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MMpoAoyog

Ta ZuvotApata Awoxeipiong Melatelokwy Ixéoewv (Customer Relationship
Management -CRM) amoteloUv £va €ido¢ MANPOPOPLOKWY CUOTNUATWY TIOU
Eemepvolv 1O otolxelo tng texvoloyiag, SlotL amodidouv olaitepn onupacia otn
oTpaTNYLKA Kot TeEAKA Ba umopouoav va BewpnBoulv kal wg éva eidog Pprlocodiag
TIOU oTo TAAiola €vOC OpPYyavioMoU 1N KOUAToUpa Tou omoiou e€ival dpeoca
ouvudaopevn pe TNV agla kaBe meAdtn fexwplotd, emevdélouv oOTNV avamtuén
€UPWOTWV OXECEWV. Agv glval AoUTov £va ETOLHOTIOPASOTO TTPOIOV AoyLopLkoU 1 pia
BewpnTikA €vvola XwpPLG OUCLOOTIKO TEPLEXOEVO. ME aUTH TNV gpyacia emixeLpeitaL

va kataypadel to akplBEC MAALOLO EVTOG TOU omolou poaoeyyiletl kaveig ta CRM.

O okomog uoBEtnong twv CRM bev eival aAAog amnd tnv e§acddaiion pakpoxpoviou
OVTOYWVLOTLKOU TIAEOVEKTAMOTOC O £va meplBallov ou ot e€eAifelg onpelwvovTal
e paydaioug pubuoug, n mopeia NG owkovoulag eival aBéPfailn o MOyKOOULO
eninedo kaL o KATOVOAWTAG evOladEPETAL TAEOV yla TNV TOPOXN TOLOTIKWY
UTINPECLWV KoL TNV avamntuén KaAng, €EATOULKEUUEVNG OXEONG UE TIC ETLXELPNOELC

TIoU ouvepyaletal.

H epyacia aut amoteAeital amd téooepa kedpahata. To mpwto €€ autwv eival
ELOOYWYLKO Kol TEPAAUPBAVEL CUVOTITIKA TN AELTOUpyia, TN PON TWV EPYOCLWY, HE
Alya Aoyia tn dlocodioc twv CRM. Ta emdpeva kepdaAola meplhappfavouv
ETUUEPOUG InTAMOTA, Ta omoia amoteAolv efeldikeuon Twv OTOLKEIWV TIOU
avadépovral oto mMpwto keddalato. Mo ocuykekplpéva to Seltepo Kedalalo

ovopdletal «Apyttektoviki CRM» kal mepAappavel Toug eVAAAQKTIKOUG TUTIOUG



UAOTIOLI|OEWV TIOU UIMOPEL KAVEIG va ouvaVTHOoEL 0To £(60C TwWV CUCTNUATWY TIOU
e&etaletal. OL tumoL autol dev eival apolBaia amokAeldpevol, avtiBeta otnv mpagn
TIC TIEPLOCOTEPEC POPEC EVOG OPYOVIOUOG TIoU £XeL uloBetnoel éva CRM, cuvduadlel
Ta enMpepoug modules pe okomo TNV KAAUTEPN TIPOCOPUOYH OTLG ELOLKEG AVAYKEG

TIoU €MISLWKEL VoL unxovoypadrosL.

To emopevo kepalolo ovopdaletol «Itpatnykp CRM». 3to keddlalo auto
napouotaovial EMPEPOUG INTAMATA TIOU OxeTilovtal Me TG TpolmoBEcoelg
ETUTUXOUG avamTuéng, T ouvbnkeg umo TIg omoleg pio edpappoyry CRM pmopsl va
amotuxeL, ta od€An xpnong, to poAo NG texvoAoyiag kabwg emiong kat Tnv

oAANAeTi&paon TOU CUCTAMOTOC LE TNV UTIAPXOUGA UTIOSOLN EVOC OPYAVIOLOU.

To teheutaio kepdhato «YAomowwvtag CRM» avadépetal otov KUkKAO Iwrg tou
ouoTtnuatog, SLO0tL Sladopormoleital amd TG KAAOOLKEG TPOOEYYIOELG QVATITUENG
epapuoywv AoylopKkoU. TNV TMEPIMTWON aUTH TPOKELTAL yla Hiot KUKALKA
emavalappavopevn Stadikaoio EMIKEVIPO TNG omolag ivol o TEAATNG UE OKOTIO TV

KQTAVONGCN TWV VoYKWV TOU KAl TNV Iapox EE0TOULKEUUEVWY AUCEWV.
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1. Elcaywyn

Ze éva meplBailov eAelBepnG ayopdg OTIOU O OVTAYWVIOUOC €lvol apelALKTOg, oL
ETUXELPNOELG avalnTOUV OMOTEAECUATIKOTEPOUC TPOTIOUC VL0 VAL ETTILKOLVWVICOUV Ta
TPOIOVTA KAl TG UTINPECLEG TOUG OTO AyOpPAOTIKO KOwo. Mia mpwTtn Mpooéyylon yla
v enitevén tou otdxou autol Ba pmopouoe va anoteAéosl n dadnuion. Qotdéoo
HE TN paydaia avamtuén tng texvoAoyiag, umdpxouv Kot AAAOL EVAANAKTIKOL TpOTIOL
TIPOOEYYLONG TOU TIEAATN Kal avamtuéng piag mpooododopag oxéonc. Ta Intripata

QUTA KOTA KUPLO AOYO drttovtal Tou yvwotikou rediou Tou Marketing.

ITn olyxpovn TPAYUATIKOTNTA, To TUAUa Marketing Sivel 8iaitepn éudaon otov
TEAQTN KOl ETLXEIPELTOL VO UTIAPXEL OUVEXNG emadry HE OKOMO TNV Tapoxn
KaAUtepou emumedou €EuMNPETNONG. ZUVETIWG, TA KUPLA XAPAKINPLOTIKA TNG

ouyxpovng popdrc Marketing eivat ta akolouBa (Katog kat Itetakakng, 2007):

e AlapKkNng emadn HE TOV TTEAATN
e [apoxn €ATOUKEUUEVWY UTINPECLWY Kal

e Eotiaon otnv afla kaBe meAdtn exwplotd.

Y10 onuelo auTo umeloépyetal n texvoloyia. Exovtac mpoodlopilosl T aVAYKEG LioG
ETUXElPNONG, TtEPLYPADETAL N TIPOTELVOUEVN AUCH YLOL TNV LKOWVOTIOLNGN TWV AVOYKWV
autwv. Mpokettat ywa ta Juotnuota Ataxeiplong MNelatelakwy Ixéoswv (Customer

Relationship Management -CRM).

Ta ouotiuata auvta e€aodalilouv os pla emyeipnon th duvatotnta va avantiiest
Kol va. €hapUOoeLl KAAUTEPEC TIPAKTIKEG OTIC SpaOTNPLOTNTEC TOU OXETL(oOVTaL HE
Toug meAdtes. Ta CRM opwg, 6nwg Ba meplypadel Kal 0Tn CUVEXELA TILO OVAAUTIKA,

bev elval éva akopa MAnpodoplakd votnua. Eival katt meploodtepo. Mo tnv
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okpiBela, ol anoPelc StapopomololvTal CNUOVTIKA CXETIKA HE Tov oadr opLouo
Twv CRM. Katd kown opoloyia opwg, unopet va Bewpnbolv wg pia dhocodia n
ulo otpatnyikn. Mia ¢prlocodia mov cadwc Baoiletal otn cUyxpovn Texvoloyia Kot
Slaxelpiletal €va oUvolo emixelpnuatikwy  Stadlkaclwy, avamtvooovtag pia

nieAatelakn Baon Asdopévwy.

H kown Aoutov B€on avoadoplkd e TO TAAIOLO TWV ZUOTNUATWY ALOXELPLONG
MeAatelakwy ZxEoewV TPoodlopileTal wg pia emyelpnotakn otpatnyky (Chen kat
Popovich, 2003). Mia otpatnyikr) 0 6KOTO¢ TG omolac sivatl n anddoon alog oToug
nehateg. H Swadwkaoia auth Boaoiletal otn culloyr Kol emefepyacia OXETIKWV
6e6opéVwY Kal OTn ouVEXEla otnV €aywyn XPHOWWWY CUUTIEPACUATWY OXETIKA UE
TOV TPOMO TIPOCEYYLONG TWV TEAATWY Kal Ta LSlaitepa XapaKTnNELOTIKA Toug. Ot

EUTMAEKOEVEC LE TO CUOTNUA ETILXELPNUOTIKEG AELTOUPYLEC Elval oL €€NG:

e Marketing

e Sales (MwAnoeL)

e Customer Service (E€untnpétnon NeAatwv)

e Enterprise Resource Planning (Awaxeipion Emixepnotakwyv MNopwv)

e Logistics (Alaxeipion AAucidag Epodlacpov)

Ot Aettoupyiec mou oxetilovral pe to Marketing kat to CRM adopolv kupiwg to
oxeblaopd ekotpatewwv (Campaigns), Omou PAcel €voG OCUVOAOU TEAATWV HE
OUVKEKPLUEVO XOPOAKTNPLOTIKA, ETIAEYETAL VO TIpayaTOnoNOel pia ekotpateia pe
OKOTIO TNV Tpowbnon €vVOG CUYKEKPLUEVOU TIPOIOVIOG HE XOPAKINPLOTIKA TIOU

tatptalouv oto mpodiA piag opadag meAaTwvy.



To emBuuntod amotéAsopa piog emadrc Sev eival aAo amod tnv mpaypatonoinon
ulag mwAnong, eite aueca eite avamtuoooviag pia oxéon HUE TOV MEAATN TOU
pneMovtika Ba odnynoel oe pia mwAnon. e kABs mepimtwon ylvetal Aapeca

QVTIANTITA N 6X€0N TOU CUOTANATOG UE TIG MWARoEL.

H Efumnpétnon MeAatwv eival To TUAHO TIou ouvnBwc amoteAsital amo éva
TNAEDWVIKO KEVTPO TO OTol0 £ite SEXETAL ELOEPXOUEVES KANOELG, ELTE TIPAYLLATOTOLEL
e€epxOueveg KANOELG. Ze KAOe meplmtwon yivetal pia emkowwvia Tng enyeipnong
LLE TOV TIEAATN LLE OKOTIO TIC TEPLOCOTEPEC POoPEC TN SleuBETnon evog mpoBARpaTOC.
O 0toX0¢ aUTOG emITUyXAveTal kataypddovtag oto CRM éva véo Aitnua. Bdoel
0UTOU TOU QLTUATOG OTN CUVEXELQ EVEPYOTIOLE(TOL avAAoya KATA TMepimTwon pia
poN €pyaclwy, OTou To ailtnua mpowbeital oto apuodlo Tunua, emAvetal KtA. O
KUKAOG aUTOG mopakoAouBeital pe BAon TNV KATAOTOON TOU QLTHUATOC N omola
oAAGeL oTnV Mopeia TOU XpOVOU, avAAoya UE TIG EVEPYELEC TTOU yivovtal Pe opilovta
™ SleuBEtnon tou (vl mopadelypa vEo, avolkto, os €EAEN, oAokAnpwOnke He

erutuyia, oAokAnpwOnke pe amotuyia, KTA).

To CRM w¢ umoAoylotikd clotnua €iBotal va Stacuvdéetal pe ta umtdAouta
UTTAPYOVTA cuOoTHUATA. XTa TAaiow autd, to CRM emikowwvel pe to back office
cuoTnUa Tou opyaviopou, dnAadn to Tuotnpa Ataxeipiong Emxeipnotakwyv NMopwv
(Enterprise Resource Planning -ERP). Auto yivetal yia moAoU¢ Adyouc. Katapxag
610TL 6tav dUo cuoTAATA EMKOWVWVOUV HETAEL Toug, &g xpeldletal va dtatnpeitat
n mAnpodopia kat ota Svo ocuotiuata. Evag &ANog¢ Adyog oxetiletol pe TNV
aodalela. Etol 0Aa ta dedopéva mou adopouv Tn Asttoupyio Tou opyaviopoU
kataypadovtal oto ERP, evw to CRM egival ouvetod va pnv €xeL mpooBaon o pun

OXETIKA ME TN AeToupyia tou dedopéva.

TéNoG, pia AAAN EMLXELPNMOTLKA AELTOUPYLA UE TNV omola Umopel va eumAakel to
CRM eival n Edodiaotiky AAucida (Logistics). MNa mapadeypa, to CRM pmopet va
€xeL mpooPacn oe mAnpodopieg mou oxetilovral pe ta enineda anobsudtwy, £Tol

WOTE TO altnua evOg TTEAATN yla mapadelypa yla pia mapayyeAia, o agent va pmopet



VOl EVNUEPWOEL AUECA TOV TIEAATN OXETIKA HE TNV NUEPOUNVIO AmooToAng (eav Ba

elval dpeoa f 0xL), Baoel tng StabeoudTNTAG TWV TIPOTOVIWV.

Ta mpwtoyevy 6ebopéva MoOu Xpnolgomolouvtal Hmopel va mpogABouv amo
Sladopeg mnyég, n ouvnBéotepn Twv omolwv amotedel To TNAEDWVIKO KEVTPO.
Qot600, AAAEG SUVATEC TIEPUTTWOELC £lval TO NAEKTPOVIKO TaxuSpopeio, aAAd Kal T
6e6opéva moU POKUTTOUV amo tn GUGCLKN Ttapouasia Tou TEAATN Kal n emadn e

KATtoLov mwAnTh.

‘EXOVTOC CUYKEVIPWOEL HE TOUG SuvaToUG TPOTIOUG Ta amapaitnta dedopéva, Emetal
n enefepyaoia touc. H enefepyacia autn €ykettal otnv KAt@AAnAn dtaxeiplon Twv
6ebopévwv €TOL WOTE VA  KATAOTEL OSuvatdG O EVIOTIOHOC TwV BooKwv
XOPAKTNPLOTIKWY KABE TMEAATN KAl 0TN OUVEXEWX N KATAAANAN opoadomoinon twv
TMEAATWV HE BAON TA XAPOKTNPLOTIKA autd. Ta dedopéva taflvopnong Umopel va
elval eite molotikd eite moootikd. lNa mopddelypo 1o VYOG TWV AYOPWV TOU
TPAYUATOMOINOE 0 MEAATNG OMOTEAEL Pl TEPIMTWON MOCOTIKOU XAPOKTNPLOTLKOU,
Baoel tou omoiou evtomilovtal oL TEAATEG TIOU €L0PEPOUV TIO CNUAVIIKA OTNV
kepbdodopia NG emxeipnong. QotOCO, KAl TA TOLOTIKA XOPOAKTNPLOTIKA Elval
Xpnowa, SLOTL KoL aQUuTA XPNOLUOToloUVTaL yla TV Taflvounon tTwv meAlatwy. Ma
TAPASEYUA 1N EMAYYEAMATIKA  KATdotaon €lval  €va  XPAOLWO  TIOLOTIKO

XOPAKTNPLOTLKO.

TeAkd, n Katnyoplomoinon twv meAatwv kablotd Suvatd ToV UTMOAOYLOMO TNG
TpEXouaoag aflog evog meAdtn, KaOBwE EMioNG KAl TNV EKTLLNCN YL TV OVAUEVOUEVN
atla Tou oto pEAAovV. To otolxeio autd cuvuTtoAoyiletal adevog KATA TNV AVATTUEN
NG OTPATNYIKNG Kol adeTépou oto £idog TN HeTaXElplong ou Ba €xel 0 MEAATNC.
Evbelktikol mapayovieg Sdadopomoinong tng oxéong emixeipnong-meAdtn eivatl n

akOAouBot:

e Evag meAdtng Mmopel va KAVEL TAKTIKA OyOopeS, MEYAAou UYoug. Autog o

nieAatng eival Wdlaitepa emikepdng kot avapdifoAla Ba mpemel va XailpeL TG
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6éoucac onuaoiag kot va omoAappavel €0KEG TIPOODOPEG TIPOG

avayvwpLon tg mpoTipnong mou Seiyvel.

e ‘Evag aANog meAatng evOeXOUEVWE va elval SUCTPOTIOC KAl Ol LOLALTEPOTNTES

TOU OUTEC VOl ETILHEPOUV AUENUEVO KOOTOG EEUTINPETNONC.

e ‘Evag aMog melatng evdexopévwe va odellel xpipota n va €xet deifel
ONUELO AOUVETELQC WG TTPOC TOUC AOYAPLOCHOUC TOU. XTn nepimtwon autn Ba
TIPETEL VAl EEETAOTEL WG LEPOVWUEVN TtepimTtwon, va AndBouv ta amapaitnta
HETPA KOL oV KaTaoTel avaykaio va Slakomel n oxéon WE Tov TEAATN Kol va

anodpeuyxOel peAlovtikn cuvepyaoia.

Amo ta nmapanavw, kadiotatal cadrc n cupPoAir tou CRM oto Marketing kat kat’
ETEKTOON OTN YeVIKOTEPN kKepSodopia tng emixeipnong. Avaudifola, mpokeLtal yla
pulo emévduon otnv  TEXVOAOylO TIOU OVOMEVETAL VO ETLPEPEL  ONUAVTLIKA

TIAEOVEKTAOTOL OTO OPYAVIOUO Tou UloBetel éva CRM.
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1.1 Oplopnog

Ye €va dpBpo tou o Greenberg (Greenberg, 2001) avadépel Ta akdAouba:

«To CRM... 6ev eival texvoloyla. Onwg Oa beite, autd eivat aAnBeg, ala oxL
avotnpad. Emiong, akouvoa OTL eivat eAAToKeVTIpLkO (customer-facing) cuotnua. OtL
elval otpatnywkn koy/p éva oUvolo amo emixelpnolokég Stadikaoiec. Mia

nebBodoAoyia. Eival OAa ta mapandvw r orntolodAToTe ETUAEEETEN.

H B€on autn ival anoAUTwG cwaotr Kal cUUdWVN UE TN YEVIKOTEPN EMLOTNOVLIKN
kowotnta. Etol, oe avtiBeon pe omowodnmote GAAo mMAnpodoplakd cuoTnUA N
oroladnmote AAAn texvoloyia, yla tnv mepimtwon twv CRM mpooeyyiletol Baocsl
TOAAMAWY OPLOUWVY. ITNV TEPIMTWON QUTAG TNG epyaciag mpooeyyiletal Bacel
mbavwy Katnyoplwy. Ita mAaiowa autd Sdlakpivovtal ol akOAouBeg Katnyopleg yia
KAOe pia amnod tig onoieg mapatiBetal kot £va avTioToLX0¢ OPLOMOC YLol T ZUCTH AT

Awaxeiplong MeAatelakwy IXECEWV:

Awadwkaoia (Process)

e ITpatnylkn (Strategy)

e  ®Woocodia(Philosophy)

e Auvvatotnta / Ikavotnta (Capability)

e Texvoloyiko epyaleio (Technological tool)
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1.2 To CRM w¢ AtaSikaoia

Mia Siadikacia amoteAel éva ocUVoAo evepyelwv N SpacTNPELOTATWY TOU 0bnyouv
OTO eMIOUUNTO ETXELPNOLAKO amoTéAeopa. Me dAAa AoyLa, pia etatpiky dtadikaoia
avadepeTal o€ €va OUVOAO €VEPYELWV PBACEL TWV OMOLWV XPNOLLOTIOLWVTAG TOUG
SL0BECILUOUC OLKOVOULKOUC TIOpOoUC (yla mapadelypa to avOpwrmivo Suvaplko, ot

TIPWTEG UAEG KTA) T(POKUTITEL TO ETULOUUNTO ATOTEAEGUAL.

Kata tnv Bswpnon tou wg dadikacia, to CRM £xeL oplotel o SUo SladopeTika
enineda opadonoinong twv evepyewwv. H mpwtn Bewpnon eivat oe upnAod eninedo
omou TepAapBAavovTal OAEC OL EVEPYELEC TIOU TIPAYLATOTMOLOUV Ol E€TALPLEC OTNV
poonaBela Toug va SNULOUPYHOOUV LAKPOXPOVLEG, TIPOo0d0dOpPEG, ETUKEPONG Kal
opolBaio wWhEAUEG OXEOELG UE TOUG TMeAATEC TouG. H &eltepn eival o mio
TIEPLOPLOUEVO €MIMESO Kal aPopa TIG EVEPYELEC TTIOU €XOUV oXEon UE Tnv Staxeiplon
TwV oOAANAeTUOpAoEWVY UE TOUG MEAATEG yla TNV mpowbnon tng dnuloupyiag kat
SL0TNPNONG HOKPOXPOVLWV KoL ETIKEPSWV OXECEWV. MveTal avTIAnmTo OTL TEAKA N

beutepn Bewpnon elvat Eva umtooUVOAO TG TPWTNG.

Mpooeyyilovtag Aoutov to CRM w¢ Awadikaoia, n Keviplkn Wéa eival oOTL
SnuLoupyouvTal KAl AVOTTUCCOVTOL OXECELG LETAEU TOU ayopaoTr KoL TOU TWANTH.

OL OX€0ELC QUTEC TIPETIEL VAL EVIOTILOTOUV Kall va e€eAtyBoUv otnv mopeia Tou xpovou.

1.1 To CRM w¢ X TpaATNYLKT)

O oplopdg tou CRM w¢ oTpaTNYLKA ETUKEVIPWVETAL OTO YEYOVOG OTL OL TOPOL TIOU
XPNOLUOTIOLOUVTAL Yla TV Snuoupyla Kol Slatipnon TwV OXECEWV UE TOUG TIEAATEC
TIPETEL VA avakatavepovtat avaloya pe tnv "afia" tou meAdtn mpog tnv etatpia tnv

EKAOTOTE XPOVLIKN OTLYMN. AUTO onuaivel OtL 0Aot ot mehdteg dev €xouv tnv dla
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"ala" omoTE TO HEYLOTO KEPSOC MPOKUTITEL OTAV OL TOPOL SLATIOEVTAL YL OXEDELG UE

TeEAATEG TIOU TIPOODEPOUV TO MIOBUUNTO KEPSOG.

OL etalpieg dnuloupyouv tov "Kat@AAnAo" TUMO OXECELG PE TOV KABe TEeAATN,
Y€YovOG To omoio urntodnAwvel OtL gival mBavo va emhééouv va unv Snuoupyrnoouv

KATIOLA OXEON HE TOV TTEAQTN.

MoloTnTa KoL MLOTOTNTA OTLG ECWTEPLKES Srabiknaleg

MpOPAEPN Kot KATAVONON TWV TACEWV TNG Qyopag

AlECN QVTAIOKPLON OTLS ETUXELPNLOTIKE TIPOKATOELG

AnoteAeopatikotepn Sieloduon otnv ayopa Spactnpronoinong

AvEnon nwAnoewv pe maparAnin Suatripnon tng neAatelaknic faonc

Ikavonolnon cuTnudTtwy Twv meAatwy

Inuavtikr uootrplén ot MWANGELS TOU SIKTUOU KOTAoTNUATWY

Anpuovpylo ko SLatripnon MLOTWY Kol anoSoTikwy MeEAaTwy

Ewova 1: Dilocodia tou CRM.

1.2 To CRM w¢ ®roco@ia

Alapkwe evioxVetal n amoPn OTL UTIAPXEL CNUAVTLKA OXECN UETAEL TNG «TOTNG» TWV

TIEAQTWYV WG TTPOG Mia eTalpia Kal TnG kepdodopiag tng etalplag autng.

Otav to CRM opiletal wg ¢lhocodia avadépetal otnv 6 MW O TILO

QIMOTEAECHATIKOG TPOTOG yla TNV Snuoupyia "muotwv" melatwv eivatl PEOw TNG
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Snuoupylag katl SLatrnpenong LaKPOXPOVIWY OXECEWV LE TOUG MEAATEC. & avtiBeon
HE TNV QVTLLETWTILON TWV TEPLOSIKWVY CUVOAAOYWV METAEY ayopaAoTWY KOL TTWANTWY
W¢ UEHOVWHEVO yeyovota n Bewpnon tou CRM w¢ dhoocodia PBaciletal os pia
Baon 6ebopévwv pe "motoug" meAdteg. H Bdon auth Snuoupyeital umd tnv
npoUmoBeon OtL KABs cuvallayn AVTLUETWT(ETAL OTO MAQLOLO HLOC LOKPOXPOVLAC

ox€ong.

1.3 To CRM w¢ Avvatotnyta

Ou StaBgool mopol pilag emnxeipnong, meplappavouv diadopa otolxeior Katl gival
Suvato va taflvopunBouv pe moAAamAd kpttrpla. MNa mapadelypa pnopel Kaveig va
EVTOTILOEL TO OTOLXElO TOU EvepynTikoU n ta otolxeia tou Madntikov. Emetta pmopset
KAVELC va amaplBURoeL TOUG OLKOVOULKOUG TIOPOUG TIou €xouv GUOLKN umootacn N
TOUC AUAoug TOpoug (Omwg yla mapadslypa eival n dAun kot n mehateio, N n

TEXVOYVWOLa TWV EPYOIOUEVWVY).

OL mopol pumopolV va KaTtapetpnBolv Kal va afloAoynBolv. To GNUOVTIKOTEPO OUWG
elval otL amoteAoUv TNV TNy Yyl TNV avAmTuén Twv LKOVOTATWY Kal Twv
SuvaTtotNTwV Tou opyaviopou. Me aAAa Aoyla, ol LKavotnteg eival ol dlaitepeg
Se€lotexvieg KOl N ATMOKTNUEVN YVWON TIOU XPNOLUOTOLOUV Ol ETALPIEC WOTE va

EKTEAEGOUV SPACTNPLOTNTEG TTOU ATIOTEAOUV PEPOG TWV SLASIKACLWY TOUG.

H Beswpnon autr tovilel To yeyovog OTL Ol €Talpieg TPEMeL va emevOUouvV OTN
Snuoupyla KoL amoktnon evog cuvolou opwv mou Ba toug Swoel tnv duvatotnta
VOl TPOTIOTIOLOUV TNV CUUTIEPLPOPA TOUC QATEVAVTL O KATIOLO TEAATN N} OE KAMoLld
opada nelatwv omnote xpelaletal. Evag and autoug toug mopoug Ba prmopouoe va

glval kot to Zuotnua Ataxeiptong NeAATELAKWY IXECEWV.
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1.4 To CRM w¢ TexvoAloywko Epyaieio

Elval yeyovog otL mA€ov eival eAaxiotol (av oxL avumapktol) 6ool Loxupilovtal OTL To
CRM eival amAd €va TeEXVOAOYLKO £pYAAEl0. TNV TPAYUATIKOTNTA, E£lvol TTOAU
neplooodtepa. Elval éva umepouvolo. Xpnowlomolel tnv texvoAoyia (Kuplwg Tig
Baoelg Asdopévwy, tTnv EEGpUEN MNvwong kat tnv Emixewpnuatikn Evduia), Baciletal
otnv texvoloyia, aAAd eumepléxel moAamAd otoxeia Marketing, Opydvwong Ko
Awoiknong Emixelprioewv. H pn katavonon autol Tou yeyovoTtog eival £vag amo Toug
BaGIKOTEPOUG TTAPAYOVTEG ATIOTUXLOG APKETWV EPYWV KATA T OO0l O OPYAVIOUOC
enélele va edbapuooeL Eva TETOLO cUOTNUA, XwPLG va yvwpllel ) va €xeL ULOBETHOEL

mapAAANAQ KoL TNV QMOLTOUHEVN KOUATOUPA.

1.5 E€£A&n (Mass Marketing, Target Marketing, CRM)

Ta cvotipata CRM mAéov bev amotelouv otolxeio kawvotopiag. AvtiBeta eival
EUPEWG YVWOTA KoL XPNOLUOTIOLOUVTAL OO TIOAAOUC LEYAAOUC OPYOVIOUOUG aVA TOV
KOOWO, o€ ouvbuaouo pe aAa mAnpodoplakd cuotiuata. H 1béa yla tnv avantuén

TWV CUCTNUATWY OUTWV EVTOTIL(ETAL OPKETA TILOW OTO XPOVO.

Ta téAn tou 1960, o ykoupou Tou management Ted Levitt avédpepe oe éva ano ta
apOpa Tou MW OKOTIOG ULag EMLXElPNONG €lval «va SNULOUPYHOEL KOL VO KPOTrOEL-
Swatnprioel évav meAdatn» . Mo OUYKEKPLUEVA UTIOOTAPLEE TWG ML olyxpovn
eneipnon Ba mpénel va Bewprjosl OAnN TNV EMXELPNUATIKN TN Stadikaocio cav pa
ouvexn Kal oAokAnpwpévn mpoomadBela mou Ba Snuioupyel, AvaKOAUTITEL Kall

LKOVOTIOLEL TIC OVAYKEC TwV TeAatwyv. Auti n avtilndn yia moAAd xpovia eixe
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omopovwBel Kal xpelaotnkav Tmapamavw omo 40 Xpovia TIPOKELUEVOU Ol
ETUXEPAOELG va Souv Kal va katavoroouv tnv wolaitepn onpooia Twv Aeyopevwy
tou Ted Levitt. EUAoya AOUTOV YEVVIETAL TO EPWTNMO YLOL TO TIOLO ATAV N KATAOTOON
OAa auTd TO XPOVIA TIOU MECOAABNOOV OTLG ETUXELPAOEL; OXETIKA HE TNV
OVTILETWIILON TOU TteAdtn. Me aAAa Adyla TL TAV QUTO TIOU ETKPOTOUCE OTOUG

S1adopoug opyaviopoUG KoL WS oNUELWONKE n aAAayn).

Ta tedeutaia 50 xpovia, pe tn ouvexny €EEAEN Twv Bewplwyv ya to Marketing kat
TouC TeAAteC, OAAEMAAANAeC aAAayéC dpxloav va ocupPaivouv oTo XWpo Twv
ETUXELPAOEWY KAl TWV OPYAVIOUWY KOL CUYKEKPLEVA avadoplkd pe to BEua Tou
XpOvou, Tn¢ ayopdc otoxou(target market) kat tn 0éon aflog (value position). Ta

otolxela autd mapouoLalovtol CUVOTTTLKA otnv Ewova 2.

Mwo ouykekpLuéva, pe to Mass Marketing avtikataotabnke n otpatnylkn MTWANCEwWV
door-to-door, efattiag Tou yeyovotog OtL ATav pia damavnpr otnv vAomoinon tng
Kal oxL dlaitepa amoteAeopatiki. To Mass Marketing Baowotav otnv mpowbnon
TpolOVTWY Kat Tn dnuioupyia kKaAng erAung yupw amd papkeg (brands). Me dAAa
Aoyla n nEBodoG auTH OTOXEVUE OTO VA EMNPEACEL LEYAAEG MATEG KATAVOAWTWY Kal
va dSnuoupynoet pia oAU KoAr €lKOVA EVOC TTPOIOVTOC. Mol TO OKOTIO QUTO, TO HECO
ETUKOVWVLAG ATV N TNAedpaon, To padlodwvo, oL epnuepideg kot ta TtePLOSIKA. Av
KOLL QLUTH N TAKTIKN NTav olaitepa emITUXnUEVN OPXLIKA, APXLOE VO XAVEL TNV EMLPPON
™G avadopka Pe TNV aLOTILOTIA KAl TNV EUMLOTOCUVN TOU TEAATN Ao TOTE OV Ol
Blopnxavieg apyxlwoov va €mISWWKOUV TNV TEAELOTNTA OTIC £vOO-Aettoupyieg (mou
OUVETIAYETAL MIKPOTEPO AELTOUPYLKO KOOTOG) KaL OXL TNV TEAELWOTNTA OTO va
LKOVOTIOLOUV TOV TEAATN. TO YEYOVOC QUTO £iXe WC OMOTEAECUO VO KAOVIOOUV TNV
EUMLOTOOUVN TWV TMEAATWY KAl KOTA CUVETELQ va amoteAel SUOKOAO emiteuyua n
«dlatripnon» tou meAdatn». OAa autd katéAn&ov oto va pelwbouv ta KEPSN Tou
gixe pwo emiyeipnon. Etol Aoutdv, ol emixelpnoelg apxilouv va okEPTovTal TWG
TIPETEL VA ameVBOUVOVTOL OE TILO CUYKEKPLUEVEG Opadeg umoPndlwy medatwv. Me
aA\a AOyLa oL ETIXELPNOELG apxilouv va avTlapavovtol mwe PEMEL va. apxioouv

va XTouv [Lla TILO TIPOCWTILKN) OXEON ME TOUG TIEAATEG MECA OTO XPOVO EVW
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napAaAAnAa va TpooapUolouV TIG UTINPECLEC TOUC TILo TTIOAU OTLC AVAYKEG TOU TIEAQTN.

‘EtoL Aounov yevvietal To Target Marketing.

P y a&@
Q‘“.‘f“ ﬂﬂ
(#] i~
’?'5;5 .
CRM 1 o
Communication at d
Key Decision Point
2 | =
|z Madketing ,
L & . .
—— RS\ Single/Tailored
# Marketing Who Value Proposition
o .
ﬁ;}-% Mass ===+ Individual

2

Ewova 2: H nopeia npog ta CRM.

ITIC apX€G Tou 1980, Lo EMOVOOTATIKA TIPOCEYYLoN OXETIKA UE To telemarketing, to
tayudpopeio kal To NAeKTPovikO Taxudpoueio emétpee TNV eUKOAOTEPN €mAoyn
«OTOXEUMEVWV» TIEAATWY, HE TNV LKAVOTNTA vo AapPAvouv AUECN Qmavinon omno
toug urtoPndloug MeAATEC oL TXELPNOELS. EWSkOTEPQ, Apxloav va eudavilovral
Sladpopec edappoyeg Bacswv Sedopévwv Tou oxetilovtav pe to marketing
(kpatoUoav TANpodopieg yla MOALOTEPOUC TEAATEG OAAQ KAl TG QVIOTOKPLOELG-
OTTOVTAOELG TOU KATAVOAWTIKOU KOOHOU O€ TMOAALOTEPEG EKOTPATEIEG) KO OL OTOLEG
€Bplokav péoa amo paleg Tou MANBUoOoU Kal Twv urtoPndLwy MEAATWY, LOVASLKEG
Aloteg pe umoPriploug meAATEC. AUTH TOKTIKN) OTWG KAl N TPONYOUEVN UETPOUOE
™V anodotkotNTd TNG HEca amd To Mepiblo ayopd¢ (nUepnoleg TMWANAOCELG

TPOLOVTWV) Kot OxL amo tnv Stapketa {wr¢ TNE OXECNG TOU TIEAATN HE TNV ETXELPNON.

Elval yeyovog nwg to Target Marketing BeAtiwoe ta amoteAéopata TOU £(Xe TO
Mass Marketing, OLw¢ oNUEPA OL KATAVOAWTEG UTOPOUV VA UITAOKAPOUV EUKOAQ T

unvopoato mou 6ev BéAouv va Toug evoxAouv (ta xopaktnpilouv wg spam Kot
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ETOUEVWG OL ETIXELPNOELG SEV UMOPOUV VO TOUG TIPOCEYYLOOUV) eV TApAAAnAa n
LKAVOTNTA TNE ATOOTOANG TTOAAATIAWY «OTOXEUMEVWVYY» EEEPYXOUEVWV UNVULATWY EXEL
opxiloel va pelwvetal (mépa amo To Aoyo mou mpoavadEPBnKe: UMAOKAPLOUEVA WG
TpoG To spam mailboxes) kaBwg oL emixelpnoeLg Telvouv va €mIINTOUV TNV «UTIEP-

ETUKOLVWVIOY E TOUC TTIEAATEG TOUG.

T€A0OG, av 0g OAOL OLUTA CUVUTIOAOYIOOUHE KOl TO yEYovog OtTL To Target Marketing
elvat Wdlaitepa akplBo, avamoteAeopatiko (otnv MALOVOTNTA Tou, KaBwg Alyol eivat
outol TOU OVTAMOKpilvovTal oTa HNVUMaTa Tou AdpBavouv elte eival amo
telemarketing, eite amd taxudpopeio, eite amd nAektpovikd Taxudpopeio) Kat
KUPLWEG EVOXANTIKO ylot TOV TEAATN OvVTIAAUPBAVETAL KAVELS TTWG pLla KalvoUupyla
TIPAKTIKN EMPETE va €POEL OTO MPOOKAVLO, KATL TTOU VO UVOUALEL TNV TIPOCWTILKNA,
€EQTOULKEVEVN TIPOCEYYLON KOL TNV HNn €voxAnon tou meAdtn. Eivat Aoutov
npodavig Kal avaykoia n €vag mpog Evav eMkowwvia PETAiy Tou TEAATN Kal TNG

emxeipnong ko emopévwe emBePAnuévn n edappoyn tng prhocodiog tou CRM.

1.6 ®1Aoco@ia Twv cvoTnuatwv CRM

Onwcg Rén €xeL avadepbei, o 6pog CRM Snuioupyel and HOVOC TOU HLa OELPA oo
Sladpwvieg mou katd kuplo Adyo Bacilovtal Otn Un CWOTH KOTOVONGCN Tou Opou.
Eldikotepa, Sev eival Alyol autol mou Bewpouv 10 CRM wg €vav 0po Tou
ovadEpETal o Lo EEXWPLOTH YEVIA ePapUoywV AOYLOMLKOU, KATL TO omoio eival
evteAwg AavOaopévo. H Slaxeiplon Twv OYECEWV TIOU UTIAPXOUV HETAEU HILOG
ETIXElpNONG Kol Twv MeEAatwv TnG elval pla emyepnolaky ¢prlocodia n omoia
TIEPLYPAPEL LA OTPATNYLKI KATA TNV OMOL0 OL TIEAATEG TOMIOOETOUVTOL OTO ETIKEVTPO
Twv Sladkaolwy, Twv SpacTNPLOTATWY KoL YEVIKA amoteAoUV To onueio avadopdg
¢ etapeiag. AvTOETWS ol edapUOyEG AOYIOUIKOU UTIAPXOUV WC €PYAAEll TTOU
urntootnpilouv kat cupBAaAAouv oTnV UAOTIONCN HLOG TETOLAC OTPATNYIKAG. MapoAa
OUTA €lvol YEYovog WG OAa autd ta epyaleia, mou umofonBouv tnv uAomoinon

uag CRM otpatnywkng, Pacifovtai, oe kamowo Pabud, oe plo unmdapyxouoa
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oxeblaopévn otpatnytkn. Etol moAAéC dopEg apkeTol opyaviopol mou BéAouv va
xpnolwuomnotwjoouv kdamoto CRM epyaldeio avaykdlovtat va amodexbouv wg éva
onueio katl tn ¢pthocodia Tou. AUTO OUWCE TTOU ATOTEAEL TOV KUPLO TTapAyovTa yLa TO
oxeblaopd pag otpatnykng CRM eivalt avaudoBitnta n «dploocodia tng

emeipnongy.

H kUpla 16€a tou CRM eival oxetika armAr. Na moAAd xpovia, oL ETIXELPNOELC ElxOV
ETUKEVTPWOEL TIG IPOOTIAOELEG TOUG oTo va Teplkoouv diddopa Asttoupyika £€oda
KaOwg Kal oTo va BEATIWOOUV TNV AmMoSOoTIKOTNTA TOUC HECO oTa TAAioLa Tou (Slou
TOU OpyavLopOoU. Mo CUYKEKPLUEVQ, TIPOoTIABNoaV KATA Kapoug va arAomoLcouV
Kal va auéfoouv TNV amodoTIKOTNTO TWV E0WTEPKWV OSladlkaolwy. Iuxva
npoomnaboloav va «UTOUATOTIOLOOUV» KATIOLL OTOLXELD Twv KaAoUpevwy back-
office Asltoupylwv OMWC €lvol TO KATAOKEUOOTIKO Koppadtt (manufacturing), ta
logistics kal éva HEPOG TWV OLKOVOULIKWY Sladkaolwyv Omwe yla mapddelypa ta
AoyLoTIKA (éva epyalelo TTOU amOTEAOUCE Kal OMOTEAEL ApwyO OTn Mpoomabela auth
elval ta ERP cuotripata). AVTIBETWE, oL SLOKNTIKEG TPOOTIABELEG TTOU oXeTi{ovTaV LE
TG TEAATOKEVIPLKEG Spaotnplotnteg (autég mou kaAoupe front office), omwg ot
MwANoelG kot to Marketing, cuxva mopapeAolvtav SLOKPLTIKA TIPOG ODEAOC TWV

TIPONYOUUEVWV.

KaBwe Opwg ol amaltiosl tng ayopdg aA\alov Kol OAO Kol TEPLOCOTEPOL
npounOeuteg BeAtiwvay TNV amodoTIKOTNTA TOUG OXETIKA UE TO SLAPOLPACUO TWV
TPOIOVTWY KAl TNV TTOLOTNTA TWV UTINPECLWV TOUC, YLVOTAV OAO Kal 1o SUGKOAO va
unopéoouv va SladopomolnBouv amd Toug aVIAywVLOTEG TOUG Kal va Kepdioouv
TIEPLOCOTEPOUC TeEAATEG. MapdAAnAa, KoBwg n molotnTa TWV TPOCHEPOUEVWV
UTINPECLWV OAOEVA Kal BEATIWVOTAV TOCO OL ATIALTACELG TWV TEAATWY auédvovtay,
€TOL ATOV Tl TTOAU EUKOAO YL LA ETIXELPNON va «XACEL Evav TEAATN O omoiog Oa
TipoTIHoUoE Kamolov aA\ov mpounBeutr. Apxilouv Aoumov pe apyoug puBuoulg ot
ETUXELPAOELG va cuveldntomolouv mw¢ To SUoKoAo TAEov elval va KepOIlEL TNV
EUMLOTOOUVN €VOC TEAATN Kal KUPLwg TO va tov Kpatdg. Mpémel Aowutov mA£ov oL

ETUXELPAOELG va €lval oe B€éon va Katavoouv TIG avaykeg kABe meAdtn Kal va
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TPooapUOlOUV TIC UTNPEGCLEG TOUG O KABE £€vav amo autouc Eexwplotd. AUuTo eival
mou KaAeital va emtuxel pia CRM otpatnylki Kat auth €ival mou kohouvtal va

vAomotoouv ta Stadopa CUCTHUATO AOYLOULIKOU TTIOU UTIAPXOUV OTN ayopda.

Oa MPETEL VA TOVIOOUNE 0€ QUTO TO ONUELD WG OAa 6oa poavadEPONKav Kal TTou
€XOUV KAVEL TNV gUPAVION TOUC HEGA OTOUC OPYAVIOMOUC aKOUO KoL otnv EAANVIKN
oyopa, AmoTeAOUV Kapmouc MOAUXPOVWY EPEUVWYV TIOU £XOUV AABEL xwpa oTa TILO
énuopéva business schools tou k6opou (Harvard, LSE, KTA). Mo cuykekpLueva, EXEL
amobelyOel amod MOANEC EPEUVEG TTIOU £XOUV YIVEL KATA KOPOoUC TWE TO KOOTOC TToU
amatteltal ylo va Slatnpnoelg Evav meAATn €ival onUAvTKA PLKPOTEPO Ao AUTO
TIOU CUVETIAYETAL TO VO ATIOKTIOELG KALVOUPYLOUC, O TIOAAEG TIEPUTTWOELC LAALOTO N
avaloyia ¢Bavel péxpt kat to 1 mpog 5. Ta mapandvw anoteAéopata Seixvouv mwg
KaBwg pla emxeipnon Ba ¢ppovtilel va auvéavel tov aplOud twv meAatwyv tng, Ba
nipenel mapAdAAnAa va npoonaBei va Slatnpel KoL Toug KAAUTEPOUG TIEAATEG TNG.
‘EtoL to va auédvel Pl ETIXEipnon To «UEPLSlo tou meAdTn», HE GAAa Adyla TO
«1moco» NG Sdoulelag mou bivel évag meAdtng otnv emxeipnon, eival e€ioou
ONUOVTIKO UE TO va auEAVeL TO MEPLSLO TNG ayopdg Tou Katexel, SnAadn pe To va
auéavel to mMANBog tTwv meAatwy tnG. To KUPLO onueio OAWV TwWV MOpATAVW Elval
TIWG ME To va Staxelpiletal pia emxelpnon, cwotd TNV OXEON TIOU €XEL LE TOV TIEAATN
oényel avaudlofntnta os avénon twv kepSwv tnc. Auto Baoika eivat to Customer

Relationship Management (CRM).

Yuvoyilovtog Aoutov OAa Ta MOPATIAVW, TTAPATNPOULE TIWCE Ol (SLEG Ol AVAYKEG TNG
Qyopag mopOTPUVAV TLG ETILXELPNOELG KAL TOUG OPYAVIOUOUG va oTpadolV mPog ULa
docodia mou av kat mpolmnpxe dev edapuolovtav, oe peyalo Pabuod, otnv
npaén. Awkatoloynuéva Aoutov, to CRM amoteAel plo MPWTN TMPOTEPALOTNTA YL
OAEC TIC ETUXELPNOELG TOU ovalnTtoUv va  OTOKTNOOUV €Va  OVTOYWVLOTIKO

TIAEOVEKTN MO OTNV cUyXpovn Kal LETOBAAAOEVN OLKOVOULA.

‘Exovtag Aoutov apoUCLACEL TIG OUVONKEG EKELVEG TIOU €dEPOV OTO TMPOOKNVLO TO

CRM, €xovtag meplypdel tnv €€EAIKTIK TIOPELO OTN OUVEXELD, OTO ETMOHUEVO
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kedalalo mapouaotalovrol opLopEVA OTOLXELA avaPOPLKA E TN XPNOLUOTIOLOUEVN
OPXLTEKTOVLKA KOl ETELTA TILO AVAAUTLKA TOV KUKAO {Wr§ TOU GUOTHOTOG EVTOG EVOG

opyaviopo.

2. Apxrttektovikl) CRM

Ta Baowkad TuRuata mou evromilovtol ota mMAaiola TNG OPXLTEKTOVIKAG Tou CRM

(Sohn, S.Y, Lee, 2006) eival ta €§AG:

e Operational CRM

(Aettoupyko N Emixelpnoltakd CRM)

e Analytical CRM
(AvaAutiko CRM)

e Collaborative CRM

(Zuvepyatikd CRM)

e Sales Force Automation

e Campaign Management

e GCRM- Geographic CRM
(Fewypadikd CRM)
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To Asltoupytko 1 aA\wg Emxelpnotakd CRM agpopd ToV QUTOUATIONO TWV BaCIKWY
emxelpnotakwyv dtadikactwy. Na napddeypa oto Asttoupylkd CRM gvtdooovtat ot
Sladikaoieg Tou Marketing, ol Stadikacieg mou oxetilovtal HUe TNV TIpAyUATONONCN

Twv NMwAnogwv A tnv EEunnpétnon MeAatwv.

To AvoAutiko CRM oxetiletal pe TNV umootnpLEn tTng availuong tTng oupunepLdopag
Tou mehdtn Kat meplhapPavel texvoloyieg Emixelpnuotikng Euduiag (Business

Intelligence).

To Zuvepyatikd CRM oxetiletal pe tn StacdaAlon TNG EMIKOWWVIAC E TOV TIEAATN
xpnowwomowwvtag ta duvatd peéca Onwg eival to TNAEPWVO, TO NAEKTPOVLKO
tayudpopeio (email), to fax, to Awadiktuo, ypoanmtd pNVUHOTO HECW KlvnToU, TO

oUMBATIKO Taxudpopeio, A KoL TNV TPOCWTLKH emadn.

To SFA amote)el €va eido¢ tou Emiyxepnotakot CRM mou oxedlaletal e okomo thv
autopatomnoinon Twv Sladlkaolwy mou oxeTilovial KATA AMOKAELOTIKOTNTA HE TLG
MwANOCelG. To AoylopkO Tou adopd tn Awaxeiplion Ekotpotelwv amoteAel éva
ouvbuaopo tou Emelpnotakou kot tou AvaAutikol CRM pe OKOTIO TNV €KTEAEON
ekotpatewwv Marketing oe pila  umdpxouvoa Pdaon Sedopévwv Kol TNV
Tipaypatonoinon e€aToULKEUUEVWVY TIPOoHOPWY OTNV TIEPLTITWON TIOU TO KOOTOG YLl
NV Mpoowrik enadni He tov meAdtn eival amayopeutikd. Télog, to Geographic
CRM amotelel éva €idog mAnpodoplakol cuoTHUATOS TIou cuvSUAleL oTolxela Tou

kAaoolkoU CRM pe yewypadikeg mAnpodopled.
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Ewkova 3: Apxttektoviki CRM — StapopeTIKEG TPOOEYYIOELG KoL TUTTOL.

2.1 Operational CRM

To Operational CRM  meplAapBdvel tnv auvtopatomnoinon Tou OuvOAoU TNG
ETUXELPNUATIKAG SpaoTNPLOTNTAG TIOU EUTIEPLEXEL TNV AMECN ETMLKOWWVIA HE TOV
TEAATN MEOW TIOAAQTMAWY KAVAALWY ETUKOLVWVIAG, TNV QUTOPOTN EMKOWVWVIA (OTwg
yla mapddelypa n oQUTOUATN EVNUEPWON MECW NAEKTPOVIKOU TaxXUSpPOUEiou yla
Kalvoupyla polovta Kal TPpoodopEC) Kal TNV auTopatn avtAnon mAnpodoplwy yla
KABe meAatn (autopatn epdAvVIoOn OTOV EKMPOCWTO €EUTNPETNONG MEAATWY TOU

apxelou Aoyaplacpou Kot Twv OTOLXELWY Tou TTEAATN).

Mpokeltal yla To cvotnua mou umootnpilel 6Ae¢ tig front office emyelpnolakég
Sladkaoieg, mou mepAapfdavouy tnv enadr Pe tov meAATn (mwAnoelg, marketing
kal efumnpétnon). OL €pyacieq TOU TPOKUTTOUV MO QUTEC TIG OLodLKAOLEC
npowbouvtal otoug apuddloug UTAAAAAOUG, TAPEXOVTOG TIG OmMaAPAiTNTEG
mAnpodopie¢ kabBwg kat TG Slemadég ya tn SleuBETnon Twv ATNUATWVY. TN
OUVEXELQ, KATAXWPEOUVTAL OL EVEPYELEG TTOU adopoUV Tov TTEAATN Kal kataypadovtat

yla tepaltépw enefepyacia.
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JUVOTTIKQ, T OTOLXELO TToU eumepLéxovTal oto Operational CRM eival ta akoAouBa:

e A&lTOUPYLKA ZuoThUOTA

e Baoeslc AsSopévwy.
Ta avapevopeva opEAN TOU CUYKEKPLLEVOU UTIOCUOTHOTOG Elval Ta €EAG:

e BeAtiwon amoteAeopatikotntog twv dtadikaowwv Marketing, MwANRoeLlg Kot

erunédou E€unnpétnong meAatwy,

e KaBilotatat duvat) n odalpkn €wkova meAdtn, kaBoAn tn Sldpkela TG

oAAnAemtidpacnc pe auTov Kal

e Auvatotnta dnpoupyiag kot dlatpnong LoTopkoU yla OAEG TLG ETtadEG TTOU

€Xouv paypatomnolnOel pe Tov meAatn.

2.2 Analytical CRM

To Avalutikd CRM adopd tn Stadikacia avaAuong Twv OTOLXELWV UE OKOTO TN
Slwaxeipion kat tn PeAtiwon tng amodoong. Mo CUYKEKPLUEVA N aAvAaAuon,
HovteAomolnon Kal ektipnon otolxelwv amodnkeupévwy o BACEL; SeSOUEVWV UE
OoKOTIO TN Onuloupyia pLOG €mITUXNUEVNG OxE€ong Metafl meAdtn-etalpiag. Etot,
6ebopéva TIou £XoUV CUYKEVTPWOEL amd AAAEC TNYEC avaAUovtal PUE OKOTO TNV
KaTnyoplomoinon twv meAatwy Kabwg Kot Tov KaBoplopd KaAUTEPWY TTEAATELOKWY

OXEOCEWV.

Av kat n avaluon &ev pnopet va meploplotel, ouvABwWG KOAUTITEL TIEPLOXEG OTWG N
Yrootnplen anopAacewy, N OTPATNYLKA KL N €PEUVA EVW UTMOPEL VO CUCYETLOTEL UE
AaAAou eiboug avaluoelg Omwg avaAUoELg yla avarntuén npoioviwy, BeAtiotonoinon

TLLWV, amoTipnon kat dtaxeiplon Kvduvwv KAT.
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H ouMoyn kat n oavailuon twv Sedopévwyv mpEmel va eival pla ouvexng kot
emavaAnmruikr dtadikaoia. 16avikd, ol emiXelpnoloKEC anodAoel; opillovtal HE TO
TéEpacpa tou xpovou Kal Baoilovtal oto feedback mponyolpevwy avalloswv Kat
anopaocswyv. Etol, TA TUO EMITUXNUEVA projects TUmou avaAutikou CRM
enwddelovvtal anod ta data warehouses. ITnV MePIMTWON AUTH XPNOLLOTOLETAL Eval
EVOWUOTWHEVO ocuotnua amoBbrikeuong Sedopévwy TOU XPNOLUOTOLE(TAL Yl TN
ANdn Anodaocswv. Méow autoU Tou umoouoThuatog kabiotatal duvatr tooo n
oavaocupon 000 Kat n avaiuon twv dsdopévwy. Ta otolxeia avta sival Wlaitepa
XpAowoa £tol  wote va  oXedlaotel QMOTEAECUATIKA O HOKPOTPOBECUOC

TIPOYPOLUUOTLOMOG KaL 0 EAEYXOG TWV ETULXELPNOLOKWY SpOOTNPLOTATWV.

2.3 Collaborative CRM

H ouvepyatiky Staocuvdeon (e-mail, chat, ebpapupoyeég mpaypatikol xpovou) Tou
SleukoAUvouv tn Sloolvdeon TNG emXelpnonGg ME TOUuG TMEAATEG, OAAA Kal TNV
EOWTEPLKA ETUKOWWVIA HETAEY TWV SLadopwy TUNUATWY TNG ETIXEIPNONG, OTIWG YLa
mapAdelypa n eNKowvia PETAEL TOU TUNUATOC TNG £EUTINPETNONG TTEAATWV LE TO
TMAMA TTWAACEWV KAl QUTO ME Tn OEpA Tou ME To TuAMa marketing. H dplotn
ETMIKOWVWVIO €0IKA QUTWV TWV TUNMATWV €lval amapaitntn ywa TV owoth
Aewtoupyia ™G emiyeipnong. To koppdtt autd tou CRM SleukoAuvel (e€umnpetet)
ouval\ayeg (aAAnAsTdpdoelg) pe TEAATEC HEOW OAWV TWV SUVATWV KOVOALWV
eTukowwviag (mpoowriky enadn, ypaupa, ¢af, tnAédwvo, web, e-mail) kot
urntootnpilel tnv ouvepyooia peTafl Twv SladopeTikwy UTTAAAAAWY KoL KOVOALWV
EMIKOWVWVIOC TIOU  Mmopel  va  eUmMAOKOUV O  OUTEG TIC OUVAANQYEG
(aAAnAemdpdoelg). Eival pio AVon mou ¢EpVEL TILO KOVIA TOUG avOpwrmoug, TLG
Sladkaoieg kot to Sedopéva WOTE oL ETALPLEG VO UmOpoUV e€UTNPETOUV KOAUTEPQ

Kall va SLatnpouv Toug EAATEG TOUG.
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MapExel To akOAouBa MAEOVEKTALOTAL:

e Alveltn duvatdtnta yla anodoTikéG cUVAANAYEG HE TOUG TEAATEG HECW OAWVY

TwV SLABECIUWY KOVAALWY ETILKOWVWVIAG,

e Aiveltnv Suvatotnta cuvepyaciag pe to web wote va pelwBel To KOOTOG TwV

UTINPECLWV EEUTINPETNONC TIEAATWY,

e Evormolel ta call centers divovtag toug tnv duvatdtnta yla EMKowwvia oe
TIPOOWTILKO €MIMeS0 HE TOUC TEAATEC HEOW OLOPOPETIKWYV  KAVAALWV

ETUKOLVWVIAG KL

e Evorolel TNV €lkOvVa Tou eAAtn mapdAAnAa pe tnv aAAnAeniSpaon katd thv

ouvaAhayn.

2.4 Case Study: Hewlett Packard

H Hewlett Packard Booilel T0 pOVIEAO TwWV TEAATELOKWY TNG OXECEWV TIAVW OE
KATTOLEG «OPXEC». TO BACIKO EPWTNUA, TIOU TIPETIEL VAL ATIALOXOAEL OAEC TLG GUYXPOVEC
ETUXELPAOELG OTAV EEKLVOUV va OXESLACOUV TO SLKO TOUG ETLKOWVWVLAKO HOVTEAO,
gilval to mw¢ Ba katadEpouv, OTn CNUEPLVH EMOXN TWV NAEKTPOVIKWY KOVOALWV
ETKOWVWVIAC, va KEpSioouv, va SLatnprioouV Kat va eVOUVAUWOOUV TIG OXECELC TOUG
HE €vav TeAATN. H amdvinon o€ autd Ta €PWTAMOTA EPXETOL QMO TLG TAPOKATW
OPXEG TIOU TIPETEL VO SLETIOUV £Va ETLKOLVWVLIOKO HOVTEAO KOL TTOU QTTOTEAOUV TNV

arapxn yla kabe ermtuxnpévn apxttektovikry CRM. Exoupe Aoumov tig €€1G apxEG:

e Me 10 va yvwpilelg MoOAU MEPLOCOTEPA YLA TOV KABE TEAATN KAl KUPLWG yLa
TV afla Tou KOl TIC OVAYKEG TOU. AUTO ETITUYXAVETAL UE TIC TIPOOWIILKEG

enadEC TG emxeipnong Ke Tov MeAATN, KaBwc £ToL €xeL TNV Suvatotnta va

27



VOLWOEL OTL N ETUXELPNON QAVTOTTOKPIVETOL OTIG AVAYKEG KOL OTLC QTOLTHOELG

TOv.

e Na amopovwvel kot va SlaBétel oe 6Aouc tnv MAnpodopia Mou TMPoEpPXETAL

oo ta onpeia emadng Ue Tov MeEAATN.

e Noa avamtuéel plo melatokevipikr dopn, n omoia Oa eival oe Béon va

urtootnpllel Lo TPOCAPUOOTLKA OTOV KAOE MEAATN, LETAXELPLON.

e Me v avaBeon adoowpevwy avBpwrwy, Sladlkaclwy Kol Topwv
texvoloylag, o veupalylkeg BEoelg, mou Ba eival wkavol va amopEpouv

KaAUTEPQ amoTeEAECHATA.

2.4.1 Emxowwviako Movtédo

H Hewlett Packard €xel avamtuel éva emikowvwviako poviéAo Tou Boaoiletal os
eUneLpieg mou oUAAEyovtal and Siddopa CRM projects maykoopiwg. To poviéAo
Oelyvel WG oL TTEAATELOKEG OXECELG YivovTal KAAUTEPEG KoL Tilo SUVATEG, UE TNV
XPNOLUOTIONGON TEXVIKWY Yl TN Snuloupyla eVPWOTWY OXECEWV KOL TWV OMOLWV n

armoSoTIKOTNTA EKTLLATAL LEGQ OTO XPOVO.

To TeAlkO amotéAeopa ival €va Suvato ETUKOWVWVIAKO HOVIEAO TIou 08nyel otn
Slatpnon Twv KaAwv TEAATWVY Kal oTNV avénon Tng EUMOTOoUVNG TWV TIEAATWV
amévavil otnv emyeipnon. To mopakatw Olaypappo  €ival €VOELKTIKO TNG

OPXLTEKTOVLKNG TOU ETILKOLVWVLAKOU povtéAou tng Hewlett Packard.
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Ewkova 4: MovtéNo oXE0EWV Pe TOug meAdtng tng HP.

Ac doUpe GUWC Alyo TILO CUYKEKPLUEVA KAL TILO EUTIEPLOTATWHEVA TWPO TOV TPOTIO LUE

TOV OTOL0 LETOUCLWVOVTAL OL TIAPOTIAVW APXEG OTNV APXLTEKTOVLKA Tou CRM:

Basic CRM

To Basic CRM meplappavel tn dnuoupyia mwvakwv dedopévwyv Kabwe Kal tnv
kataokeuri Data Warehouses, pe anmwtepo okomo tnv umootipén g ARYng
anodacewv tooo o Bpata Marketing 600 Kal og INTAUATA OTPATNYIKOU EMMESOU.
H amobnkn debouévwy eival o xwpog otov omoio Bpiokovral oAa ta dedopéva yla
ToV KABe TMEAATN, KOl TO OMOlO MOl ETILXELPNON TIPEMEL va Ta avOAUEL Kal va Ta
e€etalel TMPOKEIEVOU va Pmopel va emavamnpooovatoAiletal. Ta HOVTEAQ TOu
Marketing Omw¢ n TUNUATOMOLNON TWV MEAATWV , N avaluon Tng KABe ekotpateiag,
n availuon képdoug KTA tpododotouv pe mAnpodopieg TNV amodnkn dedouevwy.

EmunpooBeta, Sedopéva amdo to £€wteplkd TePBAANOV TNG ETUXEPNONG, OMWC
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Snuoypadikad dedopva, ToaxuSPOULKEG AOTEC, KTA, TTAPEXOUV KAl QUTA UE TN OELpA

ToUG emuMAEov TAnpodopleg.

H Baokn 16€a aUTAG TNG OPXLTEKTOVIKAG £lval n petokivnon Sedopévwy amo pla
Baoiwkry CRM doun oe pia Baon yvwong, €tol wote kot ot dUo, MpounBeuTAg Kal
TEAATNG, va UmopolV va §pouv MAvw Ot auth tnv mAnpodopia. Autd Sivel tn
duvatotnta ot TOANEG Plopnxavieg va UETOTPETOVIOL OFE TIEAOTOKEVTIPLKEG
ETUXELPAOELG LE TO VA XPNOLLOTIOLOUV TNV TTANPODOPIa WG ONUOVTLIKA KOTPATNYLKA»
BonBela. lMNa mapadelypa, oL agents pmopouv va epodiacouv €va CRM e
TIANPOPOPLEG OXETIKEG HE TO LOTOPLKO TOU KAOe meAdtn. MapdAAnAa, TO TUAUQA
MwANCewV pmopel va €xeL otn 8wabson tou dnuoypadika Sedopéva ta omoia va
QMOTEAOUV ME TN OELPA TOUG HEPOG TWV AUTOMATOTONUEVWY Sladikaolwy tou. To
Basic CRM amotelel tn Baon yia va KwnBetl ypriyopa n emnixeipnon oto deutepo
BrApa tNg uAoTOINONG TNG OPXLTEKTOVIKAG TNG, TO OMoio TMapéXeElL OAOKANPWUEVO
LOTOPIKO emadwy, To TPodPiA TOUu KABe meAATn, OAOKANPWON TWV KOVOALWV
eTKowvwviag KTA. TEAOG n texvoloyia mou umootnpilel TG anodpAoelg, avamtUooEL
yvwon amnd tnv mAnpodopia mou xpnoluomoleital kot kaBopilel TIG KOAUTEPEC
SUVATEG EVEPYELEG TIOU WUTOPEL va KAVEL N €MXElpnon yla Tov meAAtn, HEoa amo
omolobATote KavaAl emikowwviag. To mapakdtw oxedldypappa Oelyvel e

TIAPOLOTATIKO TPOTIO TO TEPATHA armo to Basic CRM oto enopevo otadlo.

Basic CRM

Step 1 | | Step 2 |
Marketing

Customer
pw 1‘ Learning
Identify - 4 Differentiate Cuslomize Interacl

Ewova 5: CRM Baolopévo otn yvwon
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Aluciba Afiac Baolopévn otic opyéc tou CRM

H avamtuén kat n uvlomoinon t¢ CRM QpXLTEKTOVIKNC HLOG ETLXElPNONG,
ETUTUYXAVETOL HE TNV afloAoynon uplag, PBaolopévng oe opxEG, PBLOPNXAVIKAG
aAvoidag agiag. Me okomo tn dnuoupyia pag end-to-end gumetpiag meAatwy, TOCO
n Texvoloylo Kol oL ePpOpHOYEC TNC 000 Kal ol Sdladlkacieg kal oL avOpwrol
e€etalovtal oe €va EMLXELPNOLOKO-0TPATNYIKO eminedo. Yndpyxouv duo ¢AocELg yia

TNV OVATTTUEN AUTHC TNG OLPXLTEKTOVLIKNAG.

21O PWTO UEPOG ETUSLWKETAL N AvATTTUEN Lag LOAVLKAG AELTOUPYLKA APXLTEKTOVLKAG,
n omola mpoomnaBei va elvat ave€aptntn and tnv TexVoAoyia Kal va ETMLKEVIPWVETOL
0€ AELTOUPYLKA XOPAKTNPLOTIKA Kal OTLG HeTaél Toug aAAnAemudpdoelg. H pébodog
yla va avamtuxBel n 1davikn apXLTEKTOVIKN €ival va KatavonBolv KaAd oxL povo ot
OVAYKEC Twv KabBodnyntwv tng emixeipnong aAAd Kol oL OpXEG TOU TIPEMEL va
OlEmouv to oxeblaopo TNG. AUTEG oL apxeg amoocadnvilouv To «OpaApA» TNG
enmeipnong kat tng edpapuoyng touv «aAnbvou» CRM pe 1o va avayvwpilouv Tig
d\0b0EleC TNG ETIXELPNONG YL AELTOUPYLKOTNTA KOL XELPLOWO TN AUonG. MapdAAnAa
0 ETLXELPNOLAKOC OPYAVIOUOG e€TAETOL KOL TO KATA OG0 cupBadilouv ta THAMOTO
marketing, mwAnocewv, efunnpétnong meAatwv kal amodoong tng 6loiknong.
ErmutpooBeta, mokida HETPA KoL LNXOVIOUOL XpnoLiomolouvTal yia va kabopioouv
KOL VO XELPLOTOUV TNV OTPATNYLKA TIOU aKOAOUBEL n €TXELPNON OXETIKA HE TOUG
meAdteg TNG. Auto meplhapPBavel tnv afloAdynon tou mou Bploketal crpepa n
ETUXELPNON OXETIKA UE TO KOPOUO» TIOU EXEL. AKOUQA, TPV A0 OAQL TA TIPOIOVTA KOl
TG unnpeoieg, kobopiletal kal €va MOVIEAO Yyl TNV  TUhUATomoinon-

KOTNyopLoToinon Twv MEAATWV.

To O&eUtepo otTAdlO oO)eTleTal ME TNV avamtuén TNG TEXVIKAG N DUOCLKAG
OPXLTEKTOVIKAG Tou CRM, n omola Snuoupyel TIPOTPOMEG KOl TIAPEXEL KATIOLEG
neboboloyieg avadopwka pe Tg Stadikaocieg ARPng amoddcewv otnv «deatni»

TIPOTELVOUEVN QPXLTEKTOVIKI. EMOpEVWG Ba UTMAPXEL L0l OPXLTEKTOVIKH Tou Ba
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OUUBAAAEL otnv KaAutepn efumnpétnon Tou TEAATN amd OMOLOSATOTE KAVAAL
ETUKOWVWVIAC Kal av cuvteAeital. H apxltektovikn mepAapPAavel eMUTAEOV KoL TO
documentation ywa to software, To hardware kat tic pe668oug tng TEXVOAOYiag mou
XPNOolLoToLEiTal katd tnv vuAomoinon. TeAwka, n «aAvcidba afiagy» Baoiletal o TPELG

OUVIOTWOEG: TtV Texvoloyia, ta AsSopéva kot tic Edappoyég kot to AvBpwrivo

AuvopLko.
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Ewkova 6: AAucida afLwv BAacsl twv apywv tou CRM.

2.4.2 Amotedeopatikn Xaptoypagnon lleAatwv

H Hewlett Packard, otn onuepivr) €moxr Tmou Xapoaktnpiletal wg «alwvag Tou
NAEKTPOVIKOU gumopiou», xpnowuomnoinoe ti¢ CRM Sladikacieg kal Asttoupyieg kot
ovéntuée poe CRM  apXLTEKTOVIK) Yyl TNV QITOTEAECUATIKY UTIOOTAPLEN TwV
oAANAeTudpAcEWY PE TOV MEAATN KOBWCE Kal yla TNV autopatonoinon tou marketing
Kal Twv MWARCEwWV. H QPXLTEKTOVLKA QUTH QVTATOKPIVETAL OTLG QTOLTACELS TNG
BeATlwong, Tou €UMAOUTIONOU Kal TNG aAAayng TNG OXEONG KoL TNG oUUMEPLHOPAC
NG EMXELPNONG ATEVOVTL OTOUG TEAATEG TNG, E TO VA TIOPEXEL TN AELTOUPYLKOTNTA

TIOU OUTOLTEITOL YO Pl ATTOTEAECUATIKY) GAANAETidpacn pe Tov TEAATN, KATA TN
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Slapkeld twv Sladkoowyv Twv TMWANCEwWV Kol Ttou marketing. EwSikotepa, n

anoteAeopatik) aAnAemnibpaon e Tov MEAATN AMaALTEL TNV MapakATw TAnpodopia:

1. To va yvwpileL n emiyeipnon KaAd tov MEAATN TNG KOl vo mpoomnabsl va

QVTOTTOKPIVETOL KaL VAl TIPOAABALVEL TIG AVAYKEG TOU KOLL TLG OTTALTHOELG TOU.

2. Na yvwpilel n emyelpnon to TEPLEXOUEVO KOL TA ONUela KAELSLA TwvV
ou{NTACEWV TNG UE TOUG TEAATEG TNG. AUuTO ouvteAel otnv emtuxio tTou

TIPONYOULEVOU TIOPAYOVTOA.

3. Na ekpetaleVETAL N EMXELPNON TN YVWON TOU KEPSLOE amo TIC eMADEG TNG

HE ToV TeEAATN Kal va TpoomaBel va BeATIwVETAL aéEVAVTL TOU.

To kKUpLO onUelo AUTAC TNG APXLTEKTOVIKNAC €ival n «Mnxavr) Amodaong», n omola
XPNOLUOTIOLEL TOUG Kavoveg Kal Tig aleg mou Siémouv T ¢dhocodia kat TN
Asewtoupyla tng emxeipnong. H «Mnxavry Amodaong», Séxetalt wg dedopéva To
TipodiA Tou meAATN, TO LOTOPLKO TOU KTA Kot ePapUolel TAVW O AUTA TO CUVOAO TWV
KaVOVWV TNG emixeipnong kat Snuoupyel €éva cUVOAO amod Hia 1} TIEPLOCOTEPEC
TIPOTELVOLEVEG, TIPOG TNV ETILXELPNON, EVEPYELEG YL TOV TTEAATN. ZUVETIWG, UTIAPXEL N
duvatotnta amotunwong, Staypadnc, avaluong Kol omoBnKeuong Twv KovOvwv
miou SLEmouv tnv eneipnon. Ta otoela autd Ba pmopoloav va XapaKkItnpLoTouV
w¢ «Kavoveg Aloiknong tng Emixeipnong» Kol cUUTEPAAUBAVOVTAL WG CUVIOTWOEG
NG Xpnolomoloupevng amobnkng dedopévwy. TeAkd, AapPdvoviag umoyn ta
napandvw otoxeia, to «MpodiA tou MeAdtn», dnwg auto dtapopdwveTal aAmo Tig
OAANAETUOPACEL TOU HE TNV EMXElpnon, XPnNOLUOTOLWVTAG TEXVIKEG EEOpuéng
yvwong kaBlotatat oSuvati n  e€fepelvnon kat n  avakdAuyn Kavovwy,
TIPOTELVOUEVWY EVEPYELWV KOL YEVIKO OTTOTEAECUATIKEG EVEPYELEG YLO TN WETETELTA

Slaxeiplon Twv MEAATWY TOU OPYAVIOUOU.
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3. Ztpatnykn CRM

Oa umopouoe Kaveig va LoXYUPLoTEL OTL 0 KUPLOG AOYOG YLOL TOV OTIOLO OL ETILXELPNOELG
TeAka vwoBetolv T Pplocodia tou CRM, eival emeldry toug mpoodidel Eva
OVTOYWVLOTLKO TTAEOVEKTNLA EVOVTL TWV OVTOYWVLOTWV TG Me dAAa AdyLa, e To va
Xpnowomolel owotd évag opyaviopog €va CRM umopsil va avtihopBavetal, va
ETUKOWWVEL KAl VO OVOTTUCOEL HE TOUG NON UMAPXOVTEG TEAATEG TIG KAAUTEPEG
duvatég oxéoelc. Mapdlnla mapéxetat n  duvatotnta OToV OpPYOVIoUO va
BeATwwveTal He TNV TAPOSO Tou XPOVoU Kot va «KepSilel» mMepLoCOTEPOUC TIEAATEC.
Ev vével, Ba Aéyape OTL OTIG HEPEG MAG, O AEYOUEVOG KUKAOG LwNG TPOIioVTOg EXEL
mapaxwpnoeL T B€on Tou og AUTO TOU KAAOUUE «KUKAO {wnG TOU TEAATN», O
OToL0G ETUKEVTIPWVETOL OTO VA AVTIAAUBAVETAL TIG EVOEXOUEVES AVAYKEG EVOG TTEAATN
KOl VO XPNOLUOTIOLEL Kal va SnHLOUPYEL UTINPECLEC TTou Ba TPOEKTEIVOUV TN OXEON
NG emXeipnong Ke tov EAATN o€ €va eminedo mo GAkd Kal OxL TOoo auoTtnpod 600
€KEVO TNG QMANC oUVOAAAYNGC. ZUVOTTIKA, Ol TOPATIAVW OpPXEC TEPLypadouV TO

otoxX0 otpatnykng CRM.

3.1 KVkAog Zw1g [TeAatn

Mo CUYKEKPLUEVA, O «KUKAOG {wHG TOU TIEAATN» ETIKEVIPWVETAL OTO VO LEYAAWOEL
TO XPOVIKO Sldotnua mou o MeAATNg «SEveTAL UE TNV ETXElPNON, TAPA OTO va
dnuoupynoet mpoiovta mou Ba avté€ouv TOAU péoca oto Xpovo. Kabwe o tpomog
opyavwong kot Asttoupyiag Twv nmeAatwv aAAAleL, £T0L KOL OL AVAYKEC TOUG CUVEXWG
puetaparlovtal, emMopEVWG To owotd CRM Ba otoxeVel otnv avamtuén Kot mapoxn
TPOIOVTWY KOl UTtNPECLWY TIoU Ba €XOUV WG OKOTO TN CUVEXN LKOvomoinon Twv

nieAatwv. Etol, oAoéva Kal 1o TTOAAEC ETIXELPNOELG avTlapBavovTal mwg Oa pEmet
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va avaBewproouV Toug 0TOX0UG TOUG KAl TOUG OKOTIOUG TOUG KAL VA ETUKEVTpWOOUV
0To TwG Ba emtuXoUV TNV LKOVOTIOINON TwV TMEAATWY. ATOTEAECUO QUTAG TNG
Sladkaotag ival otL apketol opyaviopot apyilouv va avalntouv Tov TPOMO HUE TOV
omoio Ba edpapupdoouv pa cwoty CRM otpatnyikr, adpol Ta AMOTEAECUATA TNG
mAéov eival adlapdlofitnta. Me Ao Aoyla, TTOANEG €TXELPNOELS apxilouv va

Sopouvtal yupw armo Toug MEAATEG Kal OXL YUPW OO YPOUUES TTOPAYWYAG.

Ta otolxeia AotOV ToU CUVOETOUV pial OTMOTEAECHATIKY) OTPATNYLKN oXeTil{ovTal UE
TO Opapa TNG €TOLPlOC KOl TNV £papuoyr) TOU OTn OXEOn HE Toug TteAdtec. O

EPWTAOELG IOV cUMBAAAOUV TIPOG auTr TV KateLBUvoN glval oL e€AG:

e TL mpoldvia Kol TL UTNPEcieg MPOOdEPOURE TWPA KOl TL OKOTIEUOUME OTO

HUEAAOV;

e Y& TI/ TTOLEC QYOPEC;

® J& TOLEG OMASEG MEAATWY ameUBUVOVTOL QUTA TA TTPOLOVTA KOL OL UTINPEGLEG;

e [lowl and toug AdN uTdpxovTeG TEAATEG €lval oL Tilo €MIKEPSAG yla TNV
emeipnon, AauBavovtag umoyn TIC TOPAUETPOUC Twv €€0dwv, NG
aflomiotiag, tou KEPSOUG Kal TNG TOAVAG MEAAOVIIKAG avamtuéng Tou
TieAdTn;

e TiL emUTAé0OV QVAYKEG £XOUV OL TILO ETUKEPSONC yla TN ETUXELPNON TEAATEC;
Xpetdlovtal emumAéov mpoiovta; Xpeldlovral dtadopetikn HeTAXElpLOn Kal

UTINPEODLEC;

e Yrdpxouv GAAoL TpOTIOL VoL KAVEL N emxeipnon tn douAeia tng (pe tov idlo n

Kall KAAUTEPO TPOTIO) KL VoL EEUTINPETEL TOUG TIEAATEG KAAUTEPQ;

35



Auta elval ta PBaclka spwtipoto Slvovtag omovinoell oto omoila EeKwa n

Stadikacio avamntuéng piag CRM otpatnyLkig.

To Baowkd unoBabpo eival: Av pia stalpia BeAtiwaoel Tov Tpomo mou Staxelpiletal
TG OXEOELG ME TOUG TEAdTeC TNG TO amotéAecpa Oa eivat n avfnon Ing
TIAPOYWYLKOTNTAC TNG KAl TNG LKOVOTIOINONG TWwV MEAATWVY TN, Tou odnyouv o€

KAAUTEPQ OLKOVOLLLKA QTOTEAECHATAL.

Baoel tng Bewplag tou Marketing, yia va eival emtuxnuévog €vag opyoviIoHOG
TIPETEL VA KATEVOUVEL TIC TTPOOTAOELEC TOU OTNV LKOWVOTIOINON TwV TMEAATWY TOU.
AUTO onuoaivel OTL oL €Talpleg MPEMEL val SnUloupyoulyv, va TPpoodEPouV, Kal va
ETUKOWVWVOUV TNV meAatelakn afia kaAUTepa amd TOUG AVTOYWVLIOTEG Toug. Ot
ETALPLEG TTOU EMUITUYXAVOUV TA TAPATAVW avaDEPOVTAL WG TIEAATOKEVTIPLKEG. AUTEG
oL etalpieg Swadopomololvtal amd TIC UTIOAOUTEC OTO YEYOVOC OTL €XOUV TNV

tkavotnta va kataAofaivouv, va mpooeAkUOUV Kol va SLatnpolv GNUAVTIKOUG

(kepbodOpoug) meAareg.
Integration of
specialist
Proactive n=taliing Joint customer
implementation plans
of value add"
Senior

Dedicated management
relationship invalvement

Managers
Best Practice ‘Best practice’

Joint business products and
reviews RM Services

Optimisation of Company wide

people skills application of
priarity service
— standards
Accessability & Optimisation of
responsiveness Customer relationship
management mianager
systems productivity

Ewkova 7: Best practice CRM.
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Avadoplkd HE TNV UAOTIOINCN VEWV cuotnuAtwyv £xel Ppedel OTL £€vag Baotkog
TIAPAYoVTaG YLO va €lval EMLTUXNUEVEG Elval n uTtooTtPLEN TNG avwtatng dltoiknong.
‘ETOL, KAl yla TNV emtuxnpévn n vhomoinon evog CRM cuotipoatog eival amapaitntn
n unootnipn g avwtatng Sloiknong T000 MPOG TO CUCTNMA OGO KOl TPOG TNV
npoonaBela vAomoinong tou. H umootnplén autr YIVETOL £UMPOKTO HECW TNG
6€0opEuoNG MOPWV OMWC XPOVOU KOl OLKOVOULKWY TIOPWV yla TNV ekmaibevon twv
untaA\Awv, avaBeon umaAAnAwyv «KAeWLa» oto £€pyo kab ‘OAn tnv Sldpkela tou,
KOOWC KOL OLKOVOUIKWYV TOPWV ylot TNV ayopd TNng TEXVOAoylog Kol ylwa tThv
UTIOOTAPLEN TNG LOKPOXPOVLOG TipooTidBeLag uAomoinong. Emiong n dtapkig otiplén,
npowOnon kot adociwaon mpoc to £pyo evog uPnAoBabuou oteAéxouc TnG Tatpiag

anodedelypéva BonbOaAeL Ttnv emtuxnUEVn VAomoinon tou.

3.2 AdyoL Yo0£tnong Texvoloyiag CRM

Ot Kalakota kat Robinson (2000) avadépouv tpelg Bacikols otoxoug Tou CRM:

e Evluvdauwon tng oxeong «emxeipnon - MEAATNG» HE OKOTO TNV AUENON TWV
€006wv. Auto onpaivel mpoomdBela and TNV MAEUPA TNG ETUXELPNONG va
KOTOVONOEL TIC OVAYKEG TWV TIEAATWV Kal va TipoomabnosL va pooeAKUOEL

Kol va SLatnprioeL Toug KAAUTEPOUG TIEAATEG TNG.

e Xpnon Twv MAnpodoplwv yla aplotn eEunnpétnon. Auto onpaivel 0Tl HEoW
TWV TTANPOdOPLWV TIOU €XEL CUYKEVIPWOEL N EMLXEIPNON ylo TOUG TEAATEG
elvat duvati n kaAutepn efumnpEtnon Toug (AMECN KOL OMOTEAECHOTIKN

efumnpetnon).

e Eloaywyn KavaAlwv emikowwviag pe toug meAdtes. Me tnv avénon twv
KOVAALWVY ETIKOWVWVIOG, TIOAU TEPLOCOTEPOL UTAAANAOL EUTMAEKOVTAL OTLG
Stadkaoieg ocuvalhaywv. AveEaptnta anod to péyebog f tnv mMoOAUTAOKOTNTA
TWV KOVOALWV ETUKOLWVWVIOG, OL ETIXELPNOELG TIPETEL va BEATIWVOUV TG

SLadLkaoleC KOl TNV CUVETELX TOUC 0TV Slaxeiplon TwV MWANCEWV.
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O Greenberg (2001) avag£pel TOUC OTOXOUG TIOU AUTOC Bewpel OTL €va cuotnua

CRM unopet va anodwoel o€ pLa enxeipnon:

e M oAokAnpwpévn amoyn kdaBe meAdTn EEXWPLOTA HEOW QVOAAUTIKWY

epyaleiwv.

e Aloxelplon Twv OXECEWV HME TOUG TEAATEG ME €vav Hovadlko TpOmo
aveédptnta amoé Ta KovAAla  eTukowwviag: tnAédwvo, Maykooulog

MAnpodopLakog 1oTog, MPoowITKN emadr K.ATL.

e BeAtiwon TNG AmodoTIKOTNTAG KOl ATOTEAECUATIKOTNTAG TwV Sladkaolwy

TIOU EUTIEPLEXOUV OXECH HE TOV TIEAQTH.

To 2001, o Bergeon oto apBpo tou avadépel 0tL n edpappoyr evog cuotrpatog CRM
o€ pla emiyeipnon ouvdEetal pe aANaYEG OTNV opyavwaon KoL TV Asettoupyla tng, pe
OUVETELD. TNV avénon TG amodoTKOTNTOG KoL  OVTOYWVLOTIKOTNTA  TNG.
JUYKEKPLUEVA, TIPOPALTIEL TIC PEATIWOELC TIOU ETMEPXOVTOL HECO OO QUTHV TNV

ebappuoyn:

e MeyaAUTepn Kavomoinon MeAATWY, HECOW TNG TMPOoodopdc KOAUTEPWV

UTINPECLWV.

e MeyaAutepn emxeLpnoLlakni ouvoxn, mou kabopilel Toug eTaLPIKOUG OTOXOUG

TIOU OUVSE£OVTaL LE TNV LKAVOTIOiNON TTEAATWV.

e Au¢non tou aplBpou Twv eAatwy Kal e€aopdAion duvatdtepng miotng xapn
OTNV avadlopydvwaon Kal pNXavopyavwon TwV ETLXELPNOLOKWY SLaSLKACLWY TIoU

nepllaupavouv tov kKUKAO IwNg Twv OXECEWV LE TOUG TeAATeG (MWANOELG,

HAPKETLVYK, EEUTNPETNON TLEAATN).
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BeAtlwon kal €mMEKTAON TWV TEAATELOKWY OXECEWV KOL TIOPAYWYN VEWV

ETILXELPNOLAKWY EUKOLPLWV.

Awadoporoinon Twv melatwv oe kepbodopoug Kol pn, Kablepwvovtog

KaTtAAAnAa eTxelpnoLlaka oxEdLa yla KABe mepimtwon.

AUEnon TtNNC amoTeAeopOTIKOTNTAC TNG £EUTNPETNONG TMEAATWVY QMO TNV

KaToxn Ko mapoxn «oAokAnpwUEVWY» TAnpodopLwv.

XoapnAdtepo KOOTOC.

MwANoelg kot MANPoPopPLleC LAPKETIVYK VLA TIC QTTALTNOELG, TTPOCSOKIEG Kall

avTIAAPELC TOU TTEAATN OE TIPAYUATIKO XPOVO.

Oocov adopd oe mpaktikO eminedo, ol epappoyec CRM o pwa emxeipnon tng

npoobidouv ta mapakdTw:

To CRM BonBa to tuRpa Marketing va mpoodlopioel T XapaKTnPLOTIKA TWV
KOAWV TeEAATwV TNG €mxelpnong, otoxevovtag £€tol  KOAUTEPO TG

SLOPNULOTIKEG TNG EKOTPATELEG

H emwkowwvio pe tov meAdtn PonbBa tou¢ MwANTEC va Snuloupynoouv
KAAUTEPEG OXEOEL evw elval oe B€on (éxovtag OAeg TG TAnpodopieg yU
autolg) va kaAuyouv Katd tov KaAUTEpo Suvatd TPOTO Kal £yKALPO TLG

OVAYKEC TOUC

H emuyelpnon unopet va mpaypatomnolel KAAUTEPA TWANCELG OO AOCTAON

H Slaxeiplon twv Aoyaplacpwyv twv mMeAatwyv yivetal euKoAOTEpPn ylati ot
mAnpodopie¢ yU autoUC E£ilval OUYKEVIPWHEVEG, TOEWVOUNMUEVEG KOL OTN

61a0eon OAwv TwV UTIAAARAWV
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e OLumdA\nAol €xouv TiG TAnpodopieg ou xpeLdovTal ylo va avtanokploouy
OTLG OVAYKEG TWV TEAATWY, VO ETAUCOUV Ta TIPOPANUATA TOUC, aAAd Kal va

SnUoupynoouV EMIMPOCHETEC MWANOELG.

OL mopamavw otoxol Kal ol BEATIWOELG TTOU Ol ETUXEIPAOEL] OVOUEVOUV QTIO TNV

epapuoyn cvotnuatwv CRM emttuyxdvovtol HEow Twv akoAouBwv Sladikaclwy:

e JuM\oyn oToLXELWV yLa TOV TTEAATN,

e Mopdomnoinon Twv MAnPodPopLWV OUTWV OE yVWan,

e ALOXETELON TNG YVWONG O€ OAQ T OTEAEXN TNC ETILXELPNONG,

e Evtagn twv meAaTwy 010 oXESLAOUO KO TNV AVATTTUEN TwV TTPOTOVIWY,

e KaAutepn e€umnpETnon, xwpLig mepattépw avénon KOOTOUG.

3.3 H Xp1jon ™ ¢ TexvoAoyiag ota CRM

‘Exovtag mpooeyyloet ta CRM w¢ ¢dlocodio Kol W OTPATNYLKA KoL EXOVTOG
neplypa el ta avapevopeva odpéAn ebappoyng, oto onpeio autd eivat xprowo va
TIOPOUCLAOTEL OUVOMTIKA O pPOAOG TNG Texvoloyiag oto €ido¢ outd Twv

NAnpodoplakwy ZUoTNUATWV.

H texvoloyia kot ol epapuoYEG TNG AMOTEAOUV TOV TILO CUVOPTIOOTLKO Kol TaXUTEPQ
e€eAlooOpEVO XwWPO Kol CUMPBAANOUV LE TOV TPOTIO TOUG Of Kalpleg OAAQYEG O€
TIPOOWTILKO KOl ETIXELPNUATIKO eTtimedo. ETol Kal oto Xwpo tou CRM, n texvoloyia
€xeL eTdpaoel KoL £xel aAA&el, o€ onNUAVTIKO Babuod, Tov TpOmo UE TOV Omoio ol
TMEAATEG EVNUEPWVOVTOL Ylot TO TPOlOvVIA Kol TIG UTnpeoieg. H texvoloyia

niephapBavel 6Ao tov €€OMALOUO, TO AOYLOULIKO KOl TOUG GUVOEGUOUC ETILKOLVWVLING
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TIOU XPELALETAL O OPYAVIOMOC VL0 VO UTTOPECEL Vo BEATIWOEL AUTEC TIC Sladlkaoleg.
MNapakdtw mapatibevral ta otolxela texvoloyiag mou katd BAon xpnoonolouvial

ota CRM:

e Avrtouaronoinon twv NwAncewv

Ta cuotipata autd Bonbolv otnv autopatomnoinon kKot otn PeAtiotonoinon Twv
SLadLkaolwy Twv MWANCEWV eVw TIAPAAANAQ (kpaivouv Tov KUKAO TIWANCEWVY Kot
auvéavouv TNV mopaywylkotnta. EWkotEpa, Ta cuoThpata auta Sivouv TN
Sduvatotnta otnv eneipnon va rapakoAouBet kat va Staxelpiletal OAEG TIG TTTUXES
TWV SLdIKAOWY TWV TIWANCEWV EVW TAUTOXPOVA TIAPEXOUV KOl TIEAQTELOKN
urnootApLén. EmumpocBeta, BEATLWVOUV TNV AMOTEAECUATIKOTNTO TWV TIPOYPAUUATWY
TIou aoxoAoUvtal He TNV ToATik Marketing kal mapAyouv CWOTEG KoL TIOLOTLKEG
KATeEUOUVTAPLEG YPAUUEG KABWC eTtiong Kal peyaAUTepn akpifela ot mpoPAEPELC.
ErutAéov, n xprion tou Awadiktiou pmopel va cuBAAAeL pe tov KaAUtepo Suvatod
TPOMo otnv eknaidevon twv gpyoalopévwy TNG emixeipnong. TENOC, oL AEMTOUEPELC
mAnpodoplieg yla éva mpoidv, oL AUCELS «ELOIKEVUEVWY» Bdoswv dedopévwy, ol
EMEPWTNOEL, UTOOTAPLENG TwV SLadlkaowyv Twv TMWAACEWV Kol €va oUVOAO
eowteplkwv TANnpodoplwv oto evdodiktuo (Intranet) Tou opyaviopol pmopouv va
BeATLWOOUV TNV TOPAYWYLIKOTNTO KOl ATOSOTIKOTNTO TOU TUAHOTOC MWANCEWV TNG

ETUXElPNONG.

o TnAspwvika Kévrpa

Ta tnAedwvikd kévipa BonBouv MOAU OTNV QUTOMATOTOLNCN TWV AELTOUPYLWV TIOU
oxetilovtal pe ta tTnAsdwvnpaTa OV Yivovtal €iTe oMo TOUC TIEAATEC TPOG TNV

emuxeipnon eite amd tnv emxeipnon TPog Toug TEAATEG. AUTEG oL AUOCELG
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ouvdualouv-oAokAnpwvouv TNV evoAlayng Gwvnc amod autopata TNAEPWVIKA
OUOTAMOTA ME €vav TPAKTOPA AOYLOMLIKOU, kaBlotwvtag duvath tnv auTopoTn
SpopoAoynon TMPOC TOUG TIPAKTOPEG AOYLOUIKOU, TNV autopatn mapdbeon
b6ebopevwy yla tov teAatn, poPAedn aplBuwv pog KARon KTA. Autd Ta cuoTApaTa
elval avaykaio ot TOUEIG UE HeyOAn €viacn OMWC OUTOC TwV Tpamelwv, Twv
TNAETKOWVWVLWY, TWV VOOOKOUEiwV KTtA. [MA€ov, avamtuooovtal OAo Kol
TIEPLOOOTEPO KALVOTOUO KAVAALO €TLKOWVWVIAG PE TOV TIEAATN, WG ATMOTEAECUA TNG

VEQC TEXVOAOYLaG, OTwG Ta mayKoouLla Baong tnAspwvika KEvipa Kat To Atadiktuo.

o AmnoOnkec Asbdouévwv(Data Warehousing)

H amoBnkn dedopévwy eival n epapuoyn piag mAnpodoplakng Baong dedopévwy,
TIOU Xpnolpomoleital ywo va amobnkevel Siapolpalopeva dedopéva ta omoia
TIPOEPXOVTAL OO AELTOUPYLKEG PBACELG, KABWC EMIONG KAL OO EEWTEPLKEC TINYEC TIOU
oxetilovtal pe TNV ayopd. OUCLACTIKA, TIPOKELTAL yLa pLa TEpAoTia Baon dedopévwy,
TIOU ETUTPEMEL OTOUC XPNOTEC va TapakoAouBoUv tnv MANBwpa debopévwv NG

emuxeipnong kat Baolldpevol oe autd va oxeSLATOUV OTPATNYLKEG KAl TIOALTIKESG TNG

emeipnonc.

o Eéopuén Nnvwong-OLAP(Data Mining-Online Analytical Process)

To Data Mining mnepl\apBAvel CUYKeKPLUEVA €pyaleia AOYLOMLKOU Ta omola
ETUTPEMOUV OTOUC XPHOTEG va TOPaKoAouBoUv peydAo Oyko Sedopévwv Kol va
avakaAuntouv Sladopeg ox€oelg kKabBwe Kal va mpoBAEnouv tn cupunepldopd tou
niehatn. To Data Mining xpnowomolel TOAU KAAEG oTATIOTIKEG LEBOSOUG KaBwWG
ETLONG KOIL TEXVLKEG UNXOVLKNC EKLABNONG IOV EMLTPEMOUV TN SNULoUPYLa LOVTEAWY

Tiou TpoBAEMouV tn cupmepLdopd Tou TEAATN.
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To OLAP, yvwoto kot w¢ moAudidotatn ovaluon O6edopévwy, mpoodeEpel
avaBoBOuopéveg SUVOTOTNTEG OXETIKA UE TS €MEPWTNOELS (sql queries) kal Tnv
avaiuon mAnpodopilag mMou UTIAPXEL OTIG amobnkec dedopévwy. e kamole¢ CRM
edappoyeg, n OLAP avaluon mailel onpaviiko polo otnv deutepoBabuia avaiuon
mou AauBAvel xwpa HETA amd TNV apXLKR TUNUOTOTOLNON Twv TeAatwv. Mo
napadelypa o éva CRM cuotnua Slaxeiplong pag StadpnUloTikng eKOTpaTeiaG, n
OLAP avaAuon elval to KatdAAnAo epyaleio yla va Kpivel tnv emtuxia  tnv

OUTTOTUXLO TOU EYXELPAUATOG.

e Yrootnpién Anopdaocswv kat Epyaldsia Avagopdc

Ta epyaleia avadopag mou Bacilovtal oto web kat ta StoknTikd MAnpodopLaKkad
OUOTAMOTA XPNOLLOTIOLOUVTAL YA Va TTapaBEoouv TNV emxelpnotakn mAnpodopia n
ormola €xel avakaAudBel. Aut n PBeATlwpévn MeAATELOKN) Yvwon SLavEUETAL ot
SlolknNTkA oteAéxn mou AapBdavouv amodpdoelg Kabwg emiong Kal ot onueia
enadng TNG emixeipnong He tov meAdatn. Ou edappoyeg auteg efomAilovral pe
MEPLKEG Ao TLG (Bleg pouTiveg TTOU avamTuxOnKav Kot XpnoLLonolouvTal 0To oTddlo

tou Data Mining .

o HAektpoviko Znueio NMwAnocswv

To onuavtikotepo O0deloc amd 1o HAEKTPOVIKO ONUEID TIWANCEWV KoL amod Ta
cuotnuata Alavikng MwWANCEwWC elval To Mood Tou XpOvou Tmou efolkovoueital-
kepdiletal kabwg kat n akplBng mAnpodopia mou Stapoipdaletat. Ot avoPabuioslg
otnv texvoloyia €xouv cUUBAAAEL ONUAVTIKA oTNV avaAuon Twv 6eSoUEVwY Kal oTn
Slopopdwon TOAITIKWY KAl TOKTIKWV OVTLLETWILONG Twv TeAatwv. MAéov ot

TIWANTEC KAl KUPLWG oL Alavikol TWANTEC, £xouv otn S1aBeaon Toug SnuoypadIkEC Kat
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KOLVWVLKOOLKOVOULKEG TIAnpodopieg mMou mpoodlopilouv Kol TMePLYpAPOUV TOUG

KaTavoAwTeg kat urtoPridloug MeEAATEG TOUG,.

3.4 AtxoVv8eon pe GAAa cuoTHHATA

‘ExeL N6n kataotel cadec 0t To CRM e pmopet va umapéel we to povadikd cuotnuo
Tiou evtomiletal oe évav opyaviopo. Eva aAAo otolxeio mou mpémel va AndOetl
uroPn elvat OtL akopa Kal n Umopén TOAOTMAWY ETEPOYEVWV CUOTNHUATWV
Snuovpyel mMPoPAnua. Mo tnv akpifela amotéAece €va amod TA CNHUAVTLKOTEPQ
npoPBANUaTa TOU amd £va onupelo KoL E£META EMPEME VA QAVILUETWIIOOUV OL
ETUXELPAOELG: TA TIOAAQTAQ, £TEPOYEVH CUOTAUATA TIOU OEV ETMLKOWVWVOUV UETAEU
TOUC KOl £X0UV WG ATIOTEAECHA TNV AVANTUEN ol XOOTIKAC UTTOSOUAG Kol auénpuévo
kK6otog ouvtipnong. MAEov Opwg TOo TMPOPANUA QUTO QVILHETWIETOL MUE TLG
texvoloyieg Slalettoupykotntag. Ita mAaiola autd kat to CRM eival edpiktd (kat
otnVv npaén mavta papUooL0) Vo CUVOEETOL KAl VO ETILKOWVWVEL IE TOL UTTAPXOVTOL
TANpodopLaKd cuoTAMATA. TO CNUAVIIKOTEPO KOl Kaiplag onuaciog cuotnua mou

evrtorniletal og pla emyeipnon eivat to ERP.

To cuotnua ERP gival o akpoywviaiog AiBog mou kaBopilel Tov TpoTO PE Tov omoio
oL emuxelpnotakeg Sladikaoieg Aettoupyouv. Yrapyxouv moAAd cuotrpata ERP otnv
ayopd onpepa. Oplopéva amod autd Tapldlouv EPLOCOTEPO OTNV £POPUOYH HLOG
HETATOMIONG OAOKANPNG TNG EMXElPNONG Tpog TNV vootporia twv CRM kat tov

TPOTO Aettoupyiag Toug amn’ otL AAAa.

Ma molo AOYo, OUWC, LoXUEL KATL TETOLO; ALOTL N edapuoyn TG otpatnylkng CRM
amattel éva cUOTNUA OTO OTOLO Ol OLKOVOULKEG SpaOTNPLOTNTEG KAl Ol ECWTEPLKEG
Aettoupyieg pag emxeipnong (back office) cupPasdifouv kat eival cupateg mANnpwg
He TNV e€WTePIKN EIKOVA TNG ETXELPNONG KaL TNV Slemadr) pe Toug eAdteg tng (front

office).
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AUTOG 0 KaBOPLOTIKOC TtaPAyoVTaC £lval ouxva TopeEnyNUEVOG Kol TPOKAAEL TNV
anotuyia moAwv edappoywv CRM. AvtiBeta, yla va METUXEL €va TETOLO cUOTNUA,
B TIPETEL Ol ECWTEPLKEG AELTOUPYIEG TNG eTXElpnong va cupPBadilouv MANpwC Kat
oe OSlddopa emineda. MNa mapddeypa ta Stadopa Sedoupéva mpoidviwv Kat
UTINPEoLWY, N Slaxeiplon Twv mapayyeAlwy, n eEumnpetnon meAatwy KATL. Oa mpemnel

OAa va. amoTEAOUV HEPOG LG YEVIKOTEPNC pon ¢ TTAnpodopiac.
O opog front office avadpépetal otn diemadn tng eMxeipnong pe Toug EAATES TNG.
Auta ta onuela emadng amotedolv Katd KUPLo Adyo, dpactnplotntec marketing

NwANcewWV Kat Ttapoxr dtaddpwv UTMNPECLWY CUXVA PLEow Tou Aladiktuou, aAAA Kal

HEOW Tou TNAedwWVOoU, Tou fax Kal TWV MTPOCWTIILKWY ETILOKEPEWV.

e Marketing (xpnowpomnowwvtac Baoelg dedopévwy, e€6puén yvwong Staxeiplon

EUTOPLKWY EKOTPATELWV KATL.)

e [wAnocelg (mpwtomoplakd  management, TopAywyr  TPOTACEWV,

Slapopdwaon kat opBOC UTTOAOYLOUOG TLLWV TWV TIPOLOVTWY KATL.)

e Efunmnpétnon melatwv (Sdiaxeiplon yvwong, case management, Siaxeiplon

powv epyaoiag, self service meAatwv, KATL.)

O opog back office ouvnBwg avadépstal ot eowteplkeg OSlepyaoieg HLag
emnxeipnong kat otnv napadootakn Aettoupytkotnta twv ERP.

e Alaxeiplon mopayyeAlwy KoL XpEwWoN

e Awavopn kot logistics

e Kataokeun kot MpounOeutég
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e Xpnuatodotnon Kal AOyLoTIKA

e AvBpwrivol mopol

3.5 AdyoL amotuyiag evog épyov CRM

H edoapuoyn ocuvotnudatwv ERP (Enterprise Resource Planning — Awxeipion
Erelpnotakwy Mopwv) oe pla emxeipnon t¢ divouv tnv duvatotnta va BeATwoseL
NV amodoTKOTNTA KOL TNV TOLOTNTA TWV ETxelpnolakwy Stadkaolwyv tng. M
emuxeipnon BeAtiwvovtag tig emxelpnolakeg Stadikaoieg tng pnopet va e€aodaliost
To pepiblo ayopag tng oAAG Sev e€aodalilel aviaywvioTiKO MAsovéEKTNUa. Mia
emyeipnon vy va fexwploel kot va pmopéoel va avadelyBel Evavil twv
ovtaywviotwv tne Ba mpémnel va dtadopornoinBel and autous. NMAeovEKTNUA OTNV
Sladpopomoinon mpoodidel n TaxlvTNTA TOU N EMIKElpnon elval woav) va
OVTATMOKPLOEL OTIG amaLTAOELG Kot TN {ATNon TN ayopadg yLa KAVOTOUA TIPolovTa Kal

UTINPEOCLEC.

Elval onuavtikd Aoutov pla €mixeipnon va Umopesl ypriyopa va avayvwpilel Tig
QVAYKEG KOLL TLG QAT OELG TwV MEAATWVY Kal va elval oe B€on apeoa va poodEpeL
TA TPOTIOVTA KAl TG UTINPECLEG TIOU OVTOUTOKPLVOVTOL O€ QUTEG. Mo va eTtiteuxOetl kATt
TETOLO, N eTXelpnon Oa TPEMeEL va ULODETAOEL ETXEIPNHUOTIKEG OTPATNYIKEG TIOU
elval mpooavatoAlopéveg otov meAdtn, mpoodidovtag pe autov Tov Tpomo afio otov
TLEAATN, EVW TIOPAAANAQ ETTEKTEIVEL TO HEPLOLO TN ayopPAG TNC. TETOLEC OTPATNYLKEG

omwg €xeL n&n avaAuBel uhomolovvtal péow peBodoloywyv kat Aboewv CRM.

H enévbuon oe éva ovotnua CRM &ev amotelel mavra pa ocwotn emnthoyn. MNa
TIAPASELYUQ, HLKPEG ETILXELPNOELG ElvaL OXETIKA €UKOAO va avtihapufdvovtal dpeoa
TIC TIPOTIUAOEL TWV TIEAATWV TouG. Ooo aufdvetal To PEyEOBOC TWV EMLXELPNOEWY,
auéavovtal kot oL mMAnpodopileg mou mMpEneLl va Slaxelplotouv Kal emiBaiiovral

enevlUoelg os texvoloyia, emavanpoodloplopd twv dladlkaclwy Kal avepwrivo
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Suvaulkd pe okomo tnv Slaxeiplon twv aAAnAemibpaoswv TEAATN- €miXeipnong.
Evtoutolg, n uwoBetnon pwag Avong CRM bev apkeital otnv uoBEtnon tng
KATAAANANG texvoloyiag, ev avtlBéoel o mMeAdtnc Oa TPEMEL va AMOTEAECEL TO
onueilo eotiaong 6Ang TNG emixeipnong Kat KABe AELTOUPYLKO TNG TUAMA Ba pémeL va

npoodidel og aUTOV TNV afla OV TOU AVAKEL.

H amaitnon yw tnv UloBETNON OTPATNYLKWY TPOCAVATOACUEVWY OTOUC TIEAATEC
€XeL 06nynoeL MOAAEG emxelpnoelg va InTouv Kot va uloBetolv peBodoloyieg kat
AUoslc CRM. H uloB£tnon evog cuotrpatog CRM Sev apkel kot dev amodEpeL mavta
o€ Ml emixeipnon ta avapevopeva Betikd amoteAéopata. Onwg avadepouv ol
Verhoef et al., €peuveg €xouv beifel otL 0 Pabuog emtuyxiag evoc CRM moOLKIAEL
HeTagy 30% kot 70%. ZUYXPOVWG UTIAPXOUV EPEUVEG TIOU ATIOSELKVUOUV OTL TTIOAAEG
vAomnotnoelg peBodoAoylwv Kat cuotnuAatwv CRM €xouv amoTUXEL. JUYKEKPLUEVA, OL
Rigby et al. (2002) 27 kot Zablah et al (2004) avadépouv OTL amotuyxdvouv
npoypdppota CRM oe moocootd petall 35% kot 75%. Emiong, udlotavrtat
TIPOYPAUMOTA TIOU QITOTUYXAVOUV va amodwoouv Ta €mBUUNTA  OLKOVOULKA
anoteAéopata Kabwg emiong mou PBAATTOUV TIG OXECELG TNG EMLXELPNONG HE TOUG

TLEAATEC TNC.

MepLKeG amod TIg KUPLEG attieg amotuyiag otpatnyltkwv CRM eival ot €€A¢:

e «H vootponia OtL n texvoloyia eivar n AUon». MOANEC eMIXELPNAOELG
uloBetolv €va cuotnua CRM avrtipetwrilovtag To wg pla vEéa TeXVoAoyia
miou Ba toug anodwoel Ta eMOUUNTA KAl OXL WG €va TPOTIO LECW TOU OO0V
Ba UMOPECOUV VO UAOTIOL)OOUV KOIL VO ETIITUXOUV KATOLOUG OTOXoUG. H
T(POCEYYLoN OTL N amAn edapuoyn Tou cuotiuatog Ba dwoel Tnv Avon eivatl
AavOaopévn Oedopévou OtL n edoappoyn €xel vonua adotou €xouv

kaBopLotel KATAAANAQ OL ETILXELPNOLAKOL OTOXOL.

e Emévbuon og texvoAoyia mpotoU n eniyxeipnon eEETACEL TIG AVAYKEG TNG.
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H éA\ewpn Swowkntikng umootiping Adyw €AAewng yvwong yla TiG
gukKapieg mou npoodEpovtal anod tnv epappoyn CRM. Ot StevBuvteg Aoyw
EMeng yvwonc dev divouv mpotepaldtnta otnv edapuoyn mPoypapUATWY
CRM. T tnv emtuxnpévn edpopupoyy €vOG OCUCTAUATOG OTTALTETOL N
gUmoToolvn TNG ovWTEPNG dlolknong o auTod Kal YeViKa otnv ¢llocodia

tou CRM.

H kouAtoUpa tnG enxeipnong dev npoadidel uPnAn afia otov mehdtn. H
epappoyn evog ocuotipuato¢ CRM cuvemnadyetal TNV ULOBETNGON OTPATNYLIKWY
TIPOCOVATOALOMEVWY OTOV TIEAATN. ZTPATNYLKEG TIPOCAVOATOALOUEVEG OTOV
TeAdtn €0TlalouV OTIC OVAYKECG KOL TIG QMOLTAOEL] TWV TMEAATWVY Kol OTNV
Sldxuon TOU OPAMATOC TOU LKAVOTIOINHEVOU TEAATN MECA O OAn TNV
emeipnon. OL oTpATNYLKEG QUTEG €0TLAloUV OTNV £AEN VEWV MEAATWV KOl
otnv dlatApnon Kol ovAnTtuén OXECEWV HE TOUG UTIAPXOVIEG TEAATEG.
EnmutpocB£Twe, 0TOXEVOUV VOl XTIOOUV OXECELG EUTTLOTOCUVNC LE TOUC TIEAATEG
KATL Tou 08nyel otnv avénon Twv kepdwv TG enxeipnong. H epappoyn evog
ocuotuatog CRM Ba amotuxet eav n emxeipnon dev epopUOCEL OTPATNYLIKEG

T(POCOVATOALOMEVEG OTOV TIEAATN TIPLV TNV EapUOYN.

H éAAswdn opapatog Kot otpatnytking. Eival cuvnBlopévo va pnv umdpyet
HLo oopwe KOOOPLOUEVN OTPATNYLKA KOL ETILXELPNOLAKOL OTOXOL OTOV TOMEQ

CRM.

EAAeWn enavanpocdloplopol Twv dtadikaocwwy. H epappoyn cuoTnUATWY
CRM, onwg kat n edpapuoyn AAAWV TEXVOAOYIKWVY TIPOYPOUUUATWY, OTTOLTEL
EMAVATPOOSLOPLOUO TWV ETXELPNOLOKWY SLadLlkaolwy yla va anmodwoel Ta

emBuuNTA anoteAéopara.

XapnAng mowotntag dsdopéva kat ot mAnpodopieg, mou cuvenadayovrtal Otl

To ovotnua e§dyel AavOaoUEVA CUUTIEPACHATA YL TNV ETILXELPNON.
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e AkataAAnAn &waxeipion tng aAdayng. Onwg ocupPaivel pe omolodnmote
ouvOeTO £€pyo, eival amapaitntn n ocwotr Sdlaxelplon TG aAAayng Kot g

emxelpnolakng dpthocodiac yia TnVv enttuxn enitevén tng aAAaync.

e 10 oXebLaopo tou cuotipato¢ CRM dgv cuvunoAoyilovtal oL avAayKeG TOU
TEALKOU XPrOTN, TO OMOL0 ONUailVEL TOV KIVOUVO avamtuéng evog CUCTHUATOC
nou dépvel meploodtepa MpoPARUaTa amd AUCEL] OTOUCG XPNOTEC avTl va

ToUC WdeANOEL.

4. Y Aomowwvtag CRM

H Snuwoupyia pwo Abong CRM ouvioTtd yla TIG TIEPLOCOTEPEG £TAlpieg €va Oéua
ToAUTIAOKNG evomoinong petaél tou UAkoU (hardware), AoylouikoU (software) kat
Twv dladopwv edpappoywv (applications). Eniong, amattel Aemtopepn avaAuon Twv
emxelpnolakwy Stadikacwwv. Eni to mAeiotoy, oL etalpieg deiyvouv evBouaotlaouod yla
™V 16€a pLag mAnpouc avantuéng CRM, 0w oTNV TPAYUATIKOTNTA YLO VO UITOPECEL
va avarmtuxBel €va tétolo oloTnua amotteital cuvévwon TOAAMAWY Tnywv
yvwong, SLoxelplong Tou £pyou Kot €va ovVOAUTIKO TAAvVO. & KABe mepimtwon pia
Té€tolo uhomoinon O&ladépel amd TIC TAPASOOLOKEC UAOTIOLNOELS £dapUoywV
AOYLOpKOU KoL To KAQOOLKA MOVTEAQ avVATTTUENG OMWG Elval yla Tapddelypa auto

Tou mapouctaletal otnv Ewkova 9.

Mpwv Vv avadopd ota Backd BApATA ylo pia emtuxnuevn vAomoinon evog CRM

OUOTNHATOG Kal Tov KUKAO {wnG, KPIVETAL OKOTILUO Vo SLEUKPLVLOTEL OTL, BACEL TOU
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OpLOMOU TIOU £XEL TIAPOUCLACTEL O0TO TPWTO KedAAalo, amd 6w Kal oto €€n¢ n
erutuyia evog CRM cuotApatog opiletal wg n tkavotnta vo SnUoUpYAoEL Kal otn
OUVEXELX va dlotnproet €va XopToPUAGKLO amtd TEAATELOKEG OXEOCELS TIOU TNG

ETULPEPEL TO PEYLOTO KEPSOG.

Y10 onuelo AuTO €lval onNUAVTIKO va SLEUKPLVLOTEL OTL OTIWG EPLYPADNKE KAl OTO
TIPONYOUHEVO KEDAAALO, OL TIPAKTLKEG TTOU opilovtal w¢ BEATIOTEG yLA TNV AVATTTUEN
€vog emtuxnuévou CRM  Baocilovtal katd kUplo AOyo oOTn OTPATNYLKN TOU

OVOTTTUCOETAL KOL OTOV TPOTIO EKTEAECNC, TTOPA OTNV (SLa TV TeEXVoloyia.

Ita mAaiola outd, evtomilovtat €§L Paocwkd PrApoata mou Ba mpémeL va

nmipaypatonolnfolv Pe OKOTMO TNV UAOTOLNGN TOU oUOTHHATOG. MPOKELTAL Yol Ta

géng:

1. Anuioupyio TEAXTOKEVTPLIKNG ETALPIKNC OTPATHYIKNC - Kadoptouoc vuyniou
ETUYELPNOLAKOU OPAUATOG
a. Euvpeon eukaiptwv
b. Taéwvounon oxéoewv wg mpog tnv aéla Toug yLa tnv etapia
c. Meywtomnoinon aéiac reAatn

d. KaGoptouoc eniyeipnotakol opauatos

2. Avayvwplon twv Kplowv UVeudTwv mTOU Q@OPOUV TNV Emiyeipnon -
Ertavaoyedlaouoc twv AeLtoupylkwy Spaotnplotitwy
a. EAeyyoc poAwv kat aAdayn Aettoupyliacg tne etaipiag
b. Ymootripién tou épyou ano uPnAoBadua Slolkntikd oteAExn

3. Avaoyebiaoudc twv Stadikaotwy - UEAETN kal poBAeyn aldaywv peta
Aettoupyia tou véou CRM cuotiuatoc
a. Avayvwplon TEYVOAOYIKWVY EUKXLPLWV
b. Avayvwpion Jeudtwv mou a@opouv To avipwrtivo SUVOLKO

c. Avayvwplion Ssuatwy mou apopouV TIC ETIXELPNOLAKES SLadIKaTieC

50



EmAoyn tou kataAAnAou Aoyioutkou
a. Emdoyn ouvotrjuartog — mpoundeutn
b. Kadopiouoc eE6dwv

c. Avantuén texvikoU oxeblou apyLTEKTOVIKNG

Epapuoyn tou CRM cuotrjuatog
AéloAdynon Asttoupyiag

Exnaibevan xpnotwv.
Agiohdynon
Y QIoTaPEVNC
Karaoraong
Exmaibeuon Avdihuon
Memoupyikuw
Amamioswy
THE LIFE CYCLE
OF A SYSTEM
Y Aotoinon Zyebioopig

o

Ewova 8: Avamtuén epappoywv AOyLopHLKOU.
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4.1 KvkAog Zw1)G Tov CRM

JTo TponyoUUEVO KEPAAALO TIOPOUCLAOTNKE OVOAUTIKA TO TIEPLEXOUEVO TNG
otpatnywkis CRM, omwg emiong kot o POAOG aVATMTUENG MIOG OMOTEAECHATLKAG
OTPATNYLKAG VLA TNV HETEMELTA amoSOoTIK Asttoupyia TnG dphoocodiag tou CRM. 3to
onueio auto sival xpriowo va meplypadel o Tpémog pe tov onoio n plocodia tou
CRM edoapuoletal o €vav opyaviopo. ETol oKomog tng evotnTag authg sival va

neplypadel o tpomnog pe tov omoio n vootpomnia CRM Aettoupyel péoa ota mAaiola

HLag emixeipnong.

Jtnv ewova 10 mopouocialetal pe ypadikd tomo o kUkAog {wng tou CRM. O

avayvwotng unopel va egetdoel 1o Sldypappa tnG €lkovag 10, CUYKPLTIKA Ko

A7

Understand &
Differentiate

OUVOETIKA LE aUTO TNG EIKOVOG 9.

i'icqmre &
Retain

Interact &
Deliver

Develop &
Customize

Ewova 9: O kUkAog {wr¢ Tov CRM o€ pia emixeipnon.

To CRM amote)el pla «KukAkn» dwadikaoia n omoia kweital de€lootpoda Kot
gekvael amd tnv kopudr. Onwg moapatnpeltal n mpwtn &vépysla €ival to va
OUTTOKTHOELG KATIOLOV TIEAGTN KOl OTN CUVEXELD ELVOIL TIOU EEKLVAEL OUCLAOTIKA OAN N

nipoomdfeLa yLa va tov Slatnprioels. MNpEmeL va TOVIOTEL OTL TPOKELTAL YLAL [LaL Kivnon

52



n omola 8ev otapatd mote. H Se0Tepn EVEPYELD AVTUTPOOWTIEVEL TN CNUAVIKOTNTA
NG LOVASLKOTNTOG TOU KABE TTEAATN yLa TNV EMLXELPNON. ZTN CUVEXELD AVATTTUCOETAL

OTLG 0KOAOUBEeC MapaypAPoug KAOE IO OO AUTEC TIG EVEPYELEG.

4.1.1 Emitevin kat Statnpnon meAatwv

H Swdwkaoia elpeong kot datipnong kawoUplwv TeAATWV Eelval yla TG
emxelpnoeLg Wolaitepa onuavtikn. Auto cupBaivel kKabBwg oL opyaviopol Ba pemet
va emblwéouv va ocuvafouv TEAATELOKEG OXEOELG UE avBpwToUG oL omoiol dev Ba
elval mapodikol, w¢ mMeAATEG Kal oL omoiol Ba pumopéoouv va amodp£POUV APKETA
KEPON otnv eniyeipnon o Babog xpovou. Aikala Aoutov To otadlo auto Bewpeital
W¢ €va amod Ta Lo ONUAVIKA Yyl Th dSnuloupyla EUPpWOTWVY Kol EVPUBUWVY OXECEWVY
HETAEL opyaviopoU Kot TeAatn. ElSikOtepa oL emxelpnoelg avalntouv Toug VEOUC
TOUG TTEAATEG O€ TIEAATEG QVTOYWVLOTWY, O€ TIAALOUG TIEAATEG IOV KATIOLAL OTLYMA N
ouvepyaoia Toug €Anée (0UTOUG TIPEMEL VO KATAPEPEL VO TOUC TIELOEL OTL EXEL KATL
KalvoUPLO Vol TOUG TMPOoodEPEL 0 OXEon HE TO TApPeABOV, éva apketd SUOKoAo
EVXELPNUA), OE TIEPLOTACLOKOUC TEAATEC TIOU «APnoav KOAEC EVIUTIWOELS» OTNV
emxeipnon kat n omoia Ba emBUUOUOE TNV MEPALTEPW oUVEPYAoia pall Toug KTA.
FevikOTEPQ, OL PBAOCLKEG QVAYKEG €VOC opyaviopol avadoplkd pe to Oéua mou

neplypadetal cuvolilovral ota EAG:

e ATOKTNON VEWV TIEAATWV KoL

e Alatr)pnon Tng umdpxouoag MeEAATELOC.

4.1.2 Katavonot Tmv avayKov-HovasiKOTNTA T®V TTEAXT®V

Onwg avadépbnke Kol otnv TPonyoUUEVn €vOTNTA, €val amd Ta TILO CNHOVTLKA

TIPAYUATA TIOU TIPETIEL VO KAVEL ML ETILXELPNON ov BEAEL vo KPATAOEL KATIOLOV
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meAdtn sival va Tov «KatalaBoively Kol va PooopUOlETaL OTIC AVAYKEG Tou, Ba

TIPETEL He AANa AdyLa va UTIApXEL povadikr Bewpnon Tou TteAdTn.

‘EToL AOUTIOV OL 0PYOVIOHOL YLOL VAL ITOPOUV VAL £XOUV LOL ETUTUXNHMEVN OXECT UE TOUG
nieAdteg toug Ba mpénel va elval oe B€on va kataAaBaivouv Tnv agia Tou, Tov TUMO
TWV UTINPECLWV TIOU Ba TIPEMEL VO TOUG TIOPEXOUV KOBWE KAl TO TTOGO ONUOVILIKEC
glval yL autoU¢ oL mapepxOpeveg unnpeoieg. MapaAAnAa, Bo PEMEL oL opyaviopol
HEoa amo otolxeia Tou cUAAEYOUV yLa ToV KABE TTEAATN va UItopouV va IPoBAEMOUV
TO TOTE KOL UE TIOLO TPOTO £lval MBAVO VOl ETILKOLWVWVIOEL KATTOLOG TIEAATNG KABWC

KalL yLal TtoLto AOyo kal to tL Ba B€AeL val ayopdoeL.

levikd, Ba pmopoUOoe val TIEL KAVEIG OTL N MARPNG KOTOVONGN TWV OVAYKWVY TOU
niehatn eival 1o kAeldi, n Bdon ywa tn dtatpnon evog mehdtn. BEPata, yla va €XELG
OAeG¢ OUTEG TIC MAnpodopieg mou Ba cou emtpéPouv va eEUNMNPETAOELS PE TOV
KaAUtepo duvatd TPOTo €vav MEAATN, CUVETAYETAL OTL £XEL TponynOel pa moAu
KA avaAluon Twv deSopévwy Tou SLaBETELG KaBwWG Kal pia TToAU KaAn emMKowvwvia

HE TOV TEAQTN.

OpLOUEVEG, EVOELKTIKEG EVEPYELEG TIOU KpIVETOL avayKaio va mpaypatonoinfolv Kot

oxetilovtal pe TNV avaluvon dedopévwy eival ot e€nc:

e Aemrtopepng avaluon Sedopévwy, TETOLA WOTE va pokUPouv SnuoypadLka
KOl olyopooTIKA poTifa (patterns) péow twv omoiwv kabiotatal duvatn n

neplypodr Twv MPOTILACEWV KOL TWV AVAYKWY TWV TTEAATWV.

e [lpooeKTIK LEAETN TwV SeSoUEVWY, N OTtola KATAARYEL OTNV TUNUATOMOolnoN
TWV TEAOTWV 0€ AOYLKEG Hovadikeg (dev umdpxouv dnAadn emikaAULYELG)
OMABEG TIOU OUYKEVIPWVOUV KOWA  XAPAKINPLOTIKA KOL TIAPOMOLEG
ouuneplpopéc. Mmopel n Wéa tou €vav mpog €vav marketing va akoUyetal

w¢ KAtL bavikd Kal LoxUeL, Ol0TL oL TEPLOCOTEPOL oOpyaviopol &g
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petayxelpilovtal Toug TMEAATEC TOUC HE TPOMO Hovadlkd. Ev yével, n
avayvwpLlon Kat n dnuoupyio TUNUATWV-OUAdwy gival pa kaAfq apxn yla

™V eneipnon.

e Nemrtopepng kat evoeAexng épeuva ota Sedopéva £TOL WOTE VA KATAVONROEL N

ETUXELPNON TLG AVAYKEG KaL TN oUUTIEPLDOPA TOU KABE TeEAATN

e TEMNog, pla emixeipnon pmopel péoa amod ta dedopéva tng va afloAoyrost
€vav eAdtn tng kat va et To kEPSOG Tou TG anodEpel. EmumAéov pnopet va
EKTIUAOEL TNV TUOAVOTNTA yLa Lo HoKpoxpovia oxéon. H afla evog meldtn
Umopel va ekTinOel Kal oMo TO KATA TOCO OUTOC WMOpPel va dEpeL Kal
aA\oug meldteg otnv emeipnon, auto PBéBala e€aptdtal amd To TOCO

EUXAPLOTNEVOG ElvVaL OTTO TIC UTINPECLEC TTOU TOU TTAPEXOVTAL.

Evtpudwvtag meplocdTEPO OTNV £vvold TNG LOVOSIKOTNTAG TWV TEAATwY, Oa pEmet
va avadepBouv oplopéva otolxeia oxetikd pe to Relationship Management. Mo
OUVKEKPLUEVQ, oL Peppers kal Rogers avémtuéav tnv akoloudn pebodoloyia (6mwg
oUTA TAPOUCLAlETOL OTO TOPAKATW OlAypopua) UE TNV omoia, mpoomabouv va
TIAPOUCLACOUV Ta TTAEOV QOPALTNTA KAl ONUAVTIKA BrApata mou cupBailAouv otnv

TLETUXNMEVN LUAOTIoinoN ptag CRM TTOALTIKNC.

Relationship Marketing
Peppers & Rogers Methodology

Identi

s sl L
Valaoble
cuslomer

Customize —_

product/service/info  |[~— | [mmﬂﬂ

Ewova 10: MeBodoloyia CRM katd Peppers kat Rogers —SLaxeiplon oxEoswv.
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Ma pia akopn ¢dopd, MPWTAPXIKO ONUEL0 Kal auTAG tne peBodoloyiag amotelel o
TPOMOG e Tov omoio elval opyavwuéva ta dedopéva tng emxeipnong. To mMpwto
otadlo yla va emtuyoupe éva Kalo Relationship Management kal yevikotepa vo
UTMOPEQTEL N ETUXELPNON VO Bewpr ol povadikd Tov MEAATN €lval, va avayvwpiloeL Kot
VO KATAVONOEL TOoV (810 Tov TteAdTn Kal tn cupneplpopd tou. Me aAAa AdyLa, n 6An
Sladikacia Eexvael Pe To avayvwploel n emnixeipnon oe kABe TeAATN, TG AVAYKEG
TOU, TO XOPOKTNPLOTIKA TOU, TG CUVAOELEC TOU Kal TG eEMBUMLEG Tou. T yvwon Tou
QTOKTA N ETUXELPNON O AUTO TO ONUelo TIC Xxpnolpomolel o€ SladnULOTIKEG
EKOTpOTElEG, 0 OXESLA UETAXEIPLONG TWV TEAATWY KABWC KOl OE ETULYELPNUOTIKEG

OTPATNYLKEG.

Ito OeUtepo otaddlo, ekwvdel n Slaxeiplon tNg oxéong Ue tov MeAATn. ApXKA
TIPAYUQATOTOLETAL Ul TIPWTN €madry HE Tov TEAATn (T otolela TNG omolag
KQTAXWPOUVTOL) KOL OTNV CUVEXELD EXOUME LOL CUVEXH EVOWUATWON VEWV OTOLXELWVY
TO omola Ye TN Oelpd Toug PBonBouv TNV emiXeipnon va TPooapUOleTAL KAl val
QVTOTTOKPIVETOL OTIG aVAYKEG Tou KABe meAdtn. OAeg auTég oL TAnpodopieg Kal Ta
Kavouplo deSopéva TpogpyovTtal amo ta dtadopa onpeia emadng TNG EMXELPNONC
HE TOV TEAATN, YL AUTO OWG Ba SOUPE KO 0TN CUVEXELQ, TA ONUELQ AUTA TIPETEL val
OpyavVWVOVTaL ME TOV KATAAANAO TPOTIO WOTE VO EMLTUYXAVOUV OTO OKEPOLO TO
OKOTIO TOUC. Me GAAa AOyLa, YLD VOL LTTOPECEL LA ETILXELPNON VA €XEL LDl OXEON HE
HEYAAO KUKAO {wng, MeE €vav TeAdtn, Oa mpémel va Pppovtilel va TalpveL TETOLEG
mAnpodopie¢ amd autd Ta ONUELD, TTOU VO TNG ETUTPENMOUV OWOTEC UEANOVTLKEG

OpACELG KAl OTPOTNYLKEG.

TeAk@, 0 OKOTIOG N To Opapa tou Relationship Management eival va ytiost pla
«EVav TIPOG VAV OPYaVIoUO», TIOU Vol LeTaELpileTal pe SLadopeTikd TPOTIO TOUG TILO
KAAOUG TIEAATEC, OMWCG yla TAPASELYHA VO TOUG TPOOGDEPEL TIPOCOPHOCUEVEC
unnpeoieg kat mpoiovia (otadto 3). Mpodkeltal Aoutdv yla To EMOPEVO OTASLO TIOU

TIEPLYPAPETAL TIAPAKATW.
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4.1.3 AvATTudn KoL TPOCAPLOYT)

AdouU Aounov meplypaPape To SUTEPO KAl TILO CNUOVTIKO O0TASL0 TOU KUKAOU TOU
CRM péoa o€ pLa emxeipnon, LmopoU e VoL CUVEXIOOUE Kal VoL SOUE TOV TPOTIO HE
Tov omoio efapyupwvetal OAn aut n TAnpodopia Kal n TmpoonAwon NG
emxeipnong oe kaBe évav meldtn fexwplotd. Mpémel Aoutdv va SoUHE TwG N

EMIXElpnON TWpPA TLA TPOCOPHUOLEL TA TIPOTOVTA TNG O KABE meAdTn.

MaAoldTEPQ, OL EMLXELPAOEL AVETTUCCOV TPOIOVTA KAl UTINPECLEG Kal TEpipevay
TOUC TtEAATEG TToU Oa TIC 0lyopACOUV. ITO CNUEPLVO OUWCE TIEAOTOKEVTPLKO KOOUO, Ta
nipoiovta oAAG Kol To KavaAl tng eEEALENG Ba mpémet va. akoAouBoUv Tov TeEAATN Kot
TO 6pOUO IOV aUTOG opilel. Ma va yivoupe Aowndv mio cadeic oto otddlo autod ol
0OpYQVLIOUOL TIPOCAPUOIOUV KoL AVOITTUCCOUV TIPOIOVTA KOl UTNPECIEG CUNPWVA LIE

TLG OWVAYKEG KA TLG LBLattepdTnTEG TOU KABE TteAdTn exwplota.

4.1.4 AAnAemiSpaon, Emkowwvia kot Atavour

H emwkowvwvia pe Tov meAdtn sival aAAo éva onpeio KA£LSL yla tnv vAomoinon pag
erutuxnueévng CRM AUong. Eival onpovtikd vol ONUELWOOULE G€ QLUTO TO ONUELD, TTWG
N emkowvwvia kKat n aAnAenidpoon pe tov meldatn, dev cuvteAeital HOVO HECW TWV
SLaUAwv tou Marketing, Twv MWANCEWV KOl TWV HECWV MOTIKAG EVAUEPWONG OAAA
emumAgéov oe MOAAA kat Siadopa ala onueia. Mo moapadsiypo avadEPoups OTL
oAANAemtidpaon peTaly mMeAATwV Kal emixeipnong pmopel va umdpéel kot TN
Slavopunl Twv TPOIOVTIWY, OTO KEVIPO €EUMNPETNONC TEAATWY TOCO OTLG
EYKATOOTAOELG TNG ETIXELPNONG 000 Kat on line. OAn autr n mMAnpodopia pnopel va
anoteAéoel To Aeyopevo feedback yia pla emixeipnon kat va tn BonBnost va
OVOTIPOCOPUOOTEL KOL VO QVTOTOKPIVETOL PE KAAUTEPO TPOTMO OTIC OVAYKEG KOl
QMALTAOELSG TOU TteEAATN. AAMWOTE OMWG £ixe TOVIOEL KOl N OAToEP KATA TO apeABOV,

«Mowotnta lval 6tav emoTPEPOUV OL TTEAATEG COU Kol OXL TA TPOLOVTA COoU» .
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5. Case Study

Mo va YiveEL KaTavonTo HE TILO ATIOTEAECUATIKO TPOTO TO MAALOLO AELToupyiag Kal oL
TIAPAYOVTEG Tou ennpealouv TV ulomoinon evo¢ CRM cuotipotog, oto kepaialo
auto mapatiBetal éva Case Study mou adopd tnv vlomoinon evog CRM oe évav
opyaviopo. MpoKettal yla pia LeEAETN TiEpIMTWONG EMITUXNUEVNG Edappoync CRM n
omola avadelkvUel ta Kpiowoa onueia mou Siadopomnowovv éva CRM amd ala

ouoTuaTa.

5.1 Etapia A - Katnyopia: Tpamela

Mpokettal yla peyaho tpamellkd Oplo mou amoteAsital and nepinou 3.000 atopa
Mpoowriikd, 120 umokataotApATA Kal Teplocotepoug amd 900.000 meAdteg. H
pueyaAn avamtuén tou CRM ta tedsutaia xpovia avénoe tnv cuveldntomnoinon tou
ouidou yla tnv avaykn wdlaitepou XELPLOUOU Kal dlaxeiplong Twv MEAATWY WG TIPOG
TO KOVAALla emikolvwviog mou S1EBete o OUIAOG. Agv UTIPXOV OKOMO TUAMOTO TOU
opidou mou va eival €tolpa va dgxtouv eva cuotnua CRM. To kUplo €pyo Tou CRM
SlnpKkeoe meplmou €va XpoOvo. AUTO TO XPOVIKO Slaotnua apopoUaoe TIG 3 TTPWTEG
¢ddoelg. Yhormow)Onkav ouvoAlkd 3 peyaAeg ¢Aoelg Pe TOANEG umo-PpACEL Kal
ETEKTAOELG AUTWV. Epydotnkav yla To £€pyo auTO KAt UEYLOTO 15 dtopa amd tov
OuAo TNG Tpamelag Kot TNV opada uAomoinong Tou CUOTHMATOG. TN CUVEXELD, Ba
TapoucoLaletol n mMopeia Tou €pyou KAvovtag pla mpoonabela opadomnoinong Twv

Bnuatwv.
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AkoAouBnOnke n otpatnyikn top-down growth. Apxika £ylve HEAETN TWV OVOYKWV
¢ tpanelag pe Baon tnv meAatelakn Katdotaon Kot tnv EAANVIKA ayopd.
AnodoaoioBnke anod tn Sloiknon n eykatdotoon evog cuotipoato¢ CRM. Zntnbnke
aro Ta SLOKNTIKA oTEAEXN N Kataypadr Twv AOywV yLa TOUG OTIOLOUG KOTA TN YVWHN
Touc Ba nTav avaykaio to Eekivnua €vog Tétolou €pyou. Amodaciobnkav ta
Kuplotepa onuela ota omola Ba €mpemne va 600el éudaon kat Ba ATav autd ta
omoia Ba kabopioouv to anotédeopa Tou 6Aou €pyou. OploTnKe TO XPOVIKO TTAQLCLO
oto omnoio Ba petpnOel n emwoTpodr) TNG EMEVEUONC KOl OL TPOTOL PETPNONC. 2TN
OUVEXELQ EYLVE ULl EPEUVA AYOPAG YL TNV €TIAOYN TOoU KAatdAAnAou TpoidvTtog Kot
NG ETALPLOG-OUVEPYATN YLla TNV £MiTEVEN ToU €pyou. H emloyn Sev €ylve PETA oMo
Slaywviopd ald emhoyn amd TG Kuplopxeg etaipieg ylwa avamtuén CRM otov
eMaSIKO Xwpo. EMAEXONKe TPoioV PeyAANG Talplog Kal n ouvepyacia €ylve pe
etalpio peydlou opilou, kuplapxou oto Xwpo TNG MANPOodOPLlKAG. ApXLKA €YLVE
npoonaBela yla £pappoyrn TOu E£TOLUOU TIAKETOU crm Tou adopd TO KOMUATL
banking aAAd otnv avaAuon eykataAeipOnke n O€a autr ya Adyoug dLattepdtnTag
TWV avaykwv tnG EAANVIKAG tpamelag Kal mpokelweévou va dnuoupynBel éva o
PO meplBallov yla tov TeEAKO xprnotn. Amodaciobnke va yivel customization
otnv mAatpoppa tou CRM wote va eivat duvath n MARPNG MOPAPETPOTIOINON OTLG
OVAYKEeC TG Tpamelac. O MPWTOPXIKOG OTOXOC MoU TEONKE nTav yla tn dnuioupyla

HLOG QVTAYWVLOTIKAG ETILXEPNONG.

Kata tnv avaAuon Tou CUCTAMATOC TPOTIUNONnKe va Buolootel kamola amd tnv
AewtoupykotnTa tou out of the box mpokewévou va evtaxBouv, oe mpwtn $aon,
Aettoupyiec mou Ba BonBouocav TNV KABNUeEPLV €pyacio TwV gpyalOpEVWY TNG
Tpamnelag o€ oxéon ME TNV ouvallayr TOUG ME Tov TEAATN. TNV Tpwtn ¢adon
Aettoupyiag tou cuotipatog emAéxOnkav ta modules yla to support kot n core
Aettoupykotnta tou CRM Kal evtaxOnke emmMAEOV AELTOUPYLIKOTNTO TTIOU adpopa TV
EKTEAEDN TPATIE(LKWY CUVAANAYWV, KATL TTOU WG TOTE uTtootnpilovtav povo oto back
office olotnua. e deutepn ¢daon kL epocov to CRM ntav ndn o mapaywylkn

Aettoupyia, avaAuBnke kot avartuxOnke to Marketing kat Sales module.
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To emopevo BApa ATav va avakowwwBel auth n anodaon Kal ota SLOIKNTIKA OTEAEXN
TOU KABe TUAMATOG TG TPATmela. KATL TETOO TpaypatomoliOnke OxL HOvVo yla ta
TuAUoTo Ta omoia Ba adopoloe aueoa n eykataotacn tou CRM, aAAd kal OAa ta
umoAouta TuApata g tpanelag. O Adyog Atav n dnpoupyia VoG YEVIKOTEPOU
BeTIkOU KALHATOG WC TIPOC TO VEO £pyo To omoio Ba emnpéale TeEAKA OAO TUAHOTO

¢ TpAnelog UE EUUEDTO TPOTIO OXL EpdAVH UE LA TIPWTHN TIPOXELPN UATLA.

Etol, SnupoupynBnke pla opddo ToOu amoTtEAOUVTIOV AMO KAVA OTEAEXN TNG
TpaneloG, UE TEXVIKEG KOl EUTOPLKEC YVWOELG. H opdda autr NTav AmoKAELOTIKA
amooxoAoUuevn oto Véo €pyo CRM. Ymnpxe évag emikedaAng tng opdadag mou
EKMPOOWToUoe TNV Ttpamela Kol emikolvwvouoe opdidpopa TIC amodpdAcelg Tng

avwTePnG Sloiknong kat ta ekAoToTe {nTrpata Ko’ 0An tn SLapKeELa TOU €pYOu.

H opada CRM otedexwbnke wg £€NG: Eylve emloyn €vOC ATOUOU OO TO TUAUA
support Twv KEVTIPLKWYV TG TpAnelag, TO Omolo i€ YWWOELG TOU TPOTIOU AELTOUPYLAG
KOl TWV aVayKwV ToU TUAMOTOC. Emtiong eixe Apeon ox€on Kal EMIKOWVWVIO LE TOUC
XPNOTEG TOU TUAMATOC. Zav project manager (urtevBuvog tn¢ opadag CRM) opiotnke
atopo pe business skills kat epnelpia otnv dtaxeiplon pag opddag. Mapola autd,
opyotepa KplBnke amapaltnTn n oVIIKATACTOON TOU OTOUOU QUTOU HE KATIO0 AAAO
ME TEXVIKO TPOodiA Kol SLOKNTIKEG KavOTNTEG. Etol Atav epiktd mAEov TO va
KatavonBouv HeE TILO TEXVIKOUG OPOUC OL QVAYKEC TWV XPNOTWV Kal TOU OAou
TUAMATOG Ttpog TNV opdda uAomoinong Tou €pyou. Eva akopa dtopo sixe emhexBel
yla va oteAexwoel tTnv opada autr). Mpogpxotav amd £va UTIOKATACTNUOA TNG
tpanelag kol eixe mAApn yvwon tou back office cuotApatog kAl twv OAwv
Stadkaowwv mou adopoloav TO AVILOTOLO TUAHUO. H mapoucia tou otnv opdada
kpiOnke amapaitntn yla tnv opaAn ocuvepyoaoia kot 100% €vtagn Tou CUOTAMATOG
oTa urokataoTApata Kabwg Kat yia tnv enifAedn kat kaBodriynon tou €pyou Kot

TWV OMALTHOEWV HE BAaon TNV MPotepn Asttoupyia ¢ Tpameloc.

H opdda twv SLoknTikwy mou Taipvel tTnv teAkn anddaon yla tnv enevéuon tng

tpanelog oe £va cvotnua CRM, dnuloupyel tautoxpova Kot €va opoapa. To opapa
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0UTO TEPLKAELEL TIC apXEC OTIC omolec otnpiletal n Astoupyia tng tpamnelac. O
TEeEAATNG €lval TO KEVIPO TOU OPAMATOCG OUTOU. Zav TMEAATNG opileTal MAEOV Kal O
£pyalOUEVOG, O TIPOUNOEUTAG, O OVTAYWVLOTIC, OL KPOTLKEG APXEC KAL OL CUVEPYATEG.
OMoL autol Aettoupyolv o€ €va eviaio cuotnua To onoio TePBAANEL TOV KAAGLKO
TLEAATN, AUTOV TIoU TpopnBevel n Tpamela HE TO «TMPOIOVY KOl TIC UTINPECLEC TNG.
Ao to onueilo auto OAEG OL EPYACLEC TTPAYUATOMOLOUVTOL OO TNV UTeUBUVN yla To
CRM opada. Tlivetat avaluvon twv Swadikacwv (e tnv Ponbela kal Aapeon
OUVEPYOOLa TwV ApUOSIwV TUNUATWV TG Tpamnelac) kot e€staletal n ocupfatotnta
TOUG UE TNV TMEAATOKEVTPLKN AOYLKN TIOU UTINPXE €WwG €va BabBuo alAd mpémel va
enektaOel kal avanpooappootel ota véa Sedopéva. ETol Aoumoy, yivetal katapynon
N enavaoxedlaopog twv dtadikaotwy omou amatteitat. H opdda CRM tng tpamnelag
INTA TNV EUMELPN YVWUN TNG opadog cupBoUAwv mou UAoTIoUV To VEO GUOTNUO,
yla va yivel owotd o oxeSlaopog twv Veéwv Stadikacwwyv. H ddon auth amattel
OPKETO XPOVO TIPOKELPEVOU va €€00POALOTEL N OPHOVIKA AELToupylol KoL N KOAN

XPNOTIKOTNTA TWV SLaSIKACLWV.

Kata tnv availuon opilovtat ot ¢daocelg vhomoinong kal moapddoong tou €pyou.
Opilovtal apykd 2 dpaocels. MOALG TEAELWOEL N avAAUGN Kal yiveTal n cupdpwvia Twy
QMALTACEWV TOU €pyou, &ekvd n UAomoinon. Eva mpwto AETOUPYIKO KOUMATL
opiletol w¢ mapadotéo yla Tov MPWTO pnva. EToL KAmolol XprioTeg €Xouv Tn
Suvatotnta va €pOouv o€ pLa mpwtn emadr LE TO VEO cUOTNUA KoL VO SWOOUV TIG
TUXOV TopatnPnoEL; TouG. Me tnv mapadoon tng kabe umo-¢aong, To cloTNUA
UMaivel 0 KATAOTAON €AEYXOU OO TOUG OPLOMEVOUG WG UTEULOUVOUG o TNV
opadba CRM tnc¢ Ttpameloc. Kata 1tnv oAokAnpwon 1tng kKabes ¢Paong,
TipoypoppaTileTal eva mpoypappa training-workshop wote va yivel dueon n

ekmaidbevon Twv UTEUOUVWY KAl KATIOLWY XPNOTWV.

Me tnv oAokANpwon Twv mopadocewy, YIVETaL To amapaitnto migration, £€Aeyxog
TwV 6eboPEVWVY Kal TwV SLadLKOCLWY WOTE vVa EEKVACEL TO OUOTNA OE TIOPAYWYLKA

Stadkaotoa.
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lMvetal emloyr €vOC TUAMATOG amd Ttov Op\o, To omoio Bewpeitol WG TO TO
TIAPAYWYLKO Kol armodOoTKO KOl HE TO TILO LKAVO TPOOWTILKO. AUTO €ival TO YyvwoTo

Kot wg quick champion.

Etol yivetat Sdokuaotiky TUAOTIKR €Pappoyr TOU CUCTAMOTOG ME TIG KOAUTEPEG
Suvatég ouvOnkeg. Auto Ba amoteAECEL KOL TO KOAO TApASELYHA TTPOG Uipnon yo

OAo TOV UTtOAOLTTO OULAO.

Emedi n pé€tpnon twv amotedeopdtwv &ev Atav €UKOAO va yivel o€ OUVTOUO
XPOVIKO Slaotnua, n Slolknon amodAoclose va XPNOLUOTIOOEL TNV TIAPOKATW
HEB0SO0. EYLVE OUYKPLTIKY) HEAETN QVAUECO OE €va TUNUA PE €papuoyr) TOU VEOU
CRM kot éva aAAo To omolo Asettoupyoloe Onwg mpLy, Xwpic to CRM. Ta otolyeia ota
orola €ywve n cUyKpPLoN ATAV N HElwOn TOU KOOTOUG Kal 0 OplOUOC VEWV TIEAATWY LIE
Xpnon tng idlag mpowOdnTkN ¢ evapyelag. Ta anoteAéopata £6stéav 18% emituyia pe

10 CRM kot 12% xwpig.

5.1.1 Evépysieg mov Tpaypatomonénkayv

Ztpatnykn dtaotaon

EntiBAebn amd avwtato oTeAEXN

Yrnpxe ouvexng emiPAedn amd avwtota oteAéxn tng tpanelag. Eva uPpnAofabuo
oteAexog NTav adoolwpévo oto €pyo. Katd tnv mopeia tou €pyou, BewpnBnke
dlaitepa onUavTkr MPoUmoBeon yla TNV €MAOYr TOU ATOUOU auToU TO YEYOVOG OTL
ETIPETE €KTOG ATO TIC ETUXELPNUATIKEG YVWOELG KAl LKAVOTNTEC TOU va SlaBETel Kat
TEXVIKEC YVWOELS. H avwtepn Sloiknon dev lotaoe va aVTIKATAOTHOEL TO APXLKA
eTAEYUEVO OTEAEXOC TIoU O1EOeTe meplocodtepo business skills amd otL texvikou

XOPAKTAPQA, LE KATIOLO TIOU KAAUTITE AUTA TOL ammapaitnTa mpocovTa.
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Mopot
H 8€opeuvon Twv MOpwV yla To £€pyo ATV N KATAAANAN, SLOTL €ixe yivel amo tnv apxn

AemtopepnG LEAETN Kal OXESLAOUOG E AUOTNPA TNPOUKEVO XpovoSLaypapa.

Hyetiko Udog

To nyetikd UPo¢ ¢ opadag mou eixe avaAdfel To £pyo Kol TNV ECWTEPLKN
npowBnor Ttou, umnApfe KOTOAUTIKO ywo. TNV €miBoAr] tne edappoyng Tou
ocuotnuatog. OL xproteg dev eixav emhoyr pn xprnong tou cuotnuatog. H xpnotn
Tou CRM cuotiuatog TEBnKe Kal ocav KPLTtHpLo afloAdynong - Kal Kuplwg BeTIKAG -

TwV gpyalopévwy divovtag €tol kivntpo otoug epyaloUEVOUCG.

Awadkaoiec - Opydvwon

Mpwv tnVv uAomoinon Tou £pyou, €yLve EAEYXOC TNG OPYAVWTLKAG SOUNG TNG TaLplag
HE TO olOoTNUA. ZNTABNKE n EUTELPN YVWUN TNG €Talpiag mou eixe avaldBel tnv
vAomoinon tou £pyou. H avampooappoyn Kot dnuioupyia Twv Stadkaowwv eixe

oAokAnpwOet katd tn pdon tng availuong.

Antodoyn €pyou - Exnaibeuon

Amo ™ $aon tou oxedlacpol Tou £pyou eixav cupudpwvnOel oxESLa SoKIUWY yLla TNV
arnodoxn Tou cuotApatog. Autd mpaypatonoBnkav o kaBe mapadobeica dpdon
Tou £pyou. MapdAAnAa yvotav Kol eKaibeuon Twv XpnoTwy £TCL WOTE VO UMOPECEL
va adopowwBel n véa yvwon. OpyavwBnkav workshops yla tnv ekpdbnon tou

OUOTINHATOG.

EUpson champions

Auto mou eixe peyaAn emniong onpaocio Atav to 0tL anodacicdnke va akoAouBnBei n

néBodocg quick champion. EmA£xBnke Aoumov 1o KAAUTEPO Kal TiLo Suvato TUAKMO TNG
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etalplag kat €ekivnos amo ekel n mpwtn mAoTIKA Asttoupyia Tou CRM. Auti n
otpatnywki PBonbnoe oto va yivel mo opoAr Kol To olyoupn n amodoxn Tou

OUOTINUATOG OTN CUVEXELA KOL OTTO OAQL TOL UTTOAOLTTL T LALTAL.

Kowwvikn dtaotaon

KouAtoupa

H kouAtoUpa Ttou opidou Atav OAOKANPWHUEVN. Anupoupyndnke opauc TOU
adopovoe to VEOo £pyo Ulomoinong tou CRM ouotAuatog Kol €UMAOUTIOE TO

UTTAPXOV ETALPLKO OPOLpLa.

AvOpwrivoc mapAyovtog

Amo tnv apxn tou €pyou 60Onke peyaln afio otnv Suvoun tou avBpwrivou
napdayovia adou n Soiknon dev dlotaoce va avanmpooappoceL TNV avaAuon £Tol
WOTE TO TeEALKO epLBAANov TNG epappoynC va gival o GLALKO yLa TO XPrioTn KoL TiLo

KOVTQA OTLG TIPAYLATIKEG AVAYKEG TNG EPyOoiag TOu.

JUYKEVTPWON YVWOEWV ETOLPLOC

‘EYLVE TIPOOEKTIKA ETAOYN TWV ATOUWV Tou amoteAovoav tnv opada CRM 1tng
tpamnelag. Me tnv anodaon va Ppebel otnv opdda kot epyaldOpEVOG oMo KATIOLO
UTTOKATAOTN A, SOBNKE OUCLOOTIKY CUHUETOXH Qo TNV MAEUPA Tou Xprotn. H Soun

TNG CUYKEKPLUEVNG OUASOG EMETPEYE TNV OUYKEVTPWON TWV YVWOEWV TNG ETALPLOG.

Texyvoloyikn Siaotaon

H vlomoinon éywve oe 3 kUpLeC PAOELS oL omoiec amoteAoloav Kal mapadotéa

avtiotol o Koppdtia Tou cuothuatog. Etol éywve otadlakd n évtaén Twv xpnotwv
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oT0 V€O cuotnua. OL mapatnprnosls Twv xpnotwv Bonbnoav otnv BeAtiwon kat

TIPOLYHOTLKO EAEYXO TNG KAANG XPNOTIKOTNTAG KOl XPNOLULOTNTOG TOU CUCTAATOG.

MEeTpIKEC amoTeAsouaTwyY

Ao tnv apxn Tou €pyou kabopiotnkav oL oTtoxoL Katl TopdAAnAa ta otolxeia mou Ba
ATV KPLoLHo va PeTpnBoUv Kal Ta omola Ba €8vav TNV YEVIKOTEPN ELKOVA TOU £pYOU
otnv avwtatn &loiknon. Me autov Tov TPOTO OAOL OL EUTIAEKOMEVOL €lxav TNV
EMlyvwon tn¢ euBuvng NG epyaciag toug. OL TpomoL HETpNoNG ou epapudotnkayv
ATV aPXLKA 0 HOVO €va eVOELKTIKO otadlo. Mapola autd n Stabeon ylo EAsyxo Twv
anoteAeopATwY £5waoe Kivntpa Kot LOEES yla Tpomoug BeAtiwong. Ta anoteAéopata
ATAV oo TNV apxn B€TKA KoL aUTO ATAV Ul wnon yla TNV CUVEXLON Tou KaAou

€pyou.

5.1.2 Evépyeleg mov v mpaypatomombnkav

Teyvoloyikn Staotaon

Aev xpnowiomolBnke TANPWC TO AOYWOUIKO TOU ouoTAHAToC. To oloTnua
TIAPOLLLETPOTIOLNONKE KATA peyaAo BaBuo SLOTL AUTO KPIBNKE TILO AMTOTEAECUATIKO

yla TNV amoAuTn cupBaTOTNTA HE TIG AVAYKEG TNG TPATELQS.
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5.1.3 TeAwkn amotiunon

H edappoyni tou CRM cUOTAUATOG ATV EMUTUXNLEVN OTOV TPATE(KO aUuTd OUho. Ta
ovwtata SLoKNTIKA oTeAEXN elxav emiyvwon tou peyéBoug Kol TNG onUOoLOg TG
vAormoinong evog CRM €pyou yla tov opho. Emévbéuoav blaitepa otov mapdyovia

XPNOTNC KOl €lxav KABE OTLYUN AUECN EVNUEPWON YLO TNV TTOPELQ TOU £pyOU.

6. Tvumnepaocpata kat MeAAovtikég ETekTaoelg

H MAnpodopikn eival éva epyadeio mpoodou kat emevduong yla To péEANOV. Zta
mAaiola auta, éva eidoc mMAnpodoplakwyv cuotnuatwy, ta CRM xpnoluomnolovvral
SLOPKWG KoL OO TIEPLOCOTEPEG ETUXELPNOELG UE OKOTIO VA TPAYOTOTIOo0UY Uia
emévbuon He KOAN amodoon otn oxéon KOOTOUC KTNoNng Kol amocfecn NG

enévbuong (Return on Investment -ROI).

O oOpog CRM mpwtosudaviotnke oTIC OpxEC TNC Oekaetiog Ttou ‘80 Kal
XPNOLIOTIOLE(TAL Yl TNV TIEPLypadr) TwV TMPOKTIKWY OAAAQ Kol TOU amopaitntou
Aoylopikol péow Twv omoiwv kaBiotatat duvati n koatavonon Kol n KaAutepn
efumMnpetnon Twv ovaykwv &vog meAdtn. H mpoonAwon otnv evioxuon ng
Lkavortoinong Tou meAdtn BeEATLWVOVTAG SLOPKWE TNV TTOLOTNTA TWV POCHEPOUEVWY
TPOIOVTWV Kal UTINPECLWY, cuVBETouV TN dLhocodia Twv CRM. MpokeLtat Aomov yla
Hla ETIXELPNMOTLKA OTPATNYLKN TIOU TIPOCOPUOLETAL OTILG OVAYKEG TNG AyOopPAS WE

oKkomo tnv agévan kepdodopia. O OTOXOC QUTOC ETUTUYXAVETOL avalnTwvTag,
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evtomi{ovtag, KaTavowvtag Kol TPOPAEMOVTOG TIC HEAAOVIIKEC QVAYKEC Kol

T(POTLUNOELG TOU QlyOPOOTLKOU KOLVOU.

Ta Boowotepa AomOV avapevopeva amoteAéopata xpriong ouvoyilovtal otn
Sduvatotnta TARpoug kal o€ BABoG katavonon Twv avOayKwv Kol €MBUULWV TwV
neAatwy, otnv evpeon HeBOdwv aflomoinong tng umdpyoucag meAateiag o€
TIEPLOCOTEPO KEPSODOPEG Yyl TNV eMLXeipnon SpaoTnpPLOTNTEC, OTNV MPOCEAKUGN
véwv meAatwyv gvtomnilovtag umoPrdloug MEAATEG KAl OTN CUVEXELO LETATPETOVTAG
TOUC O€ KOVOVLKOUG TIEAQTEG Kol TEAOG oTn BeAtiwon tou mocootou Slatipnong Twv
neAatwv pEow TNG apdidpopng emkowvwviag kabwg emiong kol TnG auénuevng

OVAULENC TOU TIEAATN LE TNV ETLXELPNON.

AapBdvovtag umoyPn Tov QUENUEVO OVTOYWVIOUO TIOU OLETEL T OYOPEG, TN
ouppikvwon twv meplBwpiwv képdoucg, tn dleUpuvon tou Topéa Spaotnplonoinong
TWV ETXEPROEWY AOyw tou Maykooutou MAnpodoplakou lotol omwg emiong Kot tn
paydaio e€EAEN TNC Texvoloyilag, Umopel Kavelg va LoXuploTel OTL BPLOKOUAOTE OE
€va onpelo mou eival aveédpikto va UTIAPEEL LEYAAN ETiXElPNON HE €VIOVO KUKAO

epyaclwv n omnota dev €xel uloBetrioel CRM.

Me tnv mopadoxn OTL £€vag opyaviopog xpnotpormolet CRM, cuvemayetal (oTig
TIEPLOCOTEPEG TWV TEPUTTWOEWV) OTL OUTO OlOCUVOEETOL PE TNV UTIAPXOUCQ
urtodoun mAnpodopiknc, SnAadn ta UMOAoOUTA CUCTAMOTO. 2Ta TAALOLO QUTH
elBlotal n emkowvwvia petafL tou ERP kat tou CRM pe okomo tnv opBr) Kot Kupiwg
OTTOTEAECHOTLKA XPHON TOU CUOTAHATOG. Me Tov TpoOmo autd ol Anpodopieg mou
Snuoupyouvtal anod tnv KAatdAAnAn eneepyacia kat avaAuon twv dedopévwy eivat
£PKTO va Slax£ovtal KOTA HNKOC OAOU TOU OPYAVIOHOU Kol OAEG OL EUTTAEKOUEVEG
ovtotnteg (Aloiknon, Marketing, MwAnoeilg, E§umnpétnon MeAatwy, KTA) va €xouv

npoéoBaon o€ pila Kowvr), EVOTOLNUEVN KOV yLa Tov TteAdtn (360° View).

To péMov twv CRM evtomniletal otn xprion tou Aladiktiou Kal tn petaBoon otnv

HAektpoviky Ataxeiplon Ixéoewv (eCRM). H eméktaon auth OMOCKOMEL OTO va
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TmapEXel AVoelC o mpoPARpaTa ToU adopoUV OTIG OXECELC ETLXELPNONC-TIEAATN,
oAd kot va mpoodépel véeg duvatdtnteg avaPabulong Twv TOPEXOUEVWV
UTINPEOWWV. H emxelpnuatikn Spaotnpldotnta, TOoo amd TNV TAEUPA TWV
npopunOeutwv CRM 600 Kal and tnv MAEUPA TWV ETILXELPHOEWV, OL oTtoleg SLabgtouv
N TIPOKELTOL VO ULOBETOOUV O0TO AUecOo MEAAOV TETOlO cuothuoata, Pploketal oe
LkavoroLlnTiko Babuo, avadoplkd pe Toug deikteg mou avikatomntpilouv tov Babuo
NG OXETIKAG KvnTikoTNtas. H avtiotoyyn epeuvntiki Spaoctnplotnta npoomabel kal
OUTA UE TN OElPA TNG VA TIPOOCEYYIOEL TO OUYKEKPLUEVO BEpa amo SLadOPETIKEG
TIAEUPEG, Tipoodépovtag XpAOoWa eupApata Bewpntikig ocuvelopopdg otnv
UTIAPYXOUCA YVWOon OAAG KoL TIaPOXNG XPNOLUWY TPOTACEWYV TIPOC TIG SLOLKAOELG TWV

ETUXELPAOEWV.

Ot AVoelg eCRM 6pouv oe ouVOUAOUO HE TNV €UPUTEPN ETOLPLKI OTPATNYLKA
OUYKEVTPWONG TANPODOPLWY KOl EEATOULKEUMEVNG EEUTNPETNONG TOU TEAATN YL
v enitevén t™g Méywotng Suvatng amoteAsopotikotnTag. Ol emUmMPOoBEeTEC

TIAPEXOMEVEG UTINPECLEG TTEPLAAUPAVOUV PETAEY AAAWV:

e eNewsletter

e Mobile Marketing

(YLt amooToAR EVAREPWTIKWY KNVUUATWY OTA KLVNTA TWV TEEAATWVY)

e Online Chat

(yia real-time umootnpén meAatwv)

e Personalized web pages

(ne xprion kKwdkou / cuvBnuatikov)

68


http://www.tourix.gr/index.php?option=com_content&view=article&id=12&Itemid=30
http://www.tourix.gr/index.php?option=com_content&view=article&id=8&Itemid=33
http://www.tourix.gr/index.php?option=com_content&view=article&id=38

Tehkad, avtilapBovopevol tnv gupeia xprion tou Aladiktiou Kal TIG SuvatotnTeg
TIoU TO TMePLBANOV AUTO MAPEXEL OTNV TIOYKOOULA ayopd, TIPOKUTTEL OTL To eCRM
bev glval avtikeipevo povo tng €peuvag, aAld eival anapaitnto va epapuootel av
oxtL ywa tv emBiwon piag emyeipnong, aAla avoaudifola yla ThV OUGCLACTIKN

e€aodAALoN AVTAYWVLOTIKOU TTAEOVEKTH LOLTOG.
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