06dwv, N
ETTIXEIPNMATIKA KOUATOUPQ Kal TO IoXUoV vouoBeTikG TTAdiolo. H diadikacia
EMAOYNG TOU KATAAANAOU NAEKTPOVIKOU ETTIXEIPNUOATIKOU HOVTEAOU YIO MIO
emixeipnon dev atmoTeAei eUKOAO eyxeipnua. H ouvexng trapakoAouBnon Kai
avaAuon Twv dedoPEVWV TNG ayopds Pe oTdXo TV 600 TO duvaTtov TaxuTEPN

IKQVOTTOINON TWV avayKwv, TNV APECN avTatroKpIon OE EUKAIPIES, TNV
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TIPOCAPUOYN OTIG AAAAYEG KAl TNV AgloTToinon TNG YVWONG Kal TNG EUTTEIPIOG
TTOU €QAPPOCOUV Ol KAIVOTOUEG ETTIXEIPNOEIG, OTTOTEAOUV T ONUAVTIKOTEPN
otipin otnv emmAoyl Tou KATAAANAou povTéAou yia pia ETTIXEIPNON OTn

OUYKEKPIUEVN XPOVIKA OTIYUN TTOU Ba eEUTTNPETACEI TIG AVAYKEG TNG KAAUTEPQ.

2.3 Kaivotopia

H kaivoTtopia opidetal wg n dpdaon 1 diadikacia UAOTTOINONG HIAg 100G ) EPEUPEDNS
€vOGg ayaBou (TTpoidv) i YIag UTTnPEoiag, TTou dnuioupyei agia yia autd, Kal ol TTEAATEG
gival TpéOupol va TTANPWOoouUV yia auTr] (KalvoTodia). ZUvABwWG N KAIVOTOWIa, CUVOEETaI
ME KATI VEO Kal DIAQPOPETIKO, TTOU PTTOPEI VA €XEl WG aTTOTEAEOPA  va aAAGEel N @uon
evOG OAOKAnpou kKAGdou. H é€vvola Tng KalvoTodiag €ival TTOAU  gupgia  TTou
XPNOIUOTTOIEITAI OE TTOANEG QUOIKEG KOl KOIVWVIKEG €TIOTAMES. H Kaivotopia dev
atroteAei eviaia dpdaon, aAAd pia ouvoAikr diadikaoia AAANAEVOETWY UTTODIABIKACIWV.
Agv a@opd Povo TNV cUAANWN JIag vEAg I0EAG, TNV EQEUPEDT UIOG VEAG OUOKEUNRG N
TNV avamTugn Miog véag ayopds. Mia kalvoTtopia e€ival pia okOTiun dladikaoia
dlaxeipiong, MEOW TNG OTToIOG OI ETIXEIPROEIS dnuioupyouv, avamTuooouV Kal

eEKMETAAAEUOVTAI €va VEO TTPOIOV ) UTTNPECIa 1] €va VEO ETTIXEIPNMATIKO MOVTEAO.

2.3.1 Wndrakn Kawotopia

H wneiok kaivotopia €ival pia oTpatnyikr) TTou aKOAOUBEei pia €TiXeipnon oOTO
wneiokd TTePIBAANov. O eTaipegieg Adyw Twv TTOAAWV  TEXVOAOYIKWY OAAQywV,
OnMIoUpPYyoUV  [Ia  OTPATNYIKA  WYn@IAKAG KAIVOTOMIAG, yia va  TTapapEivouv
AVTAYWVIOTIKEG. H wnolokr KaivoTopia aAAGel TO ETTIXEIPNUATIKO TOTTIO YE PEYAAN
TaxutnTa. O1 eukaipieg TTOU UTTOPOUV va AKOAOUBrOOUV Ol ETTIXEIPAOEIC Eival TPIWV

€1I0WV:

1) n evioxuon Twv TTAPAdOCIOKWY ETTIXEIPNUATIKWY HMOVTEAWYV Kal OIadIKACIWY JE
WNQIAKES TEXVOAOYIEG,

2) n UETATPOTIN O€ YNQPIAKA YOVTEAQ OTTO TA UQICTANEVA ETTIXEIPNMATIKA JOVTEAQ
Kal

3) va €QeUPOUV EVTEAWG VEQ ETTIXEIPNMATIKA PHOVTEAQ.
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To €TTKEVTPO TNG WYNOPIOKAG KAIVOTOUIOG €ival n €QApUOyr VEWV TEXVOAOYIWV O€

UTTApXOVTA ETTIXEIPNMATIKA TTpOBAAUaTA 1) TTPAKTIKES. (Hargan, 2006).

2.3.2 MNMAgoveEKTAHATA YNPIOKAG KAIVOTOMIOG

H xprion yn@Iokwy KAIVOTOPIWY, TTPOCQEPEI OTIG ETTIXEIPACEIG, TTAEOVEKTHATA YIA TN
A€IToupyia Toug, PE aTTOTEAECUA VA dIAQOPOTTOIOUVTAI, ATTO TOUG AVTAYWVIOTEG TOU
KAGdou TOU OpacTnplotroioUvTtal, OnAadry TNV  ATTOKTNON  AvTAyWVIOTIKOU
TIAEOVEKTAMATOG, KAl TNV €La0QANION TNG KEPBOPOPIag f TNV €mBiwcr Toug oTnv
ayopd. Kaivotouieg, TTou dev aAAGCouV TO KaBIEpWHEVO BACIKO TTPOIOV, 0€ OUYKPION
ME TO TTponyouUpevo Baoikd TTPoIdV A utTnpeoia, aAAd TTou aAANGdel, BepeAiwdws Eva
ETTIXEIPNMATIKO HOVTENO, UTTOPEI VO AVAPEPETAI WG KAIVOTOUO POVTENO ETTIXEIPNMUATIKWV
MOVTEAWV, ME XauNAN TexVoOAoyia A aTTAWG WG ETTIXEIPNPATIKA KalvoTodia. Me GAAeG
AECEIG, Eva AyOTEPO TEXVOAOYIKO ETTIXEIPNUATIKO JOVTEAO KAIVOTOWIAG, TTPOKUTTITEI ATTO
TNV KAIVOTOMIa TNG ayopdg, TTOU ETTavVATTPOCOIoPICEl TIG TTPOTACEIS YIa TNV KABIEPWHEVN
agia, o€ pIa UTTAPYXoUOa PBlounyavia. ZTov TTiVaKa TToOU OKOAOUBEI TTapouCIAZeTal PE TN
MOp®ry TTivaka, TNV KAIVOTOMIO TTOU TTPOOCQEPEl N Wwnolotroinon KaBwg Kal To

TTAEOVEKTNUQ TTOU TTPOCQPEPEI N KABE KalvoTodia o€ pia etmixeipnon. (Aoikidng, 2011).

Néa emmixeipnuaTiKG | O TTpWTOTTOPOG KABIEPWVEL Eva VEO TTPOTUTTO KOl OPIOBETEITE
MovTéAa N TTEPAITEPW TTOPEIR TWV TTIBAVWV AVTAYWVIOTWV. TO
O1adikTUO divel TN duvaTOTNTA dNUIOUPYIAG TTOAAWV
KAIVOTOUWY VEWV ETTIXEIPNHATIKWY HOVTEAWV

Néeg ayopég, E€ecUpeon véwv TTEAATWYV O€ VEEG AYOPES

TTaykOoIa

ETTEKTAON

Néa TTpoidvTa 2 UVEXNG KAIVOTOUIO JE VEQ aVTAYWVIOTIKA TTPOIOVTA KAl
UTTNPETIEG

Etrektdoeig MoxAeuon Twy TTOAQIWY TTPOIOVTWY HUE VEEG AVTAYWVIOTIKEG

TTPOIOVTWYV ETTEKTACEIG

Ala@opoTtroinuéva H a1rokTNOoN TTAEOVEKTAUATOG HECW POVADIKWY TTPOIOVTWV I)
TTpoidvTa TTPOOTIOEPEVNG agiag
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YtepouoTthuata AvEyepon avTaywvIoTIKWV QPAyPwy JECW avATITUENG
OUCTNMATWY TTOU BEV UTTOPOUV VA AVTIVPAPOUV EUKOAQ

IMAnpogoplakn 2UCTAMOTA TTOU TTAPEXOUV TTANPOQOPIAKK UTTOOTHPIEN TOU
UTTOOTAPIEN MAPKETIVYK KAl TTWAACEWYV YIa VA TTPOCPEPOUV
TTEAQTWV TIPOXWPNMEVES UTTNPETIEG

Mivakoacg 5: Ot Yn@Lakég KALVOTOUIEG KOl To TAEOVEKTHUATA TOUG

O TTpwTOTTOPOG KABIEPWVEI Eva VEO TTPOTUTTO KOI OPIOBETEITE N TTEPAITEPW TTOPEIA TWV
mOavVWY avraywvioTwy. To diadikTuo divel TN duvaTtdTnTa dnuIoupyiag TTOAAWY VEWV

KAIVOTOPWV ETTIXEIPNMATIKWY HOVTEAWV.

2.3.3 Kaivotopigg Emrixeipnuartikou MovréAou

H évvoia TnG KOIVOTOMIOG ETTIXEIPNMOTIKOU HOVTEAOU €0TIAlEl OTa OgueAIdN
XOPAKTNPIOTIKA TNG OpyAvwaong Kal TNG AEITOUPYIag TWV ETTIXEIPACEWY. ZUVETTWG N
KAIVOTOMIO O€ €va ETTIXEIPNMOTIKO MOVTEAO TTPOEPXETAl ATTO TNV €EEUPECN VEWV
MEBODWYV oUvdEONG TTEAATWY, TTAPAYWYWY KOl TTPOPNBEUTWY, PE | XWPIS TN XpAon
VEWV TEXVOAOYIWYV. EUKaIpieg yia KavoTodia ETTIXEIPNUATIKOU POVTEAOU UTTOPOUV VO
dnuioupynBouv o€ éva PHeYAANO EUPOG ETTIXEIPNOIAKWY AEITOUPYIWV TTOU OXETICOvVTal ME
TNV aAucida aiag, To cuoTnua aiag kai To cUoTANA dPACTNPIOTATWY TOU OPYaVICHOU.
MapakdTw avaAuovtal dUo BACIKEG TTEPIOXEG KAIVOTOPOU dpacTnpidTnTag Ot éva

ETTIXEIPNMATIKO HOVTEAO :

v Kaivotopia T1poiovrog. 'Eva véo ETIXEIPNUOTIKO HOVTEAO MTTOPEl  va
ETTAVATTPOODIOPICEl £va TTPOIOV | I UTTnNPEeoia 6oov agopd Ta OIaKPITA
XOPOKTNPIOTIKA TOUG OAAG Kal TOV TPOTTO TTapaywyr) Tous. Mo ouykekpiyéva o€
0poug aAucidag agiag, o eTTavaTTpoadIopICUOS UTTOPEI va a@opd TNV avaTTugn
VEQG TEXVOAOYIOG, TIC TTPWTES UAEG, TN MEBODO TTPOUABEIaG TTPWTWY UAWYV Kal
e€apTNUATWYV Kal TIG AEITOUPYIES TNG ETTIXEIPNONG.

v Kaivoropia diadikaoiag. ZXeTiCeTal e TOV TPOTTO TTAPAYWYIS Kal SIavOouAS TOu
TEAIKOU TTPOIOVTOG Kal apopd BEATILWOEIC OTO KOOTOG Kal oTnV aglomioTia. Mo
OUYKEKPIUEVA, a€ Opoug aAuaidag aiag, n kaivoTouia diadikaoiag oxeTiCeTal UE
TN METAPOPA KAl DIAVOUN TWV TEAIKWYV TTPOIOVTWY, TO MAPKETIVYK, TIG TTWANOCEIG

KAaBwWwG Kal hE TNV €EUTTNPETNON META TNV TTWANON.
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H paputnta TnG KalvoTodiag TrPoiovTog €vavil TnG KalvoTopiag  dladikaoiog
METARAAAETAI KABWG €vag KAADOG avatrTuooeTal. TIG TTEPICCOTEPEG POPES TA APXIKA
oTAdIa AsIToupyiag evog KAADOU KuplapxouvTtal atrd TNV KAIVOTOWIa TTPoidVTOG N oTToia
BaoiCetal oTnv TTPOCOAKN VEWV dIOKPITWY XapaKTNPIoTIKWY. OTav utrdpéel edpaiwon
€VOG Kupiapxou oxediou, n KaIvoTodia HETABAAAETOI O€ KalvoTopia di1adIKaciag, KaBwg
Ol ETMIXEIPAOEIG ETTIKEVTPWVOVTAI OTNV TTAPAywYr} Tou oXediou auToU HE TOV TTAEOV

QATTOOOTIKO TPOTTO.

Ebpalwon enxparéorepou poviéou

/ Kawvorouia

Swadixaoiac

Noocooté Kaivotopia
xawvoropiac npoiévrog /

Xpévog
Ixnua 3: Kawotopia Mpotovrog kat Kawvotopia Atadikaoiog

Mnyn : (Abernathy J., 1975)
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KEDAAAIO 3° : BUSINESS MODEL FRAMEWORKS FOR INNOVATION

IMoAAoi epeuvnTéC aAVETTTUEQV OVTOAOYIEG Kal €vVOIOAOYIKA HovTéEAa (conceptual
models) TTPOKeINEVOU va HEAETAOOUV KAl va avaAUOOUV £va BILCIPO ETTIXEIPNMATIKO
MOVTEAD. O TTPWTAPXIKOG OTOX0G VOGS €VVOIOAOYIKOU POVTEAOU gival va KaBopioe! TIg
dlaoTAoEIS avAAuong, va TTPocdIoPicEl TO PACIKA CUCTATIKA TTOU OXETICOvVTal JE KABE
oidoTaon Kal va TTapEXel Jia €ikéva yia 1o kABe emitredo. Opiopéva amd autd Ta

TTAQICIO TTOU €X0OUV EVTOTTIOTEI OTTO TNV avaoKOTTNon TNG BIBAIoypagiag cival Ta eEAG:

v' H e3 - value pebodoAoyia, pia TTpocéyyion Baciouévn oTo YovTEAO TTOU BeiXvel Ta
MEpN TTOU avTAAAGOCOUV OIKOVOUIKA agia Kal TI TTeEpIEVOUV o€ avTaAAayua (Gordijn
kal Akkermans 2003).

v' H AvdaAuon Aiktoou Atiag (Value Network Analysis), cUy@wva Pe TV oTroia To
ETIXEIPNMATIKO PHOVTENO Bewpeital WG SIKTUO avTaAAaywV UAIKWYV Kal QUAWY aglwv
(Allee, 2008).

v' To povtého STOF, 61Tou TO ETTIXEIPNUATIKO YOVTEAO avaTITUCOETAl PHETA OTTO TIG
TIPOOTITIKEG TNG UTTNPECIag, Tng TeXvoAoyiag, Tng opydvwong Kal  Tng

xpnuatoddétnong (Bouwman et al., 2008).

v' To Business Model Canvas, 10 oToio avamTUogeEl TO ETTIXEIPNUATIKO HOVTEAO
MEoa aTTd TNV avAAuon evvéa OTOIXEIWV TOTTOBETNUEVA OTPATNYIKA O€ évav KauRd

(Osterwalder ka1 Pigneur, 2010).

v' To Lean Canvas 10 0oTT0i0 aTTOTEAEI hIa TPOTTOTTOINCN TOU business model canvas
Kal BonBdel otnv oxediaon Kal avaTiTugn véwv ETTIXEIPHoewV (start ups). Na Tnv
onuioupyia Tou €xouv agalpebei TEooepa DOMIKA OTOIXEIO TOU apyIKOU KauBda Kail
EXouv TTpooTEBEI TEOOEPa Kalvoupla OToIXEia Ta oTroia eival  Ta TTpoBARuaTa
(problems), or AUce€ig (solutions), oi Baoikég upeTproelc (key metrics) kai Ta

avTaywvioTIKA TTAeovekTAuaTa (unfair advantages). (A. Maurya 2011).

v' To Business Model Cube, éva rAaiolo Tou avaTrTUooEl TO ETTIXEIPNHATIKO JOVTEAO
og €TTA OIAOTACEIS - TTPOTACN afiag, XprHoTn Kal KatavaAwTr, aAucida afiag,

IKaVOTNTEG, OIKTUO, OXEO0EIg Kal OppouAa agiag (Lindgren kai Rasmussen, 2013).
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v' To povtého VISOR, 10 otroio atroteAcital amméd tnv mpdTacn agiag Twv BaciKwv
OTOIXEIWV, TNV OIACUVOEDT), TNV TTAATPOPUA UTTNPECIWY, TO JOVTEAO OpyAvwong Kal

Ta é00da / k6oToG (ElI Sawy kail Pereira, 2013).

v' To Value Mapping Tool epyaAcio xaptoypdenong tng aciag, yia KAaAUTEPN
avTiAnwn Tou dIKTUOU agiag, dnA. TNG CUVOAIKAG TTPOCPOPAG IO KAl TWV JETOXWV,

KATA TNV AQVATTITUEN €VOG ETTIXEIPNUATIKOU povTéAou (Bocken et al., 2013).

3.1 e-3 Value Business Model

To e3 - Value Business model avartuxbnke atrd Toug J. Gordijn kai H. Akkermans
10 2001 (Gordijn J. A., 2001) oTo &pBpo Toug «e 3 - value: Design and Evaluation of
e-Business Model». AvémTTugav Mo TTI0O  AQuoTnPr, E€VVOIOAOYIKI) TTPOCEYYION
MovTeAOTTOINONG TTOU ovouddeTal e3-value TTPOKEINEVOU VA aVaTTaPACTACOUVE UOVTEAA
NAEKTPOVIKAG ETTIXEIPNUATIKOTATAG (e-business models). Baoiky didotaon Tou
MovTéAou eival 6T BacoileTal oTnv agia, KaBwg éva POVTEAO NAEKTPOVIKOU ETTIXEIPEIV
KaBopilel Tov TPOTTO UE TOV OTTOI0 dnuIoUPYEITAl Kl avTAAAACOETAI OIKOVOUIKN agia
péoa oe éva Oiktuo @opéwv. H pebodoloyia Tou Baoiletal o€ pia yeVIKOTEPN
TTPOOCEYYIoN TTPOCAVATOAICUEVN OTAV OVTOAOYIa TNG a&iag TTou a@opd ATTOKAEIOTIKA Ta
MOVTEAQ TOU nNAEKTPOVIKOU €TTIXEIPEV. To HPOVTEAO TTPOTEIVEI IO YPAQIKK)
avatrapdoTacn PAcel TNG oTroiag kabodnyeital n TTEPIypA@r}, n TTPOEAEUCH Kal N
avaAuUOonN TwV OXECEWV PETAEU TWV ETTIXEIPACEWY, TO OEVAPIA NAEKTPOVIKOU ETTIXEIPEIV
Kal TIG ATTAITACEIG AEITOUPYIAG, TOOO HE TTOIOTIKOUG 60O Kal E TTOOOTIKOUG TPOTTOUG. TO
MoVTEAO gival eiIkovoypa@nuévo Bdon eutreipiag kal Bacifetal TO00 OTOV OpPIoCUS TOU
NAEKTPOVIKOU ETTIXEIPEIV OO0 KOl O€ TTPAYMATIKEG MEAETEG TTEpiTTTwONG. H e3 -Value

TTPOOoEyyIon TNG aiag TTPOCPEPEI ONUAVTIKA OQEAN OTTWG:

v' ) TNV KOAUTEPN ETTIKOIVWVIa Kal TNV CWoTOTEPN ANWN ATTOPACEWY OXETIKA UE
Ta Baoikd oOToIXEid €vOG MOVTEAOU nNAEKTPOVIKOU €TTIXEIPEIV aTmd  Ta
evolaQEPOUEVA LEPN.

v B) MIO €K TWV TIPOTEPWY, EVTOVOTEPN Kal TTANPECTEPN KATAvONon Twv
AEITOUPYILWV TOU NAEKTPOVIKOU ETTIXEIPEIV KAl TWV ATTAITACEWV HECW TNG

avAAuonNG Kal TNG TTOOOTIKOTTOINONG TWV CEVAPIWV.
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3.1.1 H aia wg Bdaon yia To povréAo e3 VBM

Mo va aviimmrpoowITTeEUOoUV éva POVTEAO NAEKTPOVIKOU ETTIXEIPEIV, avaTITULavE WId
ovToAoyia TTavw OTNnV OTToia XPNOoIJoTToIoave pia TTOAU YVWOTH TEXVIKA OEvapiou,
TToU ovopadetal Xapteg YToBéoewv (Use Case Maps). H ypa@ikry TTpocéyyion eivai
TTOAU ONUAVTIKA, KABWG ETMITPETTEI VA YVWOTOTTOINBEI €UKOAQ n ovioAoyia GOTOUG
XPNOTEG TTOU £TTIBUPOUV OTTWG O CUMBOUAOI eTTIXEIpioewV Kal oI CEQ’s. EmmimmAéov, n
eueAIgia TTou atraiteital oTnv dIAdIKACIa AVATITUENG NAEKTPOVIKWY ETTIXEIPNOEWVY - N
QavAYKn yia Tov KaBopIiouo, TNV diEpelivnon Kal TNV EKTEAECN MIOG ETTIXEIPNMOTIKA 1I0€AG
yprnyopa mgnta pia atrAn kai “eAa@pid” mrpooéyyion. H onuavTikr dia@opd PeTagU
NG e3-Value ovtoAloyiag atrd TIG AAAEG OVTOAOYIEG ETTIXEIPNPATIKWY PMOVTEAWV gival OTI
ETTIKEVTPWVETAI O0TNV dIdoTaon TnG aviaAllayig agiag kal Oxl OTIG ETTIXEIPNMATIKEG

d1adIKaoieg OTTWG 01 AAAEG OVTOAOYiEG.

At assigned to Value with similar| Mailai
ctor 0..1 I..n Interface I..n 0..1 Segment
1| has 1-. assigned to
performed by
e
Value e Value
Offering On | Activity
l1..n contains
1..n l1..n offers/
ee requests
Value acHicen Value 4 Value
Exchange |0O..n 2 Port 0..n 1 Object

Zxnua 4: To e3 Value Business Model

Mnyn : (Gordijn J. &., 2001)

evIKEG €vvoIEC Kal OXETEIC TTOU OIETTOUV €va POVTEAO NAEKTPOVIKOU emmixelpeiv. Ol
Qopeic TTapaywyng, dIavoung A KatavaAwaong avTIKEINEVWY agiag TTPayUATOTTOIVTAG
0paoTnPIOTNTEG agiag. Ta OXeTIKA avTikeEiyeva €100dou Kal €€0dou avTaAlAdooovTal
MEOW OIOOUVOETEWVY TIMWYV TTAPAYOVTWY 1 OpaCTNPIOTATWY, dnAwvovTag OTI €AV €va
QVTIKEIUEVO TINNAG TTPpoC@EPETal OTO TTEPIBAAAOV, KATTOIO GAAO QVTIKEIUEVO agiag eival

(nTnBei oe avradAAayua. O1 dieTTa@éc agiag €xouv BUpeC agiag TTou TTPOCYPEPOUV )
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¢nTouv avrikeipeva agia. Mia avaloyia ptropei va mapatnpnBei YE TIG NAEKTPIKES
€€OO0UG TOiXOU TTOU KOBOPICOUV TN YU TOU BIACUVOEDN UE TO ECWTEPIKO TTEPIBAAAOY,
EVW OUYXPOVWG KPURBETAI O ECWTEPIKOG TPOTTOG £pyalouevogs. 'Eva duvnTikG EUTTOPIO
QVTIKEIMEVWV aAiag avTITTPOOWTTEUETAI OTTO aVTOAAQYEG Oiag, TO OTTOI0 dIACUVOETEIG

agiag Bupwv evepyelwv A OIAOUVOECEWY agiag.

3.1.2 AvaAuon EmixeipnuaTtikig OvroAoyiag / ®opéa

‘Evag popéag Bewpeital atrd 1o TTEPIBAANOV TOU WG avECAPTNTN OIKOVOMIKY (Kal ouxvda
emiong vouiun) ovrotnta. Me 1n diegaywyry dpacTnpIoTATWY agiag €vag QopEag
TTPAYHATOTTOIEI KEPOOG | AUEAVEI TN XPNOIMOTNTA TOU. Z€ évav IoXUPO, BILOCINO HOVTEAO

NAEKTPOVIKOU ETTIXEIPEIV, KABE QopEag Ba TTPETTEI va gival 0€ BE0T va ATTOKOUIoEI KEPON.

v' Value Object / Avrikeipeva agiag : O1 opeic aviaAAdooouv avTiKeipeva agiag.
‘Eva avTikeiyevo agiag utropei va ival pia uttnpeaia, éva poidy, éva XpnuaTtiko
000 1] akOuUN Kal YIo KATAVOAWTIKA gUTTEIPia. TO onuUaAvTIKO onueio €dw eivai
OTI éva avTikeEiyevo aiag €xel agia yia évav r TTEPIOOOTEPOUS POPEIC. ZTIG
TTEPIOCOTEPEG TTEPITITWOEIG, POG EVOIAQEPEI TO €I00C TWV QVTIKEIMEVWY TNG
avTtaAAaynig.

v' Value Port | O@upa agiag : 'Evag gopéag xpnoiyoTrolei yia BUpa agiag yia va
ocigel oto TTEPIBAAAOV TOU OTI BEAEI va TTPOCPEPEI 1] va NTAOEI AVTIKEIMEVA agiag.
H évvoia Tng Bnpag cival onuavTikr, SI0TI ETITPETTEI TOV dIAXWPICKO atmd  TIG
EOWTEPIKEG ETTIXEIPNUATIKEG OIAdIKACIEG, KAl TNV €0TiAON POVO OTO TTWG Ol
eCWTEPIKOI TTAPAYOVTEG KAl GAAO OTOIXEIN TOU NAEKTPOVIKOU ETTIXEIPNMATIKOU
MovTéAou agiag (e3- value) ytropolv va ouvdeBouv.

v" Value Interface / Alaocuvdeon agiag : O1 Qopeic £€xouv Wia ) TTEPIOCOTEPES
olacuvdéoelc agiac. Mia Siaouvdeon aiag pPTTOpEl va  OoPadOTTOINCE!
MEMOVWUEVES BUpeS atiag. Acixvel TO avTIKEINEVO agiag TTou évag @opéag givail
TTPOBUPOC va avTaAAdgel Ye éva AANO avTIKEiuEVO agiag péow Twv Bupwv TOu.
Autr) n TTpoBuuia ek@pdleTal ye TNV AsImroupyia NG ANWNG ATTOPACEWY OTIG
dlaouvdéaeic agiag, ol oTToieg eKPPALouV UTTO TTOIOUG OPOUG £VaG POPEQS DEAEI
va avTaAAdgel éva avTikeipevo agiag pe éva aAAo avTikeipevo agiag. H avraAAayn
QVTIKEIUEVWY  a&iag eival atoupik oTo emmimedo Twv dlaouvdéoewyv agiag. Ol

avtaAAayEg eite oupBaivouv 6TTwG kaBopileTal atrd Tn dlacuvdeon agiag eite dev
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TTpaypartotrolouvTal kKaBohou. H diacuvdeon agiag dev Aéel TitTotTa yia TNV
XPOVIKA OTIyUl TNG TTOPAYYEANIQG TWV AVTIKEIMEVWY TTOU avTOAAGOOOVTal TIG
Bupeg Tou. AnAwvel ATTAWG TTOI0 AVTIKEIUEVO agiag eival dlaBéoiyo, o€
avTaAAayua yia KAtrolo GAAO QVTIKEIUEVO agiag.

Value Exchange / AvraAAayn agiag : Mia avTaAdayn agiag xpnoigoTrolgital yia
TN ouvdeon duo Bupwyv agiag PeTau Toug. AvaAoya e TO TTAQICIO0 Twv Bupwv
TTou ouvdéouv pia avtallayn agiag (gite o1 BUpeG cuvdEouv Evav popEa i YIa
dpacTnPIOTNTA agiag), cpapudlovial eAAPPWS OINPOPETIKEG EPUNVEIEG KAl
TTeplopiopoi. Edw, atmmeuBuvépaoTte pdévo otTnv oUVOECN HETAEU TWV POPEWV.
Mia avtaAAayn agiag HETAEU TV QOPEWV AVTITIPOOWTTEUE! Jia A TTEPICOOTEPES
MOAVEG CUVOAAQYEG QVTIKEINEVWY agiag JETaLU Twy Bupwyv agiag. Q¢ ek ToUTOU,
gival éva TTpWTOTUTTO YIA TIG TTPAYUATIKEG CUVAAAAYEG HETAEU TWV POPEWV.
Value Offering / Mpoo@opd agiag : Mia Tpoogopd agiag cival éva auvolo
avtaAAaywv agiag. Agixvel TTola avTiKEiyeva agiag avraANdooovtal pEow TwvV
ouvaAAaywv agiag pe avraAAayua dAAa avtikeipeva aiag. Mia Tpoo@opd agiag
Ba TTpéTTel va Tnpei T onuacioAoyia Twv dIAoUVOEDEPEVWV TIMWV: Ol agieg
avraAAdooovTtal péow TNG dlaouvdeong agiag o€ OAeG TIG BUPES TNG 1) KABOAouU.
Market Segments/ TuRpaTa TG ayopdg : Eva Tunua g ayopdg opifetal wg
o dlaxwpIlopdés TNG ayopds (Baocel Kpirnpiwv) o€ TUAMOTA TToUu polpdlovTal
KOIVEG 1010TNTES. AVOAOYWG, 0TO JovTéAO e3- value, TUAua TNG ayopds Eival To
OUVOAO TwV QOPEWV TTOU YyIa OTO TUNAPA Twv dieTTapwy agiag (value interface)
MoipdlovTal Tnv idia Asitoupyia Awng atmo@docwyv. BéBaia atnv Tpdén 6Aol ol
POPEIC CUUTTEPIPEPOVTAI DIAPOPETIKA KA KATA CUVETTEIQ OEV UTTOPOUV VA £€XOUV
KOIVEG AgiToupyie¢ Aqwng atropdoewv. Qotdoo, yia va eival oe Béon va
oxedlaoTei katavonTtd 1o e3-value business model, UTTOBETOUPE OTI OPICHEVEG
OMAdEG QPOPEWV EXOUV aATTd TNV ATTOWN TNG MOVTEAOTTOINONG, iIDIEC AsITOUpYiEg
AQWNG aTTOPACEWV.

Value Activity / Apaotnpidtnra agiag. Mia dpactnpidtnTa aiag exTeAeiTal
atro £vav QopEa e OKOTTO va augnoel To KEPDOG A TNV XPNOIUOTNTA TOU QPO pPEQ.
H dpaoTtnpidtnTa agiag mepidapBdaveral atnv ovioAoyia yia va oulntnBei kai va
oxedlaoTei n avabeon Twv dpacTnpIoTATWVY aiag 0Toug OuvTEAEOTES. QC €K
TOUTOU, MG evOIaQEPEI N TUAAOYT OpaaTnPIOTATWY TTOU ITTOPOUV Va avaTeBouv
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OTO OUVOAO TWV QOPEWV KAl WG OUVETTEIA, MIO TETOIA CUAAOYH OpacTnPIOTHTWY
Ba TTPETTEl va gival ETTIKEPONG ) va augAvel TRV XPNoIuOTNTA TO POPEA YIa VO
givar okOmuN n  ekTéAeor) Tng. O1 dpaotnpidtnTeg agiag MTTOpPOUV va
OIA0TTAOTOUV O€ PIKPOTEPEG AAANA yIa va Yivel auTo Ba TTPETTEI VA TTAPAUEVOUV

KEPOOPOPEG ) va AUuEAVOUV TN XPNOIMOTNTA YIA TOV POPEQ.

3.2 STOF MODEL

To povrého STOF (Bouwman, 2008) treplypd@el TIG KUPIEG EVVOIES KAl TIG HETABANTES
oXedIAOPOU OTOUG TECOEPIC TOMEIC TWV ETTIXEIPNUATIKWY MOVTEAWYV, OnAadr Tnv
uTTNPEDIia, TNV TEXVOAoyia, TNV opydvwon Kal Tn xpnuatoddétnon. O1 mmAoyEG TTou
yivovtalr O€ QuTOUG TOUG TOMEIC TIPETTEl va  €ival  1I00PPOTINUEVESG  YId  vd
TTPAYMATOTTOINCOUV TN BIWoIUATNTA KAl TN OKOTTINOTNTA. H uéBodog STOF BonBd Toug
ETTIXEIPNMATIEG VA dNUIOUPYACOUV BILCIKA, EQIKTA KAl IOXUPA ETTIXEIPNHATIKG JOVTEAQ
TTOU dnUIoUpPYyoUV agia TOOO yia Toug TTEAATEG 600 Kal yia Toug TTapdxous. H pébodog
gival 1d1aitepa XpAoIUN oTa apxika oTddia TG dnuioupyiag kaivotopiag dnAadn Katd
TNV dladikaoia TNG £¢epelivnong Kal TNG ApPXIKNG TTeEEpyaTiag IBEWV Kal ETTIAOYWV.
Otav n YéBodOG XPNOILOTTOIEITAI OE TTPWIYO OTAdIO, N UTTPETIa Kal 0 oXedIAOUOS TNG
TEXVOAOYIOG MTTOPEI va TTPOCAPPOOCTEI yId va IKAVOTTOINCEl TIC ATTAITACEIS TNG
EMIXEiPNONG ME aTTOTEAECUA va auénBei n duvapikh TG oTo TTITTEdO TNG ayopds o€
METAYEVEOTEPO OTADIO. 2TNV OUVEXEID avoAUOvVTAl Ta TEOOEPA OTOIXEID TOU
emxeipnuaTtikou poviéhou STOF : o oxedlaoudg TOUu opyaviopou (organization
domain), o oxedlaouog TNG utTnpeaiag (service domain), o TEXVOAOYIKOG OXEDIATUOG
(technology domain) kal Ta OgpaTta XPnUATOOIKOVOUIKOU oxedlaouou (financial

domain).

O oxedlaopOG TOU opyavioUoU TTEPIypd@el To BiKTUO agiag TTou ATTAITEITAl yIa TNV
UAOTTOINON TNG OUYKEKPIUEVNG TTPOCPOPAS UTThPeoIwy. Eva dikTuo agiag atroTeAsital
aTTO TTAPAYOVTEG UE CUYKEKPIMEVOUG TTOPOUG KOl SUVATOTNTEG, OI OTTOI0I AAANAETTIOPOUV
Kal EKTEAOUV aTTO KOIVOU dpaaTnpioTnTeS agiag, dnuioupyouv agia yia Toug TTEAATEG Kal

UAOTTOIOUV TIG DIKEG TOUG OTPATNYIKEG KAl OTOXOUG.

O oxediaoudg utrnpeoiag TTePIOTPEPETAlI YUPW aTTd TN dnuioupyia agiag yia Tov

meAdTN. O TTAPOXOG PIAG VEQG UTTNPETIag TTPoTiBeTal va TTapdoxel TTpooTIBEUEVN agia
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oTov TTEAATN pEOW VEWV TTpoTdcewyv. H dnuioupyia agiag eival kpioiun yia tnv
QAVATITUEN VEWV UTTNPECIWY. MTTOpOUV va dnuioupynBouv dIagopETIKOI TUTTOI agiag yia
TOUug TTEAATEG. MNa TTAPAdEIYUQ, HIA UTTNPECIO ETTIKEVTPWVETAI O KABAPA AEITOUPYIK)
agia (dnA. augnon TG atrdédoong), EVW AAANEG UTTNPETIES ETTIKEVTPWVOVTAI O€ BIWUATIKNA
xpnon. Ta kpioiga ¢ntriuata otTnv oxediaon Tng utTnpeaiag €ival ol TTEAATEG-OTOXOI,

oTolxeia dnuioupyiag agiag kai n dIATHPENON TWV TTEAATWV.

v' NMeAdreg — ZT6X0I1 : O1 ATTAITACEIS OE UTTNPETIEG KAl Ol AVAYKEG TWV TTEAATWV
gival d1IaQoPETIKES yIa KABE oudda oT1oxo. O OpIoPOS TG OPAdAG OTOXOU, EiTE
eival B2C eite B2B, cival ammapaitntog. ETTouévwg, cival BepeAIndeg va €Xoupe
MIa 0a@f TUNUATOTTOINON TwV TTEAATWV VIO va aTTOOWOOUUE TNV AVTIOTOIXN
TTPOTACH agiag.

v’ Ztoixeia Trou OnuioupyoUv aia: [pokeiyévou va TTapEXOUV TNV
TTPOOOOKWUEVN aia OTOUG evOIAPEPOUEVOUG TTEAATEG, TTAPAYOVTEG OTTWGS N
OuVvAQEIa, N E€UKOAI TTPOORACINOTNTAG, N OKPIBEID, n TTOIOTNTA KAl N
EMTTIOTOOUVN EiVal KPIOIMES. ZUVETTWG N BACIKH TTPOCEPOPAE UTTNPECIWY KABWG
KAl N uTnpecia UTTOOTAPIENG TTOU TTPOCQEPETAlI OTOV TTEAATN €ival KPioIuol
TTapPAyoVvTEG yia TNV dnuioupyia agiag.

v AlatAapnon meAdTn: Opilel Toug TPOTTOUG Yia Va dIaTnNPROETE TOV TTEAATN TTIOTO
Kal ikavotroinuévo. [pétrelr emiong va avarmtuxbouv péBodol Tou Ba

utTooTNPICOUV TNV ETTAVaAauBavouevn Xprion TN UTTnEEciag atd Tov TTEAAT.
Oépata TEXVIKOU OXESIAOUOU

MapdyovTeg OTTWG N ACPAAEIA, N EVOWUATWON TOU UTTAPXOVTOG CUCTAUATOS KAl N

TTpooBaciuoTnTa cival Bacikd KpITrpla oXedIaoPoU yia TOV TOPEQ TNG TEXVOAOYiIag.

v Ao@dAgia: O TpOTTOC ATTOBAKEUONS TWV TTANPOPOPIWV KOl O TPOTTOG HUE TOV
oTroio TTapéxeTal N TpéoRacn oTov TTEAATN €ival ATTapaiTnT yIa TNV aTTOQUYNA
Tapapidocwyv NG ac@daAciag. Mpétrel va PpeBei n xpuor TouR METAEU TNG
EUKOAIOG TTpOORACINOTATAG Kal TNG IOIWTIKOTNTAS TWV TTPOCWTTIKWY OESOUEVWV
TWV XPNOTWYV, WOTE vVa YEIWBEI 0 KivOUVOG TTOU CUVETTAYETAI ATTO TNV XPron Twv

UTTNPETCIWV.
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v Evowpdtwon ZuoTtAuarog: To KOOTOG Kal N €UeAIEia TG véag TeXVoAoyiag
eTTNPEAlouv TNV oAokAnpwon Tou cuoTtiuatog. O BaBudg oTov otroio n véa
TTPOCPOPA UTTNPECIWVY TNG ETTIXEIPNONG UTTOPEI VO EVOWMNOTWOET JE EKEIVN TWV
UQICTANEVWYV N EVOWUATWON €ival TTOAU EUKOAOTEPN KOBWGS KAl N TTPOCAPHOYH
TWV TTEAATWYV OTNV VEQ UTTNPETia. O TEXVIKOG TOUEAG QOXOAEITAI e ETTIAOYEG O€
OUO OI0POPETIKA eTTiITTEdA, BNAADK TNV ETTIAOYI KAl CUVTHPNON TWV CUCTNUATWY
dlaxeipiong mepiexopévou (CMS) tmou Ba xpnoipgotroinBouv Kabwg Kal TIG
TEXVIKEG AEITOUPYIEG QUTWV TWV CUCTNUATWYV (TT.X. TO €TTITTEDO £§ATOMIKEUONG)
Kal TNV €TMIAOYH Tou PEOOU TTPOPBOAAG Kal XPprong Twv UTTPECIWY TTou Ba
QVOTTTUEEI N ETTIXEIPNON.

v NMpooBacipétnta: O TTapdyoviag TToU agopd TNV TTPOCRACIYOTNTA HIAG
UTTNPECIag atrd Tov TTEAATN KAl a@opd TNV ApXITEKTOVIKI TNG TTAATQOPUAG KAl
TOUG Kavoveg TTpdoBaong Tou €xel eTTIAEEEl 0 OoxedIOOTAG. Edv etTIAeyei Eva
KAEIOTO 11 eAeyxouevo TrepIBAGAAOvV, pTTOopei OwOei TpdoPacn ot pia

OUYKEKPIUEVN OUAda TTEAATWV YEYOVOG TTOU QUEAVEI TNV QOQPAAEIQ.
OéuaTa XPNMOTOOIKOVOMIKOU OXESI0OMOU

v TigoAéynon: H miyoAdynon tng utnpeaiag diadpaparTifel kpioio poAo oTnv
TTPOCAPUOYN TNG UTTNPETIAG Kal oTn XPrRon TnG. H ekTiuywpuevn agia Tou TeAATN
TIPETTEl Va €ival HEYAAUTEPN 1 TOUAAYXIOTOV ion Pe Tnv TTapadoBeica aia atmd
TOV TTAPOXO0 UTINEECIWY. H oTpatnyikf TIWOAGYNONG TTPETTElI va €EETACEl av N
ETIXEIPNON OTOXEUEI OTN MEYIOTOTIOINON Tou MepPIdioOU ayopds 1 OTn
MEYIOTOTTOINON TNG KEPOOYOPIAG ATTO TNV TTAPOXI TNG UTTNPETIAG.

v Kivduvog kai emévduon: H afeBaidtnta oxeTiKG pe Tnv ammédoon Twv
eTTEVOUOEWV €ival 0 BagikOg KivOUVOG TTOU eVEXEI N AVATITUEN Kal n TTapadoon
MIaG VEAG UTTNPETIAG oTnNV ayopd. H KAaTtavour Twy ETTEVOUUEVWV KEQAAQiWV KAl
TWV KIVOUVWV HETAEU TWV QOPEWV MTTOPEI va peiwoel Tov Babud Twv
ETTITITWOEWY OTOUG EMNTTAEKOUEVOUG POPEIG.

v KéoTog kal éo0da: H katavour Tou KOOTOUG Kal Twv €060wV HETALU TwvV
ETTIXEIPACEWYV OV gival N idIa € OAEG TIG TTEPITITWOEIS KAl DIAPEPOUV CNUAVTIKA
ava TrepitTwaon. MNa Tapddelyua, o TTAPOX0S UTTNPECIWY UTTOPEI VA PoIpACeTal

Ta €0000a pe TOUG AAAOUC POpPEIC aTNV UTTNPETIa TTAPOXNS 1 MTToPEi va BaaileTal
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oTnv ouvdpopr]. H karavopur Tou KOOTOUG Kal TwV E000WV £EAPTATAI ETTIONG ATTO

TNV KATAVOUF TOU TWV ETTEVOUNEVWY KEQAAQIWV Kal TOU pPiOKOU.
2TNV akoAoubn gikéva artreikovifovtal Ta TEcoepa oTolxEia Tou povréAou STOF kaBwg

Kal N oX€on YETAEU TWV OTOIXEIWV.

MARKET DYNAMICS

e.g. Changing customer demands,

competition
| BUSINESS MODEL |
| SERVICE |
{ DOMAIN I
| Value proposition |
| Market segment I
TECHNOLOGICAL I | NETEW(gEFIE(n\:éLUE
ADVANCEMENTS | | "
e.g. Ambient awareness I TECHNOLOGY FINANCIAL I
| R DOMAIN DOMAIN
I Functionality Cost structure |
I required Profit potential I
I 1 | CUSTOMER VALUE
| I e.g. Ease of use,
: ORGANIZATION { costs, experience
I DOMAIN |
I Structure of value I
| network |
I |
S — -

CHANGES IN LEGISLATION

e.g. Antitrust and privacy legislation

Zxnua 5: The STOF Model

MNnyR: Bouwman, H., Faber, E., Haaker, T., Kijl, B., & De Reuver, M., (2008).

3.3 Business Model Canvas

O1 Osterwalder & Pigneur apxikd e€iorjyayav Tnv €vvold TOU NAEKTPOVIKOU
EMIXEIPNUATIKOU povTéAou/ e-business model ontology ("e-BMO") 1o 2002. H épeuva
TOUG €XEl €CEAIKTIKA TTOpEia Kal ¢BAvEl 0TV CNUEPIVI) JOPPA TOU KAAOUUEVOU KaUPRA
EMIXEIPNUATIKOU povTéAou "Business Model Canvas" (Osterwalder A. &., 2010). H
MEAETN TOUG QVOQEPETAI OTA OTOIXEIA, OTIC OXETEIG KAI OTN ONPACIOAOYia EVOG JOVTEAOU
lIa0TTWVTAG TO O€ TEOOEPIG OIAOTACEIG, TTOU Eival N KAIVOTOUIO TOU TTPOIOGVTOG, Ol
TTEAATEIOKEG OXETEIG, N OlaXEipIon UTTOOOMNG Kail Ta XpNHaToolkovouiké. O diaoTdoeig
QuTéG, ME Tn oe€lipd Toug, avaAvovtal o€ 9 dopika pépn (nine blocks): Paoikoi
ouvepPYATEG - key partners, Bacikég OpacTnpPIOTNTES - key activities, Baagikoi TTépol - key
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resources, TTPOTACEIS agiag - value propositions, TTEAQTEIOKEG OXEOEIG - customers

relationships, diauhol/ kavaAia - channels, TuuaTa TeEAaTWY - customer segments,

Oour KOOTOUG — cost structure Kal poég e000wWV - revenue streams. To €TTIXEIPNUATIKO

MovTéNo Canvas €xel epapuooTei Kal €Xel DOKINOOTEI 0 OAOKANPO TOV KOOUO OTTO

OIAPOPEG PEYAAEG eTAIPEIEG APOU BewPrONKE WG TO KAAUTEPO Kal TO TTIO KATAAANAO yia

TN Onuioupyia OIACOTACEWY KOl XOPOKTNPIOTIKWV/KPITNPIWY KATNYOPIOTTOINONG Kal

avaAuoNGg €vOG POVTEAOU. 2Tn OUVEXEID YIVETAI YIO CUVTOMPN TTEPIYPOQPN TWV EvvEéQ

OOUIKWYV OTOIXEIWV TTOU XPNOIJoTTolouvTal !

1.

Mpotdoeig agiag / Value Propotion, TTepIypa@el TO CUVOAO TWV TTPOIOVTWYV KAl
UTTNPECIWV TTOU TTapdAyouv adia yia OUYKEKPINEVO TUAPA ayopdg, OnAadn
AUvouv TTpOBAAUATA 1} IKAVOTTOIOUV TIG avAYKESG Twv TTEAATWYV. O TTPOTACEIG
agiag UTTopEi va gival KAIVOTOWPEG 1] VO EI0AYOUV VEQ XOPAKTNPIOTIKA.

TuApata ayopdg / Customer Segments, TepIypd@el TIG SIOPOPETIKEG OPADES
avlpwWTTWV 1 OPYAVIOUWY TIOU n ETIXEipNon €EUTINEETEI i OTOXEUEI va
eCuttnpetioel. H etaipeia Ba TTpéTTel va €TMIAECEl TTOIQ TUAMATA TTEAQTWY Ba
eCUTTNPETACEI KAl TTOIO Ba AyVONROEl, TTIPOKEIMEVOU VA EEKIVAOEI TO OXEDIATUO TOU
ETTIXEIPNMATIKOU JOVTEAOU YUPW aTTO TA ETTIAEYPEVA TUAMUOTA.

KavdAia / Channels, Teplypd@ouv Toug TPOTTOUG ETTIKOIVWVIAG Kal S1Iavoung
TWV TTPOTACEWV agiag oTa avTioToIXa TUAUATA TNG ayopdg. Eival onueia eTTagnig
ME TOug TTEAATES Kal TTEPIAaPBAvouV Ta KavAAia ETTIKOIVWVIAG, B1avoung Kal
TTWAAOEWV.

2xéocig MNehatwyv / Customer Relatioships, Teplypd@el Ta €idn Twv OXECTEWV
TTOU avaTITUCOEI JIA ETTIXEIPNON ME TOUG TTEAATEG TNG O0€ KABE TUAMA TNG ayopdq.
O1 oxéoelg umopei va Kupaivovtal  atmmd  TTPOCWTTOTTOINUEVEG  MEXPI
QUTOMATOTTOINMEVEG KAl JTTOPEI va kaBodnyouvTal amd Ta akdAouba KivnTpa :
atTOKTNON VEWV TTEAATWY, dIATAPNON UTTAPXOVTWY TTEAATWYV KAl JEYIOTOTTOINON
Twv TTWARoEwV ava TTeAATn ( Upselling).

Poég €06dwv |/ Revenue Streams, avTITpoowTrelel Ta €000 TTOU
dnuioupyouvTal atrd KABe TuRua NG ayopds. H emixeipnon TpETTel va yvwpidel
TT0I0 €ival To €id0¢ TNG TTPOCPEPOUEVNGS agiag TTou diaTtiBeTal va ayopdoel KABe
TUAMa ayopdc. ‘Eva eTTIXEIPNUATIKO UTTOOEIYUA MTTOPE va €XEl Ta akOAouBa €idn

powvV 000wV :
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I. ‘Ecoda a1rd eQATTAE TTANPWHES

i. EmavaAaupavopeva €é0oda atrd TpEXOUCES TTANPWHEG.

iii. ‘Ecoda a1rd TTapox UTTNPECIWY UTTOOTAPIENG META TNV TTWANOCN.

6. Baoikég etaipikég oxéoelg /| Key partners, Tmeplypd@el 10 OIKTUO Twv

TTPOMNOEUTWY KAl CUVEPYATWYV TTOU ATTAITOUVTAI TTPOKEIMEVOU VA AEITOUPYNOEI
TO ETTIXEIPNUATIKO UTTOREIYUA. To SIKTUO PE TTPOUNOEUTEG KAl CUVEPYATEG TTPETTEI
va avaTTTuxOei atrd pia eTaipgia TTPOoKEINEVOU va KaTaoTroel Tnv BM gpyaaia, va
MEIWOEl ToV Kivduvo, va atrokTAoel TTopoug. O1 Osterwalder kai Pigneur (2013)

AVOQEPOUV TECOEPIG TUTTOUG CUVEPYQAOIAG:

I. 2TPATNYIKEG CUMMPAXIEG METAEU PN QVTAYWVIOTWV

ii. 2UVOYWVIOTIKEG : OTPATNYIKEG CUMMAXIEG HETAEU QVTAYWVIOTWV
il Koivotrpagieg yia Tnv avattugn VEwV ETTIXEIPHOEWV

V. 2XEOEIC TTEAATN-TTPOUNBEUTH YIa TN SIGCPAAICT) TWV TTPOUNOEIWV.

7. Kpiolpeg Apaotnpidétnreg / Key Activities, 1Tepiypd@el TIG OTTOUDAIOTEPEG
EPYACiEC TTOU TTPETTEI VO TTPAYUOTOTIOIEI IO ETTIXEIPNON TTPOKEIMEVOU VO
AEITOUPYEI TO ETTIXEIPNMATIKO TNG UTTOBEIV Q.

8. Kpioipol mépol / Key Resources, TTeplypd@el TOUG ONUAVTIKOTEPOUS TTOPOUG
TTOU ATTaITOUVTal WOTE VA AEITOUPYNOEl €va ETTIXEIPNMATIKO PovTéAo. Kdbe
ETTIXEIPNMATIKO HOVTEAO aTTaITEl TRV UTTAPEN KPICIUWY TTOPWYV TTOU XWPIG auToUug
Mia eTTixeipnon d¢gv gival duvatov va dnuioupyAoEl TIS TTPOTACEIS agiag, va TIg
O1a0€0¢€l OTIG ayopEég, va dlIaTnPAOEl TIG OXETEIG E TOUG TTEAATEG TNG KOl VO €XEI
£€000a.

9. Aopn kéoToug / Cost Structure, treplypd@el OAa Ta KOOTN AgIToupyiag Tou
ETTIXEIPNMATIKOU povTEAOU. H d1apBpwaon Tou KOOTOUG UTTOPEI va TTPOCdIOPIOTEI
agou kaBopiotouv Kpioiueg Apaotnpiotnteg, Kpioigor mopol kar Kpiolpeg

OUVEPYAOIEG.

Ta evvéa Aopika ZToixeia Tou ETmixeipnuatikou MNMAaiciou oxnuaTtiCouv Tov Kopud evog
euxpnoTou gpyaAeiou TTou ovopdaloupe Kaupa EtmixeipnuatikoU YTrodeiyuartog Omwe

QaiveTal oTnv €IKOVA TTOU GKOAOUBEI.
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Key T Key ‘Q Value Ly Customer = Customer >
Partners -—aiw | Activities P Proposition ! 'F_ Relationships r Segments 1
Key o Channels )
Resources o U
- Sy
Cost =] Revenue o
Structure _‘\_f Streams \:3

Zxnua 6 : KauBdc Eriyeipnuartikou Yrodeiyuarog

MNnyn : Osterwalder, A., & Pigneur, Y., (2010)

3.4 Lean Canvas

To Lean Canvas dnuioupynonke amd tov Ash Maurya 1o 2012 (Maurya, 2012)kai

QTTOTEAEI MIO TTPOCAPMOYA TOU ETTIXEIPNMATIKOU HOVTéEAOU KauPd. Eivar €idikd

oXeOIAOPEVO YIa TNV AVATITUEN VEWV ETTIXEIPHOEWV (Start ups) evw yia Tnv dnuioupyia

TOU €Xouv agaipedei TEooEPa SOUIKA OTOIXEIO TOU APXIKOU KAUPBA Kal £XOouV TTPOCTEDEI

TEOOEPQ KAIvOUpPIa OToIXEia Ta oTroia €ival  Ta TTpoPAfuata (problems), o1 Auoeig

(solutions), o1 Baoikég peTprocig (key metrics) Kal Ta AvTAyWVIOTIKA TTAEOVEKTHHATA

(unfair

1.

2.

advantages). ZTnv cuvéxela avaAuovTtal Ta TECoEPa VEQ DOUIKA OTOIXEIA :

MpoBARpara / Problems

‘Evag onuavtikdég TTapdyovia  aTrotuxiag diog start up €ivar n €AAEgn

Karavonong atréd Tnv apxn Twv TTPoRANUATWY TTOU KAAEgiTal va avTiyeTwITioel. H
¢ekdbapn kar cwaoTtr dlatuTTwon Twv TTPORANUATWY odnyei Kal oTn CwWoTn
QVTIMETWTTION TOUG OUVETTWGS Ta TTPOPRAAUATA atToTeEAOUV €va atrd Ta SOUIKA
oTolxeia Tou Lean Canvas.

NUosig / Solution

Me Bdon ta TTpoPAfuarta TTou evroTrioTnkav, KabopileTal yia AUon o€ KABE

TPOBANuUa. Karaypd@ovtag Ta Tpia TTo onPavTiKa XapakTnpioTiKa yia K&Be
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A0on PBonBdpe otnv opBdTtepn eTTiAucr Tou Kal €¢eTACOVTAG TO TTPOBANUa
OUVOAIKA. To OOUIKO OTOIXEiO AUCEIG €ival OUVOEDEUEVO PE TNV €vvold TOU
«eANAYIOTOU Biwoipou TTpoiovToc» (MVP).

. Baoikég perprioeig / Key Metrics

Mo va KaTtaAdBeTe av n 10€a Kal n €TTIXEIPNOT 0ag AEITOUPYOUV OWOTA, OPIOTE
BOOIKEG PETPNOEISC WG OEIKTEG YIA VO PETPACETE TNV ETMITUXIO O0AG. 2€ KABE
OeDOUEVO XPOVIKO ONUEIO, UTTAPXOUV PEPIKEG HOVO BACIKEG eVEPYEIEG (] BAOIKES
MOKPOUETPIKEG HETPNOEIG) TTOU £XOUV onpaoia.. H atroTtuxia va TpoodlopioTouv
Ol OWOTEG BAOCIKEG PETPNOEIG UTTOPEI VA Eival KATAOTPOPIKN - 0dNYWVTOG O€
AGBOG dpacTNPIOTNTEG OTTWG TTPOWPEN BEATIOTOTTOINCN 1 O€ €CAVIANON TwV
SIaBEINWY TTOPWY, EVW KUVNYyoUv Toug AdBog 0TdXOUG.

. AvraywvioTikO rAgovékTnua / Unfair Advantage

2€ aUTO TO OOMIKO OTOIXEIO OPICETAI AQUTO TTOU KAVEI MIA VEQ ETTIXEIPNON MOVADIKO
Kal gV avTIypA@ETal EUKOAA OTTWG YIA TTAPABEIYUA N Priun, N HOVAdIKY EUTTEIPIT
MAPKAG, Ol HOVadIKEG OUVEPYATIEG TTOU 0dnyouv O€ TTAEOVEKTAUATA TTOU OEV
MTTOPOUV EUKOAQ va avTIiypa@ouyV ] va ayopacTouV Kal yia Ta OTToia UTTAPYXOouV
ONUAVTIKA €UTTOdIO €I0000U VEWV avTaywvioTwyv. Kabe emmixeipnon Oa trpéTel
vVa €PYACETAI CUVEXWG VIO TNV £E€Upeon / 0IKOBOUNON TOU AVTAYWVIOTIKOU TNG
TTAEOVEKTANATOG AQYOU €ival AVATTOPEUKTO JETA ATTO TO APXIKO ETTITTEQO ETTITUXIOG
TNG €TTIXEIPNONG va €I0€EABOUV OTNV ayopd avVTAYWVIOTEG KAl AVTIYPAPEIS TOU
ETTIXEIPNMATIKOU TNG POVTEAOU. Av n €TTIXEipNnON Oev €XEl AUUVA EVAVTIOV TOUG,
UTTAPXEl €vag TTPAYMATIKOG KivOUVOG va €Ea@AVIOTE KAl va PNV UTTOPEI va

QVTATTOKPIBEI OTOV avTaywviopo TTou Ba dnuioupynoEi.
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PROBLEM SOLUTION UNIQUE VALUEPROPOSITION | UNFAIR ADVANTAGE CUSTOMER SEGMENTS

KEY METRICS CHANNELS

EXISTING ALTERNATIVES HIGH-LEVEL CONCEPT EARLY ADOPTERS

COSTSTRUCTURE REVENUE STREAMS

Zxnua 7: Lean Canvas

Mnyn : Maurya, A., (2012)

3.5 Business Model Cube

To Business Model Cube avarrtuxBnke atmé toug P. Lindgren and O. H. Rasmussen
10 2013 (Lindgren, 2013) petd ammo apkKeTA XpOvia epyaciag Kal €peuvag Tavw oTa
ETIXEIPNUATIKA JOVTEAA Kal PE TTOANEG €UTTEIPIKEG OOKIMEG TOU  KUPBouU. ApPKETOI
€PEUVNTEG OUVEBaAAav OTn dnuioupyia kal Tnv €maAnBeuon Tou BM Cube kai TIg
OXETIKEG DlaoTAOEIS Kal e¢apTrpaTa Tou. O1 81a0TAoEIS OOKIUAOTNKAV OE TTEPIOCOTEPES
atro 400 BIAQOPETIKES ETTIXEIPNOEIS YIA VA ETTAANOEUCOUV EUTTEIPIKA Ol UTTOBECEIS TWV
EPEUVNTWYV KAI TO ATTOTEAEOUA ATAV N dNUIoUPYIa KAl N GUAANWN TOU ETTIXEIPNMATIKOU
poviéhdou Cube. To BM Cube atroteAcital amd emTd  dlaoTACEIS -O1 €€
QVTITTPOCWTTEUOVTAI ATTO TIG TTAEUPES TOU KUPBOU EVW Ol OXECEIC AVATTAPIOTAVTAI OTO
ECWTEPIKO TOU KUBOU eVWOVOVTAG OAEG TIG AAANEC BIAOTACEIC ETTITPETTOVTAG JE AUTOV TOV
TPOTTO TN dnuioupyia, TN cUAANWnN, TNV TTapdadoaon, TNV AQYn Kal TNV agloTroinon Twv
aglwv tTou BpiokovTal ek16¢ Tou BM Cube, ouvdéovtag 10 BM Cube pe dAAa BM. O1 7
d1a0TACEIS TOU PovTéAoU gival @ n TTpdTacn agiag, ol TeAATES, N aAucida agiag, ol
IKavOTNTEG, Ta OiKTUA, Ta £€000a Kal 01 ouvdéoelg. K&Be pia atmd TIG eTTTA OIOOTACEIG
TTEPIKAEIEI NEPIKES BATIKEG EPWTACEIC TTOU APOPOUV ToV TTUPAVA KABE didoTaong Kai
oxetiCovial he Ta PACIKA XAPAKTNPIOTIKG K&Be didotaong. EmmpdoBeta kdbe
O1doTACN TOU ETTIXEIPNMATIKOU HOVTEAOU UTTOPEI VA DIOXWPIOTEI O€ JIKPOTEPA TUAMATA.
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2., O Relations Relat

;lz(’"\ Relations Relat
e, Re, Ons Relations Relat
"]‘4’ /I""l, Relations Relat
l(’”’/\’ s 'I”li\ Relations Relat
’O"W’ I"'Iz\ Relations Relat
/a l”"\ Rclunons Relat

o0,

Value Chain
Functions (Internal)

Competences Value Proportions

Relations 3
Relations

Relations |

Relations Relations
Networks Customers & Users

. / Value Formulae
. | | ' Relations
Relations —l/

S|
Zxnua 8 : O1 7 Staotdoeis tou business model Cube o€ 3d kau 2d

Mnyn : (Lindgren, 2013)

3.5.1 O1 diaoTdaoeig Tou Business Model Cube

KdaBe diaoTaon Ptropei va XwpIioTei o€ "JIKpOTEPA TUAMATA", TA OTTOIa KOAOUE BOMIKA
oTolxeia. To eTriredo AeTrTopépElag KABe didoTaong e€apTdTtal atrd TIG ATTOPACEIG KADE
emyeipnong. K&be emixeipnon umopei va "poutigel" 6oo Babid oe kAbe didoTaon 6o
TO €MOUEIL. H €peuva kal n Bewpia Ouwg deixvouv 0TI N €€ETaoN TWV OONIKWY CTOIXEIWV
o€ IKavo BaBog divel vonua kai gival TTOAUTIMO TO va yivetal amd kdBe emmixeipnon. Ol
EMIXEIPNOEIC Ba TTPETTEI va gival o€ BEon va TTapouv agia atrd TNV avaAuon Twv SOUIKWYV
oToIxeiwv, OIaPOPETIKA Ba xAdoouv TOo KivnTpo va TpoPfouv o€ avdaAuon Twv

ETTIXEIPNMATIKWY TOUG HOVTEAWV.
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AlaoTdoeig Baoikég EpwTtRoElg Baoikd Aopikd ZToixeia
Mpétaon Agiag / Moleg givai ol Product
Value Proposition | mpoTeivopeveg agieg Trou Services
TTAPEXEI TO ETTIXEIPNMUATIKO Processes

MOVTEAO;

(Physical, Digital, Virtual)

MeAdTeg Kai
Xpnorteg /
Customers and
Users

Moloug egutTnpeETEi TO
ETTIXEIPNMATIKO UOVTEAO;

Customers B2C, B2B
Customers (physical,
digital, virtual)

Chains of customers

ASANANE NI NN NN

AgiToupyieg TnG
AAucidag Aiag
(EowTepikn) /
Value chain
(internal)

Moleg AeiImroupyieg ng
aAuacidag agiag €xel TO
ETTIXEIPNMATIKO UOVTEAO;

Value chain according to
description from M. Porter with all
the primary and secondary function

IkavéTnTeg /
Competences

2.€ TTOIOUG TOWEIG N
ETTIXEIPNON avamTUooEl
IKQVOTNTEG TTOU TNV
KaBI1oTOUV avTaywvVIOTIKA
oUdPWVa UE TO

Core competences Categories

v' Technologies
v" human resources
v organizational systems

ETTIXEIPNUOTIKO TNG culture
MOVTEAO;
AikTuo / Network Molo givail To dikTUO TTOU Networks

QvaTTTUCOETE YUPW aTTO
TO ETTIXEIPNMATIKO
MOVTENO;

(physical, digital and virtual)

‘Ecoda/Value

Mwg dnuioupyouvTal

v" Turnover - cost = profit
v

Formula ¢0oda Bdaon Tou Transaction cost economic
ETTIXEIPNMATIKO HOVTEAOU; model
v" Resource-based economic
mode
2uvdéoeig / Moieg givai ol Relations (physical, digital and
Relations OlaouVOETEIG TTOU virtual)

avaTrTuooovTal HETAEU
TwV dIA0TACEWY TOU
ETTIXEIPNMATIKOU
MovTEAOU;

Categories

1. Inside BM inside business

2. Inside business outside BM
3. Inside BM outside business
4. Outside BM outside business

Mivakoacg 6 : Ot diaotaoeig tou Business Model Cube
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3.6 VISOR MODEL

To emixeipnuaTiko povtédo VISOR cival pia €épeuva Twv (El Sawy, 2013). To 1TAaioio
OTOXEUElI OTNV ETTEUEN €VOG EVOTTOINUEVOU TTAQICIOU ETTIXEIPNOIOKOU  POVTEAOU
TTPOOPIOUEVO YIa WNPIAKES TTAATPOPUES. Opidel TOV TPOTTO YE TOV OTTOIO JIA ETTIXEIPNON
QVTATTOKPIVETAI O€ YIO AVAYKN TOU TTEAATN, SNUIOUPYWVTAG KAl ATTodidovTag Tn JEYIOTN
agia otov TTEAATN, e KEPOOPOPO Kal BILWCIUO TPOTTO PJE CUVETTEIQ VA BEATIOTOTTOIEI TO

KOOTOG yia Tn dnuioupyia agiag.

‘Eva €MITUXNMEVO ETTIXEIPNOIOKO UOVTEAO €ival EKEIVO TTOU TTPOCQEPEI TN MEYAAUTEPN
TTPOOTIOEPEVN agia Kal WPEYIOTOTTOIEI TNV TTPOBUMIa TTANPWUAG €K PEPOUG TwV
KATAOVOAWTWV-OTOXWV TNG  EAAXIOTOTTOIVTAG TO TTPAYMATIKOU KOOTOG (UAIKWYV Kal
AQUAWV) TNG TTAPOXNG QUTWV TwV UTTNPECIWY. O OKOTTOG TNG avdaTiTuéng autou Tou
TAaiciou ATav va karavonBei n OUVOUIKA TOU OIKOOUCTAMATOG OTNV  WNQIOKN)
ETTIXEipNON.

To 1rAdiolo VISOR atroteAeital amd Paoikd oToixeia mou kKaBopiouv TNV Wwn@Iokn
emyeipnon. Mpdkemar yia: tnv mmpdTtacn agiag, Tnv diacuvdeon, TIG TTAATYOPUES
UTTNPECIWY, TO POVTEAO opydvwong Kal TRV d1dpBpwaon €06dwyv / k6oToug. AuTd Ta
oTolxeia xwpifovral oe dU0 ouddeg: TTpayuaTiky TTpdTacn "agiag" kai To TPAYHATIKO

"k6oT10G" TTapadoong. To TTAQIOIO ATTEIKOVICETAI OTO TTAPAKATW OXAHA:

Ta &U0 oucoTaTiKd TOUu UWNAOGTEPOU ETTITTEDOU TTOU CUMPBAAAOUV OTnv TTPATOON

TPAYMATIKAG agiag civai:

Mpoétaon Agiag

MNoTi OUYKEKPIPEVA TUAPATA TTEAATWY Ba eKTINOUCAV TA TTPOIOVTA KAl TIG UTTNPETIEG MIOG
EMXeipnong Kai Ba ATav diatebeiyéva va TTANPWOOUV Jid TIUN YIA AuTd.

‘Ecoda / Zuvdeon KéoToug

2€ £va KOAO ETTIXEIPNUATIKO HOVTENO, O OUVOUACUOG TNG TTPOTACNG agiag, O TPOTTOC e
TOV OTT0i0 TTapPadidovTal Ol UTTNPETIEG KAl Ol ETTEVOUCEIS TTOU TTPAYHATOTTOIOUVTAl O€
TTAATQOPUES TTANPOPOPIKAG (IT) TTpETTEl va gival TETOIO TTOU Ta €000a va uTTEPRaivouv

TO KOOTOG KaI vVa €ival EAKUOTIKA y1a OAOUG TOUG ETAIPOUG.
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Ytdpxouv Tpia oToIXEia XAPNAOTEPOU €TTITTEQOU TTOU CUMPBAAAOUV OTO TTPAYMOTIKO
KOOTOG TTapAdoong :

Alaocuvdeon

H emruyia tng mapddoong evog TTPoidvTog i YIoG uTThpeoiag eEapTaTal o€ PeydaAo
BaBuod atd Tnv gutTEIpia TNG dIACUVOEONG TOU XPrOTN WE TNV TTAATQOPUA TG WNPIAKNAS
ETTIXEIPNONG OO0V APOPA TNV EUKOAIO Xpriong, TNV atmmAdTNTA Kal TNV €UKOAia Kal Ba
TTPETTEI VO ONPIOUPYACEI MIa TTOAU BETIK OUVOAIKR euTTEIpiaL.

MAatoépua YIrnpeoiwv

O1 TTATQOPUES TTANPOPOPIKAG TTOU ETTITPETTOUV, DIGUOPPUWVOUV KAl UTTOOTNPICOUV TIG
ETTIXEIPNMATIKESG DIABIKACIEG KAl TIC OXEOEIC TTOU ATTAITOUVTAI VI TNV TTapadoon Twv

TTPOIOVTWYV KAl UTTNPECIWY, KaBWG Kal Tn BEATIwoN TNG TTPOCTIBEPEVNG agiag.
Opydvwon MovtéAou

Mepiypd@el Tov TPOTTO PE TOV OTTOIO MIa €TTIXEIPNON | éva ocUVOAO cuvepyaTtwyv Ba
OPYOVWOEl TIG €TTIXEIPNOIOKEG Oladikaoieg, TNV aAucida afiag Kal TIC OXECEIG TwV

OUVEPYATWV YIA TNV ATTOTEAEOUATIKA TTapddocon TTPOIGVTWY KAl UTTNPETIWV.

Walue Proposition for
taget markst

& e SO el ST

[.,mm,mm] . /N [ ..t._.r.mmm.m]

Secribes The y .
' deliver sendices

Organising Model Senvice Platformms o
SHga rHS BT o SThUCTurE

Zxnua 9 : MovtéAo Visor

Mnyn : El Sawy, O. A., & Pereira, F., (2013)
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3.7 Value Mapping Tool

To Value Mapping Tool (Bocken, 2013) ] To epyaA&io xapToypdenong agiag eivai
oxedlaopéVo Yia va Bonbnoel TIG ETAIPEIEG VA dNUIOUPYHOOUV TTPOTACEIG agiag yia Tnv
UTTOOTAPIEN €VOG BIWOCIPOU ETTIXEIPNUATIKOU HOVTEAOU. To epyaAegio uloBeTel pia
TTOIOTIKN] TTPOCEYYION EVW O TTPWTAPXIKOG TOU OTOXOG €ival va TovwBei n dnuioupyia

I0eWV Kal n oudntnon. To epyaAeio £xel TOoug akOAOUBOUG €10IKOUG OTOXOUG:

v Karavonon Twv BeTIKWV Kal apvnTIKWV TTTUXWV TG TPoTaong agiag trou
QVTIOTOIXEI OTO OUVOAIKO OiKTUO agiag TTOU OXETICETAI PE €va TTPOIOV I UTINPETIa
(dnAadr 1o BIKTUO TWV EVOIOPEPOUEVWY TTOU CUMMETEXOUV OTn dnuioupyia, Tnv
dlavoun Kal TNV atmrodoxr TNG agiog TTou OXETICETAI CUVOAIKGA PE TNV TTapoxr evog
TTPOIOVTOG | UTTNPETIAG).

v MpocadiopIoCU6G TWV CUYKPOUOSHEVWYV alwv (OnA. éTav To 6@QeAOG HIag oudadag
evOIOPEPOUEVWY  ONMIoUpPYEl  apvnTIKO  AVTIKTUTTO  yia  dia  GAAn  oupdada
eVOIAPEPOUEVWV), €TOI WOTE VA UTTOPEI va avaAn@Bei dpdon yia TNV AVTIMETWTTION
QAUTWYV TWV TTPORANUATWV.

v MpocdiopIoCUOG TWV EUKAIPIWY YIO ETTOVAOXESIAOMO KOl AVATTPOCUPUOYN
TWV ETTIXEIPNMATIKWY MOVTEAWY WOTE VA YEIWOOUV Ta apvNTIK& aTTOTEAEOUATA KAl
va BEATIWOOUV TO OUVOAIKO OTTOTEAECUA YIA TOUG EVOIAPEPOUEVOUG POPEIC OTO

OikTUO agiag - €I0IKA yia TNV KOIVwvia Kal TO TTEPIBAAAOV.

H eukoAia xpriong kai n treplopiopévn avaykn yia €1I0IKOUG eEeTAOTNKAV OTO TTAQiCIO
avaTrTuén Tou epyaAegiou. Me Bdon TIG 1I0E€C yia TNV KalvoTouia TNG agiag, To epyaleio

XapToypdenong agiag avatrTuxbnke OTTwWGS QAivETAl OTO TTAPAKATW OXHMA.
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Zxnua 10 : Value Mapping Tool
Mnyn : (Bocken, 2013)

O1 KaIvoTOuEG TITUXEG OXEDIOOPOU Tou gpyalegiou TrepIAapBavouy:

v Téooepic avatrapacTdoelc TNG afiag yia Tn OleukOAuvon TNG OUGCTNPOTIKAG
agloAdynong TOUG, Ol OTTOIEG QVTITTPOOWTTEUOUV TIS MOPQYES aiag OTo OXNHa.
MpoodlopifovTdg TeC EexwploTd evBappUVETE pia OI1ECOBIKOTEPN BlEPEUVNON TOU

TPEXOVTOG ETTIXEIPNMATIKOU JOVTEAOU YEYOVOGS TTOU FONBA OTOV EVTOTTIONO TTEPIOXWV
TTOU aTTaITouv aAAayn i BeATiwon.

TuAuaTta evdiapepopévwy  yia  Tn  OleukOAuvon TNG  TTPOROANG  TTOAAWV
evolapepopévwy NG aAucidag agiag. O1 Tpéxouoeg dIadIKATIES Kal Ta epyalsia
onuioupyiag EmXEIPNUAOTIKWY MOVTEAwV eaTidlovTal oTnv TTPOTACN agiag Tou

TEAATN. To TIPOTEIVOUEVO €PYOAEio ETTIOILWKEI va OIEUPUVEI TO @QACUA TwV
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EVOIQQEPOUEVWV HEPWV I TWV ATTOOEKTWYV agiag, ouptTEPIAapBAvovTag To
TEPIBAAOVTOG Kal TNV Kolvwviag. KdaBe Turua avTimmpoowTrelel Pia oudada
EVOIOPEPOUEVWIV HEPWIV.

v' AvatrapdoTtacon evog KevipikoU SIKTUOU yia Tnv evBdppuvon Tng BeATIOTOTTOINONG
NG agiag oT1o dikTUO (dNACdN €¢€Taon GAWV TwV QOPEWV TTOU EPTTAEKOVTAI OTO
dikTuo a1Td TOV OXEDIAOUO, TNV TTapaywyn Kal TNV diavour evog TTPoIOVTOG ) MIAG
uTTNPECIag). H eTTixeipnon avTimmpoowTTeUeTal WG "epyalddpevol Kal JEToxo!" yia va

OIEUKOAUVOUV TNV avTiAnwn Tou IKTUOU.

O1 opyaviopoi ouvABwg BéAoUV va €EeTACOUV TOUG QVTAYWVIOTEG KAl TIG TTPOTACEIG
agiag Twv aviaywvioTwyv Katd Tn xpAon Ttou epyalciou. QoTdo00, TO €pyaleio
TTPOOPICETAI VIO VA METATPEWElI TO ETIXEIPNUATIKO MOVTEAO MIAG  ETTIXEIPNONG
TTPOKEINEVOU VA TO KATACTHOEI BILCIUO Kal OEV Eival TTIPOOPICHUEVO YIA TV avAAuoh TwV

avTaywvIoTwV. Q¢ €K TOUTOU, Ol AVTAYWVIOTEG Oev TTEPIAAUBAvovTal.
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KEDAAAIO 4° : BUSINESS TOOLS FOR INNOVATION

4.1 MArpa Ansoff (Matrix Ansoff)

To Matrix Ansoff avatrtux0nke atré Tov H. Igor Ansoff (Ansoff, 1957)kal dnuooieudnke
yla TTpwTn @opd oT1o Harvard Business Review 10 1957, o¢ éva dpBpo pe TiTAO
"21patnyIkéS yia Tn Alagopotroinon”. Mpokeiral yia  €pyaAeio  oTpaTnyikAg TTou
OUCIOOTIKA KaBodnyei pIa €TTIXEIPNON va avatrtugel TNV OTPATNYIKA TNG Paci{OuEVN

OTa TEOOEPA TETAPTNHOPIO aTTd Ta OTToIa aTTOTEAEITAI N UATPA TOu Ansoff.

O1 Baoikoi dgoveg diaxwplopou TnG MATPAG gival dUO Kal atroTeAOUVTaI aTTd TO TTPOIOV
Kal TNV ayopd, TTpokeral dnAadn yia pia uAtpa «1rpoidévTog-ayopds» (product- market
matrix) n otoia €£eTdlel oTa TTAQiICIA AUTOU TOU BIAXWEIOUOU TIG dUVATOTNTEG MIAG
ETTIXEIPNONG VA TTPOCPEPEI UPICTAPEVA KAl VEQ TTPOIOVTA OTO TTAQICIO TWV UPIOTAPEVWV

f / ka1 vEwV ayopwyv Kal Ta eTTiTeda KIvOUVOU TTOU GUVOEOVTAI JE TO KaBEva.

210 TTAdiolo autd, o Ansoff trporteivel Téooepic mOavEG TTopeieg dpdong vyia uia
ETTIXEipnon:

1. Ztpatnyikn Aicioduong- Zuykévipwong Ayopdg (market penetration), dnAadn
TTWANON UTTAPXOVTWYV TTPOIOVTWY OE UTTAPXOUTEG AYOPEG.

2. 21patnyiki Avartuéng Mpoidvtwy (new product development), dnAadr dnuioupyia
VEWV TTPOIOVTWYV YIA UTTAPXOUOCEG AYOPEG.

3. ZT1patnyiky AvamTugng Ayopdg (market development), onAadry TWANON
UTTOPXOVTWYV TTPOIOVTWY O€ VEEG AYOPEG.

4. Ztpatnyik  'Alagopotroinong  ApaoTtnpiotitwy'  (diversification),  dnAadn

OnMIoupyia VEWV TTPOIOVTWY VIO VEEG AYOPEG.
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Npoiovta

1o Yndpyovta Npoidvra Neéa Mpotovra 20
Migiouon otnv ayopd Avémtugn viwv npoidviwy
YndgyoUsEg AlEnon Tou peptSiou ayopdc e NuwAnon vEwy TpoiovTwY oe
QyopEs TNV QnOKTNON VEWY TEAQTHV aTiG UMLAPXOVTEG MEAATEG
AN UNdprouTEe ayopéc, LKOVOTIOWUVTAG SLaOPETIKES
QVAYKEC TWV TEAUTWY.
Ayapéc
Avarrugn ayopag AMagoponoinon
AvarmTuEn vEwv MpoiovIwY yio VEEC
NEEC YEWYPDLKES TIEPLOYES VEWYpQdLIKES TIEPLOXES 1) THAUOTR
NEEG ayopeg Nea Tt ayopdg ayopde.
Etayopeg Eayopd eTaupeLwY oF BladopeTikeg
QyopEC.
3 4o

Sxnua 11: Mntpa Ansoff

Mnyn : (Ansoff, 1957)

2TIC TTEPIOOOTEPEG TIEPITITWOEIG, O YPNYOPOTEPOG KAl E€UKOAOTEPOG TPOTTOG va
avatrTuxBei pia etaipeia €ival va gpyaoTei oto 1° TETAPTNUOPIO TOU TTiVOKO KAl va
TTPOOTIABNCEl VA TIOUANCEl TTEPICCOTEPA ATTO TA UTTAPYXOVTA TTPoidvTa  OTIG
UTTAPXOUOEG AYOPEG OTTOU dPACTNPIOTTIOIEITAI N ETAIPEIA. 2T CUVEXEIA, Ol ETTOPEVOI
EUKOAOTEPOI BPOUOI aVATTTUENG Eival TO BEUTEPO KAI TO TPITO TETAPTNMOPIO APOU PE TOUG
UTTAPXOVTEG TTEAATEG TNG N €TAIPEIT €XEI AON EdPAIWMEVN TNV EPTTIOTOOUVN PETAEU TWV
KATavVOAWTWYV o1 OTToi0I €ival TTOAU TTIBavo va ayopdoouv vEa TTPOIOVTA £QOCOV £XOUV
NON KA EUTTEIPIO PE TA UTTAPXOVTA TTPOIOVTA TNG eTalpgia. Ouoiwg, €ival o €UKOAO
MIO €TAIPEIO VO TTPOWBNOEI Kal va TTOUAACEI UTTAPXOVTA TTPOIOVTA O€ €va VEO TUNAKA N
OE MO VEQ YEWYPOAQIKN TTEPIOXN KAl va TTETUXEI VEEC TTWANOCEIS. H oTpaTtnyikf autn
Bewpeital o datravnper atmd To va TTPOWBACOUUE VEéa TTPOIOVTA OTIC UTTAPXOUCES
ayopég. H o dUokoAn €tTiAoyr  €ival TO 4° TETAPTNUOPIO PE TNV TTWANCN VEWV
TTPOIOVTWYV O€ VEEG ayopEG. H oTpatnyikh autr evoéxeTal va TTepIAapBAveEl eyaAUTeEPO

KivOUVO Kal TTEPICCOTEPOUG TTOPOUG YIA TNV ETAIPEIA.
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4.1.1 Zrpartnyikn Aigioduong- Zuykévipwong Ayopdg (market penetration)

H oTtpatnyikf diciocduon ayopdg cival yia oTpatnyikr TTou Pacietal otnv digicduon
oTnNV ayopd Kail 0TIACEI OTNV TTWANGCN TWV UTTAPXOVTWYV TTPOIOVTWY OTIG UTTAPXOUCEG
QAYOPEG JE OKOTTO TNV au&non Tou PEPIBiou ayopds, XPNOIMOTTOIWVTAG TOUG UTTAPYXOVTEG
TTOPOUG NG eTTIXeipnong. MNMapdAAnAa dpwg, dev Ba TTPETTEI O€ KAMIA TTEPITTTWON VA
TiBeTal o0€ KivOUVO n emTUXia Twv UTTapXOvIwy TIpoidvTwy. [pdkeral yia pia
OTPATNYIKA XaUNAOU KIvOUVOU, yeyovog TTOU KAVEI TIG ETTIXEIPAOEIS VA TNV ETTIAEyoUV
TTPWTN o€ Oxéon ME TIC UTTOAOITTEG TPEIC OTPpATNYIKEG TNG MNATPAG Ansoff, aAA&

TTapAAANAa n TBavoTNTa va TIg 0dNyRoel o€ uPnAoug pubpoug avaTTuéng eival JdIKpr.

O1 TTapdyovTeg TTOU OUVTEAOUV OTnv €TMIAOYH TNG OTPATNYIKAG QUTAG atmd pid
ETIXEipNoN:

v' O1 Tapoloeg ayopég dev gival KOPETUEVEG, YIATI O€ avTIOETN TTEPITITWAON N €iI0000G
o¢ pMia kKopeopévn ayopd  onuaivel peydAa €¢oda Kal XaunAn kepdogopia
TTPOKEINEVOU VA UTTOPETEI N ETAIPEIO VO AuEAOEl TO PEPIBIO TNG

v' H umrdpxouca ayopd gival ag avodikd pubud avatTueng.

<

Mpdkerral yia éva Adn TTETUXNUEVO OTNV ayopd TTPOIOV PE auEnUEVES TTWANCEIG.

<

To uePIdIO TWV AVTAYWVIOTWY UEIWVETAI [} ATTOCUPOVTAI Ol AVTAYWVIOTEG atrd TO
TTPOIOV ) TNV ayopd.

YTTApXouv eUTTODIA £10000U VEWV AVTAYWVIOTWV.

Avapéveral augnon Twv TIJWYV TWV UTTOKATACTATWY TOUG.

O1 0IKOVOUiEG KAIUAKES TTPOCPEPOUV ONUAVTIKA AVTAYWVIOTIKA TTAEOVEKTAMATA.

DN N NN

O1 dAAeg oTpaTtnyIKES KpivovTal AlyOTEPO KATAAANAEG.

2€ QUTO TO onueio, agidel va onueIwBE TTWG Ol ETTIXEIPHOEIS TTOU ETTIOILKOUV Mia €vTovn
oTpaTtnyIkn dicicduong, Ba TTPETTEI va gival ETOINEG VO QVTIMETWTTIOOUV TNV avTidpaon
TWV QVTAYWVIOTWYV, Ol OTTOi01 Ba TTpoCTTaBrcouV va SIaTNProOoUV TOU PEPIBIO TOUG OTNV

ayopd.
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4.1.2 Zrpartnyikn Avarrtuéng MNpoiévrwyv (new product development)

H oTtpatnyikl avatrtuéng Tmpoidviwy eival yia oTpartnyikrp Tou Bacifetal otnv
QVATITUEN VEWV TTPOIOVTWY | ONUAVTIK TPOTTOTTOINON TWV UTTOPXOVTWV YId TNV

TTWANOCN TOUG OTIG UTTAPXOUOEG AyopES. AUTH N OTPATNYIKA PTTOPEI va UAOTTOINOET uE 3

TPOTTOUG:
. Avamuln vEWY KEWVOTOMEWY TROLOVIWY, JE OROTS
Kaworopia — Vi aVELKATAoTAgoUY Ta UNdpyovTa
' . . . iy
3 AlvEnon tne aflag Twy LRapyVIwy MPoTdVIWY oToUK
. Ad i ¢ 1.
Toononolnon — MEAQTES, AVaNTUOOOVIAL VEQ YOPOKTIILOTIG
L 4
-
Emékroon yrdpac — Enéxraon ypapuns npoidviog

Nivakac 7: Ztpatnyikn Avantuéng Mpotovrwv

AuTOU TOU €idOUG N OTPATNYIKA XPNOIUOTTOIEITAI ATTO TIG ETTIXEIPNOEIG TTOU £XOUV KOAO
MEPIDIO ayopdg OTIC UTTAPXOUOEG QYOPEG KAl OTOXOG TOUG Eival N €TTéEKTAon. MNpokelTal
yla pia oTpatnyikfy TTou KOoTidel akpIfd kal gival Tautdxpova uywnAolu Kivouvou,
Oedopévou OTI yivetal €1TévOucn O VEQ TIPOIOVTA KOl CUVETTWG E€TTEVOUCEIC O€
avTioToixa kavaAia diavoung, dia@nuiong K.ATT. [NoAU onuavTikn €ival KAl N TTEPITITWON
QAVATITUENG €VOG VEOU ‘AdBoug’ TTpoidvTog TTou dev Ba yivel atrodekTd aTTd TNV ayopd.
To TeAeuTaio, iowg eTTNPEeGOEl Kal TNV OUVOAIKA €IkOva Tou brand. Otav pia eTTixeipnon
UIOBETACEI QUTAYV TNV OTPATNYIKA Ba TTPETTEl va yvwpilel: To uEyeBOG TNG ayopdg aTnv
oTToia B€AEl va e1TevOUCEl Kal TTOI0 PEPIdIO €ival auTd TTou XPEeIAleTal TTPOKEINEVOU va
gival Kkepdoopa n €1TEVOUCN, TOUG AVTAYWVIOTEG TNG KAl TO XPOVO avTidpaong Toug,

TNV €TTIOPAON TWV TTWAACEWV TWV VEWV TTPOIOVTWY O OXEON KE TA UTTAPXOVTA.
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4.1.3 Zrpatnyiki Avamruéng Ayopdg (market development)

H oTpatnyiki avamTugng ayopdg gival gia oTpatnyiki Tmou Bacietal otnv TTpowbnon
TWV UTTOPYXOVTWYV TTPOIOVTWY O€ VEEG YEWYPOAPIKEG TTEPIOXEG (O€ €BVIKO Kal dIEOVES
ETiTTEdO) 1 TNV €ic0do o0t véa TUAMOTA ayopds. H oTpatnyik auth PITOpEi va
TTPAYMATOTTOINGEI KAl e TNV €6ayopd ETTIXEIPNONG ME TNV idla dpacTnpidTnTa PE TNV
ETMIXEIPNON TTOU OPACTNPIOTTIOIEITAI OTIG TIEPIOXEG TTOU OEAEl va avatrTuxBei n

emmxeipnon. H oTpatnyikr avaTtuéng ayopdg gival 1I9avikr} oTav:

v' Ymdpyxouv véa kal agidmioTa kavaAia dIavoung.

v' OlI emxeIpRoeIg €Xouv TTAeovalouca TTapAyWYIKA IKAvOTNTA, N OTToia TTPETTEI
KATTOU va DIOXETEUDBEI.

V' YTdpXOUV OVEKUETAAAEUTEG ) N KOPETPEVEG AYOPEG.

v' "Exouv dnuioupynBei ouvOrkeg TTou SIEUKOAUVOUV TNV avATITUEN O€ VEEG AYOPEG
OTTWG KATTOIO VEQ VOPOBETIia TTOU ETTITPETTEI TIG TTWAACEIS O AYyOpPES TTOU TIPIV

UTTAPXE atTayopeuon (TTX. TTPOIOVTA APTOU OE OOUTTEP HAPKET).

2TNV OTPATNYIKA QUTH O TTapdyovTag Kivouvou BpiokeTal o€ uwnAd etrireda agou Ba

TIPETTEI VO ETTEVOUBET ueYAAO KEQAAQIO yia TNV £TTITUXN €i0000 O€ VEEC AYOPEG.

4.1.4 Zrpartnyikn AlagopoTtroinong ApaoctnpilothtTwy (diversification)

H otpartnyikny dia@opoTtroinong €ival pia oTpaTtnyikr) TTou Pacietal oTnv avamTuén
VEWV TTPOIOVTWY TTOU IKAVOTTOIOUV TIG AVAYKEG VEWV TUNUATWY TNG ayopdg oTa OTToid
n etaipeia dev £xel dpaoTtnplotroinbei TTponyoupévws. OuoIaoTIKG TTPOKEITAI VIO Wia
EVTEAWG BIAPOPETIKI KATEUBUVON AVATITUENG TNG ETTIXEIPNONG YIa TNV TTPAYUATOTTOINCN
TNG OTTOIOG ATTAITEITAI N €I0000C O€ VEEC YEWYPOAPIKES TTEPIOXES KAl THAMATA ayopdag
aAAG uTTOpEl Va eTTITEUXOET KAl PE TNV £€ayopa ETTIXEIPNONG TTOU dPACTNPIOTTOIEITAI O
OIAPOPETIKN dPACTNEIOTATA ATTO AUTAV TNG £TAIPEINGS. YTTAPXOUV 2 TUTTOI OTPATNYIKAG

d1aYoPOTToINONG:

v ZUOYXETIOUNEVN B10QOPOTTOINON: N OTT0I0 CUVETTAYETAI TNV ETTEKTACT TWV

OpPACTNPIOTATWY TNG ETTIXEIPNONG OE TOUEIC TTOU £XOUV OPOIOTNTNTA UE TOUG

55



UQIOTANEVOUG KAl ETTOPEVWG TTPOKUTITEI N SUVATOTATA OIKOVOUIWY KAIJOKOG
KAl CUVEPYEIWV.
v' ACUOXETIOTN Sla@opoTroinon: n OTToid CUVETTAYETAI TNV ETTEKTACN TWV

OpACTNPIOTATWY TNG ETTIXEIPNONG O€ EVTEAWG VEOUG YIa QUTH TOUEIG.

4.1.4.1 Juoxetiopévn Stadopomnoinon (Concentric or Related Diversification)

Mia etTixeipnon epapudlel ZuoxeTiopévn AlagopoTroinon étav ol dpacTnPIOTATEG PE
TIGC OTToiEG aOXOAciTal ouvdEovTal PETAEU TOuG. AnAadr], TTPOCQEPEI TTPOIOVTA KAl
UTTNPECIEG TTOU TTAPOUCIACOUV OMOIOTNTEG WG TTPOG TNV TeXVoAoyia, TIG HEBODOUG
TTapaywyng n 1ig peBodoug Tpowbnonig Toug oTnv ayopd. O1 Adyol yia TouG OTToiouG

MIa ETTIXEIPNON ETTIAEYEI TNV CUOXETIOMEVN dlagopoTroinon ival (ZIwukog I., 1995):

v MeTa@opd IKAVOTATWYV: ETTiTuyxdavetal 6tav n €mmixeipnon dia@opoTTolEiTal O€
VEEG OPAOTNPIOTNTEG TTOU EPPAVICOUV OPOIOTNTEG HE TIG NON UTTAPXOUCES OE OTI
agopd pia Touldxiotov atmmd TIGC Asimoupyieg TNG aAucidag agiag OTTwG n
TTapaywyn, N €pEuva Kal avaTrTugn Kai 1o JapkeTivyk (Oster S. M., 1994 p.p 352
- 354/ Nioukag Z., 1995). AnAadr, ol IKavOTNTEG TTOU UTTAPXOUV O€ MIX
OUYKEKPIPEVN dPaOcTNPIOTATA UETAPEPOVTAI OTIG UTTOAOITTEG dPACTNPIOTNTEG ME
QATTOTEAEOUA VA EVIOXUETAI N AVTAYWVIOTIKOTNTA.

v OIkovopieg €Upoug: Avagépovtal oTnv  €E0IKOVOUNON KOOTOUG TTOU
EMITUYXAVETAI OTAV OUO TOUAAXIOTOV QTTO TIG OPACTNPIOTNTEG TNG ETTIXEIPNONG
MoipdlovTal €vav 1 TTEPICCOTEPOUG TTOPOUG (TTAPAYWYIKEG EYKATAOTAOEIG,
OikTUO TTWANTWY, KOOTN £peuvag Kal avatrTugng). ‘ETol, ye autd tov 1pdTTO, €ival
XOUNAGTEPO TO UWOGS TNG €TTEVOUONG Kal auCdveTal n Xpron TnG SUVAUIKOTATAG
TwV Koivwv Agiroupyiwy (Bowman C. And D. O. Faulkner, 1997)

v AlOvapun otnv ayopd: Me auté Tov TPOTIO N GUOXETIOUEVN OlaQOPOTTOINGN
MTTOPEI va aTToTpEWEl TOUG aVTAYWVIOTEG atrd TNV €CatmmoAucn Eviovwyv
QVTAYWVIOTIKWY  €TTIOECEWV  €vavTl TG Ola@opoTToiNuévnNG  ETTIXEIPNONG
(Bowman C. And D. O. Faulkner, 1997).

H ouoxeTiopévn d1apopoTToinan, atmoTeAEl pIa TTPOCPIANG GTPATNYIKA avATITUENS TWV
ETAIPILOV VIO TTOANOUG Adyoug. H peETa@opd Twy PEOWV KAl IKAVOTATWY ATTO TNV MId

dpaocTtnpIdTATA OTNV AAAN €€ac@aAilel Tnv €TTIXEIPNON JE ONUAVTIKA £QOdIa £€VaVTI TOU
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avtaywviopou. O1 TTapouoleg dIadIKaoieg O€ ETTITTEDO TTAPAYWYNG, dloiknong, EPEUVAG
Kal avaTtrTugng 1 HAPKETIVYK, BonBouv Tnv ETTIXEIPNON va KATACTEN TTI0 ATTOOOTIKN KAl
QATTOTEAEOUATIKN OTN VEQ TNG TTPOOTTABsIa. TauTdXpova Ol OIKOVOMIEG KAipaKag (o€
OTTOIAOATTOTE KOIVI) dpacTNPIOTATA) TTOU TTIBAVOV va €xeEl avaTtrTugel, odnyouv o€

MEIWON TOU KOOTOUG KAl ETTOPEVWG aUENON TwV KEPOWV.

4.1.4.2 Acuoyétiotn Stadopomnoinon (Unrelated Diversification)

AvTiBeta, uia  emmixeipnon  e@apudlel  Acuoxétiotn  AlagopoTtroinon, oTav ol
dpaoTNPIOTNTEG TNG O& ouvdéovTal WETAEU TOoug. O1 ETIXEIPAOEIS ETTIAEYyOUV TNV
OTPATNYIKA auTr] OTav Bewpoulv OTI n €TTEKTOON O QOUOXETIOTEG OPOOTNPIOTNTEG
QVTITTPOOWTTEVEI ETTEVOUTIKEG €uKalpieg. O1 AGyol TTou pia €TTIXEIpPNON ETTIAEYEl TNV

QOUOXETIOTN dlagopoTroinon :

v' AvAykn €TévOuonG TTAEOVACUATIKWY KEQAAQiWV.
v' H emixeipnon avraywviletal o€ KAGdo pe eBivouaa avdaTTugn Kal KEPON.
v' AlaoTTopd KivOUuvou Adyw AgiToupyiag TnG TmiXeipnong o€ TTOAAQTTAG TUAUOTO
ayopdg.
v' Ymdpyouv ol TTépol Kal To dIoIKNTIKO TAAEVTO VIO VA AVTAYWVIOTEN N ETTIXEIPNON
o€ €va VEO KAGdO
v\ ZNMOVTIKA €ukalpia  aTTéKTNoNG  HIAg EMIXEIPNONG ME ACUOYXETIOTEG
dpaoTNPIOTNTEG
v YTapXel XPNMOTOOIKOVOUIKY ouvepyeia (synergy) WETaEU atrokTnOeiocag Kail
eCayopdlouoag TIxeipnong
v' Otav ol ayopég yia Ta TTpoidvTa TNG ETTIXEIPNONG BpickovTal o€ @dacn eBivouca
V' ®opoAoyIKG OQEAN
v ®IN0dOEiES I0XUPWYV OTEAEXWV
EmAéyovtag 1n oTpartnyiky diagopoTroinong, udia etaipeia Ba TTPETTEl va givail
OIKOVOMIKG TTOAU 10XUpPr], MIOG Kal ol eTTEVOUCEIC TTOU Ba TTPETTEl va yivouv 1600 o€
ETTITTEDO TTPOIOVTOG OGO KOl O€ ETTITTEDO AYOPAG, gival TTOAANEG Kal akpIBEG. MNpokemal yia

TNV TTI0 duvaTA OTPATNYIKA YIaTi TEiVEl va aAAGEEI TV TTOPEIa TNG ETTIXEIPNONG.

57



4.1.5 Edappoyn tou gpyaleiov

O Tmivakag Ansoff eival éva xpAoIgo €pyaAcio TTPOKEINEVOU va TTPOCOIOPICEl HId
eTaIpEia TNV OTPATNYIKA TToU Ba akoAoubnoel. Mg Tnv e@apuoyr Tou gpyaAgiou pia
ETAIPEIO YTTOPEI VA OTTOPOCIOEI ATTOTEAECUATIKOTEPA TTOIO Eival N KAAUTEPN ETTIAOYN
OTPATNYIKAG YIA VA TTETUXEI HAKPOTTPOBEOUN aVATITUEN, KAl UTTOOEIKVUEI TO TTWG MTTOPEI
va emMITEUXOEi peyaAuTepo O@elog atmmd TNV €QApPOYr TNG OTPOTNYIKAG ME TOV
XOUNAGTEPO KivOUVO Yia Thv eTalpEia. Mpokeipévou va aglotroinBei KAAUTEPA O TTiVaKAG
Ansoff, gival atTapaitnTo YIA PIA ETAIPEIN VO CUYKEVTPWVEI KAI VA aVAAUEI Eva TEPACTIO
oyko TTAnpo@opiwyv. O idlo¢ o Ansoff avayvwpile 611 autd ATav Eva moavo TTpoRAnua
Kal 0drynoe oTn @pacn «TTapdAucn pEow avaAuong» - o Kivduvog dnAadr va £XOUpE
TTApa TTOAAEG TTANPOQOPIES £TOT WOTE va gival OUOKOAO va ETTIAECOUE TNV TTOPEIQ TTOU
TTPETTEI VO akOAOUBNOoEl N eTaipeia, n otroia Ba TTPETTEI va €EETACEI TIG OIOPOPETIKES
OTPATNYIKES €TTIAOYEG HE Bdon Ta dedopéva. KaBe pia atmd TG TECOEPIC OTPATNYIKES
QTTaITEl Ia BaBUTEPN €CETAON TOU £§WTEPIKOU TTEPIBAAAOVTOG. MNa TTAPAdEIyUA, NTTOPEI
va PNV givar duvatov va TTpoodIopIoTEl €AV UTTAPXOUV €EUKAIPIEG QAVATITUENG Yia
MEyaAUTepn Olcicduon oTnv ayopd, €KTOC €dv uTTdpxouv Oedouéva OXETIKA HE TO
MEPIIO ayopdg, TN @UON TOU AvTayWwVIOUOU, TNV OTAON TWV KATAVAAWTWY OTTEVAVTI
oTnV €TaIpEia K.a. To €PyaAgio XpNOIUOTTOIEITAI KAAUTEPA O OUVOUAOUO HE GAA
epyaAeia, omwg 10 PEST (e€€taon Ttou e&wtepikou TreEPIBAAAoOvTOG), TO AIDA
(kaBopifovTag TIG BUOKOAIES TTIKOIVWVIAG PE pia vEa ayopd) ) To SWOT (kaBopifovtag

TA TTAEOVEKTAMATA KAl TIG AdUVAUIES TNG ETAIPEING).

4.2 Zrparnyikn Tou MmrAe Qkeavou / Blue Ocean Strategy

H oTtpatnyikf Tou PTTAE wKeavou gival Eva  eIXEIPNUATIKO €pyaAgio TTou kaBodnyei
MIO €TTIXEIPNON OTNV AVATITUEN KAIVOTOMIWY Kal TNV dnuioupyia véwv TTpoidvTwy. H
OTPATNYIKA auTh TTeEpIypaenke atrd Toug W. Chan Kim kal Renée Mauborgne 1o 2004
(Chan Kim, 2004) oto BipAio Toug pe TiTAo Blue Ocean Strategy: How To Create
Uncontested Market Space And Make The Competition Irrelevant. To BiBAio €xel
BaoioTei otV PEAETN 150 dIAPOPETIKWY OTPATNYIKWYV Ol OTTOIEG £XOUV EQAPUOCTEI O€
etaipeieg atmd 30 SlaPopEeTIKOUG BiounxavikoUug kKAddoug. To povtéAo BAETTel TTEpa atmd

TIG UTTAPYXOUOEC AYOPES KAl TUAMATA TTEAATWY TTOU dPACTNPIOTTOIEITAI N ETAIPEIQ KAl
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QTTOOKOTTEI OTA THAMPATA TNG Ayopdg TTou OV gival akOua TTEAATEG TNG ETAIPEIAG 1] TTOU

dev £xouv avTIAN®Oei 6T Ba yTTopoUCaAV va €ival SUVNTIKOI TTEAATEG.

4.2.1 TaAddiol vs KOKKIVOI WKEeAvOl

2Upowva pe toug W. Chan Kim kar Mauborgne (Chan Kim, 2004) , T0 0UVOAO TwV
Qyopwyv TTOU UTTAPXOUV OfueEpa dlakpivovTal o€ dUO WEYAAEG KATNYOPIEG: OTOUG
KOKKIVOUG Kal TOUG YOAACIOUG wKeavous. Ta BACIKA XAPOKTNEIOTIKA auTwy Twv dUOo

KATNYOPIWYV QaivovTal OTO TTOPAKATW TTiVAKA.

Kokkivol Qkeavoi MaAdadior Qkeavoi

H ayopd kai Ta pepidia ayopdg cival | H ayopd kair 1a pepidid mTng €ival akoun
dedopéva. ayvworTa.

‘EVTOVOG avTaywvIouog Mikpdg avtaywviouodg

H emixeipnon kaAeitar va TtTaAéwel | H emmixeipnon dnuioupyei 1o 8IKO TNG ueEpPidIo
OKANPA vyia va OTTOKTHOEl HPEPIBIO | aTnV ayopd A akdun Kail éva véo €idog ayopdg
oTnv ayopda.

2nUavTikKd poAo Traidel N dnuioupyia | ZnuUavTiko poAo TTailel n kaivoTopia agiag
QVTAYWVIOTIKOU TTAEOVEKTAMATOG.

Mivakoc 8 : AlapopES UETAEU KOKKLVWV Kol YoAQJLwV WKEAVWV

Me Tov OpO «KOKKIVOI WKEAVOI» £VVOOUVTAI Ol YVWOTEG AYOPEG, Ol OTTOIEG €XOUV
YVWOTA OpIa KAl OOQEIC KAVOVEG avTaywviopou. H TriTa Tou avtaywviouou Eeival
0edopévn Kal o1 gUTTAEKOMEVOI TTAIKTEG aywvifovTal OKANPd yia pia  Tmlavn
AVOKATAVOUN TWV KEPOWV TIPOG OPEAOG TOUG, XWPIC OUWS va TTapoucialovTal
augnTikoi puBuoi kepdoopiag. ‘ETal, AoImrdv, OTnV TTEPITITWON TWV KOKKIVWY WKEAVWY,
Ol EUTTAEKOUEVEG ETTIXEIPNOEIC TTPOCTIOBOUV CUVEXWG VA ETTIKPATACOUV £VAVTI TWV
QVTITTAAWY TOUG QTTOKTWVTAG AVIAYWVIOTIKO TTAEOVEKTNUA. 2ZUVETTWG, Ol KOKKIVOI
WKEAVOI €ival OTEVA OUVUQOOHEVOI PE TOV AVTAYWVIOUO TTOU YiveTal OAO Kal TTIO

OKANPOGS KAl £XEI WG ATTOTEAECUA TIG CUVEXEIG PEIWOEIG TOU KOOTOUG.

A6 TNV AAAN, oI «yaAddiol wWKeAvVoi» ava@EéPovTal O AVELEPEUVNTEG AYOPEG TOU
ONMEPA. Z€ QUTAV TNV TIEPITITWON UTTAPXEl MEYAAO TTEPIBWPIO AVATITUENG KAl
KePOOPOPIag, KABWC oI avTaywvVvIoTEG gival Aiyol Kal 01 KavOveS Tou TTalxVvIdIou dev eival

oaQeic  Kal  dlapopewvovTal ouvexws. ‘ETol,  Aoimmdv, o1 €MIXEIPACEIS  TTOU
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OpACTNPIOTTOIOUVTAl O€ KATTOIOV YOAAZI0 wkeavo Oev €0TIAlOUV OTNV ATTOKTNON
QAVTAYWVIOTIKOU TTAEOVEKTHHATOG, PIAG KOl O QVTAYWVIOPOG €iTE gival TTOAU PIKPOG N
OKOUN KAl avUTTAPKTOG. H KaIvOTOWIa ATTOTEAE TOV AKPOYWVIAIO AiBO TWV ETTIXEIPNTEWV
QUTWYV, a@oU avoiyouv véa POVOTTATIO KAl AyOPEG APVOVTOG TTICW TOV avTaywVvIoud
(Chan Kim, 2004).

4.2.2 AvaAuon Tng oTPATNYIKAG TWV YOAAJIWV WKEAVWV

Qg utTAe wkeavog voeital Evag KAASOG 1) Jia ayopd TTou WG TWPA TTAPAUEVEI AYVWOTN
Kal yia Tov Adyo autd TTpETTEl va dnuioupynOei n {Tnon atro Tnv apxn yia To TTPoidv i
TNV uTtnpeoia TTou Ba TTpoo@épel. QOTO0O0, TTOAU ouxvda £vag YAAAZIog WKEAVOS
dnuIoupyEiTal aTTd TNV ETTEKTACN TWV dPACTNPIOTATWY Wiag Adn utTdpxoucag ayopdg,
n omoia uéXPI TOTE atmoteAoloe €vav KOKKIVO wkeavo. Me autdév Tov TpOTIO

dnuIoUpyoUVTal KAIVOUPIEG OUVOAKES KAl KAVOVES AVTAYWVIOUOU.

H oTtpatnyiki Twv YOAGQIwWV WKEQVWY UTTOPEI va TTPOCQPEPEI  AVTAYWVIOTIKO
TIAEOVEKTNUO OE ETTIXEIPNOEIG TTOU PEXPI TOTE dPACTNEIOTTOIOUVTAV OTA TTAQIOIO EvOG
KOKKIVOU WwKeavoUu Kal UuTtd ouvlnkeg OKAnpou avrtaywviopou. ‘Etol, divetal n
duvaToTNTA OTIG ETTIXEIPACEIC VA EKUETAANEUTOUV VEEG EUKAIPIEG TTOU O€Ev  EiXE

avayvwpioel  dev €ixe eKPMETAAAEUTEI Kaveig oTo TTOPEABSON.

H otpatnyiki Twv YaAAdiwv wKeavwy evOEKVUTAI VIO Wia ETTIXEIPNON TTOU TTPOCPEPEI
TTPOIOVTA OTO OTADIO TNG WEIMAVONG | TNG TITWONG HECA OTA TTAQIOIO EVOG KOKKIVOU
wkeavou. O1 ouvbnkeg TTou XapakTnpifouv To TTPoidv oTo O0TAdIO TNS WpIhavong péoa
o€ évav KOKKIVO wKeavo gival n heiwaon Tou pubBuou avamtuéng Tng ayopdg, n Heiwaon
TWV KEPOWV, N MEiwon TG NTNONG, KOBWGS KAl N JEIWON TNG AvVTAywWVIOTIKOTNTAG, N
OTToia  UTTOPEI va OQEIAETAI OTO MIKPO €VOIQPEPOV TWV ETTEVOUTWY TIPOG TN
OUYKEKPIYEVN ayopd. Mia GAAn ouxvh TTEPITITWON €ival €Keivn KATA TNV OTToIa Ol
KATavaAWTEG yvwpilouv TO TTPOIOV, OUWG TO ATTOPEUYOUV OIOTI TTIOTEUOUV OTI OEV

KAAUTTTEI TTARPWG TIC avAykes Toug (Sheehan, 2009).

4.2.3 H kaivoTtopia agiag otnv oTpatnyikn yaAddiwv wWKeavwyv
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2Upowva pe Toug (Chan Kim, 2004) To OTOIXEIO TTOU {EXWPICEI TOUG VIKNTEG OTTO TOUG
NTTAPEVOUG 0T dnpioupyia YOAAQIwY WKEAVWVY gival n TTPOCEYYIoN TNG OTPATNYIKAG.
Ooeg etmixeIpnocig epapuodlouy Tn oTpatnyiki Twv YOAAZIwY wWKEAVWY akoAouBouv Tn
AOYIK TnG KaivoTtopiag agiag. H ev Adyw kaivotoyia agiag €ival évag véog TPOTTOG
OKEWNG OXETIKA PE TNV EKTEAECN TNG OTPATNYIKNAG, N OTTOIA OTr CUVEXEID ONUIOUPYEI
KATTOI0V YOAAQIO WKEAVO KAl EETTEPVA TOV AVTAYWVIOUO. 2€ auTd TO onuEio Ba TTPETTEl
va TovioOei OTI n KavoToMia agiag KaTappiTrTel TO KAAd edpaiwpévo doyua, ouupwva
ME TO OTTOIO Mia €TTIXEIPNON WTTOPEI va Augrioel TNV agia yia TOUG KATOVOAWTEG ME
OUVETTEID TO UYNAOTEPO KOOTOG Il va TTPOCPEPEl Aiyo KATWTEPN agia PeE MIKPOTEPO
KO6oT10G. ‘ETOI, TTOAEG  @QOpPEC 01 ETTIXEIPACEIG  AVTIMETWTTICOUV  TO  OiIAANua:
«dlo@opoTroinon 1 XaunAG  KOOTOG;».  AVTIBETWG, Ol ETTIXEIPNOEIC  TTOU
TTpooavaToAifovTtal oTn dnuioupyia YOAACIwY WKEAVWYV ETTIBILKOUV TN dIAQOPOTTOINCN
Kal TO XapunAd KO6OTOG TauTOXPOovVa. H dnuioupyia YaAAQIwy WKEAVWV UEIWVEI TO KOOTN,
EVW TauTOxpova aufdvel Tnv agia yia Tov KatavoAwTh. To yeyovdg autd KAvel Tn
OTPATNYIKA TWV YOAAGJIWV WKEAVWV BIWCIUN, A@OU aTTd TNV i TTAEUPA 0 KATAVAAWTAG
atmmoAapBdvel peyaAutepn XpNoIWOTNTA TTPOIGVTOG O€ XAWNAGTEPN TIUN KAl a1Td TNV
GAAN n emmixeipnon dnuioupyei pia véa ayopd, otnv otroia dev UTTAPXE! 101AITEPOG
QVTAYWVIOPOG. To ouoTnua autd, To OTToi0 oTNPICETAlI OTNV KAIVOTOMIa agiag ¢aiveTtal

Kal OTNV TTAPOKATW EIKOVA

H emuyEeipnon MEWWVEL TO

koorog péow tne efakewdng 4:: KooToc
M HELWONC TWY MapayovTwy

QVTaYWVIGOU

Kawotopia
Atlag
H afla yux tov katovadwn
auvaveron adod Touw Afia
npoodEpOVTaL MPOIOVTA Kal <:—] Kerravahwtr

UMNPEGLEC LE  KOWOTOUO
NPT LOTLE L

Zxnua 12: H Asitoupyia tn¢ kavotouiag aéiog

MnyA : (Chan Kim, 2004)
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4.2.4 EQapuOYNG TNG OTPATNYIKAG TWV YOAGSIWV WKEAVWYV

4.2.4.1 Apxn 1n To mrAaiclo Twyv £§1 povotraTiwv

O1 eTaipeieg TTOU WPAXVOUV KAIVOTOPEG O1EEOOOUG 0€ KATToIOV YOAACIo wKeavo Ba
TIPETTEl VA ECETACOUV EVOAANAKTIKEG BIOPNXAVIES, OTPATNYIKEG OUADESG OTA TTAQICIO TWV
Biouynxaviwy, TNV aAucida Twv TTOavwy ayopacTwy, Ta SIAB0ECIUA CUUTTANPWHATIKA
TTPOIOVTA KOl UTTNPEECIEG, TN AEITOUPYIKN 1 CuvalioOnuaTiKA €TTIKANON TTPOG TOUG
QAyopaoTEG, AAAG Kal TO XPOVIKO dIACTNUA TTOU Ba TTPETTEI VO AQIEPWOOUV O€ QUTH TN
dlepeuvnon. To TAaiolo Twv £€1 povotramiwv TrepIAapBavel GAoug Toug TTapaTTavw

TTapayovTeg. Mo ouykekpIyéva:

v' Movormdr 1: ZTpa@eite TTPOG eVOAAAKTIKEG BIOUNXAVIES
v' Movorrdri 2: ZTpa@eite TTPOG OTPATNYIKEG OUAdES aTa TTAQICIA VEWV
Biounxaviwy

v' Movormdr 3: ZTpa@eite TTpOG TNV aAucida ayopaoTwyv

<

Movortrdr 4: ZTpa@eiTe TTPOG CUUTTANPWHATIKA TTPOIOVTA KAl UTTNPECIES
v' Movorrdr 5: ZTpa@eite TTPOG TN AEITOUPYIK KAl oUVaIoONPATIKA €TTIKANGON
OTOUG TTEAATEG

v' Movorrdr 6: A@iepwaTe €va Aoyiko xpovo dlepelvnon

4.2.4.2 Apxn 2n EoTiaon otn «MeydAn Eikéva»

O1 onuepivég TTapadOCIaKEG OTPATNYIKEG ETTIKEVTPWVOVTAl OTNV  avAAuon Twv
TTAPOUCWYV CUVBNKWY Tou KAGSOoU Kal Tou avtaywviouou. NapdAa autd, n eoTtiaon TnNg
ETAIPEIOG OTNV €UPUTEPN «MPEYAAN» giKOva Kal OXl OTOUG aplBPoUg, TNG ETTITPETTEN va
«OKEPTEI EEW ATTO TO KOUTI» KAl VO dnUIOUPYACEI Pia oa@n EIKOVA yIa TIG EUKAIPIEG TTOU
UTTApXOUV TTPOG EKUETAAAEUON, TTAVTA PE OTOXO va CETTEPATEl TOV AVIAYWVIOUO. Z€
auTo 1o TTAdiolo ol Kim kar Mauborgne 1rpoTeivouv pia d1adIKagia TTou aTToTeEAEITAl aTTd

TéoOoEpa AtTAG BApaTA:
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e Brua 1o : Ommikomoinon a@umviong. Z2UYKPIVETE Tn OTPATNYIKA TNS
ETTIXEIPNONSG OAC UE EKEIVN TwWV avIQywVIOTWV KAl ArroQagoioTe TToia OToIxXEia

mPETTel va aAAdéouv.

e Brjua 2o : Eéspeuvnrikny omrrikomroinon. Aispguvnore 1a €€l LIOVOTTATIA TTOU
mpoavagépbnkav ue okorro T Onuioupyia UtmAe wkeavwyv. lNaparnpegiore 1a
oaQn TAsoveKTHUATA TWV EVAAAQKTIKWY TTpoioviwy. OpioTe 1oiol amré Toug

mapayovres Ba mpérrel va €aleipBouyv, va dnuioupynBouv i va aAAaéouv.

e Brjua 30 : AVTIKEINEVIKN OTTTIKOTTOINON. ANUIOUPYRHOTE TN JOVABIK OTPATNYIKN
NG &mixEipnons oag  PBacifouevol o€ TaparnEnoels  Tmediou.  2UAAEETE
avatpo@oO0TNON OXETIKA UE EVAAAQKTIKES AUOEISC TOOO Qo TOUuS OIKOUS 0a¢
ITEAATEG, OO0 Kal aTTO TOUG TTEAATES TWV aVTIaywVvIoTwWYVY, dAAG kal arro duvnTikoug

ITEAQTES TNS AYOPA.

e Brjua 40 : Emikoivwviakn oOTrTiKomoinorn. AIEPEUVAOTE Kal KATaypayre TIC
oTPATNYIKEC TTOU LACEl  EPEUVWYV  UTTOPOUV va  QATTOQPEPOUV  ONUAVTIKA
arroreAéouara  ueAovrika. A@iepworte pia oedida otnv KaBe oTparnyikn
avaAuovrdg Tn OUVOTITIKA. 2Tn OuvéXEIa OIQAEETE TN OTPATNYIKY EKEIVN TTOU

raipladel KaAUTEPa aTn QIAOCOQIa Kal OTOUS OTOXOUS THS ETTIXEIPNONG.

4.2.4.3 Apxn 3n Zréxeuon mTépav Tng utrdpyxouocag {ATNonNg

O1 Kim ka1 Mauborgne (2004) cuuBouAeUouV TIG ETTIXEIPAOEIG VO JNV ETTIKEVTPUWVOVTAI
OTIG OI0POPES TWV TTEAATWYV, GAAG OTa EUTTODIA TTOU ATTOTPETTOUV dUVNTIKOUG TTEAATEG
vVa yivouv TTEAATEG TWV TTPOIOVTWY TOUG. Ta TUAMATA TNG ayopdg xwpiovtal o€ 3

Babpuideg 6w paiveTal kal aTn akdAoubn ikéva.
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BaBpiba 3 : Neddrec mow
yperdlovial Ta npoldvia
¢ evaipelag akhd Sev o
Exouv avingOel axdja

BoaBpulba 2 : Aekdreg mow
Xpnoonoeiy npoldvia nou
prapoiy va unokataotaboiy
and Ta Npoidvia ThHE ETaipelag

F———_ Babulbal:Nehdreg
H unﬁpxau@ nou ayopdiouy Ta

Y0P npoidvia T ETaipeiag
_ piwn drav npdned

Zxnua 13: Ot tpeic Baduidec Staywpiouol Twv TUNUATWY AYyopPaS CUUPWVA UE TNV
otpartnyikn tov leAadiov Qkeavou

Mnyn : (Chan Kim, 2004)

4.2.4.4 Apxn 4n ZwoTth EQapupoyn TG ZTpATNYIKAG

2Upowva pe Toug Kim kai Mauborgne (2004), TTpokeIuévou va avaTiTUEOUNE HIa VEQ
oTPATNYIKA YOA&JIou wKeavou, Ba TTPETTEI VO AKOAOUBOOUE JIa OTPATNYIKH XauNAoU
KOOTOUG Kal d1a@opoTroinong. 210 TTAdicio TnG diadikaoiag auThg, Ol CUYYPAPEIG

TTPOTEIVOUV va aTTavTNBOoUV 01 £§AG TECOEPIC EPWTNOEIS YIA TOUG TTEAATEG KAl TNV ayopd:

v' Meiwon: Moiol TTapdyovTeG TTOU TTPOCPEPOVTAI OTOUG TTEAATEG Ba TTPETTEI VAl
MEIWBOUV KATW aTTd Ta TTPATUTTA TOU KAGDOU;

v E&aA&ipn: Molol TTapdyovTeg TTOU TTPOC@EPOVTAl OTOUG TTEAATEG BewpouvTal
dedopévol Kal TTPETTEI va CaAEIPOoUy;

v' Anuioupyia: lNoiol TTapdyovTe TTOU TTOPOUV Va TTPOCPEPBOUV OTOUG TTEAATES
TTPETTEI VO dnuioupynBouv e1Teidf dev €Xouv TTPOCQPEPDEI TTOTE OTO TTAPEABOV
Kal va agloTtroinBouy;

v A0€non: lMolol TTapdyovTeG TTOU TTPOCPEPOVTAI OTOUG TTEAATEC Ba TTPETTEl VOl

augnBouv oAU TTévw atrd Ta TTPOTUTTA TOU KAGdOU;
AKOuN Katd Tov TTpoadiopioud TNG BIWCINOTNTAC TNGS VEAG I0€AG TTPETTEI VO aTTavTnBouv
TTEPIOOOTEPA ELWTANATA TTOU APOPOUV TNV XPNOIKNOTNTA, TNV TIUK TOU TTPOIOVTOG ] TNG
uTTNPEDIac , To KOOTOG Kal Tov BaBud uloBETNaNG Tou TTPOIGVTOC ATTO TNV TTAEUPA TOU

meAdTn. O1 epwTACEIC TTOU aKOAouBoUv aTraitouv Tnv atmrdvinon val Tpiv n 10éa
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TTEPACEl OTO €TTOMEVO Brpa. Edv pia 10éa AdBel Tnv atmmdvrnon X1 o€ KATToIo atrd TA

Bripata, n 1I0€a TTPETTEI VO ETTAVELETAOTEI ] va CAAEIPOEI.

v BApa 10 : Xpnoiydétnta. Eivai n véa 1déa TTpayuaTika XpACIUn yia Toug
avBpwTToug; YTTapxel évag Ioxupds AGyog yia TOV OTTOI0 KATTOIOG TTPETTEI va
ayopdaoel To vVEo TTPOIOV 0dAg;

v BApa 2 : TigA. H rpoTeivéuevn TIuA Tou TTpoidvTog €ival auTr TTOU Ol
TEPIOTOTEPOI dUVNTIKOI TTEAATES Ba TTANPWOOUY;

v BRApa 3 : K6oT0G. 21NV TIUA TTOU BEAETE VO XPEWOTETE KAI UE TOUG
QVOUEVOUEVOUG OYKOUG TTWANCEWY, Ba €XETE KEPOOG;

v BRApa 4 : Yi08étnon. Oa uttdpéouv KATTOIO GNPAVTIKG EUTTOdIO TTOU Ba 0ag

OTANOTACOUV VA ETTITUXETE TOUG OTOXOUG OAG;

4.2.4.5 Apxn 5n YrépRaon Twv opyavwoIoKWY EUTTOSiwWV

H epappoyr) NG oTpaTtnyikNG TwV YOAAGJIWV WKEAVWV OTTOTEAEI dia TTpAyUaTIKA
TTPOKANGCN yIa KABE ETTIXEIPNON KAl WG €K TOUTOU I1IB1AiTEPN TTPOCOXN Ba TTPETTEl va 00E€i
o€ MEPIKA ¢nTrMaTa. YTTApXouv opiopéva eUTTOdIA, TA OTTOI KOAEITAI N ETTIXEIPNON Va
uTTEPREI, £€TOI WOTE VA EQAPUOCEI PE ETTITUXIA TN OTPATNYIKA TWV YAAACIWY WKEAVWV.
‘Eva ammd autd Ta eUTTOdIa €0TIACETAI OTO YVWOTIKO ETTITTEDO, TO OTTOI0 UTTOPEI VA
AEITOUPYNOEI QTTOTPETTITIKA TTPOG OTTOIONdATIOTE aAAayr) e€vidg TnG emixeipnong. To
avBpwTTivo duvapikéd eival ouxvd ampéBbupo va aAAdéel otroiadnTrote diepyacia un

YVWPICOVTAG TN ONUAVTIKOTNTA KAl T ONUACIa TwV OTPATNYIKWY aAAQYWV.

‘Eva GAAO €utrddIo TTOU KOAEITAI VA QVTIMETWTTIOEI N ETTIXEIPNON €0TIACETAI OTOUG
TTOPOUG TNG, APOU oI TTOPOI YaiveTal va gival aveEapTnTol atrd To ETTITTESO TNG AAAAY G
TTOU KOAEITal va epapuooel n etTixeipnon. ‘ETol, kaOe tmixeipnon Ba TpETTel va AauBAvel
uTTOYn TNG O€ OTToIadNTTIOTE OTPATNYIKA aAAQyr OTOUG SINBECINOUG ETTIXEIPNOIAKOUG
TTOPOUG Kal KATA TTOCO PTTopoUV va uttooTnpi¢ouv Tnv v Adyw aAAayry. H atroucia
KIVATPWV yia KaivoTopia €ival éva GAAo onuavTikd guttddio, KaBwg Kal Ta TTOAITIKG

EUTTOdIO T OTToid €0TIGlOUV OTN VOPOBETIa TNG XwpPag OTTou dPaCcTNPIOTTOIEITAl N

ETTIXEIPNON.
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4.2.4.6 Apxn 6n Evowpdatwon TG EKTEAEONG HECO OTN OTPATNYIKA

OAa ta dtopa 1Tou UTTAEKOVTAI JE TNV aAAayr) Ba TTPETTEl va EUBUYPANUICTOUV JE TNV
véa oTpaTnyIKr. H dnuioupyia piaog ETTIXEIPNOIAKAG KOUATOUPOG TTOU Ba XapakTnpEieTal
atrd eUTTIOTOOUVN Kal OE0MEUCN 0dnyeEi o€ pia BgueAidn Kal atrapaitntn Baon, Tavw

oTnv oTroia Ba oIKkodouNBEi N oTPATNYIKA TWV YAAACIWY WKEAVWV.

4.3 Aiaxuon Kaivotopiag / Diffusion Innovation

H Bewpeia Tng didxuong KaivoTopiag avatrtuxdnke 1o 1957 amd tov Everett Rogers
(Rogers, 2003) ota TTAgiola TG d10akTOpPIKAG Tou dIaTpIBAG. To 1962, wg Bonbdg
KabnynTr oTnv aypoTIKr KOIVWVIOAOYIa 0TO KPATIKO TTaveTTIoTH IO Tou Oxdalo, o Rogers
onuoaicuce TNV TpwTn ékdoon TnG Aldxuong KaivoTtopiag. Autry Tn OTIyun BpiokeTal
otnv TEUTTITN €kdoon (2003), otnv otroia TNV CUOXETICEl YE TNV €CATTAWON TOU
Al0BIKTUOU Kal TOV TPOTTO ME TOV OTIOI0O QUTO E€TTNEEQCE TNV ETTIKOIVWVIQ KAl TNV

uI0B€TNON VEWV I0EWV.

O Rogers (2003) Bewpei 0TI KavoTopia gival KABe avTikeiuevo, okéwn f diadikaoia n
oTToia Bewpeital kavouplia atmod éva ATopo f; GAAN pyovada uloBeoiag. ZUPQwva O€ PE
TN Oewpeia Tng Aildxuong TnG Kaivotopiag (Innovation Diffusion Theory, IDT) pia
KaivoTopia diadidetal pe TNV TAPOdo Tou XPOVOoUu HETAEU Twv XpnoTwyv. Ta Kupia
ouoTaTIKA (elements) Tng didxuong Kaivoupyiwv 10swv, ocUPNQwva pe Tov Rogers
(2003), civar: (1) n kaivotouia (innovation) (2) Tou di1adideTal (communicated)
SlapETOU OUYKEKPIMEVWY KavaAiwy (channels) (3) oto Tépacua Tou xpovou (time) (4)
METALU TwV PEAWV €VOG KOIVWVIKOU cuoThuaTtog (social system). H didxuon uetagu
AAwv eTnpedleTal atmd Ta BACIKA XOPAKTNPIOTIKA TWV KAIVOTOMIWY Ta OTToia €ival
TTEVTE KAl KABe éva atrd autd €mnpeddel To pubud uloBETNONG MIOG KAIVOTOMIOG

OIAQOPETIKA. Ta XapakTnNPIoTIKA auTd gival :

v' ZuykpITikO MAsovékTnua (Relative advantage) : Ogo peyaAuTtepo gival 1600 TTIo
YPryopa UIoBETEITAI YIa KaIVOTOWia.

v' ZuuBartétnta (Cabability) : Mia 16éa j kaivoTouia n oTroia ival acUuBatn Ue
TIG a&ieg Kal Ta TTPOTUTTA EVOG KOIVWVIKOU CUCTAMATOC, Oev Ba uioBeTnOei T6o0o

ypriyopa 600 Jia 1d€a TTou gival cuuBaTh.
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v" MoAuttAokétnta (Complexity) : Ocgo o dUoXpnaoTn €ival Pia KAIVOTOMIa 1
TOUAGYXIOTOV BewpeiTal KaTd TNV Xpron 1ng 1600 AIYOTEPES TTIBAVOTNTEG £XEI VO
uI00eTNBEI.

v IkavotnTa Aokiung ( Trialability) : O116éeg o1 oTTOiEG PUTTOPOUV VA dOKIUAoTOUV
aTTO TOUG XPAHOTEG TTPIV TNV ayopd Toug augdvouv Tov BaBud uloBeaiag Toug.

v" MNapatnpioiyétnta (Observability) : Otav Ta aTroTEAECUOTA PIAG KAIVOTOMIOG
gival eudidkpita oe GAAoug kal petadidovrtal ammd “‘oTOUa o€ oTOMA’, Eival

AOYIKO QUTH N KAIVOTOWIa va UIOBETEITAI PE TTIO YPHYOPOUS pubuoug.

4.3.1 Atrodoxng Tng Kaivotopiag

H atrodoxn Tng kaivotouiag gival n diadikaoia HEow TN oTToiag £va ATOPO TTEPVAEI
QTTO TNV TTPWTN YVWON TNG KAIVOTOWIAG 0T dIauOp@WOn JIAS CUUTTEPIPOPAG ATTEVAVTI
OTNV KAIVOTOMIia, OTNV atrd@aacn va TNV UIOBETACEI A} va TNV aTToppiYEl, TNV EQAPUOYN

Kal 0Tn Xpnon piag véag 10€ag Kal otnv empBepaiwon Tng atrépacng.

H diadikacia auth TrepiAapBavel 5 otédia : 1) Tn yvwon 2) Tnv TeiBw 3) TV amoéeaon
4) v epapuoyn 5) Tnv atrodoxr. H yvwon agopd otnv diadikacia Katd Tnv oTroia éva
Atopo paBaivel yia Tnv UTTapén HIa KAIVOTOMIOG KAl ATTOKTA KATavonon OXETIKA JE TOV
TPOTTO Aciroupyiag Tng. H mmelBw avTioToixei oTto Briua Kard 1o oTmroio éva AToPO
oxnuaTiCel yia BeTIKA — €mBuunTh (1 apvnTikh ) otdon armmévavTi oTnv Kaivotouia. H
ATTOQPACT CUVETTAYETE OTI £VA ATOUO CUUMETEXEI O€ dPAOTNPIOTNTEG TTOU 0dNyouv OTNV
€TMIAOYN UI0B£TNONG 1) aTTOPPIYNG TNG KalvoTodiag. H e@apuoyr agopd atn Xpron 1ng
KaIvOoTOMiag atmmd 10 atopo. TEAOG n atrodoxn avageEpeTal otnv avalntnon amd 1o
ATOMO TNG ETTIKUPWONG TNG KAIVOTOUIOG — dnAadr TG atmogacng Tnv oTroia €xel ndn
AGBel, TTANV OJWG, TO ATOPO WTTOPEI va avalpéoEl AUTAV TNV TTPWTN ATTOPACcnh €AV

ekTEDEI o€ apvnTiKG pnvuuaTa Tou agopouv Tnv Kaivotouia (Rogers ,1983).

4.3.2 Katnyopieg ATrodeXopévwv
2Uuewva pe Tov Rogers, Ta droua ptmopouv va Tagivounbouv o€ KATNyopieg WE

KPITAPIO TNV KAIVOTOPIKOTNTA, dnAadr| Tov BaBud atov oTToiov éva GTouOo A Yia povada
uI0B£TNONG UI0BETOUV VwpiTEpa pia 10€a atrd AGAAQ JEAN TOU KOIVWVIKOU OUCTAMOTOG.
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H KaIvOTOMIKOTNTA €ival pIa OXETIKN dIACTAON, TNV OTTOIA €va ATOUO £XEI TTEPICOOTEPO
N AiyoTtepo atrd katrolo GANo o€ Eva ouoTnua. To oToIxEio Tou Xpovou TngG d1adIKaciog
TNG OIAXUONG TNG KOIVOTOMIOG ETTITPETTEI TV TALIVOUNON TWV ATTOOEXOUEVWY OE
KATNYOPIEG KAl TO OXNUATIONO TwV KAUTTUAWY didxuong. H uloBETnon TG KavoTouiag
ouvnBw¢ aKOAOUBEI PIa KAVOVIKR, HE OXAMO KAPTTAVAG KAPTTUAN OTav dlaypa@eTe P
Baon Tov xpovo. To oxAua dixVvel TNV KAPTTUAN TNG KAVOVIKAG KATAVOUAG OuxXvOTNTAG
XWPIOPEVN OE TTEVTE KOTNYOPIEG ATTODEXOUEVWY KAl Ta avAAoya TTOO00TA TNG KAOE

KATNYyopiag.

NUMBER OF ADDPTERS

v

nnovators Early Adopters Early Majority Late Majority Laggards
(2.5%) (13.5%) (34m) (3a4m) (16%)
UL Oilsigar - y
Konvotopo ”IH'_"I“". Mpaan TIME Otfsipny . Apyomopnuévol
YiIOHETGUVTEL rl-"ELﬁL-'pt:i."l: ||:'|.I-I.n:_|_|_l"|-:|:III

Zxnua 14: Sxnuatikn avanapaotaon TwV TEVTE KATNYOoPLWV aITOSEXOUEVWY TNE
Kouvotouiag

Mnyn : (Rogers, 2003)

4.3.2.1 Kaivotopol / Innovators : Tlpdkemal yia TOUG apXIKOUG XPAOTEG TNG
KAIVOTOWIOG 01 OTTOi0I TNV UI0BETOUV XWPIC va £XEl UTTAPEEI KATTOIO £€VTOVN ETTIPPON KAl
atroteAoUV 10 2.5% TOU OUVOAIKOU apIBuoU TwV aTTodEXOPEVWY HIaG KalvoTodiag. Ol
KQIVOTOMOI €XOUV onPavTikd poAo oTtnv diadikacia Tng didxuong agpou gival auToi TTou
€I0AYOUV OUCIOOTIKA TNV KalvOToMia atrd 1o eEWTEPIKO TTEPIBAAAOV OTO CUCTNUA TTOU
avrikouv. Ta Aroua TTOU AVAKOUV O€ QUTH TNV KATnyopia XapakTtnpifovTal atré TOAuN,

avaAnyn piokou evw gival TTpdBuPa va deXTOUV TIC CUVETTEIEG TNG aTTOTUXIAG. [poKETal
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ouvnBwg yia ATopa veaprng NAIKIAg, ME UWNAR HOPPWON, aVAYVWPIOHEVN KOIVWVIKK

B€on kal upnAd eicodiuara.

4.3.2.2 Mpwipol YioBetouvTeg / Early Adopters : H karnyopia autr €ival n de0tepn
TTOU UIOBETEI TNV KAIVOTOMIO JETA ATTO TOUG KAIVOTOPOUG KAl BEWPEITAI N KATAYOPIa TTOU
eTNPEAdel TTEPICOOTEPO TOUG AAAOUG OTnVv dIdxuon TNG KAIVOTOMIOG yia auTd Kal
xapakTtnpi¢ovral w¢ “"Opinion Leaders "~ evw ammoteAouv 10 13.5% TOU GUVOAIKOU
apIBPOU TWV ATTOOEXOMEVWY MIOG KAIVOTOMIaG. Ta ATtopa Tng Katnyopiag autng
XOpaKTNPICovTal a1TO IKAVOTTOINTIKA €I000AMATA, MOPPWON Kal €viovn OIadIKTUOKI)
TTapoucsia OTTouU Ccuyxvda TTapoucIAdouv Kal aoKOUV KPITIK OTa TTPOIOVTA  TTOU
dokiyacouv. XapakTtnpifovral amd AoyIKr) TTPOCEyyion atrévavTl 0To PioKo Kal Ba
TTPoBouv oTnv avalitnon TTANPOYOPIWV TTPIV aTTO TNV AW atré@acns ayopdg evog

KAIVOTOPOU TTPOIOVTOG .

4.3.2.3 Mpwipun MAsiownegia / Early Majority : H katnyopia autr] 8a uioBsThoel pia
KalvoTopia 6tav auTh) apxioel va éxel AdnN avrtatmmokpion oTnV ayopd v aTTOTEAEI TO
34% TOU OUVOAIKOU apIBUOU TWV ATTOBEXOPEVWY WIAG KalvoTodiag. AuTri n KaTnyopia
gival TTIo ETTIQUACKTIKI JE JIKPR avoxr aTTévavTi oTov KivOuvo evw B€AEl va gival BERain
OTI oI TTépOI TToU BIABETEl , TTOU E€ival CUXVA TTEPIOPIOUEVOI, dATTAVWVTAI COPA YIa TA
TTPOIOVTA TTOU ayopddel. H katnyopia autr eTTnpeddeTal ouxva atmd TNV TTPonNyouueEvn
KATNYyopia Twv TTPWIKNWY UI0BETOUVTWY TTPOKEINEVOU Va TTPoREi oTnv Awn amégaong

yla TV ul0B€TNON MIOG KAIVOTOMIOG €vid OuXvdA TTpayuaTtoTTolel épeuva Kal avalntd

TTANPOPOPIEG.

4.3.2.4 Oyiun MAsioyneia / Late Majority : H kartnyopia autry atmmodéxetal yia
KaivoTopia uévo étav n TAsiown@ia TnNG Kovwviag Tnv £xel AdN UIOBETACEI Kal OTTOTEAET
10 34% TOU OUVOAIKOU apIBPOU TwV ATTOBEXOUEVWYV HIAG KAIVOTOUIOG. 'Exouv Tnv TGon
va Ol00€Touv TOUuG TTOPOUG TOUG POVO yia OOKIHAOMEVEG AUCEIS Kal KIVOUVTAl O€
ETTIAOYEG XAPNAOU piOKOU KAl PEIWPEVOU KIVOUVOU. AUTA n Kartnyopia €xel Aiyotepa
Xpriparta, xaunAdTepn Koivwvikh 6éon Kai HIKpOTEPN aAANAETTIOpaon PE TOUG opinion

leaders kai TOUG KAIVOTOPOUG aATTO O, TI N TTPONYOUMEVN KATNYOPIa UIOBETOUVTWV.
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4.3.2.5 Apyotropnpuévol / Laggards : H kartnyopia auth €ival Idlaitepa cuvtnpnTikn
KAl UIOBETEI 1A KAIVOTOMIO OTAV EI0EPXETAI OTO OTABIO TNG TTAPAKUAG EVW ATTOTEAOUV
T0 16% TOU CUVOAIKOU apIBUOU TWV ATTOOEXOUEVWY WIAG KalvoTopiag. H katnyopia
auTh akoAouBei TIG TTapadooiakEég HeBOOOUG yia va KAVOUV Ta TTPAyUATa Kal gival
avTifeTol oTNV aAAayn Kal Tov Kivouvo. ZUuvABwG, TTPOKEITAI VIO ATOPA HEYAANG NAIKIOG
ME MIKPA €1000MAUATA, XOUNAN KOIVWVIKOOIKOVOUIKA B€0n Kal PIKPH €COIKEIWON PE TV
TEXVOAOyia oI oTToiol oTrdvia avadntouv TTAnpogopieg £Ew ammd 10 OIKO TOUug

TTEPIOPIOUEVO KOIVWVIKO OUVOAO.

4.4 O1 1peig opiovreg TG Kaivotopiag / Three Horizons of Innovation

To éro¢ 2000 pia opdda cuuPoUAwv Tng apepik@vikng etaipeiac McKinsey &
Company 1Tou atroteAouvTtav atrd Toug Mehrdad Baghai, Stephen Coley kai David
White, éypawav 10 BIBAio “The Alchemy of Growth: Practical Insights for Building the
Enduring Enterprise” / “H AAxnueia tn¢ Avamruéng: NpakTikéS TTANpo@opies yia tnv
olkodounon iag AvBektikng Emixeionong” (Baghai, 2000) oT1o oTT0i0 TTpOTEIiVETAI PIO
TTPOOCEYYION VIO TNV €TTEVEN BILWOINNG AVATITUENG YVWOTH w¢ o1 TPEIG opifovteg. O
TTPWTOG OPICOVTAG XAPOKTNPICETAI WG  «OIAXEIPIOTIKOG» WG TTPOG TNV VOOTPOTTIO TTOU
TTPETTEl va akoAouBnBei, cuvermwg diatnpei Tov yvwpiuo TPOTTO TTOU yivovTtal T
Tpaypara. O deUTEPOG €ival O ETTIXEIPNPATIKOG TTPOCAVATONICHOG TToU apTTadel TIG
EUKQIPIEG OTAV TTPOKUTITOUV €VW O TPITOG €ival n OPAPATIOTIKY) TTPOOTITIKI) OTTOU

QvaTITUOOEl VONTIKA TO HEAAOV Kal TO KOTEUBUVEL.

H TTpaKkTIK) TwV TPIWV 0PIOVTWY XPNOIKOTTOoIET £va TTAQICIO TToU TTEPIAAUPBAVEI TPEIG
OPICOVTIEG YPAPMUEG, ME KABE YPANKA VO avTITTPOOWTTEVEI £va oUOTNMA 1 €va TTPOTUTTO
yla TOV TPOTTO TTOU TA TTPAYUATA YiVOVTAl O€ PIO OUYKEKPIUEVN TTEPIOXT EVOIAQEPOVTOG
(Tr.x. o TPpOTTOG opydvwaong TnG emixeipnong). O opildvTtiog dEovag TTapoucialel To
XPOVO TTOU €KTEIVETAI QTTO TO TTAPOV OTO PMEANOV, Kal O KABETOG Aovag UTTOOEIKVUEI TNV
duvapikr Tou KaBe TTpoTUTToU. TOo TTAQICIO AVTITTPOCWTTEUEI TP DIAPOPETIKA TTPOTUTTA:
TO KaBIEPWHEVO TTPOTUTTO TOU TTPWTOU opifovta TTou divel Tn B€on Tou YE TNV TTAPOSO
TOou XpOvou oTov avaduduevo TpiTo opifovta, HECW TNG METABATIKAS OpaaTnpIdTNTAG

TTOU AvaTITUOOETE OTOV OEUTEPO OpICovTa.
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O mpwTtog opifovrag (H1): AviimrpoowTreuel Tov TPOTTO TTOU TA TTPAYHATA YivovTal
TWPA JECA O€ JIA ETTIXEIPNON KAl XPNOIMEUOUV OTNV AEITOUpPYIa TNG Kal TV dnuioupyia
€06dwv. O1 0TdX0I OTOV TTPWTO OPICoVTa Ba TTPETTEI VA APOopOoUV OTnNV Babid katavonon
TOU KUPIOU TTUPRVA TNG ETTIXEIPNONG KAl TNV BEATIWON TWV UQICTAPEVWY OIAdIKATIWY.
To onueio TTPOCOXAG ME BACT TNV OTPATNYIKA TWV TPIWV OPICOVTWY EiVal N avayvwpion

TNG TTPOCAPHOYNG TOU TTPWTOU OPICoVTA OTIG AVAOUONEVEG OUVONKEG.

O T1pitog opifovrag (H3): AvmimrpoowTrelel TO avaduopevo TIPOTUTIO TTou Ba
QVTIKOTAOTHOEI JOKPOTTPOOECUA TOV ONPEPIVO TTPWTO OPICOVTA. 2TA TTAQICIO TOU TPITOU
opiCovta avamTuoovTal EVTEAWG VEA OToIXEid TTOU OV UTTAPYXOUV CAPEPA OTNV
emyeipnon. Mropei va TrepiAapBdavovtal véa e€peuvnTIKA €pya  HPE KAIVOTOMIKO
XOPAKTAPQA, TTIAOTIKA TTPOYPANMATA 1] EVIEAWG VEEC YPOAUMNEG €00DWV TTOU ATTAITOUV
ONMAVTIKEG €TTEVOUCEIG €K TWV TTPOTEPWYV. AUTEC 01 1€ UTTOPEl va atTodeixBouv
ouvnTIKA QOUPQOPES VIO HIa CNPAVTIKY) XPOVIKA Trepiodo. ZTov TpiTo opifovta
avaTrTuooovTal VEOl TPOTTOUG AVTIMETWTTIONG TWV avadUOUEVWY CUuVONKWY Kal

OUVATOTATWV.

O deUTepOg opidovTrag (H2): AuTdg gival o TOUEAG TWV PETARATIKWY dpacTNPIOTHTWY
Kl TWV KAIVOTOMIWV TTOU 01 AvBpwTTol TTPpooTTaboUv va avaTTuéouv wg amdvinon oTo
METABAAAOUEVO TOTTIO PETAEU TOU TTPWTOU KaIl TOU TpiTou opifovta. AuTdg 0 OeUTEPOG
opifovTag €ival onNUAvVTIKOG, KaBWGS TTapEXE! TIG DIEPYATIES YIa TNV ENPAVION  PICIKWV
ouoTNUATWY OTOV TPITO opifovta. OpIoUEVES aTTd TIGC KAIVOTOMIEG TTOU Ba TTpOKUWOUV
€ite Ba Bonbrjoouv OTNV €TEKTOCN TWV ouoTNUATWY Tou opifovta 1 (H1) cite oTn
dleUKOAUVON TNG EPPAVIONG TwV cuoTNUATWY Tou opifovia 3 (H3). NMoAAéG atTd TIg
KaIvoTopieg Ba atrotuxouv evw GAAeg Ba attoppopnBouv ava oTa cuoTthuara H1 kai

B8a ocupBAaAAouV POVOo o€ oTadIOKES aAAQYEG.
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,\ ’\ Horizon 3
Horizon 1 \ Horizon 2 \

Core Business

Promising new strands

Importance / Visibility

New 3rd Horizon ideas of the future

Blue sky ideas. R&D.

Time

Today e.g. 18 months e.g. 36 months

Zxnua 15: Awaypauua tng otpatnyikns The Three Horizons of Innovation

Mnyn (Sharpe, 2013)

MNa TNV €@apuoyni TnG oTpatnyikng Three Horizons utrdpyxouv TTévie OTAdIO TTOU

akoAoubouvrai ;

BApa 1: H g€étaon Twv onuepivwyv TTpoBANPaTiopwy. H oTpatnyikh autr @€pvel 0TO
ETTIKEVTPO TIG AVNOUXIES KAI TOUG TTPORBANUATICUOUG TTOU UTTAPXOUV Kal TTEPIYPAPEI TOUG
TPOTTOUG JE TOUG OTTOIOUG O ONUEPIVOG TPOTTOG TTOU YivovTal Ta TTpdyuaTa Bewpeital OTI

UTTOVOUEUEI TNV TTPOCAPHOYI] OTIC aVAOUOUEVEG OUVONKEG.

BApa 2: H e€epelvnon peANOVTIKWYV TTPOCcdOKIWY. AUTO CUVETTAYETAI TNV £££TACN TOU
TpiTou opifovta, OTToU Ta OpduaTa, OI TTPOCOOKIEG Kal oI duvaTtoTnTeG TTOU Ba
TIPOKUWOUV HE TNV TTAPODO TOU XPOVOU JIEPEUVWVTAI WG AVTIKATACTAON TOU TTPWTOU

opiCovTa.

BAua 3: E¢cpeuvwovtag TNV eUTTVEUCHEVN TTPOKTIKY 0TO TTapdv. O deuTtepog Babuog
OUYXWVEUETAI €V YEVEI PE TO TPITO Briua, TO OTTOIO €ival va TTPOCSIOPIOTOUV Ol KTOETTEG
TOU PEAAOVTOG OTO TTAPOVY, TA OTTOIA €ival CUYKEKPIYEVA TTOPAdEiyuaTa yia TO TTOU
utTTdpxouv Vvéol TPOTTOI va Yivouv TIpdydaTta opatd oTa TTepIBwPIa TwV KUPIWV

OUCTNUATWY TTPWTOU OpidovTa.
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BApa 4: Kaivotopieg otnv mpdén. Auto 1o BANa €CeTAlEl TOV dEUTEPO OpifovTa, TO
oTroio Bewpeital T0 PaciAelo TNG HYETABAONG PETALU TOU TTPWTOU KAl TOU TPITOU
opifovTa, Kal eVTOTTICOVTAI KAIVOTOUIEG TTOU UTTOPOUV va BewpnBei 0TI cuppaivouv o€

OUVEXEID TWV adUVANIWY TOU TTPWTOU OPIOVTa Kal TwWV OUVATOTATWY TOU TPITOU.

BApa 5: Baoikd xapakTtnpioTIKG TTou TTPETTEl va dlaTnpnBouv. To TeAeuTtaio BApa eival
N avAadeIgn Twv TITUXWYV TOU TTAAQIOU CUCTHUATOG TTOU Ba TTapauEiVOUV Kal 0TO JEANOV
Méoa OTO TTAQICIO TOU VEOU Kupiapxou ouoThuatog. AuTd ouxvd egeTadovtal WG Ta

Baoikd ) emBuunTd oToixeia TTou TTPETTEN va diatnenBouv.

TEéNOG, pIa oelpd TTPOOBETWY PNUATWY TTPOCTIBEVTAl ouvhBwg oTn dladikaoia TTou

KAvouv IKavO TOV JETAOXNUATIONO.

4.5 The Lean Definition of the Three Horizons of Innovation

2Upowva ue Tov (Blank, 2015) o€ autd 10 vEo POVTENO, TO ETTITTEOO KAIVOTOMIOG TOU
KaBe opifovra (Horizon) kaBopietar amd 10 €Av eKkTeEAEiTal ) avalnTeitar TO
emyeipnuatikd povrédo. ‘Etol o1 dpaoTtnpidtnteg Tou Horizon 1 utrooTnpiouv Ta
UTTApYOVTa ETTIXEIPNUATIKA povTéAa. O Horizon 2 €MIKEVTPWVETAI OTNV ETTEKTACN TWV
UQIOTAPEVWV ETTIXEIPHOEWV PE EV HEPEI YVWOTA ETTIXEIPNUATIKA JOVTEAQ v 0 Horizon

3 ETTIKEVTPWVETAI O€ AYVWOTA ETTIXEIPNUATIKA UOVTEAQ.

To Horizon 1 gival n KUpla dpacTnpIOTNTA TNG £TaIpEiag. EQw n eTaipeia ekTeAE Eva
YVWOTO  ETTIXEIPNMOTIKO HOVTEAO (YVWOTOI TTEAATEG, XOPOAKTNPIOTIKA TTPOIOVTWY,
AVTAYWVIOTEG, TIMOAGYNON, KavaAl diavoung, aAucida £podIacuou KATT.). XpnOIWOTTOIE
TIG UTTAPXOUCEC dUvVATOTNTEG TNG ETTIXEIPNONG KOl AKOAOUBEI oTpaATNnyIK XapnAou
piokou yeyovog TTou KabioTd oxedov arribavn Tnv avamTuén evog véou TTpoldvTog. H
dlaxeipion o€ autd 1o Horizon 1 Asitoupyei pe TNV oikoddunon eravalaufavouevwy
KAl KAIJOKOUPEVWY OIadIKOOIWY Kal KIVATPWY YIa TNV €KTEAECN KAl TN METPNON TOU
EMIXEIPNUATIKOU povTéAou. H kaivotouia kail n BeAtiwon oto Horizon 1 ptropei va

oXeTiovtal g TIG OIODIKATIES, TO KOOTOG KATT.

210 Horizon 2 pia staipeia  €meKTEIVEI TRV KUPIA dpaoTnpIoTnTd TNG. ESdw N €TQIpEia
avalnT@ VvEEC euKaAIpieEC OTO UTTAPXOV ETTIXEIPNUATIKO TNG MovTéAo (dokipddlel Eva
OIaQOPETIKO KaVAAl OIaVOUNG, XPNOIJOTToIEl TNV idla TexVoAoyia PeE vEoug TTEAATEG N
TTOUAQGEI 0€ RN UTTAPXOVTEG TTEAATEG VEQ TTPOIOVTA). To Horizon 2 xpnoIPOTTOIEl KUPiWwg
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UTTAPXOUOEG duUVATOTNTEG Kal EXEI METPIA TTIBAVOTNTA VA ATTOKTAOEl VEEG dUVATOTNTEG
yia va BydAel éva véo TTpoldv otnv ayopd. H diaxeipion oto Horizon 2 Asitoupyei pe
avayvwpion  TTPOTUTTWV KAl TTEIPAMOTIONO  OTO  EOWTEPIKO  TOU  TPEXOVTOG

ETTIXEIPNMATIKOU POVTEAOU.

To Horizon 3 cival émmou o1 €TaIpgie¢ BETOUV TIG TTIO PIYOKIVOUVEG KAl AKPAIEG
QVTIAWEIG TOUG ETTIAEYOVTOG UTTAAAAAOUG pE TNV KATAAANAN vOOTPOTTIa yia va TIG
ekteAéoouv. Autoi ol Kaivotopol B€Aouv va dnuioupyroouv véa Kal duvnTiKA
QVATPETTTIKA ETTIXEIPNUOTIKA povTéAA. EQw n eTalpeia eTw@eAeiTal ouaiaoTiKG aTrd Tnv
eKKivnon. Asiroupyouv Pe TaxutnTa evw gival oXedOV ETTITAKTIKY N avAykn va Bpouv Kal
va avattuéouv éva  eTTavOAQUPAVOPEVO Kal KAIJOKWTO ETTIXEIPNMOTIKO PovTéNo. Ol
ouadeg TTou Asitoupyouv oTo Horizon 3 TpETTel va gival EEXwPIOTEG aTTO TA AEITOUPYIKA
THAMaTa (o€ éva eTaipikd hub i o€ Ik Toug eykatdoTaon). Xpeidlovtal Ta dIKA TOUG
ox£01a, dladIkaaieg, TTONITIKEG KAl KivTpa Ta OTToia €ival EVTEAWG BIAPOPETIKA aTTO AUTA

ToU Horizon 1.

. Unknown. g .y
Partially known [ |k

e ——

Known | o] [t -

Horizon 2

ﬂon 1 Time

Existing Business Model: = New Opportunities via New/Disruptive
Process Innovation Business Model Innovation Business Model

Sales

v

Execute Execute/Search Search

Zxnua 16: Awaypauua tng otpatnyiknc Three Horizons of Innovation ue tnv epapuoyn tng
Lean Methodology yia tnv dnutoupyia KALVOTOULKWYV ETUXELPNUATIKWY UOVTEAWV.

MnyA : (Blank, 2015)

ZUVETTWG OTav cuvoualovtal JE TOV KAPPBA ETTIXEIPNMATIKOU HOVTEAOU, OI TPEIG

OPICOVTEG KAIVOTOUIOG TTAPEXOUV Eva TTAQICIO YIa TNV ETAIPIK KAIVOTOIA.
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4.6 The Stage - Gate Innovation Model

To ouoTtnua Stage-Gate avatrTuxdnke oTig péoa TG dekasTiag Tou '80 atrd Tov Robert
G. Cooper (Cooper R. , 2010) kal atroTeAei Evav vVoIOAOYIKO Kal ETTIXEIPNOIAKO XAPTN
yla TNV TTopEia dnuIoupyiag evog vEoU TTPOIOVTOG aTTO TNV I0EQ WG TNV KUKAOQOpIa -
éva ox€OIo yia Tn diaxeipion TN d1adIKACIag KAIVOTOMIOG TTPOIOVTWY Yia Tn BeATiwon
TNG ATTOTEAEOPATIKOTNTAG KAl TG atrodoTIkOTNTAG. Eival évag XxdpTng Tropeiag Trou
BaoiCetal o€ BEATIOTEG TTPAKTIKEG KAI KPIOIMOUG TTAPAYOVTEG ETTITUXIOG, £TOT WOTE OTAV

aKoAouBeiTal cwoTd, N €TITUXIA va gival aiyoupn.

H diodikacia Stage-Gate armroteAcital amd pia oeipd otadiwv O1TOU dlEgAyovTal
Baoikég dpaoTtnEIdTNTES. Ta 0TAdIA CUPTTANPWVOVTAI aTTO TTUAEG OTTOU agloAoyouvTal
Ta evlldueoca emTelyhaTa. Ta oTtddia TrepIAaPBAvouy TIGC TTPAYMATIKEG EPYOOIES
avaTTuéng. O1 CUYKEKPIYEVEG dPAOTNPIOTNTEG TTOU EKTEAOUVTAI EEAPTWVTAI ATTO TO
OoTAdIO OTO OTT0I0 PBpPioKETAlI TO £pyo. 2TA APXIKG OTAdIA, OI dPACTNPEIOTNTEG YEVIKA
ETTIKEVTPWYVOVTAI OTNV avakAAuyn €ukaipiwv Kal Tn Onuioupyia 10wV, €&vw Ol
METAYEVEOTEPEG QPACEIC ETTIKEVTPWVOVTAlI OTNV  AVATITUEN, TOV €AEyXO KAl Tnv
euTTOpEUPaToTTOinON. Ta oTAdIa gival cuvABwG dlaA&siToupyikd Kal KGBe dpacTnpIdTNTA
TTpaypaTtoTroigiTal TTapdAAnAa pe GAAEG, €TO1 woTe va auénBei n TaxutnTa Tou Ba
KUKAOQOPAOEI TO TTPOIOV TNV ayopd. KdBe o1ddio ouvnBwg KOoTICEl TTEPICCOTEPO ATTO
TO TTPONYOUMEVO, OONYWVTAG OE QUENUEVES DECUEUTEIG, AANG Kal O€ PEIWPEVO apIBUo
aBepaiothTWy, £T01 WOTE va dlaxelpifeTal ATTOTEAECPATIKA TOov Kivouvo. O1 TTUAEG
Aeitoupyolv w¢ onueia otdong / a@iEng kai TTpoTepaIdTNTAG, OTTOU YivovTal Ol
aTmoQAcelS yia 1o JEANoV Tou €pyou. O1 TTUAEG gival TUTTIKG TTaVOPWUEVESG ATTO HIa
OIOAEITOUPYIKA OPAdA AvWTEPWY OTEAEXWYV, TTOU ovopdlovTal gatekeepers, ol OTTOIOI
aglohoyouv Ta €pya pe BAon TNV TTOIOTATA TNG EKTEAEONG, TO ETTIXEIPNOIOKO OKETTTIKO
Kal Tnv 1To1oTNTa Tou oXediou dpdong. O1 TTUAEG eEUTTNPETOUV TN GNPAVTIKI AEIToupyia
TNG AKUPWONG I ETTAVATTPOCDIOPICHUOU TWV £PYWV TTOU OEV IKAVOTTOIOUV TOUG OTOXOUG.
O1 TTUAEG TTEPIEXOUV Tpia ONUAVTIKA OToIXEia: Ta TTapadoTéd, Ta KPITAPIO Kal TIG

€€OO0UG.
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4.6.1 Ta Zradia Tou Stage- Gate Innovation Model

‘Evag eMIKEQPAANG TOu £€pyou odnyei 10 €pyo o€ KABe oTddIo. KABe oTddio cival
OXEDIAOPEVO YIA VO CUAAEYEI CUYKEKPIPEVEG TTANPOYOPIEG £TOI WOTE Va BonBroel To
épyo va Trepdoel oTo €TOUEVO OTAdIO 11 onueio Afwng ammo@doswyv. KadBe oTdadio
KaBopileTe atTd TIG OpaCTNPIOTNTEG TTOU AAPBAVOUV XWPA OTO ECWTEPIKO TOU. AUTEG Ol
OpaoTNPIOTNTEG  OAOKANpwvovTal  TTApPAAANAa  (emITpETTOVIOG  OTa  €pya va
OAOKANpwOOUV ypnyopoTepa) Kal eival dlaAeiIToupyikd. O1 dpaoTnpIOTNTEG £XOUV
oXedIaoTEl yia CUANOYA TTANPOQOPIWYV KAl TTPOOBEUTIKA HEiwon TNG aBeRaIOGTATAC KAl
TOU KIVOUVoU. KaBe oTddIo gival 6Ao Kal TTEPIoCCOTEPO daTTavnpd Kal Tovilel T GUAAoYR
TTPOCHETWYV TTANPOPOPIWY VIO TN PEIWoN TNG aBeBaidTnTag. Ta amoTeAéouATa QUTAG
TNG oAokANpwuEVNG avaAuong gival va yivel éva oUVOAO TTapadOTEWV TTOU TTAPEXOUV

TNV €iIo0por} o€ uia MoAn.

2710 TUTTIKO Stage-Gate Model, utrdpyouv 5 otddia YeTd 10 OTAdIO TNG AVAKAAUWNG

TNG VEAG 100G :
Discover / AvakaAuyn

Mpo-epyacia oxedlaopévn yia va avakaAUWEl Kal va aTTOKAAUWEl OTIG ETTIXEIPATEIS

EUKQIPIEG KAl VO dNUIOUPYAOEI VEEG IDEEG.
21adio 1 - Maparipnon / Scope

"priyopn, @Bnvr TTPOKATAPKTIKY £PEUVA Kal OploBETNON Tou oxediou. Eival katd kuplo

AOyo epeuvnTikn dladikaaia.
210010 2 — Xxedlaoudg / Design

NeTTTOUEPNG £peuva TToU TTEPIAaPBAVEI TTpWTOYEVH £peuva (TTEAATN, ayopd Kal TEXVIKN)
TTOU 00nyouv O€ MIa ETTIXEIPNMATIKA UTTOBeon TTou TrEPIAANPBAvVEl TOV OPICPO TOU

TTPOIOVTOG KAl TOU £pY0, AITIOAOYNON TOU £PYOU KOl TO TIPOTEIVOUEVO OXEDIO0 AVATITUENG.

2164d10 3 — Avatrtuén / Develop
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O TTpayHaTIKOG AETTTOUEPNSG OXEDIAOUOG KAl AVATITUEN TOU VEOU TTPOIOVTOG KAl TOU
oxedlaopoU TwVv €PYacIWV 1 TNG Trapaywyng, Oladikacia TTou aTtraireital yia
EVOEXOUEVN TTAPAYWYH TTANPOUG KAINOKAG.

210010 4 — KAipakwon / Scale Up

‘EAEYX0G 1] OOKIMEG OTO EPYACTHPIO, TO EPYOCTACIO KOI TRV Ayopd yia TTAANBEUoN Kal
ETTIKUPWON TOU TTPOTEIVOPEVOU VEOU TTPOIOVTOG, MAPKA / UAPKETIVYK Kal Ta OXEDIA

TTapaywyng f EKUETAAAEUONG.
21ad10 5 — Ekkivhon / Launch

EptropeupatotToinon: n évapgn Twv AEITOUpyIwV TTARPOUG KAIMOKAG 1] TTapaywyng,

TO MAPKETIVYK KAl O TTWANOCEIG.

Internal
Ideation
Programs

.0

DISCOVER

30000

External Idea
Networks and
Programs

doHo EoloPp

DESIGN DEVELOP SCALE UP LAUNCH

“00000000"  Continuous Customer or User Interface

Zxnua 17: To turiko Stage - Gate Model

Mnyn : Cooper, R.G., (2010)
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4.6.2 O1 rUAeg Tou Stage — Gate Innovation Model

Mpiv a1rd KGO 0TAdIO, éva £pyo TTEPVA Péoa aTrd pIa TTUAN OTToU aTToPaCifeTal EAV
Ba ouvexIoTei i} Ox1, eTTeEVOUOVTAG 01O £pyo (atrdpacn Go / Kill). H TTUAn xpnoiyevel wg
TTOIOTIKO OnUEi0 €AEYXOU ME TPEIG OTOXOUG: €La0@AAION TTOIOTNTAG TNG EKTEAEONG,
agloAOynon TOu ETTIXEIPNOIAKOU OKETTTIKOU KAl VO EYKPIVEI TO OXEDIO KAl TOUG TTOPOUG

TOU TTPOYPAUUATOC.

KdabBe 1TUAn €xel diapopeTikd okotod. MNa mapdadeiyua, n MOAn 1 gival Amma, og authv
yiveTal £vag TTpwIhoG EAeyX0G VEWV 10ewv, evw n MNUAN 3 gival auotnpoTEPn, O€ QUTHV
eQapuOleTal  €TTIXEIPNMOTIKA  OpBoAoyIK OKEWn oTnv Aqyn Twv oTToQACEWY
TTPOKEINEVOU VA EYKPIVEI T €pya YIa va €l0€ABoUV OTa TTI0 akpIBA oTddia avaTrTuéng.

KaBe MUAn cival, wotdéco, dounuévn Pe Evav TTapOPoIo TPOTTO .

Mapadotéa / Deliverables : O emke@aAig Tou £€pyou Kal n oudda arropacifouv
(Gatekeepers) pe Baon Ta atroTEAEOUATA TTOU OAOKANPWONKAV KATd TO TTPONYOUHUEVO

oTdadlo.

Kpitapia Amrégaong / Decision Criteria: Kdbe £pyo peTpdTal évavtl evOG oaQug
KaBopiopévou ouvoAou KpITnpiwv eTTITUXIAG. Ta KpITAPIa TTPETTEI VA Eival IOXUPA yIa Va

BonBAoouv oTnV avayvwpion TWV TTETUXNUEVWY TTPOIOVTWY VWPITEPA.
H auBevTikn) diadikacia Stage-Gate mepIAaudvel TUTTIKG £€1 atTodedelyuéva KpITRpIa:

e 2TPATNYIKA TTPOCAPHOYN

e [1poidv Kal avTaywVIOTIKO TTAEOVEKTNHA
e EAkuoTikOTNTO ayopdg

o TexVIKA OKOTTIUOTNTA

o 2uvépyeles / Baoikég IKavOTNTES

e Oikovouikni avtapolpn / Kivdéuvog.

‘E§odo1 / Outputs : Ekdidetal n amoégaon (Go / Kill / Hold / Recycle). Av An@Bgi n

aTTOQACN VA TTPOXWPNAOEI TO £€pY0, TOTE DETUEUOVTAI VEOI TTOPOI YIa TNV AVATITUEN TWV
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TTPOIOVTWV YIO va PTTOPECEl TO €pYO va ouvexioel. To ox€dlo dpAaong yia TO ETTOPEVO
OTAdIO EYKPIVETAI EVW OPICeTal AiOTa TTOPASOTEWY KOl NUEPOMPNVIA YIO TNV ETTOMEVN

TTUAN.

To povrédo Stage-Gate éxel oxediaoTtei yia Tn BeAtiwon TG TaXUTNTOG KAl TNG
TTOIOTATAG TNG EKTEAEONG TWV OPACTNPIOTATWY TTOU AQOPOUV TNV KAIVOTOMIO TwV
Tpoidviwyv. H dladikacia Bonbd TIG OpAdES £PyWV va TTPOETOINACOUV TIG OWOTEG
TTANPOPOPIEG, ME TO OWOTO €TTTEDO AETTTOUEPEING, OTN OWOTA TIUAN yia Tnv
UTTOOTAPIEN TNG KaAUTEPNG duvaTAg amdégaong. H diadikacia evioxuel TNV oudda Tou
£pyou, TTaPEXOVTAG TOUG £vav XAPTN TTOPEIAG PUE CAPEIC ATTOPACEIG, TTPOTEPAIOTNTEG
Kal TTapadotéa o€ KABe TTUAN. Ta uwnAAg TToI0TNTAG TTapadoTéa TTou utToBAAAovTal
otoug Gatekeepers emITPETTOUV KAAUTEPEG, TTIO EYKAIPES KAl BACIOUEVESG O€ YEYOVOTA

ATTOQACEIG YIA TNV KATAVOMI KEQAAQIWV Kal AEITOUPYIKWYV TTOPWV.
Ta ouyxpova povtéha Stage-Gate Ba TTpétTel va givail:

e Taxeia Kal EUENIKTA - UTTAPYXOUV TTOAAATTAEG OladIKaaieg TTou TaIPIGlouV OTNV
TTOAUTTAOKOTNTA KAl TOV KivOUVO TOU £pyou.

e Me yvwuova Tov TTEAATN - ONUIOUPYEITAI YIO TTPOCEYYION ME YVWHPOVA TOV
TEAATN o€ OAn Tn dladikaagia.

e Auvauiké kai {wvtavo front-end - éva oTddio 16ewv TTOU va gival 1600
EOWTEPIKA 600 Kal ECWTEPIKA ETTIKEVIPWHEVO OTN dnuioupyia Twv KAAUTEPWV

VEWV I0EWV.

4.6.3 'Eva oAokAnpwuévo TTAdiolo yia TRV amrédoon KaIvoTodiag

H 16€a kal n avaTtrTugn véwv TTPOIOVTWY Kal TEXVOAOYIWV Eival atrd TIG TTI0 TTOAUTTAOKEG
01adIKACIEG TTOU IO OpYAvVWON WTTOPEI va DIEKTTEPAILCEI KAl agopd Tn YETGBaon atd
TNV AVOKAAUWN TWV VEWV IBEWV OTNV OUVATOTNTA UAOTTOINONG HECW TNG TTAPATAPNONG,
NG oxediaong, TNG avaTTuéng, TNG KAINAKWONG Kal TEAOG, TNV EUTTOpEUPaToTToinon. H
Stage- Gate diadikaoia gival €vag QOKINAOUEVOS KAl TEKUNPIWPEVOS TPOTTOC YIA va
kabodnyhoel Mo  opydvwon otnv  diadikacia auti. QoTdCc0, 01 ETAIPEIES
OUVEIBNTOTTOIOUV OTI AUTO gival HOVO Eva KOUMPATI, QV KAl KPIOINO JEPOG TNG ECWTEPIKNAG
IKavoTnTag kKaivotopiag Toug. H diadikacia Stage-Gate dev ptropei va atmodeixOei
ETTITUXNAG OVTAG HEPOVWHEVN OTTO AAAEG KPIOIPES IKAVOTNTEG KAIVOTOMIOG. AT 'autou Ta
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avWTEPQ OTEAEXN £XOUV AAPEI HETPA VI VO EEA0PAAICOUV OTI N OTPATNYIKI] KAIVOTOMIOG,
n Olaxeipion TOU TTPOIOVTIKOU XAPTOQUAAKIOU Kal N KOUATOUPA TnG nyeoiag €ivai

EUBUYPANUIOUEVEG KAl EVOWPATWHEVEG OTN dladikaaia Tou povTéAou Stage-Gate.

INNOVATION
STRATEGY

CULTURE

PORTFOLIO
LEADERSHIP PERFORMANCE LI

MANAGEMENT

STAGE-GATE"

xnua 18 : To MAaioto Antédoong Kawvotouiag / The Innovation Performance Framework
Mnyn : (Cooper R. , 2010)
AuToi 01 TEOOEPIC KPIOIWOI ECWTEPIKOI TTUAWVEG ouvdudlouv TNV agia TG KAIVOTOMIOG

o€ Jia Biwaoiun Baon.

4.7 EuéAiktn MeBodoAoyia / Agile Methodology

H eué\iktn peBodoloyia eival éva epyaleio diaxeipiong €pyou, TTOU XPNOIKOTTOIEITAI
KUPIWG yIa TV avdmTuén Aoyiopikou, 6tTou n oxediaon TTPOKUTITEl HECQ aTTd Tn
OUVEPYATIKI] TTPOOTTIABEI0 OuAdwY TToU  AEIToupyoUuv auTévoud, OIAAEITOUPYIKWV

OuadwWV KaBwg Kal Twv TTeAatwv.kim;
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2TnpiceTal oTIg agieg Kal TIG apxEg Tou Agile Manifest (Beck, 2001) kai dnuioupyrnonke
WG ammdavinon OTIG AVETTAPKEIEG TWV TTAPAdOCIOKWY HPEBOdWV AVATITUENG OTTWG N
pMEBodOG Waterfall. H ayopd Tou AoyiopIKoU gival pia 1IDIAITEPA avTAYWVIOTIKR ayopd
e€AITIOG TOU YEYOVOTOG OTI TO AOYIOUIKO €ival KATI TTOU XpPEIAdeTal ouvex avaBabuion.
AuTO onuaivel 4TI oI TTPOYPAPUATIOTEG Ba TTPETTEI CUVEXWG TOCO VA BEATILOVOUV OCO Kal
VO KAIVOTOPOUV WE TA TTPOIOVTA TOUG VIO VA UTTOPOUV VA TTAPAUEIVOUV aVTAYyWVIOTIKOI
- KOl N YPOUMIKA, Ol0dOXIKN TTpootyyion Tng PeBOdou Waterfall dev ptropei va

QVTATTOKPIBEI.

To Agile Manifest gival pyia dAAwoN TWV AgIWV KAl TWV apXWV TTou ekppalovTal oTnV
peBodoloyia Agile. Kataokeuaouévn pe T€ooepig BepeAiwdelg agieg kal 12 Baoikég
apPXEG, €XEI WG OTOXO va Bondroel oTnv avakaAuywn KAAUTEPWY TPOTTWV AVATITUENG
AOYIOUIKOU TTOPEXOVTOG MIO 0a®f KAl WETPACIUN OOUA TTOU TTPOAYEl TNV OPAdIK

OuVEPYATIa Kal TNV avayvwpeion TG aAAayng.
O1 agieg kal o1 apxég Tou «MavigéaTou yia TNV AvATITuén AoyIoUIKOU» gival o1 €ENG:
Agigg

e Ta dtoua Kkal ol PETAEU TOug AAANAemIOPAcEIC va gival TTAvw AT TIG
aKOAOUBOUuEVEG DIAdIKOTIES KOl T EPYOAEIQ.

e H avamrtuén evog AcimoupyikoU AoyIOHIKOU €ival TTIO onuavTikg amd Tnv
QVOAUTIKA TOU TEKUNPIwON.

e Houvepyaoia pe Tov TTEAATN €ival TTOAU TTI0 GNUAVTIKA ATTO TN SIATTPAYUATEUON
NG oupPBaong padi Toug.

e H avratrokpion oTtnv aAAayn €ivail TTio onPavTiKr atrd TO Va aKOAOUBroouuE TO
(0)'¢:X¢] (o}

Apxég

e H IkKavotroinon Tou TTEAATN PEOW TNG EYKAIPNG KAl OUVEXOUG TTapAdoong
AoyIopIKOU.

e |diaiTepn TTPOCOXA OTIC PMETABAAANOUEVESG aTTaITAOEIS o€ OAn Tn dladikaoia TNG

QVATITUENG TOU AOYIOMIKOU.

e H ouyvr TTapddoon Tou AoyIOWIKOU TTAVW OTO OTT0I0 £pYalONaOTE.
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e H ouvepyaoia HETALU TWV ETTIXEIPNMATIWV KAl TWV TTPOYPAUMPATIOTWY KAO 'OAN
TN SIGPKEIQ TOU £PYOU.

e HuttooTAPIEN, N EUTTIOTOOUVN KAI N KIVATOTTOINON TWV EUTTAEKOUEVWY ATOPWV.

o O1 ouxVvéG aAANAETIOPAOEIG.

e To AoyIoMIKO TTAVW OTO OTTOI0 £PYACOUAOTE VA €ival ETO KUPIO PETPO METPNONG
NG TTPOODOU.

o EUEAIKTEG BIadIKATIES YIO TNV UTTOOTAPIEN EVOG OUVEXOUG PUBPOU aVATITUENG.

e H 1TpoCOXN OTIG TEXVIKEG AETITOUEPEIA KAI TO OXEDIAO MO eVIOXUEI TNV eUEAICa.

e H amAétnTa

e O QUTO-OPYOVWTIKEG OUAdEG evBAPPUVOUV TIG ONUAVTIKEG APXITEKTOVIKEG, TIG
ATTAITAOEIG Kal Ta oXEDIQ.

e TOKTIKOUG OUAAOYIOPOUG OXETIKA HUE TOV TPOTTO PE TOV OTToi0 Ba augnBei n

QTTOTEAEOUATIKOTNTA.

Oocol epapudlouv kaBe €idog Agile pyeBodoAoyiag akoAouBouv auTég TIG agieg Kal
ApPXEG. TO HAVIQEDTO TTPOCPEPEI MIA KAAR €IKOVA YIa TO TI AVAPEVETAI OO0V AQOopPA TIG

TIPOKTIKEG TOU KUKAOU Cwn¢ Tou Agile.

4.8 YBp101kd MovTédo / Agile Methodology kai Stage-Gate Innovation
Model

KaBwg n Agile pebBodoAloyia katékTnoe Tn Blounxavia AOYIOUIKOU, PEPIKEG ATTO TIG
MEYOAUTEPEG ETTIXEIPNOEIG OTIC TEXVOAOYIEG TTANPOYOPIKNG TTou eixav AdN BeoTrioel
emionua  cuoThpaTta avamTuéng TG Stage - Gate peBodoAoyiag dapxicav va
EVOWMATWVOUV OTIC uTtdpxouoes Oladikacieg Toug kal Tnv Agile Methodology
onuioupywvTag UBPIBIKG povTéAa. (Cooper R. G., 2016). H eutreipia £€0€1ge 611 n Agile
Methodology kai To Stage-Gate Innovation Model utropoUv va xpnoigotroinBouv atrd
KOIVOU JE ONUAVTIKA OQEAN yia TIG ETTIXEIPACEIC TTOU TO £QApPUOlouV agou Ta dUOo
MovTéAa gival TTpdyuaTi cupBatd evw n UBPISIKK QuTh TTPOCEYYIoN ATTEOWOE TTOANEG

ONUAVTIKEG ATTOOOOEIG OTTWG:

o  KaAUrepn emiKoivwvia OTO €0WTEPIKO TNS ouadag, TTou odnyei oTnv aicbnton

MEYOAUTEPOU EAEYXOU KaIl HETPNONG TNG TTPOODOU.
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Mo arrodoriKOS TTpoypauuaTiouos, BACICUEVOG OTNV APXIKI avaTpopodOTNTON
TWV TTEAATWV OXETIKA HE TA ONPAVTIKA XOAPOKTNPEIOTIKA TOU TTPOIOVTOG,
ATTOPEUYOVTAG AVEAQOTIKA, OTABEPA OXEDIO TTOU 0dNYOoUV O€ KABUOTEPHOEIG.

o BeAniwuévn avarpopodornon meAarwy, kaBwg n peBodoloyia Agile BaoideTal
oTnv ouvexn avadpaaon atrd TOUG TTEAATEG.

o Jagéatepn emiAuon Twv {NTNUATWY TEKUNPIWONCG.

o BeAniwpévec ordoeig, Kabwg o1 UTTEUBUVOI yIa TNV avATITUEh Tou AoYIOMIKOU gival

TTEPICCOTEPO TTAPAKIVAUEVOI ATTO TNV BEATIWUEVN ETTIKOIVWVIQ Kal TNV aicbnon

TOU €AEyXOU.

2UVOAIKG n Agile Methodology divel oto Stage- Gate Model 1o0xupd epyaAegia yia Tov
MIKPOTTPOYPAUMATIONO, TOV  KABNUEPIVOU €AEYXO TNG €PyaTiag Kal Tnv avagopd
TTPoodou. O1 KABNUEPIVEG TTPOOWTTIKEG CUVAVTACEIS TTOU ATTAITOUVTAl AT TIG
pMEBOOOUG Agile TTapEXOUV TTIO I0XUPEG ETTIKOIVWVIEG duvaTOTNTAG aTTO TA YPATITA
Eyypao@a Kal n TOxeia Kal ouvexng avarpo@oddtnon amd Toug TTEAATEG yia Ta
XOPAKTNPIOTIKA TOU TTPOIOGVTOG 0dnyouv o€ £éva KOAUTEPO TTPOIOV KAl TTEPICTOTEPO
ammoteAeopaTikd  épyo. ‘Etol, n  Agile Methodology Tmpoo@épel  peyaAuTEPN
QTTOTEAEOUATIKOTNTA KOl €0TiAON, evw TO Stage-Gate Innovation Model TTpowBei Tnv
ouvepyaoia pe GAAEG OpAdEG avaTITUENG AOYIOUIKWY KABWGS Kal TV ETTIKOIVWVIA ME

AEITOUPYiEG EVTOG TNG ETTIXEIPNONG OTTWG TO HAPKETIVYK KAI TO AVWTEPA OTEAEXN.

4.9 To Zrpatnyiké AiapdvTi Kaivotopiag / The Innovation Diamond

To otpatnyikéd AlapdvTi Kaivotouiag avatrtuxnke 1o 2005 atrd Tov Robert G. Cooper
(Cooper R. G., 2005) o€ pia TTPOCTTAOEIN VO EVOWUATWOEI TOUG TTAPAYOVTEG ETTITUXIAG
TTOU PTTOPOUV va OONYACOUV OTNV KAIVOTOMIa MIa €TTIXEIPNON ONUIoUpywvag Eva
TTPOTUTTO TTOU GUAAaPBAvEl Ta OToIXEia, TOUG 0dNYyoUG ETTITUXIOG Kal TIG TTPOCEYYIOEIG

BEATIOTWYV TTPAKTIKWV.

To povtéAo TTapouciadel Eva TTOAUdIAOTATO OUCTNPA KAIVOTOUIOG TTPOIOVTWY - évav
XPAOIMO TPOTTO VIO VA KATAVONOEI KAVEIG TNV £PEUVA TTOU OTTAITEITAI VIO €va VEO TTPOIOV,
VO EVOWMPATWOEl TA ATTOTEAEOUATA TWV EPEUVWV ATTO OIOQOPETIKEG UEANETEG Kal, TO
ONMAVTIKOTEPO, Va £ENYNOEI TO ATTOTEAEOUATA KAl TIC ATTAPAITNTEG KATEUBUVOEIC OTOV

ETTIXEIPNMATIA. 2TO OXAMO TTapoucialovTal Ol TECOEPIC DIOPOPETIKEG DIACTACEIG TOU
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Innovation Diamond. Kd&Be O&idotaon atroTeAsital amd  TTOAAG  oToIxXEia: Ta
atmmoTeEAéOUATA TNG €PEUVOG KAl TNV VEA yvwon TTOU ATTOKTHONKE, ETTITUXNUEVOUG
0dnyoug Kal puBUIOTIKA epyalcia, peBodoloyieg kal TTpooeyyioelg. Tautdxpova, KABe
dlaoTaon €xel TTOAMA Kevd yvwong aAAd Kal TTPOKAACEIG, KAl CUVETTWG TTAPOUCIACE]

TTOAAEG EPEUVNTIKEG EUKQIPIEG.

A Product Innovation &

Technology
Strategy to Focus on the
Right Strategic Arenas
Resource
An Innovative Management:
Climate & Culture, ' Making the

Right Organization, Successful ~ Right Investment

Leadership Innovation Decisions via
from the Top Effective Portfolio

Management

Creating Big Ideas and
Executing Developments
with an Adaptive, Agile &

Accelerated Idea-to-
Launch Engine

Zxnua 19: To Ztpatnyko Awapavr tng Kawotopuiag / The Strategic Innovation Diamond

Mnyn : (Cooper R. G., 2005)

Aigotaon 1: H oTpartnyikni yia TNV KAIVOTOMIO TTPOIOVTWYV ETTIKEVTPWHEVN OTNV
‘Epeuva kai Avamrtuén (R & D) kai oTnv avamtuén véwv TpoiovTwy OTO CWOTO

oTpaATNYIKO Tredio.

‘Eva kA€idi yia Tnv emimuyxia eival n €oTioon - 1O avriBeto piag  S1ACTTAPTNG
TTPooéyyiong. MOAAEG €TTIXEIPAOEIC OTEPOUVTAI OTPATNYIKAS KAIVOTOMIAS KaBwg dev
ETTIKEVTPWVOUV TIG TTPOCTTABEIEC TOUC OTO VEO TTPOIOV ] TO avaTITUOooUV PE AGBOG

TTPOCEYYION, Yia TTapadelyua 1o TTPoopIifouV yia ayopES TTou Bpiokovtal e Upeon A
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QVOTITUOCOUV TTPOIOVTA TTOU OPOPOUV WPILES TEXVOAOYIEG. ZUVETTWG, N KAIVOTOUIO KAl
N TEXVOAOYIKA OTPATNYIKNA €ival éva Baciko oToixeio Tou Innovation Diamond. Mia T€Toia

oTPATNYIKA TTEPIAANBAVEL:

e Tnv B€oTtTion oTOXWV TTOU APOPOUV TNV ETTIKEVTPWON TWV TTPOCTTABEIWY OTNV
QVATITUEN TOU VEOU TTPOIOVTOG.

e Tnv avayvwpion Kal €TTIAOYA TWV TTEPIOXWV TTOU Ba ETTIKEVTPWOEI N oTpaATNYIKA
QVATITUENG TOU VEOU TTPOIOVTOG.

e Ta oxédia Tng “‘emiBeong”” ) 10 WG Ba Kepdioel Kaveig oe KABe pia atmod TIg
ETTINEYUEVEG TTEPIOXEG: KaBOPICETAI VIO TTAPAdEIYUA aTTd TV OTPATNYIKI WONOoNG
EVOG aTéPoU (KaIVOTOUOG, YPNYOPOoS OTTadOG, UTTEPACTTIOTAG, £CEIBIKEUUEVOG
TaiKTNG), TNV aviaywvioTIK oTpatnyikhy (dlagopotroifjong, TTPOounNOeuTAS
XOUNAOU KOOTOUG K.ATT.) KAI TRV YEWYPOAPIKH TTPOCEYYION (EyXwpla, TTayKOoUIa

A "glocal" oTparnyikn).
AidoTtaon 2: Alaxeipion Tépwv

Agpopd TNV dIOUOPPWON CWOTWV ETTEVOUTIKWY ATTOPACEWY Kal TNV €0TiOON O€
TTOPOUG MECW ATTOTEAEOUATIKNG BIAXEIPIONG XapTOoQUAOKiou: OTTOoIadATTOTE
OUCTNMATIKA TTPOCEYYION TTOU apopd Tnv KalvoTodia TTPETTEl va TTeEPIAaPBAvEl To
Béua Tng diaxeipiong Twv TOpwWV Kal TnG Olaxeipiong Tou  TTPOIOVTIKOU
XOpTOQUAQKiou , To oTToio atroTeAei Bacikr) TTTux Tou diapavTiol KaivoTopiag. Ol
£peuveg Oeixvouv 0TI ouxvda dev XPNOIUOTTOIOUVTAI TO CWOTA epyalcia, pEBodol Kal
TTANPOPOPIES YIA VA TTAPOUV TA AVWTEPA OTEAEXN TIC KPIOIUES ATTOPACEIG OXETIKA
ME TNV avOaTITUEN TWV VEWV £PYWV, €I0IKA OTnNV TTEPITITWON ATTOPACEWY uywnAou

KIVOUVOU TTOU a@QopoUV TTPWTOTTOPIAKA £pyal.

‘Eva eUTepo BEPa apopd Tnv TTEVOUCN O€ €va ICOPOTINHUEVO MHiyHa TTPOIOVTIKOU
XapToQUAaKiou: O1 €TAIPEiEG OTPEPOVTAI O TTPOIOVTIKA XOPTOPUAAKIO XapnAou
KIvOUVOU Kal ouXva kataArjyouv o€ éva AGBOG TTPOIOVTIKO piypa Pe TTapa TTOAAG

MIKPQ, €pya TTou avaTrtuooovTal Baduiaia kal 6x1 TOAUNPEA Kal KAIVOTONa £pya.

AidaoTaon 3: H dnuioupyia peydAwv I8eWV Kal 1 EKTEAEOT TWV OTASIWV ME HIA
TMPOCAPHUOOCTIKI, EVEAIKTN KAl ETITAXUVOUEVN Sladikacia ard 1o oTddio Tng

OUAANYNG TNG 18£0G EWG TNV KUKAOQOpia oTnVv ayopd.
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H épeuva €xel evtotmioel TTOAOUG atTodedelyUEVOUG TPOTTOUG YIa T dnuioupyia
TOAUNPWY KAIVOTOUIWY, MEPIKEG TTIO ATTOTEAECHATIKEG 1) ONUOPIAEIC ATTO AAAEG.
EvdeikTika avagépoupe : Open Innovation, Design Thinking kai Ethnography. H
TTapaywyrn VEWV 1I0ewvV gival o HIcdg dpouog. O UTTOAOITTOG JMIOOGS €ival N dIadPOuN
atroé 10 OTAdIO TNG CUAANWNG TNG VEAG I0EAG PEXPI TNV AVATITUEN TWV TTPOIOVTWV
Kal TNV €icodo oTnv ayopd. O1 dlaoikaoieg dnuioupyiag vEwv 1I0ewv Ba TTPETTEI VO
oxediddovTal yia va xelpiCovial TOAUNPEG KAIVOTOUIEG KAl CUVETTWG Ba TTPETTEl va
€ival 1o TTPOCOPUOCHEVEG Kal EUENIKTEG AT’ OTI 0TO TTaPEABSV. ‘Eva dANo {Tnua
gival n TaxuTnTa, Kal apopd CUYKEKPIMEVA TNV avaykn n 6An diadikacia atmd Tnv
OUAANWN MEXPI KOl TNV KUKAOQOPIa va gival EVEAIKTN KOl ETTITAXUVOUEVN.
Aiaotaon 4: 'Eva Kaivotopo KAipa, KouAtoupa kai Opydvworn, pe doknon
NYEciag atmod TNV Kopuen.

To owoTd KAiga KOBWGS Kal n vOOoTPOTTia TTou evBappuVEl TNV KAIVOTOMIa gival
OUCIaoTIKA yia Tnv emmTuxia. AnAadr, To KAatdAAnAo KAipa Kail n KoUuAToupa ME
KaTeuBuvon TTPOG TNV KAIVOTOHIA, KOBWG Kal O TTPOCAVOTOMIONOG O¢ £TTEVOUCEIG
TTOU a@OopPOoUV KaIVOTOPO Kal pipokivouva €pya, o€ ouvOuaoud HPE TNV CwOTH
aoknon nyeoiag amd Ta avWTEPA OTEAEXN QTTOTEAOUV TOUG TTPWTAPXIKOUG
TTapAyovTeG TTOU OIOKPIVOUV TIG KOPUQPAIEG ETAIPEIEG KAIVOTOMIOG, OUUQWVA ME
EKTETAUEVEG MEAETEC TWV ATTOTEAECPATWY KAIVOTOMIag oTIC emmixelproclg. Ol
ETTIXEIPNOEIG TTOU dNuIoupyouv éva BeTIKO KAiJa KalvoTopiag, utrooTtnpifouv Tnv
KalvoTopia o€ KABe gukalpia, empBpaBevouy Kal avayvwpeifouv Toug TTPWTOTTOPOUG
KAl TIG ETTITUXNMEVEG OMABES aVATITUENG KAl KOAWOOPI(ouV TIG 10€EC OAWV TWV
EPYOCOMEVWY €XOUV TTOAU KOAUTEPA QTTOTEAEOUATA OTNV KAIVOTOMIO TTPOIOVTWV.
‘Eva mpéBAnua gival 0TI N opyavwolak KOUAToUpa Kal To KAiua evog opyaviouou
gival SUoKoAo va peTpnBouv Kal akoun 1o dUoKoAo va aAAdgouv. Opoiwg, n
UtTTapén TNG OWOTAG AVWTEPNG NYETiag TTou uTTooTNPI(ouV TNV KAIVOTOMIO PMEoW
EVEPYEIWV gival CWTIKAG onuaciag yia tTnv emtuxia. Katd ouveTTeia, ol €pEUVEQ
Oeixvouv OTI Ol TTEPICOOTEPES ETTIXEIPAOEIC OTEPOUVTAI TO ATTAITOUMEVO KAiuQ, TNV

KOUATOUPQ KaI TRV NYETIA yIA TNV KAIVOTOUIQ.
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Kedalawo 5 : Zuunepaopata

2uvoyicovtag n TTapouca OITTAWWMATIKI) €PYOCia TTPOCPEPEI HIO OAOKANPWHUEVN
TTPOCEYYION TTOU UTTOPEI va BonBrioel oucIaoTIKA Mia €TTIXEIPNON 1 £vav Opyaviouo
OTOV OXeOIAoPO, TNV BeATiwon Kal TNV UAOTTOINON OTPATNYIKWV ME YyvWUOva TNV
QVATITUEN KAIVOTOMIKWY XOPAKTNPIOTIKWY. 2ZUYKEKPIUEVA OTA TTAQICIA TOU KUKAOU CWNG
Kal dlaxEipiong TNG UTTOPET va avTANCEI TTOAUTIUN YVWON O€ TOWPEIG TTOU aQopouV apXIKA
TOoV oXedI00UOG Kal TNV ETTIAOYH TOU KAIVOTOPOU POVTEAOU TTOU Ba eQpapuOoEl Kal 0ThV
OUVEXEID OTNV ETTIAOYN TWV KATAAANAWV  epyaAeiwv kal  peBodoAoyiwv TToU Ba
0KOAOUBAOElI yia Tn dOUNOT TOU HE TNV UAOTTOINON Kal E€TMIMEPOUG QVATITUEN TWV
OOUIKWYV TOU PEPWV OTTWG TNV TTPOCTIOEPEVN agia, TNV ayopd- oTdXo, TIG OXETEIG UE
TTEAATEG KAl OUVEPYATEG, TA KAVAAIQ ETTIKOIVWVIAG Kal d1dBeong, TIG poéC e00dWV Kal
KAAUWNG KOOTOUG Kal va AGBEl TIG ETTINEPOUG ATTOPACEIG KAl EVEPYEIEG WOTE VA Eival O€
Béon va avaoxedidoel Kal va aAAagel Ta dopik& TNG PEPN yia va PTTOpEcEl va
onuioupynRoel aia yia To KOIVO- OTOXO TNG Kal VO KATAOTEN BIWOIUN OTO oUYXPOVOo
WYn1ako epIBAAAOV TTOU dPACTNPOTIOIEITAI.

TéNOG, n TTapouca dITTAWUATIKA gpyacia Ba pytmopouce va atmroTeAéoel TV Bdon yia
TEPATAIPW QVATITUEN TWV EPYOAgiwv pE TRV oxedioon Kal uAoTToinon TTPAKTIKWYV
0dnNywV £QAPUOYNS TTOU a@OPOUV TIG OTPATNYIKEG TTOU AVOTITUXONKAvV OTO TEAEUTAIO
KEQAAQIO TNG TTapoUCag Epyaciag.
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